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Sparks 


State of the nation’s economy: 
Up 

LuMBerR Propuction—As of June 
21, output was 2 percent over com- 
parable 1951 week, climbing 8,567 
board feet over preceding week’s 
257,029. Shipments edged up 5 per- 
cent and orders 20 percent. 

Business Is Betrer—It went up 
to 150.5 from prior week’s 149.9 
in period ended June 21, but was 
still 23.7 under the 174.2 for com- 











parable week last year, New 
York Times index shows. 
CarRLoaDINGs — Total revenue 


freight was 643,860 cars for week 
ended June 21, or about 2 percent 
better than previous week and 
contrasted with 832,942 cars during 
same week’ last year. 


Business Fmures—For week 
' ended June 26 total rose to 163, 
compared with 151 in preceding 
_ week, but was still under 188 in 
similar period last year. 

Store SaLtes—Department stores 
showed 6 percent rise as of June 
*-21, when contrasted with corre- 
sponding week of 1951, according 
to Federal Reserve Board. 


Bumpine — Heavy construction 
awards in past week reached 
$365,117,000, an increase of 40 per- 
cent above average week this 
year, with industrial building 
registering a 60 percent gain, big- 
gest jump in categories. 

Bank C.LeaRINGS—For seven days 
_ ended June 25, clearings in 25 lead- 
ing cities totaled $18,824,856,000, an 
increase of 13.3 percent over $16,- 
609,904,000 in comparable 1951 week, 
Dun & Bradstreet reports. 

* * x 


Down 


WASHING MAcHINES — May’s 213,- 
668 units sold by factories was 
down 1.6 percent from April and 
fell 15.9 percent from the same 
month last year. 

WHOLESALE Price INp—Ex—In week 
ended June 24, it slipped 0.4 per- 
cent from preceding week, and the 
drop in average primary market 
price index was recorded at 110.7 
percent of 1947-49 average. 

x * * 


General 


: InpustTRAL Output — Dropped 
_ sharply in June as a result of steel 
| strike. May’s index of 114 percent 
more than the 1935-39 average, was 
_ 4 percent below the comparable 
> month last year. 





























Top Cars 
New-car registrations for four 
months, plus 31 states for May: 
1952 Pos. Make 1951 Pos. 
1—323,607 Chev. 470,880— 1 
2—257,204 Ford 374,476— 2 
3—168,578 Plym. 223,898— 3 
4—117,883 Buick 174,110— 4 
5— 95,639 Pontiac 145,332— 5 
6— 87,040 Dodge 119,911— 6 
— 82,003 Olds. 118,392— 7 
8— 66,110 Stude. $1,587— 9 
9— 64,330 Mercury 97,389— 8 
10— 48,515 Nash 50,795—11 
li— 44,457 Chrysler 65,402—10 
12— 34,267 DeSoto 43,679—13 
13— 29,962 Cadillac 39,844—14 
14— 28,570 Hudson 46,438—12 
15— 24,718 Packard 29,228—15 
16— 14,136 Kaiser 25,131—16 
>] 17— 11,548 Henry3 24,361—17 
7} 18— 11,514 Willys 10,510—19 
7) 19— 8313 Lincoln  10,790—18 
20— 1,692 Austin 1,364—21 
21— 1,381 Crosley 2,405—20 
) 22— 1,211 Brit.Ford 1,046—22 
| 23— 466 Allstate 
3 Total All Makes 
1,529,530 2,162,161 


For further details see page 
44, today’s issue. 














Dealers Regain 
Full Discount; 


Reg. W Banned 


Congress Extends 
Material Allocations, 
Wage-Price Controls 


By William Ullman 
Washington Correspondent 
ASHINGTON.—Largely as the 
result of months of ceaseless 
endeavor by their national organi- 
zations and their own individual 
efforts, the nation’s new and used- 
car dealers were enabled to chalk 
up momentous operating gains 
with the passage of the renewed 
and amended Defense Production 
Act which President Truman 
signed reluctantly last Monday. 

Prize plum for NADA was the 
complete rollback of the Herlong 
amendment to embrace the tra- 
ditional dealer discount denied 
March 2, 1951, when industrywide 
car price ceilings were raised 3% 
percent. New-car prices are due 
to rise by about 1 percent when 
OPS issues orders carrying out 
the Congressional discount-res- 
toration mandate. 

Chief gain for the NUCDA was 
Congressional denial of Federal 
Reserve Board authority to reim- 
pose Regulation W. The NUCDA 
had effectively contended before 
Congress that so long as the FRB 
had that power, used-car dealers 
particularly were at a dead-end in 
planning inventories essential to 
the life of their business. 


* * * 

BOhLe ses of the Herlong 

amendment, together with OPS 
Director Arnall’s promise to NADA 
President Lloyd to amend CPR 83 
to restore historic delivery and 
handling charges, represents a dis- 
tinct victory for new-car and truck 
dealers. 


With issuance of the agreed-upon 
Arnall order, the clock turns back 
not only for the Texas dealers, who 
petitioned for their historic de- 

(Continued on Page 58, Col. 1) 


Most Auto Plants Shut; 
July Keopening Doubted 





Army tanks. 


week, with these results: 


preview the same day (July 1). 











ARMY'S PATTON 48 — Center of Big 3 Publicity Fuss 


Battle of the Tanks 


HF4t AND competition do strange things 
It was both hot and competitive in Detroit automotive circles last 


1. Chrysler Corp. first invited newsmen on a jaunt July 1 to its 
new Newark (Del.) plant to see the new Patton 48 tank it is building. 
2. Next day Ford announced it wouldn’t be necessary for news- 
men to fly all the way to Delaware; they could see the Ford-built 
Patton 48 at its Livonia (Mich.) plant, just outside Detroit, at a 


3. Not to be outdone, GM's Fisher Body division said simply that 
it would have a press announcement July 1 on the same Patton 48 
tank it is producing near Flint. Fisher said it planned no special dis- 
play, but claimed the distinction of having delivered the first of the 
new type tanks to the Army on Apr. 28 this year. 

* Si 


" Pperdringpeey apparently came out on top in attracting top person- 
alities to its showing, since it also had the development contract 
on the tank. Having worked on the affair some time, Chrysler lined 
up a long list of Army brasshats headed by Gen. J. Lawton Collins, 
chief of staff. In addition, Mrs. George S. Patton, widow of the late 
general, christened the new tank at Newark Tuesday. 
Although miffed at “unequal treatment” on announcement of 
(See TANKS, Page 10, Col. 5) 


even in the case of 











U. C. Wholesale Prices Cantinme to Rise 


By Sam Sampson 
Staff Writer. 

Wr the steel strike halting 

new-car production and dealer 
stocks reported to be relatively low, 
it was to be expected that some 
bullish changes would occur in the 
used-car market. 

Reflecting that sentiment, Au- 
tomotive News’ index of whole- 
sale used-car prices showed the 
overall average figure up $4 last 
week. It was the second week in 
a row that an increase has been 
noted. 

In addition, the index revealed 
that the ratio of cars sold to those 
offered in used-car auctions had 





Compromise Pacts 
With Small Mills 
Raise Steel Hopes 


By Mac Gordon 
Associate Editor 
OUBT that the steel strike 
would last a second month was 
freely expressed in Pittsburgh and 
Washington last week as many 
smaller mills came to peace terms 
with the United Steelworkers-CIO. 
While only 50,000 of the 650,000 
strikers had gone back to work 
by the July 4 weekend, a com- 
promise solution to the union- 
(Continued on Page 60, Col. 1) 


fallen off to 69 percent last week 
from 73 percent a week earlier. In 
some areas, consignments were said 
to be down in both quality and 
quantity. 

This indicated that dealers are 
more reluctant to accept bidder’s 
offers, and that bidders are becom- 
ing more selective. 

* * ck 

T MASON CITY, Ia., Harry Gelt 

reported that consignments 
were dropping off, listing 161 offer- 
ings last week as compared to 173 
a week earlier and 178 the week 
before. Sales have also fallen off 
proportionately. 


At Ebensburg, Pa, G. W. Bix- 
ler said that dealers were hold- 
ing for higher prices, reporting 
that offerings were fairly steady 
while sales were gradually slip- 
ping off. 

T. C. Baker, at Danville, Va, 
said that there was “an extreme 
shortage of used cars in the area,” 
and that both sales and offerings 
had tapered off recently. Last week, 
however, he said that the steel 
strike situation and the Fourth of 
July had made dealers enthusiastic 
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to buy, and that offerings were at 
a three-week high. 

A shortage of new cars caused 
stronger prices on most makes and 
models at Charlotte, N. C., last 
week, according to E. M. Stafford. 
However, only moderate decreases 
have been noticed in cars offered 
and sold. 

* * * 
But reports that prices on clean 
cars were up came from Mason 
(See SALES, Page 57, Col. 5) 





| Shortage of Steel 
Also Hits Trueks 


Week’s Production 
Off to 78,957 Units; 
First Half: 2,836,000 


By Bernie Thomas 
Associate Editor 
_— bottom fell out of auto pro- 
duction scheduling last week, as 
steel shortages brought plant shut- 
downs throughout the industry. 

Only a handful of producers will 
operate this week, and industry 
people see at least a three or four- 
week famine in vehicle shipments 
to dealers. It will take at least 
that long after settlement of the 
steel strike to get supply lines 
filled up again. 

Built in U.S. plants during the 
past holiday week, according to 
Automotive News’ estimates, were 
63,501 cars and 15,456 trucks—a 
total of 78,957 vehicles. The pre- 
vious week’s output of 116,268 
units, probably the last volume 
production effort until at least 
August, was made up of 92,387 
cars and 23,881 trucks. 

June production in U.S. plants, 
according to preliminary tabula- 
tions, totaled 499,489 vehicles, com- 
posed of 395,364 cars and 104,125 
trucks. 

* 7 * 

OR most makers, June was not 

quite as good a production pe- 
riod as had been expected when 
the month started, but not quite 
so bad as was feared after the 
steel strike got under way. 

In comparison with the number 
of cars and trucks likely to be 
built in July, June production is 
likely to look like a real volume 
effort even though it fell short 
of the same month last year. In 
June, 1951, U.S. plants built 484,- 
152 cars and 133,163 trucks—a 
total of 617,315 vehicles. 

At press time last Thursday, this 
year’s July production prospects 
were as bleak as the following 
resumes indicate: 

Curys_Ler Corp.: All divisions 
slated to close down at various 
times before the end of this week. 
Back-to-work dates are dependent 
on resumption of steel output, but 
no Chrysler car-producing plant is 
likely to reopen before August. 

* + *” 


ORD: All production activity 
halted last Monday, with the 


(Continued on Page 57, Col. 1) 





New Name for NUCDA? 


Members Ponder Whether to Call Themselves 


‘Independent 


By Bob Finlay 
Managing Editor 
OULD the more substantial 
used-car dealers be better off 
if they were called something be- 
sides used-car dealers? 

A good many of them think so. 
In fact, there is rather strong 
opinion on both sides of this ques- 
tion among directors of the Na- 
tional Used Car Dealers Assn. 

Some weuld like to see the 
association change its name to 
the National Independent Car 


Dealers Assn. 





Others argue that the name Na- 
is! 


tional Used Car Dealers Assn. 





Car Dealers’ 


more descriptive of the industry it 
represents and carries more weight 
in dealing with government bodies. 
* * * 

HE crux of the matter is this: 

The name “used-car dealer” 
covers a high number of fine auto- 
motive merchants as well as a 
multitude of sins. 

The used-car dealer of great ex- 
perience and hard-won reputation 
bears the same designation as the 
sharpshooting salesman who swings 
a deal or two on his own, the 
filling-station operator who deals 
on the side and the fly-by-night 

(Continued on Page 59, Col. 1) 


Hornets Win Big Detroit Race 


sre" 


As 


the Motor City 250-Mile Race Got Under Wa 


AUTOMOTIVE NEWS, JULY 7, 


1952 





y~ 


A field of 47 cars passed the starter as Detroit's second annual stock-car event got under way behind a 1952 Nash Ambas- 


sador pace car. More than 23,000 spectators looked on as Dick Rathman (car 


120) and Fonty Flock (Car 14) led the pack 


down the stretch. The winner, Tim Flock, driving a Hudson Hornet, is back in 16th position. The first 13 cars as the race 
opened were all different makes. The race was sanctioned by NASCAR, and managed by Bill France, president of the stock 
car racing association. Detroit Junior Chamber of Commerce was the sponsor. 


Hudson Sweeps 
Detroit Race 


Wins First 3 Spots 
In Stock-Car Event 


By Sam Sampson 
Staff Writer 

DETROIT.—Three Hudson Hor- 
nets, which ran one-two-three, 

three Oldsmobilé 88s, two Plym- 
ouths, a DeSoto Fire Dome and a 
Chrysler Saratoga captured the top 
money in the second annual run- 
ning of Detroit’s 250-mile stock-car 
race June 29 as 47 cars, represent- 
ing 13 different makes, battled it 
out for $12,500 in prizes and a 1952 
Nash Ambassador sedan. 

Tim Flock, 28-year-old Hape- 
ville (Ga.) pilot, jubilantly threw 
his crash helmet out of the car 
window as the checkered flag 
came down on his Twin-H-Pow- 
ered Hornet to make him winner 
of the $5,000 first prize and the 
Ambassador sedan. He drove the 
race in four hours, 10 minutes 
and 23 seconds, cutting last year’s 
time by 10 minutes. 

More than 23,000 spectators 
watched the race, sponsored by the 
Detroit Junior Chamber of Com- 

merce. 

The first 10 drivers were estab- 
lished by Scorer Joe Epton as fol- 

(Continued on Page 58, Col, 4) 





Firestone Honored— 


Harvey S. Firestone jr. (right), chairman 
of Firestone Tire and Rubber, receives 
Liberia's highest honor, the Grand Band 
of the Order of the Star of Africa, from 
C. Lb. Simpson, Liberian ambassador in 
Washington. Firestoné was the first Amer- 
ican organization to go into Liberia, be- 
ginning the development of rubber plan- 
tations in 1926. The Liberian Institute of 
the American foundation for tropical medi- 
cine, given in memory of Harvey S. 
Firestone and dedicated last January, is 
one of the world's most modern centers 
for research in tropical medicine. 





| 


|tives reported: 


\} 


One, Two, Three for Hudson— 

In the second annual 250-mile NASCAR stock-car race in Detroit, June 29, Hudson 
was represented by the three drivers who piloted Hornets to victory. Left to right 
are winner, Tim Flock; second place, Buddy Shuman, and third place winner, Herb 
Thomas, being congratulated by N. K. VanDerzee, Hud:on sales vice-president. 


Parts Makers Optimistic 


Tell NPA That They Can Keep Producing 
For Another Six Weeks 


WASHINGTON. — Manufacturers | 1952 should be better than in the 
of automotive replacement parts first six months of the year. 
will be able to ride out the steel | 
strike for another six weeks be-|though high, is not interferring 
fore they have to curtail production | with production for civilian require- 
sharply. ments. 

That was the advice given by | According to NPA, the manu- 
industry people last week to | facturers praised the government’s 
NPA’s Motor Vehicles division. | Controlled Materials Plan, called it 

| 








However, some industry spokes- | “very workable,” and urged that 
men expressed alarm at the pros- | (See CONTROLS, Page 58, Col. 3) 
pect of auto companies diverting | 
steel from parts production to U S Ends Controls 
the building of new cars. Pes ee I 
Parts makers said that barring | 
further troubles, their 1952 ting | On Rubber mport 
ness should show a 7 to 10 percent) WASHINGTON.—The General 
gain over 1951. They said that they, | services Administration last week 
as well as jobbers and retailers, |jifteq all restrictions on natural- 
should be able to meet the growing | rubber imports 
demand for replacement parts com- | GSA Chief Je L id that 
ing from increased use of motor| || Papers Grogs goon be a 
vehicles. | Cae a as es 
. , ,.| gram had accomplished its twin 
Summing up the parts industry's | ohiectives— improvement of the 
current situation, the representa- | ,y S. emergency rubber stockpile 
z p and forced reduction of world 
1. Inventories are relatively high | prices. 
but generally well-balanced. | As the decontrol action was 
2. Supply pipelines are reason- | taken, natural rubber was selling 
ably filled. on the world market for about 32 
3. Production in the last half of | cents a pound. The price was al- 
| most 80 cents when the import re- 
strictions were put into effect. 





,| available 


4. Military demand for parts, al- | 


Salesmen’s Union Blamed 





Chicago Trade Angry 
In Shooting of Aide 


CHICAGO. — Public indignation 
ran high last week and charges 
were directly leveled against Local 


713, AFL Teamsters union, as the} 


organization behind the shooting 


ander, service manager of Hauser 
Nash Sales, Inc., which with other 
Nash dealers in this area has been 
picketed since May 27 in efforts to 
force them to sign with the union 
on behalf of their salesmen. The 
union denied involvement in the 
assault. 


New-car dealers of Chicago and 
vicinity acted promptly by offering 
a $5,000 reward for information 
leading to the arrest and convic- 
tion of the terrorists who attacked 
Alexander in his car as he was 
leaving his home for work. 


The dealers agreed upon Sey- 
mour M. Lewis, attorney to rep- 
resent them and serve as clearing 
house for tips on the men who 
used gangland tactics against 
Alexander by first breaking a 
window of his car with a pistol, 
shooting him and then hitting 
him with a baseball bat as he left 
the car. 

One difficulty in identifying the 
two assailants is the fact that they 
wore handerchiefs over part of 


escape automobile 
with rags. 

Bud Hauser, head of the 
bearing his name and the largest 
Nash dealership in Chicago, with 
three outlets, accused the union of 
being behind the assault. He re- 
ported threats to the company, 
Alexander and other workers, 


Union officials said they were in- 
nocent and Joseph Calabrese, presi- 
dent of the local, announced a 
| $5,000 reward, subject to approval 


| Packard to Offer 


Power Steering 


| DETROIT.—Packard plans to in- 
| troduce power steering on some of 
| its 1952 models and such a device 
|is slated for volume installation on 
ithe company’s 1953 cars, 
learned last week. 


The Office of Price Stabilization 
has approved a wholesale ceiling 
price of $185.93 for the power steer- 
ing unit Packard will offer. 

Although no information was 
regarding performance 
characteristics, it was 








Packard’s engineers. 

At the moment Packard appears 
likely to line up with Buick, Cadil- 
lac, Chrysler, DeSoto and Oldsmo- 


power steering. 
Packard currently offers power 
braking as optional equipment. 


and slugging of Thurman Alex-| 


their faces. They also covered the | 
license plates | 


firm | 


it was| 


learned | 
Packard’s offering will be made by | 
Bendix from a design furnished by | 


bile as the sixth U. S. car to offer | 


of the union membership, on the 
same terms as the dealers offered. 

Henry G. Burger, director of 
the AFL Teamsters drive to or- 
ganize salesmen, insisted that 
Alexander’s status as_ service 
manager exonerated the union. 
It was learned, however, that 
although AFL mechanics in the 
Hauser organization have been 
pulled off their jobs, Alexander 
and several others continued to 
work. 

Hauser disclosed that his em- 
| ployes preferred an independent 
}union by majority vote and or- 
| ganized one. 

While Alexander, although in 
critical condition, was expected to 
recover from the bullet wound in 
his side and hip, the incident was 
described as “terrible” at union 
quarters which publicized state- 
ments that union officials deplored 
it. Alexander underwent surgery 
twice, first for removal of the bul- 
let and then for an infection which 
had set in. 
| Mysterious phone inquiries at the 
| hospital as to Alexander’s condi- 
|tion caused police to assign an 
| around-the-clock guard to his room 
|}and also to the home where his 
| family reside. 7 
A rumor attributed to the po- 
lice was that they received an 
anonymous tip from a woman 
| identifying the man who, she 
(See ASSAULT, Page 58, Col. 2) 





Chevrolet Names 
3 Plant Heads; 
‘Coyle’s Son Quits 


DETROIT.—Following the resig- 

| nation of J. L. Coyle as plant man- 
jager in Janesville, Wis., the 
|appointment of three plant chiefs 
| was announced last week by T. H. 
| Keating, Chevrolet general man- 
ager. 
| Coyle, son of M. E. Coyle, former 
|general manager of the General 
| Motors division, plans to take over 
ja Chevrolet dealership in San 
| Bernardino, Calif. 
Dale D. Douglas, plant manager 
|of the Chevrolet plant in Oakland, 
Calif., succeeds Coyle at Janesville. 
Douglas has been with Chevrolet 
| since 1927. 

J. D. Rhoades, plant manager at 
Chevrolet’s Shell plant in St. Louis, 
succeeds Douglas in Oakland. 
Rhoades has been with Chevrolet 
since 1933. 

By coincidence, Coyle, Douglas 
and Rhoades all went to Purdue 
university. 

Rhodes is being succeeded in St. 
Louis by G. Swift, who has been 
general superintendent of produc- 
|tion there, Swift started out with 
| Chevrolet as an hourly-rated em- 
| ploye in Buffalo. 





Dealer Sponsors Columbia Scholarship— 


Early to Press 
Due to the July 4th holiday, 
this issue of Automotive News 
went to press Thursday noon, 
instead of 5 p. m. Thursday. 





GSA took over sole authority for 
natural-rubber imports on Dec. 29, 
1950, and the nation’s synthetic- 
rubber plant was reactivated. 

Decontrol came on schedule. Lar- 
son had promised it last February. 


/ 


7 


A dD 


RN 


1. C. Pendarvis, president of Penn Motors (Dodge-Plymouth), Tampa, Fla., has estab- 
lished an annual scholarship to Columbia university for an outstanding student of 
Hillsborough county schools. The award will be called the Charles E. (Pete) Norton 
scholarship in honor of the late Pete Norton, former sports editor of the Tampa 
Tribune. Pendarvis (left), who says that dealers should do more toward better public 
relations, presents the first four-year scholarship to Jesse Hill (right), Hillsborough 
high school senior. A Mr. Farnell (center) looks on. 
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"EAR-END model cleanups have 
always been headaches to auto- 
mobile dealers. This hasn’t been 
true, of course, in the postwar pe- 
riod where it has been no trouble 
to sell previous models at a profit 
even after the announcement of 
new models. But it appears, start- 
ing now, that the time of the year 
and the length of time between the 
first and last manufacturers’ an- 
nouncement is going to greatly af- 
fect the dealer profit for the entire 
year. 

All dealers will remember that 
there has been a number of years 
when dealers lost more ‘money 
clearing out new-car inventories 
at the end of the model year than 
they made during the rest of the 
year. 

All dealers recognize the need for 
new models each year, but they 
urge that the changeover be made 
with the loss of as little time as 
possible. They urge also that man- 
ufacturers come to some under- 
standing so that new-car announce- 
ments will not be staggered over 
a long period of time. They also 
feel that when a manufacturer has 
misjudged the size of the market 
and has more than a reasonable 
number of cars to clear out, he 
should assume at least a portion of 
the cost of making such a mistake 
and grant dealers an extra dis- 
count for the purpose of clearing 
the decks to make ready for new 
models sales. 

+ 


Fall Announcements 

¢ THE early history of the in- 
dustry, it was the custom for all 

new models to be announced at the 

New York Show early in January. 

This plan was followed for a great 


* * 


many years. Of course, Ford didn’t |: 


exhibit at this show, but Ford 
didn’t change models anyway. The 
Dodge factory simplified announce- 
ments by continuing the same mod- 
el car year in and year out, with 
improvements coming whenever 
they were ready. At that time 
Dodge had but one model in its 
line. This required a smaller in- 
ventory of new cars, only a mod- 
est stock of parts and a reduced 
investment in service facilities as 
well as less complication in used- 
car lots. 

During the deep depression in 
the 1930s, however, the manu- 
facturers got together and agreed 
with President Franklin’ D. 
Roosevelt, as a means of provid- 
ing continuous employment, to 
bring out new models in the fall. 
This practice was followed much 
to the benefit of labor, as well 
as automobile owners, until just 
prior to World War II when 
some manufacturers attempted to 
beat the gun by July announce- 
ments and others, whose models 
were going good, strung out their 
announcement until the first of 
the year. 

Delayed announcements were also 
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Dealers tell me 


By John O. Munn 











caused by manufacturers misguess- 
ing the market potential and being 
forced to carry the old models 
longer than anticipated in order to 
clear out material inventory. 

It may be too much this year to 
expect manufacturers to time their 
respective announcements during a 
60-day fall period. The steel strike 
is interrupting manufacturers’ abil- 
ity to clear out stocks of materials 
for current cars as early as antici- 
pated. But isn’t this a good time 
to plan for the future and to use 
every influence possible to bear on 
manufacturers to make new model 
announcements together each fall? 

* * * 


Confusing to Buyers 

ROM the manufacturers’ stand- 

point, such action would spread 

employment. Announcements, timed 
during the same month or within 
a 60-day period, would not inter- 
fere with competitive positions. 
Such action would be a Godsend 
to dealers. It would be less confus- 
ing and more satisfactory to the 
public. 

No customer wants to buy a 
new car in the winter, only to 
have it replaced by a new model 
in July. The owner is entitled to 
12 months of a model year. From 
the dealer standpoint, the first 
new cars of manufacturers’ an- 
nouncement immediately _ stifle 
the sale of all other makes. Early 
announcements depreciate not 
only the factories own dealers’ 
but every dealer’s stock of used 
cars. It depreciates deeply the 
value of the current model new 
cars. If there is any sizable stock 
of new cars in the hands of the 
dealer, the affect on his capital 
is serious. 

Announcements running for six- 
month periods are disconcerting 

and confusing to automobile buy- 
ers. The longer the period of the 
announcement, the greater the 
confusion of the buyer and loss to 
the dealer. What harms the public, 
the dealer and labor, also hurts the 
manufacturer. So from all stand- 
points manufacturer, factory 
worker, dealer and customer—con- 
densed announcements in the early 
fall are much desired. 

If this is true, let’s take leader- 
ship to ourselves. Let’s urge the 
manufacturers to plan their an- 
nouncements in the future in the 
fall and close together. Let’s do this 
within our industry. Let’s not wait 
for Congress or some bureaucrat 
to force this action upon us. Let’s 
urge it now. Let’s plan and act on 
it together. Each individual dealer 
can do something about it. He can 
urge action by state and national 
factory dealer relations committees 
—advocate it to the members of his 
factory dealer council, and talk it 
up to his factory representatives. 
It is one step which can be taken 
that will be injurious to none and 
a benefit to all. Let’s forever stop 
these expensive and confusing year- 
end model cleanups. 


Hammond Named 
St. Louis Manager 


ST. LOUIS.—Russell B. Hammond 
has been appointed manager of the 
Greater St. Louis Automotive Assn., 
it was announced 
by J. Rush James, 
president. 

Hammond has 
served with a 
number of oil 
companies and 
automobile fac- 
tories and recent- 
ly was an auto- 
motive specialist 
with the St. Louis 
OPS district. 

©. G. Mammen Hammond suc- 
ceeds the late Joseph ‘A. Schlecht, 
who served as secretary-manager 
of the association for many years. 








| 


Must Testify 


Defiant Dealer Overruled 
In OPS Suit 
PROVIDENCE. U. S. District 


Judge Edward L. Leahy has ruled 
that cases brought by OPS for 


|treble damages for ceiling price 


violations are civil actions, not 


|criminal complaints. 


| don 





Judge Leahy made the ruling in 
an OPS case against Leo LaFon- 
taine, Leo’s Motor Sales, 468 Men- 
Rd., Cumberland used - car 
dealer, accused of selling 13 used 
cars above ceiling prices. 

LaFontaine had refused to an- 
swer certain questions on the 
grounds that he could not be com- 
pelled constitutionally to be a wit- 
ness against himself in a criminal 
action. 

It was the first defense of its 
kind faced by OPS in New Eng- 
land. The legal problem calling for 
an opinion by the court arose over 
a request by OPS that LaFontaine 
admit the truth for the record of 
a number of statements about the 
sales of used cars on certain dates 
and for certain prices. 


| 
| 
| 


| executive 
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Yarnall Again Chairman . 





March Dates Okayed 


CHICAGO.—Approval of the 1953 | 
Chicago automobile show, selection | 
of March 14-22 as the dates and 
the International Amphitheater as 
the building and appointment of an 
show committee headed 
by Frank H. Yarnall (Chevrolet) as 
chairman were announced here last 
week. The Chicago Automobile 
Trade Assn. board of directors 
made the disclosure following a 
meeting at which officers for the 
coming 12 months were also elected. 

The dates next year, approxi- 
mately one month later than for 
the past three Chicago classics, 
were set as most suitable from 

all standpoints, said James F. 

Goodwin (Dodge - Plymouth), 
CATA president. 

The show will be the 45th in this 








Burlington Dealers Burn Junked Cars— 


Autos go up in smoke as part of the “safety junker” program sponsored by the 
Burlington (N. J.) County Dealers Assn., in cooperation with state and local officials. 
The program committee was composed of Jack Hutton, Hutton Chevrolet Co.; F. H. 
Maxwell, Community Motors, Inc., and James Davis, Moorestown Garage. The pro- 
gram pointed out, through ads in local newspapers, that junkers are definitely a 
menace and that they should be destroyed. The public was invited to the mass 


burning. 





Severe Scrap Shortage 
Feared Next Winter 


WASHINGTON. — Current sur- 
pluses of iron and steel scrap are 
temporary and a_ severe scrap 
shortage is likely next winter, pos- 
sibly sooner, scrap dealers and steel 
mills have warned the National 
Production Authority. 

Increased consumption of scrap 
is certain once steel mills re- 
sume operations, it was pointed 
out, and supplies of iron ore have 
been decreasing in recent 
months. 

Dwindling supplies of iron ore 
were attributed to the steel strike 
which has prevented the unloading 
of ore vessels, and a strike of iron 
ore miners in several areas. 

The scarcer iron ore gets, the 
more scrap mills have to be used 
in steel production. 

NPA advised the industry repre- 
sentatives that operation of its al- 
location system is becoming in- 
creasingly difficult on account of 
the present scrap surplus and more 
selective buying. 

NPA was advised to discon- 
tinue all allocations for 30 days 





Maine Court Invalidates 


Short-Form Contracts 


PORTLAND, Me—The Maine 
supreme court has ruled that the 
“short form” method used by Maine 
cities and towns to record condi- 
tional sales contracts is_ illegal. 
Ruling that the original conditional 
sales contracts must be recorded, 
the high state court banned the 
practice of recording condensed 
certificates. 

The ruling came as a headache to 
city clerks and business firms, 
which were expected to rush to 
file the full contracts. 


dustry people was the man who 


or longer, but to keep controls on 
a standby basis pending settle- 
ment of the steel strike and until 
the scrap situation becomes 
clearer. 

Of principal concern to the in- 


roams the alleys and byroads—the 
scrap peddler. They said the cur- 
rent scrap surplus might drive 
these men into other work and 
that their present jobs are indis- 
pensable to the nation’s economy. 

However, opposition was ex- 
pressed to any plan that might call 
for exporting scrap, except to meet 
definite commitments in other 
countries. 





kor Chicago Show 


city and the 11th under Chicago 
Automobile Trade Assn. sponsor- 
ship. Since the association took 
over, the annual shows at the 
Amphitheater have consistently led 
in completeness and number of ex- 
hibits, including cars, trucks, ac- 
cessories and equipment; attend- 
ance, which last February hit the 
474,000 mark, and showmanship 
made possible by manufacturer dis- 
plays and the central arena stage 
presentations, 

Serving on the committee with 
Yarnall, who chairmaned this 
year’s show, are Goodwin, ex-offi- 
cio; James F, McManus jr. (Chev- 
rolet), chairman of the 1950 and 
1951 shows; Jerry Cizek (Chrysler- 
Plymouth); Charles Hermanek (De- 
Soto-Plymouth); E. C. Schneider 
(Lincoln-Mercury); George Miller 
(Packard), and M. F. McCarty (In- 
ternational Harvester). 

Goodwin as president and Cizek 
as treasurer were reelected to their 
posts by the directors. Newly elect- 
ed as officers were Steve J. Bar- 
rett (Buick), vice-president, and 
McCarty, secretary. 


Dealer Son Fined 
For ‘Hawking’ in 
North Little Rock 


NORTH LITTLE ROCK, Ark.— 
Allegedly caught soliciting buyers 
for automobiles on the sidewalk in 
front of his father’s Ford dealer- 
ship here, R. C. Davis jr. has been 
fined $12.75 for violating an “anti- 
hawking” ordinance. 

It was the second time Davis 
had been tried on such a charge. 
The first action was dismissed for 
lack of evidence. 

On the second charge, a police- 
man testified that Davis was dis- 
tracting the attention of motorists 
along the street fronting Union Mo- 
tor Co. 

Davis’ attorney contended that 
the ordinance against hawkers 
specifies them as “persons who go 
from place to place and from door 
to door.” 

City Attorney W. E. Phillips 
maintained, however, that the ac- 
tion against Davis constituted a 
valid exercise of municipal power 
in the interest of the public. 





Reading Dealers Hold 


First Postwar Show 

READING, Pa.—The first au- 
tomobile show in this city since 
before World War II was held 
at the Reading fairgrounds in 
conjunction with the city’s first 
merchandise show. 

The show was under the direc- 
tion of the Reading Automobile 
Dealers Assn., of which Harvey 
Golden is president. Thirteen 
local dealers participated. 











On the House .. . 





The auto industry seems to lead 


threat of a car 


Lee Agnew will 
Dakota associat 
22-23. 
Connecticut and Minnesota asso 
bership drives. 





Wemhoff 





the new-car market starts to go sour, something comes along to give 
it a shot in the arm. Just when the postwar sales bloom seemed to 
be off, along came the post-Korean war scare buy- 
ing. Despite production curbs this year, new-car 
sales were starting to drift. Now come the factory 
shutdowns, caused by the steel strike, and the 


more. Discounting and over-allowances arc waning; 
model-cleanup problems seem insignificant. 

By 1955, the average octane rating of premium 
gas is expected to increase to 96 from today’s 90, 
and that of regular fuel to 88 from today’s 83, 
according to Atlantic Refining Co. experts ... 


Latter’s campaign netted 243 new members last 
year ... Detroit dealers will golf July 15. 


a charmed life. Every time that 


famine has spurred sales once 


be general chairman of North 
ion’s annual convention Sept. 


ciations are launching big mem- 


—Petre Wemuorr, Editor, 
Automotive News 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
. and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 

m the dealers on every used vehicle accepted in partial payment for a new 
€ a car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
° governments applied to the building and maintenance of highways. 
e y . The elimination of government and bureaucratic controls over this 
R R industry. 5. A return to the precepts of independence and the rewards of 


applied energy and ability, which made America and gave more of her 


NEWS citizens more of the better things of life than anywhere else in the world. 





Capsule Comment 


Almost one-third of the nation’s motor vehicles were 
found to be unsafe during the recent Safety-Check Month. 
The breakdown showed 31.4 percent of the cars and 39.7 
percent of the trucks were defective, which compares with 
30.6 and 27.2 percent, respectively, in the 1951 campaign. 

Are we in the auto industry doing our part to make 
certain that our products are not ruled off the highways 
because of negligence? 

* = Be 


Corrosion and substitutes for strategic metals are the cur- 
rent No. 1 problems of automotive research, General Motors 
technical officials say. 

It’s not too early, either. 
* ue od 


Nickel plating on autos, already spread very thin, is due 
to get thinner, according to latest word from NPA officials 
in Washington. 

How can it? 
* * * 

After going to Congress with its problem, NADA got a 
promise from OPS that auto dealers would be allowed to use 
their pre-Korean delivery and handling charges in deter- 
mining retail prices. 

The original OPS order was outright discrimination 
against many dealers, and NADA is to be congratulated 
for getting a wrong righted. 


* * * 


OPS says a spotcheck in New England shows 23 percent 
of new and used-car dealers have failed to comply with used- 
car tagging regulations. 

Regardless of whether we like OPS, it’s still the law 
and should be obeyed. 


* * % 

New York City’s Mayor Impelliterri says “there are too 
many cars in our city, and we'd be glad to get rid of some 
of them.” 

Spoken like a politician who doesn’t know how to 
meet the traffic problem. 
* * * 


Auto dealers are planning to give free rides to the polls 
this fall. 
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Auto 
Forum 


“Beating one’s wife may be 








permissable under certain cir- 
cumstances, but should not be 
indulged in if her screams dis- 





= ( THEY HAVE FUN | 


—— 9 HOLDING AUTO SHOWS 
turb the neighbors.” — Ropert STEEL WILLS SET OVER. THERE ; 100 
Ruark, newspaper columnist. ROORD i\\) RUROPE WE OUGHTA HELP 
f * + R —_ THOSE Boys, 
2.892.000 eee ane. S YOU KNOW (tT? 


Men Are Self-Made 


“You cannot make Harry S. 
Truman a good President by 
congressional resolution.”—Rep. 
Armstrong (R., Mo.), referring 
to House and Senate “requests” 








that President Truman use the 





Taft-Hartley law to end the 
steel strike. 


* * x 


Roundtrip Required 


“The retreat from inflation 
has always been painful, but 
history shows that the rocky 
road back has always been 
traveled sooner or later.”— 
Clark D. Moody, director of 
NADA’s dealers business man- 
agement department. 








* * * 


Can’t Operate on the Dead 


Asked by newsmen if there 
were any more amendments to 
the controls bill pending, Rep. 
Spence (Democrat, Ky.), chair- 
man of the banking committee, 
replied: 

“IT doubt it. You can’t op- 
erate on a patient when he’s 
dead.” 





iH} 
“1 


etl) 


* * * 
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Warning to Hucksters 


“While outright lies in adver- 
tising today are rare, better 
business bureaus are opposed to 
the ‘twilight zone’ type of copy 


@ WITH AN ESTIMATED FORTY MILLION 
CARS ON THE ROADS OVER THE LONG 
Aw.or JULY Vcore ne WAS 


THE MOST BEALTICUL RETCH OF 








-AND WE WONDER 
WHY THE ACCIDENT 
RATE IS $O HIGH? 













@ THATS THE OTHER HALF 
OF THE QUESTION 





PER CENT 


NUMBER OF CARS 
ON ROADS DEFECTIVE 











‘ ae SEE, NOW. 
used by a few, including some ae his UNTIL itor DAY 2 





important national advertisers.” 
—John N, Garver, chairman of 


— Letterbox 





the National Assn. of Better 
Business Bureaus. 


6 7 . 
aryl Subscription 
“Business has not been vo- 
cal enough, partly because 
most businessmen feel inade- 


letters but you may sign your name 





Ths ts an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 


used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


Fraud... . 


with the assurance that it will not be 








quate to cope with the eco- 
nomic lingo and loaded 
phrases the New Deal econ- 
omist have cooked up.’—Dr. 
Ropert E. WiLson, chairman, 
Standard Oil (Indiana). 


* * * 


Warning to Dealers 

Upon receipt of your letter call- 
ing attention to a man by the name 
of Richard A. Holmes, representing 
the Union Sales Co. of Galveston, 
taking fraudulent subscriptions to 
Automotive News, we immediately 
contacted Chief Detective Burns of 
our Detective Force, giving him the 
information. 

We find no record of Union Sales 
Co. of Galveston, neither do we 
find any record of Richard A. 
Holmes; nor do we find any record 
where either of these took out a 
permit to solicit subscriptions. The 
detective department reports no 
previous inquiry or complaint. 

However, the matter is being 
kept on file and should the man 


Trouble with Politicians 


“The trouble with politicians 
today isn’t that they all sound 
alike. It’s that they dress alike. 
The average politician looks so 
much like any ordinary man you 
can’t even tell he is running for 
office until he opens his mouth. 
Then it’s too late.”—Associated 
Press writer Hal Boyle, urging 
uniforms for politicians “to set 
them apart.” 


* *« * 


Ike’s Gettysburg Address 


“Lincoln, the great Repub- 
lican, and Eisenhower, who is 
learning to become one, have 
at least this in common: Each 


we will be glad to inform you.— 
Harry EAGLesTON, manager, Mer- 
chants and Manufacturers Division, 
has his Gettysburg address. Galveston Chamber of Commerce, 
Eisenhower's is Route 10, Box | Galveston, Tex. 

218. Lincoln’s Gettysburg ad- * * # 

dress was his most famous. 
The same will probably be 
true of Ike.”—Senator Kerr of 
Oklahoma. 


Teen-Driver Contest 
We would appreciate a tearsheet 
of “Teen-Driver Contest Started by 











A highly commendable project. 





10 Years Ago... 


The Big Story 


July’s quota of passenger automobiles for rationing has been set 
by OPA at 25,000, exclusive of 10,000 state and national reserves and 
carry-overs from previous months’ quotas ... A large number of 
loans already have been made to dealers under the Murray-Putman 
Act, RFC officials report. Negotiations are still in progress on the 
participation of finance companies and banks in the granting of 
loans. One major finance company and several banks, it is under- 
stood, are virtually ready to become government agents under the 
act. Meanwhile, offices in 37 cities are handling dealer applications. 

—From the files of Automotive News. 











Jaycees,” which appeared in your 
June 16 issue. 

Waukesha Jaycees ran their first 
“Road-e-o” this year, and the ar- 
ticle will be of great help to us for 
the 1953 contest. THomas MeEapows, 
National Advertising Co., Wauke- 
sha, Wis. 

. x * 


Hand-Control Auto 


On page 2 of your June 16 issue 
is an article on “Plymouth Designs 
New Device for Controlling Ped- 
als.” 


I am very interested in this new 
device for hand controls and would 
appreciate getting the address to 
write for full details and full in- 
formation on this. I have a Plym- 
outh owner who needs one badly.— 
Rupy W. Kester, Manager, Kester 
Sales Co. (Dodge-Plymouth), Ava, 

oO. 


come to our attention in any way,| M 


* * * 





| ... We would like to have fur- 
| ther information and literature on 
| hand controls.—R. G. McLain, Sec- 
| retary - Treasurer, W. C. McLain, 
= (Dodge-Plymouth), Anderson, 
nd. 


* * x 


Epitor’s Note: The Plymouth 
simplified driving control is a 
product developed by the Plym- 
outh division of Chrysler Corp. 
and, we understand, can be ob- 
tained through Chrysler Motor 
Parts distributors. 


* * * 





|Economy Derby 

Will you send me the copies of 
| Automotive News (for the past 
year or so) that featured Economy 
Run articles. 


I am promoting an Economy 
Derby in Grand Rapids, and would 
like the articles for the education- 
al value they may offer the con- 
testants. C. G. Lewis, Nash Grand 
Rapids Co., Grand Rapids, Mich. 
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DODGE rripPlk 


PROFIT OPPORTUNITY 


THREE LINES 


DODGE... America’s Most 
Dependable Motor Car. 


PLYMOUTH ... 3rd Largest 


Selling Car in America. 


DODGE “Job-Rated” TRUCKS 
Meet 98% of All Hauling Needs. 











THREE PROFITS 


All available in one sales 
agreement. The only agreement 


of its kind in the industry. 





ONE OVERHEAD 


Three profit-makers under 
one roof reduce operating 


cost... boost net gains. 


PROFIT-TESTED FOR OVER 37 YEARS 


WRITE FOR COMPLETE FACTS 








DODGE DIVISION ° CHRYSLER CORPORATION e DETROIT 31, MICHIGAN 
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‘Come Cia with tie Truth’ Tr 





Dubious Ads Face BBB Scrutiny | 


SWAMPSCOTT, Mass.—Advertis- 
ing which is not quite false but 
still does not come clean with the 
truth is to receive major attention 
in a new program adopted the oth- 
er day by the Assn. of Better Busi- 
ness Bureaus at its 38th annual 
conference. 

In announcing the program, John 
N. Garver, chairman of the associa- 
tion’s board of governors, said: 

“While outright lies in advertis- 

ing are rare today as a result of 
the long and successful fight of 
the bureaus against fraudulent 
and illegal advertising and selling, 


One Oil System 
Marks Chrysler’s 
New 6-Cyl. Torque 


DETROIT. — Chrysler Corp. an- 
nounced mechanical details last 
week of the new torque-converter 
attachment which ultimately will 
make fully automatic all of the 
corporation’s six-cylinder cars. 

Marketed initially on Chrysler 
division’s Windsor and Windsor 
Deluxe models, the new transmis- 
sion unit ushers in what is said to 
be the first combined oil system on 
ears equipped with torque con- 
verters. 

Advent of the six-cylinder Chrys- 
ler torque converter was forecast 
in the May 5 issue of AUTOMOTIVE 
News. DeSoto sixes are scheduled 
to offer the new transmission next, 
with Dodge sixes following as soon 
as the new Dodge V-8 engine is 
introduced. 

When Plymouth will put the new 
torque on its equipment list is un- 
certain, since the lowest-priced 
Chrysler Corp. line still does not 
provide the Fluid Drive transmis- 
sion with which the new device is 
linked, But Chrysler Corp. em- 
phasis on the simplified aspects of 
the new transmission appeared to 
reflect a desire to encompass cars 
in all price ranges. 


The new torque converter has a 
“basic” price ceiling of $124.56 in 
conjunction with Fluid Drive on 
six-cylinder Chryslers. It is called 
Fluid-Torque Drive, the same name 
used for the dual-oil system at- 
tachment on Chrysler eights. 


J. A. O'Malley, Chrysler division 
sales vice-president, said owners 
of Windsors with Fluid Torque 
Drive need change oil only twice 
a year in normal driving. Oil in 
the torque converter is air-cooled 
by blades on the outside of the 
converter shell. Large quantities of 
air are drawn over the shell, eras- 
ing the need for separate oil 
coolers. 

Four speeds of motoring opera- 
tion are available, with an auto- 
matic downshift to third speed 
optional to the driver when greater 
acceleration is needed. The six-cyl- 
inder Chrysler engine will continue 
to yield 119 horsepower with or 
without Fluid Torque Drive, it was 
said. 
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OIL DRAIN PLUG 


OVERRUNNING 
CLUTCHES 





CLUTCH ASSEMBLY r 


the bureaus are convinced that 

most business executives are defi- 
nitely opposed to the current ‘twi- 
light zone’ type of copy used by 

a few, including some important 

national and local advertisers. 

“As a result, the bureaus will in- 
vite trade and business groups in 
many cities to join with them in 
establishing advertising boards of 
review which will make it possible 
to bring the full weight of business 
disapproval to bear upon such ad- 
vertising.” 

Action to establish the boards fol- 
lowed reports by business execu- 
tives to representatives of 93 better 
business bureaus at their annual 
conference that “half truth” copy is 
undermining public confidence in 
business generally, is subject to 
much consumer criticism and is be- 
ing used by those opposing the 
American way to discredit the bene- 
fits of competitive capitalism. 

John R. Buckley, publisher of 
Good Housekeeping, keynote speak- 
er, said: “Advertising cannot af- 
ford to wait until these bad adver- 
tisements again overshadow the 
good ones. Now is the time when 
we should roll up our sleeves and 
eliminate the new crop of weeds.” 

C. B. Larrabee, president and 

publisher of Printer’s Ink, told 
the conference, “so many eyes 
today are turned hopefully to the 
possibility of some joint council 
or panel that will help solve the 
abuses. Responsibilities must be 
shared so that the burden will 
fall with some equality on all 
parties. No one party should be 
left dangling by itself on the 
hook. 

“The plan must be based on the 
pressures that people bring to bear 
on other people in the same social 
level. And, of course, there is the | 
toughest factor of all— it must have 
teeth.” | 

Another who called for action | 
was Elon G. Borton, president of 





the Advertising Federation of 
America. “ 
He said: “This gray zone of in- 


tegrity and good taste must be 
handled, I believe, largely from 
within the advertising industry it- 
self by the arousal of an extended | 
sense of responsibility among the 
advertisers, media, suppliers and 
the agencies. It must be talked, agi- 
tated, emphasized by the trade 
press, the national and area groups, 
by the local advertising clubs and 
individuals.” 

The program, adopted in the form 
of a resolution by the conference, 
contained these five points: 

1. That all business and its or- 
ganizations be urged to adopt or 
reaffirm codes or standards of good 
advertising and selling practices. 

2. That the boards of directors 
of each better business bureau, 
local and national, initiate the 
organization by business of ad- 
vertising boards of review or 
other representative groups of 
business leaders for the purpose 
of reviewing and examining such 
areas of advertising and to seek 
appropriate correction. 


| 3. That the bureaus pledge their 





SECONDARY STATOR 


AIR COOLING BLADE 


M-6 
HYDRAULICALLY— OPERATED 
TRANSMISSION 


INTERNAL—EXPANDING 
HAND BRAKE 






Torque Converter for Chrysler Sixes— 

Diagrammed above is a cross-section of Chrysler Corp.'s new torque-converter unit 
for six-cylinder cars, featuring a unified oil system. Used in conjunction with the 
M-6 Fluid Drive transmission, the new torque converter is being introduced to the 


public first on Chrysler Windsor and Windsor Deluxe models at a 


“basic” price 


ceiling of $124.56. Advent of the new torque converter, called Fluid-Torque Drive 
just like its companion on eight-cylinder Chryslers, was forecast in the May 5 issue 


of Automotive News. 





full facilities to implement and aa. | 
minister the work of these boards 
of review 

4. That all interested groups have 
recourse through the bureaus to 
said boards of review on any prob- 
lem in the 


an adverse public opinion of our 
private enterprise system 
5. That the Assn. of Better Busi- 


ness Bureaus appoint a committee | 


whose responsibility shall be to en- 


courage and aid in the formation | 


of these boards of review, to devise 
ways and means of bringing the 
full force of good business opinion 
to bear upon these abuses and to 
provide the medium to reflect ade- 
quately and_ constructively the 
grassroots viewpoints of all respon- 
sible business. 


Battery Separator 
Made of Plastic 


NEW YORK.~—A new plastic 
separator designed to replace the 
conventional wood unit in automo- 
bile batteries has been announced 
by U. S. Rubber Co. 

The new separator, called U. S. 
Revere, will last much longer than 
the wood unit, is more porous and 
can withstand heat and overcharg- 
ing, the company claims. 

Short circuit caused by splitting 
is eliminated, and the new separa- 
tor’s improved capillary action 
brings moisture to the top of the 
plates when water runs low, states 
U. 8. Rubber. 


field of advertising | 
which they sincerely believe creates | 
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Used-Car Bulletin from Detroit .. . 





July 2 
(Consignments down, but fair for 
a pre-holiday sale. Weather very hot. 
Sold 57 cars out of 78 offerings.) 
BUICK "52 RM Riviera coupe, $2,- 
410*. °50 Super 2-dr., $1,335*. 47 
Super 2-dr., $605; Special 4-dr., $475. 
CADILLAC—'47 (61) 4-dr., $1,155*. 
CHEVROLET "52 SL Deluxe 4-dr., 
$1,660. °49 SL Deluxe 4-dr., $1,065. 
‘48 FL Aerosedan, $710; SM club 
coupe, $395. °47 SM conv., $725; club 
coupe, $615. '46 FL Aerosedan, $540. 
CHRYSLER—’47 Windsor 4-dr., $300. 
CROSLEY—’48 stationwagon, $160. 
DeSOTO—’'50 Custom club coupe, 
380*. °36 4-dr., $140. 
DODGE—’46 Custom 2-dr., $50 
FORD-—'51 Custom (8) 4-dr., canes, 
2-dr., $1,555*, $1,562*. ‘50 Custom 
(6) 2-dr., $1,000; Custom (8) conv., 
$1,330. '49 Custom (8) 2-dr., $900. 
HUDSON—’50 Pacemaker 2-dr., $1,115, 
$1,035. °'49 Commodore (6) 2-dr., 
$835. °48 Commodore (8) 4-dr., $660. 
KAISER—’51 Henry J (4) 2-dr., $790; 
Kaiser 4-dr., $1,310, $1,470*. ’48 
4-dr., $355, $350. °47 4-dr., $355. 
MERCURY—’51 stationwagon, $1,925". 
'47 4-dr., $655. '46 club coupe, $525. 
NASH-—’51 Statesman 4-dr., $1,290. ’50 
Rambler conv., $1,030. ’49 Super 
2-dr., $710. '48 Super 4-dr., $580 
OLDSMOBILE—’50 (88) 4-dr., $1,550*. 
"49 (88) 2-dr., $1,145*. ’46 (76) 4-dr., 
$490. 
PACKARD 


’48 2-dr., $710*. 

PLYMOUTH—’51 Cambridge 4-dr., 
100. ’°50 SD club coupe, $1,225. 
SD conv., $630; 4-dr., $705. 
4-dr., $550; 2-dr., $515. 

PONTIAC—’51 Chieftain (8) 2-dr., $1,- 
695*. '48 Chieftain (8) conv., $850. 
46 SL (8) 2-dr., $540. 

MISCELLANEOUS—’51 $1,- 
520. 


$1.- 
"47 
"46 SD 


MG conv., 








Latest Auetion Prices 


(Aptco Auto Auction. Sale every Wednesday.) 





*Indicates automatic transmission or overdrive. 


Other Auction reports are on Pages 50, 51, 54 


June 25 





(Auction was fast, but 94 degree 
temperature slowed down attendance. 
Sold 57 units out of 92 offerings.) 


BUICK—’51 Super Riviera, $2,280*. '50 | 
Super conv., $1,175*. ‘49 RM conv., } 
$1,350; 2-dr., $1,295*. °48 RM conv i 
$970; 2-dr., $825. 47 RM 2-dr., $625 
$715, $705; 4-dr., $600. 

CADILLAC—’51 (62) club coupe, §$3,- 
610*. °49 (62) conv., $2,600*. 

CHEVROLET — '51 SL Deluxe club 
coupe, $1,460; 4-dr., $1,500. ‘50 SL 
Deluxe 4-dr., $1,230; conv., $1,435* 
’49 SL Deluxe 2-dr., $960; 4-dr., $1,- 


010; conv., $1,075. °'48 FL aerosedan, 
$775. 

CHRYSLER—’50 Windsor club coupe, 
$1,625*. °47 Windsor 4-dr., $640. 

DODGE—’50 Coronet 4-dr., $1,365. 

FORD—’51 Custom (8) 2-dr., $1,430. 
’50 Custom (6) 4-dr., $1,070. ‘49 
Deluxe (6) 2-dr., $800, $790; Custom 
(8) 2-dr., $890. °48 %-ton pickup, 
$400. °46 SD (8) club coupe, $525, 
$535. °'42 SD (8) 2-dr., $150. 

HUDSON—’51 Pacemaker 4-dr., $1,295. 
"50 Commodore (6) 2-dr., $1,035. °'48 
Super (6) 2-dr., $770. 

MERCURY—’48 conv., 
4-dr., $590. 

NASH — ’51 Statesman 4-dr., 
$1,280. ‘'50 Statesman 2-dr., 

OLDSMOBILE—’'50 (88) 4- dr., 
"49 (98) 2-dr., $1,200 
$170. 
PACKARD—’50 4-dr., $1,025". 
PLYMOUTH—’51 Cranbrook conv., 
635. ’°’47 SD club coupe, $685. 
PONTIAC—’49 Chieftain (8) 4-dr., 
200*. °48 SL (6) 2-dr., $830. 

STUDEBAKER — '50 Champion 4-dr., 
$1,025; club coupe, $955. °49 Cham- 
pion conv., $930. 


$855, $800. '47 


$1,360*, 
$1,000. 
$1,475*. 
‘41 2-ar., 
$1,- 


$1,- 











Business Experts See Good Year Ahead 


WASHINGTON.—The second half 
of 1952, as viewed by students of 


| the national business scene, should 
| be good—at least as good as the 


first six months. And the general 
business strength, these observers 
believe, will carry over into the 
first half of 1953. 

This happy report comes from 
the economic research department 
of the U. S. Chamber of Commerce. 
The factors which may be expected 
to affect business operation and 
volume in the coming months are 
enumerated by the USCC’s econom- 
ic observers in the following sum- 
mary released last week: 

In the past year, the gross na- 
tional product of goods and serv- 
ices has risen from $320 billion to 
$340 billion, although the general 
price level has remained virtually 
stable. Consequently, the increase 
is in actual volume. 

Civilian employment is about the 
same as a year ago. The figure 
stands at about 61,200,000, with the 
number of men employed down 
about 250,000 and the number of 
women workers up just about that 
much. Unemployment is put at 1,- 
600,000, regarded as a low figure. 

Private construction a year ago 
was at the rate of about $60 billion, 
er about $7 billion above the cur- 
rent rate. This year’s new plant 
equipment is up, however. 

The defense program, which 
many predicted would bring civilian 
shortages before this, now is really 
beginning to roll, and indications 
are that it may go forward without 
too seriously pinching the civilian 
economy. There are some sporadic 
shortages of metals. 


The government expects defense 
spending to attain the annual rate 
of $60 billion by December. The 
chamber economists believe it may 
not reach that figure. 

Total inventories in the hands of 
American business are estimated at 
more than $70 billion, probably an 





ihn Parley 


Set for Aug. 29-30 


HELENA, Mont.— 
Automobile Dealers Assn. has an- 
nounced that Aug. 29-30 have been 
set as dates for the annual conven- 











The Montana | 


tion at the Glacier hotel in Glacier | 


national park. 


Aug. 28. 


alltime high. Retail inventories, 
however, have turned downward. 

The national income rose from 
$269 billion for the first quarter 
of last year to $282 billion for the 
corresponding period of 1952. Per- 
sonal income is estimated at 
around $260 billion annually, a 
gain of $41 billion since the Ko- 
rean war started. Despite the in- 
crease in income, personal con- 
sumption has not grown so rap- 
idly, indicating both a reluctance 
to buy and a high rate of per- 
sonal savings. 

Although the federal budget will 
not be greatly out of balance for 





4 Roadeo Drivers 
Win State Titles 
With Dodge Trucks 


DETROIT.—State roadeo cham- 
pions in Massachusetts, Connecticut 
and North Carolina drove Dodge 
trucks to win their 1952 titles, it 
was announced last week by Wil- 
liam S. Woolsey, assistant director 
of Dodge truck sales, Dodge divi- 
sion. 

Arthur V. Macedo, a driver for 
Hemingway Brothers Co., drove a 
Dodge G-152 truck over a difficult 
Boston course to win the Massa- 
chusetts straight truck champion- 
ship. Alfred Raynard, a driver for 
the same company, drove a Dodge 
YA-142 truck in winning the Massa- 
chusetts tractor tandem-axle semi- 
trailer championship. 

The Connecticut championship in 
the straight truck event was won 
by John Ronczka, a driver for 
Associated Transport, Inc., who 
drove a Dodge G-152 truck. 

The North Carolina champion- 
ship in the tractor single-axle semi- 
trailer event was won by A. §S. 
Massey, a driver for Central Motor 
Freight Lines, who drove a Dodge 
JA-128 truck. 

The men will compete for na- 
tional championships at the 1952 
national truck roadeo of the Amer- 
ican Trucking Assns. on Oct. 9 in 
New York. Six of nine champion- 
ships in the 1951 national contest 
were won by drivers of Dodge 
trucks. 





Dual Warehouse 
Carolina Willys Co. and Harry 


|D. Kellett, Inc., Greensboro, N. C., 
The last meeting of the present | 
board of directors will be held | 


are constructing an $18,000 ware- 
house at 1060 Huffman St., to be 
used for storage purposes. 





the fiscal year, the deficit will in- 
crease from now on. If that deficit 
is financed through the medium of 
personal savings, it will not create 
the inflationary pressures that 
would come with bond sales to com- 
mercial banks. 

For the long run, the chamber 
economists see some strong growth 
factors. In the 1940s, 19,000,000 per- 
sons were added to the population. 
In the present decade, the popula- 
tion probably will rise by another 
23,000,000, constituting a basis for 
business expansion. Another en- 
couraging factor is the great ex- 
pansion of industrial research, new- 
product development and product 
adaptation to mass markets. 

Three industries—oil, chemicals 
and electric power—have plans for 
tremendous expansion. One esti- 
mate recently made predicts a 
doubling of power production with- 
in 10 years. 

Many readjustments will have to 
be made when and if the defense 
program tapers off, but no one can 
foresee when this will be. 








Engine Change?— 


Oil-can in hand, four-year-old David 
Piazza, 284 Vincent Ave. N, Minneapolis, 
seems to be wondering how he could get 
that 160-horsepower DeSoto Fire Dome 8 
engine into his low-slung “station wagon." 
David was an early visitor at the Speed- 
O-Rama show in the Minneapolis Armory. 
The cutaway DeSoto engine was an at- 
traction at the show. The engine's moving 
parts actually operate, even to the extent 
of sparks firing in perfect time in the 
cylinder heads. 





& 
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The Philadelphia Inquirer 


constructively serves the 
Worlds Greatest Industrial Area- 





Now in its 19% 
Consecutive Year of Total 
Advertising Leadership 
in Philadelphia! 








Che Philadelphia Mnguirer 


Philadelphia Prefers The Inquirer 








Delaware 


Valley, 
USA. 


-the Greater 


Philadelphia 
Market 


Out from Philadelphia it stretches . . . all along the 
busy Delaware from Wilmington to Trenton. Deep 
into New Jersey it spreads, and all through Penn- 
sylvania’s busiest counties...the entire Phila- 
delphia Retail Trading Area. Here live 4,400,000 
people. Here factories thrive, expand, plan even 
further growth. Here is America’s 3rd Market... 
the ever-growing Delaware Valley, already the 
world’s greatest industrial area, with Philadelphia 
at the heart of it. 


Here is a market foremost in sales opportunity today 
and with an ever-widening future. And in this market 
is one of America’s greatest newspapers to deliver 
your selling message with an assurance of response 
engendered by confidence and loyalty. Your selling 
plans should include the Delaware Valley. Your 
schedule must include THE INQUIRER. 


Exclusive Advertising Representatives: ROBERT T. DEVLIN, JR., Empire State Bidg., N.Y.C., Longacre 5-5232; EDWARD J. LYNCH, 20 N. Wacker Drive, Chicago, Andover 3-6270; GEORGE S. DIX, Penobscot Bidg., 
Detroit, Woodward 5-7260. West Coast Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-7946 © 1127 Wilshire Boulevard, Los Angeles, Michigan 0259 
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Auto Market Page . 
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Car Shortage Seen 


South Bend 
With production curtailed by 
government restrictions and _ the 


steel walkout, an acute shortage of 
cars was predicted by K. B. Elliott, 
Studebaker’s executive vice-presi- 
dent in charge of sales. 

Seasonal factors and the suspen- 
sion of credit controls have stimu- 
lated demand, Elliott said, and cus- 


tomers in many parts of the coun- | 


try are being forced to wait for 
delivery of Studebakers. 

“By the time the steel mills get 
their furnaces back in production 
and the pipeline of steel supply 
is again filled and in operation, 
there undoubtedly will be an 
acute shortage of cars,” he de- 
clared. 

Local dealers reported that their 
inventories were sinking. 

Van Gates, manager of L. O. 
Gates Chevrolet Corp., said new- 


Hoek 


OBERT TOE: 


aul yperiling bate 


Here at last is an accounting machine so swift, so : 
efficient, so simple to operate, that it brings bigger savings 


to every job—does 


The Sensimatic’s amazing effort-free speed comes from its _ 
exclusive sensing panel or “mechanical brain” that automatically 
directs it through every accounting operation. Its superior 





ear stocks were “very low” and 


used cars were selling well. 


Stocks of new Fords “have been 
low all season,” said James 
Hammes, of Romy Hammes Co., 


adding that his used-car inventory 
was the smallest in months 

Donald D. Jarvis, office manager 
of Ben Feferman Motor Sales Corp. 
(Cadillac-Oldsmobile), said his firm 
would like to have four times as 


| ting. He said used cars stocks were 
|less than half those of a year ago. 
(Leslie E. Dunkin.) 

fe * * 


Denver 
| Sales of new cars are showing an 
|upward trend here. For the past 
|several months car sales each 
month has shown a big drop in 
| comparison with the year before. In 
|May, sales were nearly equal to 
| volume for the same month of 1951. 


| Denver dealers sold 1,150 new! 


high-speed /p 
Jebilte 


BLRBEE ARE 


ia 


all jobs with unerring accuracy! 


design makes the operator’s work easy. There is less 


to do—less to learn. Automatic controls, continuous visibility 


of work in progress, and complete keyboard control, 
reduce operations and chance of error—provide 
peak production on every accounting job. 


Get the facts today about Sensimatic’s astonishing 


record of low-cost 


, high-speed operation! Call 


the Burroughs office nearest you. It’s listed in the 


yellow pages of your telephone book. Burroughs Adding 


Machine Company, Detroft 32, Michigan. 


CHANGE JOBS INSTANTLY .. 


. at a turn of the job 


selector knob. Any four different accounting oper- 


ations controlled by one 
of panels can be used, 


number of jobs a Sensimatic will do. 


sensing panel. Any number 
so there's no limit to the 


many new cars as it now was get- | 









cars during May, as against 1,162 
during the same month a year ago. 
In May dealers sold 142 new trucks 
as compared to 236 during May, 
1951. 

For the first five months of 
this year, 4,187 new passenger 
cars were sold by Denver firms, 
as against 7,101 during the same 
period last year. During the 
same time Denver dealers sold 
534 new trucks. In the first five 
months of 1951, there were 1,185 
new trucks sold. 


Sale of new cars by make during | practical capacity; all 47 available | 
| blast furnaces in the district were | 
production | 


May were as follows: Chevrolet, 
239; Ford, 208; Plymouth, 114; 
Buick, 99; Oldsmobile, 69; Pontiac, 
|66; Mercury, 54; Dodge, 49; Chrys- 
|ler, 42; Studebaker, 41; Nash, 40; 
Cadillac, 34; Hudson, 28; Willys, 14; 
| Lincoln, 11; Crosley, 4; Kaiser, 4; 
|MG, 4; Henry J, 3; Jaguar, 2; 
| Hillman, 1, and Allard, 1. 

Truck sales by make were: Chev- 





49; Ford, 42; International, 
23; Dodge, 13; GMC, 10; Stude- 
baker, 3; Divco, 1, and Mack, 1. 
Removal of Regulation W has 
been of help in boosting sales in the 
Denver area on both new and used 
cars. That is one reason given for 
the better showing in May than for 


some time back.—(Ira R. Alexan- 
der.) 
* * * 
Pittsburgh 
Business in the Pittsburgh dis- 


trict continues sharply downward, 
according to the bureau of business 
research of the University of Pitts- 
| burgh. Hardest hit were industrial 
production and freight shipments; 


the volume of trade made a favor- | 


able showing. 

The Pittsburgh steel ingot rate 
|for the week ended June 21 was 
estimated to be only 2 percent of 


|idle. Bituminous coal 
|}was down roughly one-half from 
|the same week a month ago. On 
|the other hand, electric power out- 
| put reflected only a moderate de- 
|crease. Freight carloadings in the 
district slumped two-thirds in the 
past three weeks. 


| Pittsburgh department store sales 


IT DOES THESE JOBS 
—AND MORE! 


Accounts Receivable Ledgers 
and Statements « New-Car Deposits 
Monthly Financial Statement 
General Ledger « Payroll 
Accounts Payable « Age Analysis 
Revenue Distribution 


Sensimatic 300 with 11 totals 


WHEREVER THERE'S BUSINESS THERE'S Burroughs 


Sensimatic 200 with 5 totals 
Sensimatic 100 with 2 totals 








declined, but the drop was cons) j- 
erably less than seasonal; new m )- 
tor car registrations were down a 
little. Gross sales of local depait 
ment stores were approximately th 
same in the four weeks ended Jui 
14 as in the comparable four wee!:s 
last year. Combined sales of thee 
stores in the first 24 weeks of 1952 
were about 8 percent below the to- 
tal in the same period of 1951. 
* * * 


San Francisco 

New-car sales in the San Fran- 
cisco bay area have spurted since 
the demise of Regulation W, but 
the used-car market has shown no 
appreciable reaction, a canvass of 
| dealers showed. 
| One dealer reported selling 
everything he had in the new-car 
field but was just holding his 
own on used-car sales. A second 
reported a 75 percent increase in 
new-car sales but also complained 
| that the used-car market was 
| static. 

Dealers said the lifting of credit 
| restrictions was largely responsible 
|for the climb in new-car sales, al- 
|though one dealer said his sales 
| had turned upward previously. 
| Purchasers are taking new cars 


| in preference to used models now 


B baer credit is easier to obtain. One 


|dealer complained that. he was 
overstocked on used cars and that 
|sales did not respond to a cut in 
| prices. 

Despite the more liberal credit 
terms, many would-be purchasers 
| still are unable to make payments, 
| several dealers said.—(Steve Still.) 

* * * 


| Springfield, Mass. 


| Used-car sales in Greater Spring- 
| field have increased since the re- 
| moval of credit restrictions. 

One dealer in West Springfield 
said his sales have jumped 50 per- 
|cent. He attributed much of this 
|to the fact that his firm has its 
| own financing policy, allowing buy- 
|}ers to make a smaller down pay- 
ment than required by banks and 
finance companies. 

Prospective buyers seeking more 
|liberal terms reportedly are turn- 
ing to dealers who have their own 
financing. This type of dealer 
might allow the person to pay only 
$200 or less down on a 1948 model 
car, instead of the customary one- 
third.—(John A, Noll.) 

* * 


* 


Baltimore 


New-car registrations in Balti- 
/more totaled 2,123 for May, it was 
|announced last week, and new- 
'truck totals were set at 236. 

A breakdown of cars by makes 
| shows sales as follows: Buick, 133; 
| Cadillac, 37; Chevrolet, 460; Chrys- 
|ler, 57; DeSoto, 52; Dodge, 150; 
| Ford, 364; Hudson, 44; Kaiser, 20; 
| Lincoln, 10; Mercury, 80; Nash, 65; 
| Oldsmobile, 104; Plymouth, 258; 
|Packard, 46; Pontiac, 127, and 
Studebaker, 62.—(Kate Savage.) 


* * * 


Louisville 


Layoff of 5,500 workers by Inter- 
national Harvester, and possible re- 
duction of the working day at the 
Ford assembly plant due to the 
steel strike, has had a damaging 
influence on new and used-car sales 
here. 

International Harvester will be 
forced to lay off the workers for at 
least two weeks starting July 3 be- 
cause of the metal shortage. 

Another Louisville farm imple- 
ment plant, B. F. Avery, division of 
| Minneapolis-Moline Co., said that 
it has enough steel to continue pro- 
duction through July 15. 

The Louisville and Nashville 
Railroad is moving about 300 to 400 
fewer carloads of coal a day from 
mines owned and operated for the 
steel companies. 

Illinois Central R. R. has laid off 
1,000 shopmen in its divisiona! 
shops at Paducah, Ky., due to the 
lack of coal tonnage movement 
caused by the strike. 

Thousands of coal miners have 
been laid off in Eastern Kentucky 
at Captive mines of the U. S. Stee! 
Co., Inland Steel Co. and other com- 
panies.—(A. W. Williams.) 

* * x 


Richmond, Va. 


Easier credit terms sparked Ma) 
| automobile sales in the Riehmonc 
|area, according to the local cham 
| ber of commerce. 

There were 3,519 auto sales mad: 
in this city during May, as com 
| pared to 3,092 in the same month 
| last year, the chamber said.—(T. D 

Eaton.) 











——— 
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Read about the two greatest extra- profit 
opportunities in the automotive field! 


Many dealers selling up to 70% 
of new cars equipped with 


Blowout-safe! Puncture-safe! 
@ LIFEGUARD SAFETY TUBES 





BIGGER PROFITS! You makeextra profitsonevery 
change-over sale of LifeGuard Safety Tubes! You 
get extra service profits from wheel-balancing 
jobs! 


IT’S A BIG MARKET! Half of all drivers had 
punctures last year! 1 out of 8 drivers had blow- 
outs* and 19% of the car owners said they were 
going to purchase ‘“‘safety tubes’’ next time.* 
Among new-car purchasers, the percentage would 
be even higher! There’s your market, just waiting 
for your suggestion! 


LIFEGUARDS ARE EASIER TO SELL! New Life- 
Guard Safety Tubes are the only blowout and 
puncture protection that won’t wear out when 
the tires do. They outlast at least 3 sets of tires! 
Good for 100,000 miles or more! Thus your cus- 
tomer saves 20% to 43%. The extra cost is 
hardly noticed in his monthly payments. 


NO STOCK TO CARRY! Your local Goodyear 
dealer handles all stock, takes care of all servic- 
ing! All you do is make the sale and pocket the 
extra profit! See your local Goodyear dealer to- 
day! Let him show you how you can make extra 
profits on every new-car sale with New Life- 
Guard Safety Tubes! 


*From Crowell-Collier Sixth Annual Tire Survey 


THE NEW LIFEGUARD SAFETY TUBE! 


1. Safe against all blowouts! 








2. Seals its own punctures! 


3. The only 100,000-mile re-usable 
protection! 














You can increase your new-car profits 
by a change-over sale of 


PLUS-10 
DOUBLE EAGLES! 


e THE ONLY ALL-NYLON CORD PASSENGER-CAR TIRE 





@ You make extra profitson @ You need carry no stock! @New-car buyers are the 


every change-over sale! 


best prospects! 


THEY’RE EASY TO SELL BECAUSE YOU HAVE 
10 GREAT SALES PLUSSES! 


PLUS 1—Theonly passenger-car tire 
in the world with an all-nylon cord 
body. 


PLUS 2— Goodyear Heat-Tempered 
Nylon Cords make the new Double 
Eagle 114 to 2 times as strong as 
standard tires. 


PLUS 3—Safety! Over 2,000,000 
miles of gruelling road tests prove 
that this is the safest tire ever de- 
signed for a passenger car. 


PLUS 4—26% more nonskid tread 
thickness gives up to 42% more safe 
mileage than standard tires. 


PLUS 5—Sensational new Resist-a- 
Skid Tread, an exclusive Goodyear 
development, grips at all angles of 
skid! Quicker on the start, safer on 
the stop! Gives safer, surer traction 
on wet roads, on snow—even on ice. 


DSYEAR 


LifeGuard and Double Eagle, T. M.’s——-The Goodyear Tire & Rubber Company, Akron, Ohio 


PLUS 6—Full, safe traction for life! 
Exclusive Resist-a-Skid tread design 
never needs re-cutting to restore its 
traction. 


PLUS 7— Welcome comfort! Low- 
pressure, Super-Cushion ride soaks 
up road shocks, saves wear and tear 
on the car and passengers. 


PLUS 8 — New Scuff Rib protects 
white sidewalls when tire scrapes the 
curb. 


PLUS 9— Extra beauty! Gleaming 
whitewall contrasts with diamond- 
sculptured, jet-black shoulders. 


PLUS 10—Value! With all the ad- 
vantages of the exclusive Resist-a- 
Skid Tread, the nylon cord body, 
this tire costs only about 5% more 
than ordinary premium tires made 
of rayon! 
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Big Change in Tanks 


Chrysler Test Shows Advantages of Patton 48 


Over World 


By Jack Weed 


NEWARK, Del.—Chrysler’s Del- 
aware tank plant officials last 
week demonstrated how far me- 
dium-tank design and _ operation 
has come since the building of the 
original M-3 General Grant during 
World War II, at dedication cere- 
monies of Chrysler's new tank 
plant here. 

The 45-50 ton Patton 48 me- 
dium tank, newest in the line of 
progressive designs in the me- 
dium-tank field, was put through 
its paces in a specially prepared 
demonstration area for the bene- 
fit of army officials and the press. 

Ability to maneuver in_ tight 

quarters and on the roughest ter- 
rain was effectively demonstrated 
by having the tanks run an ob- 
stacle course of flags at close in- 
tervals, climb a perpendicular wall 
three-feet high, span a 96-inch 
trench and negotiate a ditch 10-feet 
deep with 40 percent slopes. 

Waterproofing was demonstrated 


War II Models 


, when the tanks hit a four-foot deep| having the tank crush four large | = 
telephone poles, set in a row, and | 3 
crush a complete house. } 


| water hazard at high speed, forcing 
|}a column of water at least 20 feet 
in the air. This not only com- 
| pletely drenched the tank but also 
|the driver. A new position for the 
|driver is supposed to give him 
| better protection from enemy fire, 
as well as greater visibility than 
in any former tank design. How- 
ever, it did not protect him from 
a deluge when the tank-made tidal 
wave came down. 

Rideability was demonstrated on 
|a “washboard” version of a Bel- 
| gian road. The wheels of the track 
took the pounding of the dips in 
the “torture road,” but due to a 
new torsion bar type of suspension, 
the tank rode at an even keel with 
little apparent vibration or sway. 

Firing power was demonstrated 
by blowing up a house with one 
shot from the tank’s new high 
velocity 90 mm. gun, with its 











| “quick change” feature designed 





to permit easy removal and re- 


placement of a worn gun tube in 


the field, 


Power of the new Patton 48’s 
810-horsepower Ordnance-Continen- 
tal engine was demonstrated by 


The Patton 48 is the first tank 
to have both a _ one-piece 
armor hull and a one-piece cast 
armor turret. Because of a “cast- 
in-one-piece body,” plus a sloping 
contour armor arrangement, the 
new tank is capable of withstand- 
ing much heavier anti-tank fire. 

The tank has a much lower sil- 
houette. It also boasts simplified 
and more effective turret control. 

Army Secretary Frank Pace jr. 
called the new Patton the most 
effective fighting machine in ex- 
istence today. 

Approximately 1,000 Army offi- 


cast | 


| ne 

ey 

| ee 
j 





cials and others saw how the tur- 
ret and gun pointing are directed 
by the driver of the tank. Gun 
pointing can be taken over by the | 
tank commander from the gunner, 
if necessary or advantageous. 
Wider tracks give the new tank 
greater flotation. An optical me-' 


chanical rangefinder permits the 
gunner to “lay” quickly and ac- 
curately on a target. 

Mrs. George S. Patton jr., widow 
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Candy Cane come 


colors: Red, Blu 


* TRAVELON Fab 


Hafner Plastic Seat Cover Fabric fashioned 


from SARAN. 





s in four harmonious 


e, Green and Gray. 


ric identifies the genuine 


this year Seat Covers go— 


BUBY CAbé 


a HAFNER Original in 





TRAVELON* 
Fabrice 


Candy Cane is the exclusive, 


ASSOCIATE S. 
Empire State Building * New York 1,N. Y. 


CHICAGO 


There's nothing just like Candy Cane... 

and there'll be nothing just like it. Candy Cane 

is original, handsome, rich, striking, tasteful 
and...it’s Patented. Seat Covers in Travelon 

Candy Cane can be featured confidently and safely. 


There'll be no “chinese copies” because 


registered pattern of Hafner Associates, 

sold only to legitimate manufacturers. 

The design staff of Hafner Associates 

is always available to create new, confined 

patterns in Travelon Fabrics for manufacturers and 


merchandisers for their exclusive use. 


Write or wire for full information on Candy Cane, 


Bamboo and other Hafner Originals. 





INC. 


LOS ANGELES 






Ford Attains Tank Output in 10 Months— 


A fire, which swept Ford's tank plant at Livonia, Mich., on Feb. 29, this year, left 
this burned-out Patton 48 tank amidst the smoking ruins. When the hulk cooled, 
engineers removed it to the Highland Park plant and reconstructed it. The first 
production model was delivered 10 months after the first blueprints were received. 
| Disclosure of fire damage was withheld because of security regulations. 

* * * 


of the famed general, christened 


the new tank. 


Heading the guests from Wash- 
ington was Secretary Pace. Host 
at the ceremonies was R. T. Keller, 
| general manager of Chrysler’s Dela- 
ware tank plant. Others who spoke 
included K. T. Keller, chairman of 
the board, and L. L. Colbert, presi- 
|dent, Chrysler Corp. 


| Tanks 


(Continued from Page 1) 


the new tank, Ford learned of the 
Chrysler preview in time to 
garner satisfactory publicity and 
lined up Gen. Carroll H, Diete- 
rich, commanding officer of the 
Detroit Tank Arsenal, to head its 
guest list. 

Army Ordnance, headquartered 
in the Detroit area, seemed pleased 
over the pride the Big Three auto 
makers had taken in their tank 
work, but disclaimed any part in 
the press-announcement contro- 
versy. 

Detroit Tank Arsenal also got 
into the act by pointing out it had 
played an important role in the 
Patton 48 development. The tank, 
Arsenal officials claimed, “was in- 
itially conceived and preliminary 
drawings made at the Army’s De- 
troit Arsenal” before the design 
was turned over to Chrysler for 
production engineering and con- 
struction of pilot models. 

Ford revealed that its first pilot 
model was virtually destroyed in a 
big fire at its tank plant on Feb. 29. 

* * * 








T= long-secret Patton 48, which 

boasts many innovations over 
the controversial M-47 with its tur- 
ret “bugs,” is in the 45-50 ton class 
with a low silhouette. 

An innovation is the one-piece 
cast hull, its elliptical design 
making it difficult for enemy 
shells to get “a bite.” Firepower 
is provided by a new high veloc- 
ity 90-millimeter gun, designed 
for “quick change” in the field. 

Mounted atop the turret is a .50 
machine gun for use of the tank 
commander and can be aimed, fired 
and re-loaded from inside without 
exposing any crew member. 

A V-12 engine develops 810 horse- 
power and the tank is equipped 
with a cross-drive transmission and 
power steering. 





DeSoto Promotes 


Shuster, Winters 


DETROIT. Appointment of 
Henry L. Shuster as DeSoto’s new 
regional manager in Philadelphia, 
succeeding the late John C. Wel- 





H. L. Shuster Kenneth Winters 


ham, is announced by J. B. Wag- 
staff, DeSoto vice-president in 
| charge of sales. 

Shuster goes to his new post from 
St. Louis, where he had served as 
regional manager. He will be suc- 
ceeded by Kenneth Winters, Wag- 
staff said. 
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© It may almost seem like sleight-of-hand the way a Blue Coral Treatment 
dirt from a car finish in seconds . . . burnish 


mirror-like surface... then seal it safely against any and all future weather 
conditions. But there are no tricks to our trade! The acknowledged supremacy the 

Blue Coral process has enjoyed for almost 25 years was earned by using the most 
carefully formulated methods — consistently maintained — plus the finest, safest 

ingredients obtainable. That's why America's leading car 


Blue Coral — why car dealers recommend it to 
will not accept a substitute. Blue Coral is the finishing 


can whisk off 
the scummiest finish to a beautiful bright 


manufacturers endorse 
their customers — why car owners 
touch for any car. 


H. D. T. COMPANY FACTORS, INC. 


Creators of the Blue Coral Treatment WHITE PLAINS, NEW YORK 
© 1952 H.D.T. Co. Factors, Inc, 





12 


AUTOMOTIVE NEWS, JULY 7, 1952 __ 








FOB FACTORY 








Keeping Autos Bright 


Is Growing Problem 





Epitor’s Note: This is the first in a series of two articles on the | 


future of automotive brightwork, a 


subject of growing concern to the | 


entire industry. The possibilities of an improvement in the present | 
situation are described as well as new developments, now in the | 
research stage, that may provide an answer to the problem of bright 


metallic coatings for automotive parts. 
* * 


Eye are two conflicting views about the long-term out- 
look for brightwork on automobiles. 

The optimistic view is that early in 1953 nickel should be 
in easier supply than it is today. If this view is correct, the 
quality of plating on 1953¢ 


model cars will be superior to 
the protective coatings being 
provided today. 


The more conservative view— 
which is shared by many in the 
auto industry—is that there is 
little immediate hope for an im- 
provement in nickel supply. With 
jet engine production on the up- 
grade, it is argued, any improve- 





| when large-scale production of jet 


* 


ment in nickel supply will be 
quickly swallowed up by the de- 
fense effort. 

Promise that the nickel supply 
will improve is based on these 
premises: (1) nickel production 
and imports are increasing, (2) 





engines is achieved, about half of 
the nickel will be returned as scrap, | 
(3) when jet engine volume output | 
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MOTOR EXHIBITIONS 


The two International Motor Shows to be held in London this year are events of great import- 


ance to all interested in cars and commercial vehicles. They will be staged at Earls Court, the 


largest exhibition hall in the world, and visitors from overseas will be made especially welcome. 


| 
|is reached, a large part of the 


nickel now filling pipe lines will be 
needed for defense. 
* * * 


Plating Needs Small 

: IS a fact that only about 15 
percent of the nickel consumed 

in this country goes into plat- 

ing. Major uses are (1) steel, both 


|highly alloyed heat and corrosion 


resistant steels and low alloy high 


strength constructional steels, and | 


(2) special heat resistant and cor- 
rosion resistant alloys. 

Although nickel required for all 
plating applications is a minor 
use, Washington has always ar- 
gued that nickel used for plating 
is a less essential use for the 
metal than many applications for 
defense. 

Another factor in the present | 
situation is the well-known fact | 
that nickel for plating was one of 
the first applications to disappear | 
during World War II. It is appar- | 
ently difficult to convince Washing- 


War II conservation measures 


since an entirely different situation | 
exists today. 

The auto makers’ argument that 
they have found no satisfactory 


Come to 


LONDON 


For full details of the free facilities offered to traders from overseas 


please write, stating which Show you wish to attend, to the organisers. 


THE SOCIETY OF MOTOR MANUFACTURERS & TRADERS, 148 PICCADILLY, LONDON, 











DeSoto Display Featured at Expositi 
| This exhibit, sponsored by Elkins Motor Co. (DeSoto-Plymouth), Durham, N. C., was 
| one of the top attractions at the Merchants and Manufacturers Exposition in that city. 
In addition to DeSoto and Plymouth automobiles, the exhibit featured a Fire Dome 
| 8 engine and an animated DeSoto transmission display. 








substitute for the sales appeal of 
gleaming chrome on an 


ton authorities that the old World | 2Utomobile, particularly a used car, 
has fallen on deaf ears in Wash- 


should not be repeated, willy nilly, | ington. 


* 
More Quality 
T IS no secret that auto pro- 
ducers are far from satisfied 


| bright, 





with the quality of the plating on 
today’s cars. Many complain they 
are not permitted to get enough 
nickel even to plate up to the speci- 
fications permitted by NPA. 

The use of organic coatings to 
protect brightwork is not satisfac- 
tory, either as a manufacturing 
process or from the standpoint of 
providing lasting protection. It can 
be depended upon that either proc- 
essing will have to improve or the 
life of these coatings will have to 
improve, or this practice will dis- 
appear from the Detroit production 
scene. 

In approaching the problem of 

| brightwork the industry evalu- 
| ates protective coatings in about 
| this order: (1) appearance; (2) 
protection; (3) cost; (4) ability to 
| use existing equipment, and (5) 
| personnel problems, 
The highest premium is paid for 
|appearance but the industry is far 
from satisfied with even the initial 
appearance of many of the coatings 
it is using. It’s a safe bet the 
industry will not discount appear- 
ance as a factor in selling cars. 
Whatever substitutes are eventually 
found must provide both appear- 
ance and protection. 














Safety Discounts 
Vetoed by Illinois 


Insurance Firms 


CHICAGO. — Casualty companies 
last week were at odds with James 
E. Day, state director of insurance, 
over Day’s proposal that credits be 
granted to Illinois drivers with safe 
records. 

The controversy arose after auto 
insurance underwriters sought 
higher rates because, they insisted, 
the present scale of premiums 
brought losses to them in view of 
the rise in accidents and repair 
costs. 

“Before any action is taken on 
| rate increases,” said Day, “I would 
|like to have the industry give seri- 
ous thought to rewarding safe 
drivers.” 

Such a plan, he declared, “would 
encourage safe driving because 
motorists would know that careless 
driving would pinch their pocket- 
books.” 

S. Alexander Bell, manager of 
the Illinois bureau of casualty in- 
surance, replied that prewar ex- 
perience with such a plan was “un- 
pleasant.” He said it resulted in 
policyholders wrangling and insist- 
ing that the “other fellow” was at 
fault in an accident. 

Bell said policyholders frequently 
| would fail to report an accident in 
|}hope of maintaining their safe- 
|driver discount, only to have a 
| sizeable personal-injury claim filed 
later. 

“In addition,” Bell said, “th: 
safe-driver credit idea, while popu- 
lar, is based on a fallacy. In mak 
ing automobile insurance rates, th: 
premium is based on the sum 
necessary to cover claims as 
whole against the total amount o! 
insurance.” 

In the case of one large eastern 
|company which has continued it 
10 percent safe-driver credit, Be!! 
asserted, the firm’s policy is to 
|select only preferred risks, leaving 
ithe rest of the industry to carry 
|the load of peor drivers. 











The AUTOMOTIVE NEWS ALMANAC is 
|a year-long friend. Use it often for statis 
I ties, buyer information and personnel date 
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‘People pay more attention to automotive 
advertising in The Saturday Evening Fost 


There’s an election that takes place every week 

that is mighty important to you who sell automobiles. 

It happens at the newsstands when folks put up their jay Ev ening 
money and take their choice. What’s their choice? Rec- Tec Satake ee = . 
ords for the first three months of ’52 show that more : q) — i | 
people bought The Saturday Evening Post at news- ‘S pe 
stands than bought any other weekly magazine. The Post 


is really “the people’s choice.”” No wonder it is your factory’s choice for adver- 








tising that helps you sell. No wonder the Post carries more automotive advertising 
to more people than any other magazine! 
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Profits Tax 


Denounced 


U. S. Chamber, Planning Study of Levy’s Effects, 
Labels It a Penalty on Progress 


WASHINGTON.—Removal of the 
excess-profits tax was demanded 
by the U. S. Chamber of Commerce 
on the grounds that the levy penal- 
izes efficiency and progress. 

The chamber made the charge in 


announcing that a special commit- | 


tee of businessmen and tax authori- 
ties would examine effects of the 
tax on business incentive. 

The excess-profits tax, the cham- 
ber said “falls most heavily on 
those businesses which are doing 
the best job from their customers’ 
standpoint.” 

Noting that the announced ob- 
jective of the tax was to prevent 

defense profiteering, the chamber 
declared that abnormal profits 
on government contracts could 
be headed off by efficient pro- 
curement policies. 

“In a highly complex economy,” 
the chamber said, “it is not always 
possible to identify profits from de- 
fense as distinguished from other 
production. 

“Even during the two world wars, 


experience showed the excess-prof- 
its tax to be unsound. There has 
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|turn for the successful assumption 


of a risk. There are all kinds of 


|risk in the multitude of business 


been a presumption that there is a| 
clear dividing line between a fair | 
or reasonable profit for an industry | 


and an excessive profit. 


enterprises serving the national 
economy. 

“It is impossible, by any legis- 
lative device, to measure the de- 
grees of risk. Even management 
can do this only imperfectly. The 
many instances of business fail- 
ure show that management makes 
many mistakes in judgment. 


“Any statutory definition of an| 





“Yet, profit is the economic re- quate. An arbitrary attempt at 
measuring excess profit in some 
cases may allow a greater return 
than the risk may warrant and in 
other cases may set an altogether 
too low ceiling on profits.” | 

Other national tax problems also | 
will be explored by the chamber’s | 
taxation committee, with special at- | 
tention to proposals for a constitu- | 
tional limitation on income taxes. 





Decision on Ford Case 
Expected This Week 

WASHINGTON. — The long- 
awaited decision in Ford’s ap- 
peal against NPA’s use of the 
1947-49 base period, and its re- 
quest for an upward adjustment 
of its percentage - of - industry 
standing is due this week. 

The appeals board has delayed 
issuance of the decision until it 
had time to complete its lengthy 
supporting formal opinion. 

The board has had to review 
nearly three million words 
which were spoken during the 
seven-and-a-half-day hearing a 
month ago, 


excess profit is arbitrary and ce 





Fruehauf Trailer has 
van 


strength, according 


to Roy Fruehauf, 


Rate Increase Is Granted 


To Missouri Truckers 

JEFFERSON CITY, Mo.—A $1,- 
000,000-a-year increase in truck 
rates has gone into effect in Mis- 
souri, benefiting some 260 truck 
lines. 

The state public service commis- 
sion authorized a 20 percent boost 


minimum of weight, Fruehauf said. 





in intrastate commodity rates for | 
less than carload lots and a 12 per- 
cent hike in carload-lot shipments. 
The minimum charge per shipment 
was raised to $1.50 from $1.10, 

Sixteen truckers had requested a 
rate increase, basing their appeal 
on higher operating costs. 

















“Purelube improves engine performance... 


| made the hidden name 


test and proved it 































Pure Oil's complete car dealer 
line, headed by Purelube, the 
sure motor oil, includes high-qual- 
ity oils for house branding, ap- 
proved automatic transmission 
oils, gear and chassis lubricants 


and TBA. 


” 


Says C. Bailey, mechanic, O’Shields Buick, 
Decatur, Georgia 


Mr. Bailey, one of the 170 service experts who made this test, 
drove his 1948 Kaiser 1,000 miles without knowing the oil he 
was using was Purelube, the sure motor oil. 

Like 9 out of 10 test experts, he found using Purelube improved 
his engine performance. 

His report reads: "At the beginning of this test | had a valve 
sticking and after the test oil was put in the valve has not been 
heard or given any more trouble. My car did not use any oil 
for 1,100 miles.” 


The men who know motors best confirm what scientific 
laboratory and road tests already have proved: 

Purelube, the sure motor oil, is superior in the whole com- 
bination of qualities needed to keep an engine clean... 
efficient . . . longer lasting. (Actually, Purelube meets and 
exceeds ‘“‘heavy-duty oil’’ requirements of passenger cars. ) 

Satisfy your customers and build profitable repeat busi- 
ness. Use Purelube in your service department and rec- 
ommend Purelube when you sell a car. 

Remember, car dealers who stock Pure Oil products get 
free service... sales . . . and advertising helps under Pure 
Oil’s business-building Plan for Car Dealers. 

See your Pure Oil salesman or call your local Pure Oil 
office today. 

The Pure Oil Company « General Offices: 35 E. Wacker 
Drive, Chicago 1, Illinois. 


relube 





THE SURE HEAVY-DUTY OIL FOR PASSENGER CARS 


Hie EOE 


started production of 


president. 
and extruded aluminum shapes of scientific section give strength and rigidity at a 





New Truck Body Announced by Fruehauf— 


a new aluminum 
trailer which features lightness for bigger pay loads, without sacrifice of 


the Road-Star, 


Use of monocoque construction 


+. * . 


IF ruehauf Begins 
Production of 


Road-Star Van 


DETROIT.—Fruehauf Trailer Co. 
has started production here of a 
lightweight aluminum trailer van, 
which includes many of the design 
and construction features used in 
aircraft engineering, it is announced 
by Roy Fruehauf, president. 

Production of the van, called the 
Road-Star, includes the use of 
monocoque construction, and the 
employment of extruding aluminum 
shapes which give outstanding 
strength and rigidity at a minimum 
of weight, the company said. 

More than 90 pounds is saved by 
using forged aluminum wheels, it 
was announced, and another 125 
pounds through the use of two- 
speed aluminum supports. 


The company said that the floors 
are also of a completely new de- 
sign of extruded aluminum, but 
other Fruehauf floors are optional 
if desired. 

Doors have welded steel frames, 
the company said, and the Road- 
Star is equipped with Fruehauf 
foundation brakes. 

Although the trailer is revolution- 
ary in many respects, Fruehauf 
stated, it does not depart from the 
basic Fruehauf design. There is 
still a choice of two spring sus- 
pensions—Fruehauf multi-rate with 
the single axle, and Fruehauf grav- 
ity-tandem for dual axle models. 


Colorado Upholds 
Small Loan Edict 


DENVER. — Colorado’s supreme 
court has denied a rehearing of its 
recent decision that an old 1913 
law, which prohibits the charging 
of more than 2 percent interest 
monthly on the unpaid balance of 
loans, is valid and constitutional. 

The law, which previously had 
been believed no longer effective, 
specifically provides that in order 
to charge a maximum of 2 per- 
cent monthly interest, a loan com- 
pany dealing in loans over $300 
must be licensed; otherwise they 
cannot exceed a 1 percent charge. 
Banks are exempted from the li- 
censing requirement. 

Since the decision was handed 
down, the office of the state bank 
commissioner has entered a broad 
regulatory field in connection with 
the small loan business. The law’s 
requirements have resulted in a 
flood of license applications which 
are now being processed. 








5 Millionth Shell Made 
By Chevrolet in St. Louis 
ST. LOUIS.—The Chevrolet 





plant in St. Louis has produced 
its 5,000,000th artillery shell 
under a contract with the St. 
Louis Ordnance District that 
| was doubled last December, T. 
H. Keating, Chevrolet general 
manager, announced last week. 

Chevrolet operated the gov- 
ernment plant previously in 
1944-45 but that assignment was 
cut short on V-J Day. However, 
the plant was maintained in 
standby condition and as a re- 
sult has built twice as much 
ammunition under the present 
contract as it built for World 
War II, Keating said. 
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Dusty uses a piscatorial prelude to set the stage and 
then casts the right bait to land a dry fly fisherman. 


UNIVERSAL C. I. T. 


“You have some good features in your plan, 

ioe but I don’t suppose I’ll ever need 
m!”’ booms this big outdoorsman, blinding 

me with his blood-red sport shirt. 

“However, just to show you I’m a real sport, 

I’ll let you have another shot at me with 


1»? 


that finance plan of yours! 
“Fair enough,” say I rising to his challenge with the 
Universal C. I. T. Blue Book in hand. “I’m strictly 
a dry fly man myself.” 


He strikes like a land-locked salmon at this evidence of 
common interest. “I’m going fishing myself 


next week!” he confides. 


“Lucky stiff!’ Then, looking for an opening as usual, I ask, 
“Where are you headed?”’ 


“Up to Canada. I plan on whipping a few trout streams. 
That’s why I’m buying the car now—so I can break it in 
before my vacation.” 


He’s given me a ready-made chance to use one of my 
regular summertime sales stories, so I go back to the 
Blue Book. I jab my finger at the spread on Nationwide 
Service. ‘‘See what it says here about nationwide service 
in the U. S. and Canada?” 


I pace my pitch a little by lighting my pipe. ““Let me 
tell you a little story about a customer of mine who 
went fishing up in Canada last summer. He was 
buying his car through Universal C. I. T. when he headed 
up to Canada for a couple of weeks of fishing. Halfway to 
his favorite lake he broke down in a strange town. Then 
he remembered that I’d said something about Universal 
C. I. T.’s Canadian affiliate. He telephoned the nearest 
branch office and what d’ya think happened?”’ 

‘“‘He got a wrong number?”’, my friend suggests. 

“No, Sir! The local Canadian Acceptance Corporation 
man advanced him money to pay for his repairs, had the 
spare parts for his car air-expressed to this town, and got 
him a hotel room. Why, he even took him fishing that 
evening and my customer caught the Granddaddy of all 
Canadian rainbow trout! How’s that for service?” 
“Dusty, I’m all for that kind of deal! 

How about signing me up?” 
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Parties Urged to Adopt 
(sood-Roads Pledge 


By William Ullman 


Washington Co 
ORMAL recognition that a highway emergency exists, 


F and that adequate highways are vital to the nation’s 
economy and defense, was urged upon two major political 


parties last week. 


rrespondent 





Acting on the eve of the national conventio 


Project-Adequate Roads com- 
mittee—popularly known as 
PAR—asked that such recog- 
nition be included in each party’s 
platform. 

The PAR committee is made up 
of representatives of 40 national 
organizations which have a stake 
in the nation’s streets and roads. 
Included are the U.S. Chamber of 
Commerce, National Assn. of Manu- 
facturers, National Grange, truck- 


4> 
and a variety of other industries. 








ing and bus associations, motor 
clubs, oil and automotive interests 


William Uliman 


—— 








ns, the national 


Arthur C. Butler, 
director of the 
National High- 
way Users Con- 
ference is secre- 
tary of the group. 

Butler addressed 
identical letters to 
Eugene D. Milli- 


who holds 
the Democrats. 


a similar position for 


“The national PAR committee is 


confident that it speaks for millions 


of your 
wrote. 


party members,” Butler 


The letters requested that the 
following statement, or one similar 
to it, be inserted in the party plat- 
forms: 

“The Democratic (or Republi- 
can) party recognizes that ade- 
quate highways are essential both 
to the country’s healthy economy 
and to its defense. It further rec- 
ognizes that a highway emergency 
now exists at many crucial points 
and that highway inadequacies 
are costing lives, time and money. 
The party, therefore, pledges its 
support to sound efforts to put 
the nation’s highways on a par 
with the nation’s needs, 

“The Democratic (or Republican) 
party also acknowledges the obliga- 
tion of the federal government to 
the highways, consistent with the 
basic principle that the primary 
responsibility for financing, build- 
ing and administration of the high- 
ways rests with the states and their 


WHAT @ 
ACARI 


HUDSON HORNET 






Hudson Poster Wins Ad Award— 

This Hudson billboard poster was awarded a certificate of merit as one of the 
best posters of 1951 in the 20th national competition and exhibit of outdoor adver. 
tising art, sponsored by the Art Directors club of Chicago. George R. Browder, Hud- 
son director of advertising and merchandising, described the poster as one of the 
most effective the company has used in promoting a new-car model. Hudson's ad 


agency is Brooke, Smith, French & Dorrance. 











traffic; 








kin, temporary | subdivisions.” 
chairman of the . € 9s 

Republican reso- UTLER wrote Millikin and Mc- 
lutions commit- Cormack that, “although our 


too 


many 


highway system is the finest in the 
world, at many crucial points it is 
woefully inadequate to the needs of 
this dynamic, mobile nation.” 


“In far instances, 


access to our cities is blocked by 
parking space 

nonexistent, and road and street 
space is inadequate for the number 


is almost 


of vehicles which must be accom- 
modated,” the letters went on. 
“The experiences in other nations 
as well as in our own during 
World Wars I and II bring home 
sharply the essentiality of high- 
ways to victory for the armed 
services and safety for civilians, if 
war should come. Highways are, 
by all odds, our most flexible means 
of transportation. The very fabric 
of our security is threaded by the 


highways.” 











The class of '52 has an opening for YOU! 
If you’re a student of sales progress and 
business opportunities then you have already 
marked REO as one of the fastest-growing 
organizations in the trucking industry. 

In product, REO has pioneered a host of 
“*firsts” in automotive design, and now fea- 
tures the famed Gold Comet engine, as well 
as a complete line of trucks and tractors 
designed for gasoline, LP Gas, or 


diesel power. 


ENROLL Now 
WITH . 


In sales, REO has doubled its 
volume in one year’s time. 

In promotion, REO stands alone 
with a dynamic program that 
blankets the country. Truck 
operators, manufacturers, and 
haulers everywhere read the 
remarkable story of REO superi- 
ority in national magazines such 
as Life, Saturday Evening Post, 

trade publications, newspapers, 
mailing pieces, and posters. Other 
promotions are sparked by 
monthly dealer merchandising kits. 
What does this mean to you? Plenty! If you are 
a go-getter in your community and you want to 
get in on the ground floor of the sweetest deal on 

















(Meritorious Institute 


Bresidenr 


wheels, there’s a place 


For the full story, s 


Free! A Framed Copy 


of this privately-printed Diploma 


for your shop or office. Mail your 
request today! 





REO MOTORS, INC., Lansing 20, Michigan 


Diploma 
HA.I.T. 


* 
™ 
\ 
| 
PROT I 0 9 x: 
E POP yar 


picture. You’ll represent a nationally-respected 
organization with a splendid record of sales and 
engineering achievements. You’ll be a leader in 
your community. And you’ll make real money! 


below. You will also receive a beautifully- 
framed copy of the unique ‘‘Meritorious Insti- 
tute of Truckology”’ diploma prepared exclu- 
sively for friends of REO. 


Emphasizing the average citizen’s 
dependence on highways, Butler 
pointed out that there now were 
62,000,000 licensed motor-vehicle op- 
erators in the U.S., and said: 

“Every day, 6,500,000 children 
ride a hundred thousand buses to 
school. The rural mail carrier 

makes his rounds to 55,000,000 

rural residents. Half of the na- 

tion’s workers get to their jobs 
in automobiles. Much of what 
they produce, most of what we 
all eat and wear and use, travels 
once—or many times—in some of 
this nation’s 8,000,000 trucks.” 

Butler also reminded the resolu- 
tions chairmen that, since the last 
party conventions in 1948, the num- 
ber of motor vehicles on U.S. high- 

ways had increased from 41,000,000 

to 52,000,000. Travel, he said, has 

leaped from fewer than 400 billion 
miles to 500 billion miles. 

Highway improvement has not 
kept pace, Butler asserted, asking 

the parties to “join with us in a 

united effort to secure adequate 

roads for a stronger America.” 
+ a = 


Money for Mica 
A LONG - RANGE government 

purchasing program to encour- 
age the discovery, development and 
production of mica has_ been 
launched by the General Service 
Administration. 
The lack of readily available sup- 
plies of high-quality mica continues 
to be one of the difficult problems 
in defense mobilization, according 
to DPA officials. 
One of the best of known heat 
and electrical insulators, mica 
now is an indispensable element 






of Truckology ) 
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Lenpzee. 2WKis Ss, - Vice Deesinent 
meng ee en _——- of electronic devices and other 
bee nn a — — applications essential in modern 
ease SEPSCS SESE Pare iow eS warfare. Radar, jet engines, 
iter a tn Tn guided missiles and directional 
tale instruments demand increasing 
quantities of high quality mica, 


which is found principally in the 
mines of India and Brazil. 
With the supply from these chief 
sources both decreasing and uncer-  , be 
tain at present, NPA reported, the 

need for even higher-quality mica 
continues to grow at a greatly ac- 
celerated rate. 
New processes for manufacturing 
sheet mica by various methods of 
reconstituting mica scrap show 
gratifying progress, NPA said. But 
officials emphasized that substitutes 
can be used only in place of low- 
quality mica and are of little value 
in the defense program. 

* + * 


for you now in the REO 


end in the handy form 


Wider Rims No Help 
IRACTOR tires evidenced no sig- 
nificant difference in perform- 
ance when mounted on wide rims. 
as compared with standard rims 12 
to 14 inches wide, in U. S. Depart- 
ment of Agriculture tests reported 
last week to the American Society 
of Agricultural Engineers. 
The tests were carried out with 
six-ply tires of various sizes on 





rims of 12, 14, 16 and 18-inch widths 
Comparisons, the report said, were 
made at the same inflation pres- 





sures and total load on the tires. 
The test surfaces were Lakeland a 





sand, Hiwassee sandy loam, Deca- 
tur clay loam and medium rough- 





finished concrete. 
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You can still buy 
“Dangerous Assignment” 


—if you act fast—in : 


BALTIMORE 
JOHNSTOWN 
LANCASTER 
WILMINGTON 
PROVIDENCE 
JACKSONVILLE 
RICHMOND 

FORT WORTH 
AMES-DES MOINES 
CLEVELAND 
GRAND RAPIDS 
INDIANAPOLIS 
SAN DIEGO 
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this man 
can sell 


groceries in 


Cleveland 


ice cream in Indianapolis or soft drinks in Jacksonville 


Proof? Look at his nation-wide record. He’s selling Durkee’s foods in 
San Francisco and Los Angeles... he’s boosting sales of Manor House Coffee 
in Davenport... he’s creating customers for jewelry stores 

in Erie, Pa. and Huntington, West Va. 


He’s moving a lot of merchandise for 39 different sponsors 
in 51 TV markets. He can do it for you. 


Who is he? Brian Donlevy, top radio and TV personality and star of 
y> I ; 
“Dangerous Assignment”—NBC-TV’s exciting adventure-mystery 


film program produced for exclusive local sponsorship at local cost. 


How does he do it? By attracting king-size audiences and holding their 
attention... right through the commercials. Stations report these 

typical May ratings: 22.1 in New York (ARB); 34.5 in Detroit (ARB); 
18.8 in Columbus (Pulse); 24.2 in San Francisco (ARB); 

45.5 in Milwaukee (Pulse); and 55.5 in Pittsburgh (April Pulse). 


You must act fast! “Dangerous Assignment” sells for sponsors—that’s 
why it was sold to sponsors in 51 TV markets in less than five months. 


For special audition film, list of sponsors and prices, write, wire or phone : 


NBC.TV film syndicate sales 


30 Rockefeller Plaza, New York 20, New York 


DETROIT PUBLIC LIBRARY 
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Success Story 
—-1952 


A report of the experience of MALCOM 
McLEAN, President of the McLean 
Trucking Company, winner of his indus- 
try’s 1952 Distinguished Service Award 
for “Progressive fleet modernization, 
establishment of advanced safety pro- 
gram and fostering of better cost analysis 
system.” 


eel 2 ® - 
Rin oneness enone FRET 
», ni Pe pe a 


UST two years ago, the McLean Truck- 
J ing Company of Winston-Salem, 
N. C., bought its first two GMC middle- 
weight Diesels for their huge fleet, haul- 
ing between Boston and Atlanta. Today, 
as this picture partially shows, every one 
of their 287 over-the-road tractors is a 
GMC — and 264 more are on order. 
Reason for this 100% change-over: 
McLean records show these lighter 
Diesels haul more pay load than units 
formerly used, yet they put less total 
weight on the highway. They maintain 
the same schedules with lower cost per 
ton-mile. If you are interested in similar 
savings, see your GMC dealer. 


GMC Truck & Coach Division 
of General Motors 


GMC 


Color photograph taken at 
McLean’s central terminal 
Winston-Salem, North Carolina 
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Jordan 











* * * 











BOUT 3 o’clock last Sunday 
+% morning I was awakened by a 
“MERE os « GEE s.«.0 Ghaw -«.« s 1 Te 
bathroom. The monotonous noise 
rose to a high crescendo. Soon, 
above the roaring torrent, I seemed 
to hear a voice reiterating nine 
words: “Fling away ambition. By 
that sin fell the angels.” It must 
be the heat that had “got me”... 
or, (just partially awake) was it a 
forewarning knell of the impending 
“armageddon” which will mark the 
Republican National Convention 
this week in Chicago. 

So, I got up, turned on the cold 


| 
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water, took a plunge. Then I felt 
philosophical, intelligent and remi- 
niscent. Here is the result. 

Take that pad and pencil and | 
tell the young men and women of | 
America who are positive that we 
badly need a change in the na- 
tional political administration 
what they are really up against. 
Tell it factually, without a single 
trace of bias. 

Boiling down all the millions of 
words mouthed by the politicians, 
speaking for the old guard and fee- 
bly countered by the young men 
and women who are the hope of a 
changing America, here is the ques- 
tion: 

Can Taft be ¢lected if he is nomi- 
nated, or is it time to clean out 
Washington from hell to breakfast 
before the Democrats can bury the 
Republican party “out on the lone 
prairie?” 

+ o * 
Like Father, Like Son 

OB TAFT is as fine a man as 

his father, William Howard 
Taft, was. But, as his father 
learned in 1912, an honest man with 
a conscience has no business sitting 
down to play politics with a flock 





of “heels” who would garrot their 











Sears Texas Store Sells 


Used Cars at Retail 


SAN ANTONIO.—Sears, Roe- 
buck and Co., which markets 
the new Kaiser-Frazer-produced 
Allstate here, apparently has en- 
tered the retail used-car busi- 
ness. 

The department-store chain 
recently ran an advertisement in 
the classified section of a local 
daily offering autos described as 
a “real buy” and the “best buy 
in town.” 

A 1951 four-door Studebaker 
Commander with overdrive and 
“all extras” was listed for $1,395, 
a 1951 Henry J for $1,195, and a 
1946 two-door Chevrolet for $695. 





poor old grandmother to “carry the 
third ward.” 

In 1912, when I was with the Jef- 
fery Co. in Kenosha, I was invited 
by the Associated Press to write 
“feature stuff” on the Republican 
national convention at the coliseum 
in Chicago. They recalled that I 
had covered the La Follette con- 
vention at Madison in 1904, when 
the convention hall, the university 
gymnasium, was hermetically sealed 
against delegate intruders by a high 
double barbed-wire fence, guarded 





Whenever you lift the hood... 


SELL 


KRYLON- 2727 








Invest only $4.78 in the 3-can KRYLON KIT... 
get back as much as $40 





For sealing windshield leaks: 
Order the famous WINDSHIELD SEAILZIT 
For protecting today’s “‘flash’’ chrome: 

Get KRYLON CHROME PROTECTOR 


“Krylon-izing”’ waterproofs ignition systems in 
3 minutes’ spraying time, prevents battery-current 
leakage and spark plug shorting. Every time you 
lift the hood—every time you sell spark plugs, 
a battery or any ignition parts—you can make 


extra dollars by selling 


a “Krylon-izing” job! 


Just spray Krylon—right from the can—on 


wiring, battery terminals 


and cables, spark plugs 


and spark plug wells, distributor head, ignition 
coil, starter and generator connections. Cost of 
Krylon Acrylic Spray is less than 40c per appli- 


cation; you can charge $2 


My Name 
Firm Name . 
Address 


City Zone. . 


(------------- 
1 


Krylon, Im. dept. 707, 2601 N. Broad St., Phila. 32 


Please instruct nearest local jobber to deliver 
special Krylon Kit, at cost to me of $4.78. 


.95 to $4.95 for the job. 


. . State 


KRYLON PRODUCTS ARE NATIONALLY ADVERTISED 








Charles to Sponsor Olympic Trials— 


Charles Chevrolet, Worcester, Mass., will sponsor the 1952 Olympic rowing trials to 
be broadcast over WTAG-CBS. Studying a chart of Lake Quinsigamond, site of the 
trials, are (seated) Charles Maykel, treasurer of Charles Chevrolet, (standing, left to 
right) Bernard S. Morley, WTAG representative; Mario G. Baratta of Baratta-Wardell 
Advertising Agency; Edward Molinari, general manager of Charles Chevrolet; James 


Ghize, passenger car and truck manager. 





by the strong arm boys from the 
football squad. 

Now Robert M. La Follette had 
become a candidate for the presi- 
dential nomination. His opponents 
were Theodore Roosevelt and 
William Howard Taft. In the pri- 
maries Roosevelt won majorities 
in all but two states which went 
to La Follette. The delegate score 
in the primaries was Roosevelt, 
281; Taft, 71; La Follette, 36. 

The incumbent President, Wil- 
liam Howard Taft, controlled the 
convention through his minions. 
Theodore Roosevelt, fresh from a 
hunting safari in Africa, was sore 
at Taft, whom he had chosen to 
succeed himself, while La Follette 
was the national advocate of those 
ideas which were appropriated later 
by Franklin Delano Roosevelt and 
became the essence of the New 
Deal and the Fair Deal. 


* * * 


‘Steamroller’ Tactics 


HE national committee on cre- 

dentials went ahead with its 
work and effected a clean sweep 
for William H. Taft, including 30 
Texas delegates. Then, Elihu Root, 
temporary and permanent chair- 
man, elected by the Taft forces, 
ruled that all contested delegates 


Du Pont's History 


Autobiography Recounts 


Company’s Past 


WILMINGTON, Del.—In connec- 
tion with its 150th anniversary, 
Du Pont Co. is publishing a book— 
“The Autobiography of an Ameri- 
can Enterprise’—to be released 
July 18. 

The book traces the company’s 
role in the growth of the nation 
and includes pictures and text that 
sketch U. S. social and economic 
patterns of the last century and a 
half, emphasizing Du Pont’s ad- 





vance to satisfy the country’s ex-' 


panding needs. 

“This is a book,” says the fore- 
word, “without an author.” It 
traces the history of the company 
from a single powder plant to a 
national institution. 

Thousands of photographs, maps, 
ledgers, letters and personal recol- 
lections of the Du Pont family were 
studied for the book, says Harold 
Brayman, Du Pont director of pub- 
lic relations. 





could vote on any contests, except 
those effecting themselves. 

Clark Grier, a Georgia delegate 
for “T. R.,” called out ... “I make 
the point of order that the ‘steam 
roller’ is exceeding the speed limit” 
(origin of that word in politics). 

To which Elihu Root replied 
with a grin, “The chair sustains 
the point of order. But, unless 
you let that steam roller run on 
for a while there will be no 
chance of our getting home Sun- 
day.” He was cheered. 

That night, Theodore Roosevelt 
organized the “Bull Moose” party 
with the slogan, “Thou shalt not 
steal.” 

The Democrats got busy. The vot- 
ers read the papers (and they had 
no television then), and in the No- 
vember election William Howard 
Taft carried two states ... Ver- 
mont and Utah. 

Woodrow Wilson became presi- 
dent and was reelected for a second 
term with the slogan, “He kept us 
out of war” (ho! hum!) 

“Fling away ambition... by that 
sin: “(Oh, excuse me, I keep get- 
ting philosophical.) 

* * ha 


An ‘Explanation’ 


ON THE first editorial page of 
the Sunday New York Times 
is a quotation from a letter and 
written by an original Taft booster 
in Texas, Joe Ingraham, chairman 
of the Harris countv (Houston) 
GOP committee, to a Pennsylvania 
delegate who wanted to know about 
the dispute down there. 

Ingraham told him what had 
happened: “In one precinct conven- 
tion the vote was 212 Eisenhower to 
120 Taft .. . but six persons bolted 
and certified the precinct for Taft. 
In another precinct where 269 vot- 
ed, four persons (two men and their 
wives) bolted for Taft.” 

Amazingly, Mr. Ingraham 
opined that “if the plan to Steal 
delegates in this fashion was‘tar- 
ried through it might hurt Taft 
and the Republican party all over 
the country.” 

“Could be,” sez I. 

However, these are straws in the 
wind. Maybe a few will flutter into 
the convention hall in Chicago. 
So-o-o don’t send flowers, yet. Save 
the posies for the Republican wake. 

P. S. The doctors tell me my blood 
pressure is still that of a kid of 25. 
Maybe the American people need a 
few more jolts before they wake 
up. I'll be seein’ yuh! 








Slack Gives Ride to Junior Queen— 

Lyman Slack, of Lyman Slack Motors, Portland, Ore., furni-thed Mercury cars for 
the fifth consecutive time to the junior Rose Festival queen and her court. These 
youthful rulers and their adult escorts are shown with the quintet of cars in which 
they rode in the parade and to other official functions. 


bs 
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Im making 
a name 
for myself ! 





*¢F DO GOOD WoRK, and as a Lincoln-Mercury Dealer’s 
Registered Mechanic, I get real recognition for giving 
every job my best. First of all, | have a real chance to 
make a name for myself, because every job I work on goes 
out of here with my name signed on my own Registered 
Mechanie’s tag which I personally attach to the car. And 
does good work, signed by name and number mean some- 
thing? Why, since this program started last spring a lot of 
our customers have come back for more work on their cars 
.—and asked for me by name. 


‘(My standing in my community has gone ’way up. 
I guess that’s why I get a personal kick out of the Registered 
Mechanic Certificate at my bench, and the Registered 


Mechanic button I wear. But best of all, as a Lincoln-Mercury 
Dealer Registered Mechanic, I get continuous on-the-job 
2. -=* - training in the very latest automobile servicing methods, 
both from my company’s own Service Manager, who 


periodically attends factory training school sessions, and 


REGISTERED MECHANICS HEADQUARTERS 


Lincoln-Mercury Division—Ford Motor. Company 
12725 Telegraph Road—Detroit 23, Michigan 


from instructors sent out by the factory directly to us. What 
better preparation can a man ask for, if he intends, as I do, 
to make automobile servicing his field for the future?” 


* * * 
I'd like complete facts about the Lincoln-Mercury Registered 
Mechanic Program. Please send your free booklet to: How about your future as an autOtetive technician? Or 
do you like Joe’s better? It can be yours, teg, And the full 


Name Age- facts are so easy to get. Just fill out the coupoti the left, 





and mail it today. Our free book about the Lincoln- Mércury 
Dealers’ Registered Mechanic Program will be mailed to 
your home. All inquiries, of course, are confidential. 





Street Address 


City __Zone___State__ ctacnenianieaon 





lam now employed by ee a Ee oe 


As a mechanic, | specialize in work. 
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Stocks Near Bottom 


Detroit automobile dealers are 
viewing the steel strike with alarm, 
saying that auto stocks—already 
low—will soon reach the bottom of 
the barrel. | 

E. A. Besignel, sales manager for | 
Kotcher Oldsmobile Co., was par- 
ticularly concerned over the low 
stocks of cars. 

“My stocks for the last two 
months are lower than they have 
been in years,” he said, “and the 
outlook for better supplies of new 
cars isn’t bright.” | 

He claimed that shipments of | 
new cars to his dealership were | 


Drivers like the new Trico Soft-Rubber Blades because 
they give the cleanest wipe ever seen. 






With the Staff... 
ALONG DETROITS AUTO ROW 





down 30 percent in recent months. | they’re a good example of an awful 
Another dealer said that he had | headache,” complains one new-car 


only three cars in stock and “they | dealer. 


came in this morning.” 


“This doesn’t leave much chance 
for the salesmen to make a com- 


mission. 


and, with three cars to 


someone has to do without.” 
Another dealer said that he 


February. 


* + 


Pass the Aspirin 


We have six salesmen 


sell, 


has 
been unable to fill orders from May 
and in some cases as far back as} 


“In this business they’re 
| likely to prove unfair to both em- 
| ploye and employer. 

“When there were more buyers 
than cars, my salesmen got along 
fine just on commissions. When 

| volume dropped off, I put my 

| men on salary to protect them 
| against lean weeks. 

“Just before wage stabilization 
|came in, I began paying my staff 
la salary and commission both. 


| Then sales went down, and I’ve} 
| been left holding the bag as far as! 


“About the only ‘good’ thing I| the payroll is concerned. 


can say about wage controls is that | 


fe oe - ; “a taaet 


YOU'LL like them — 


— because they fit ALL FOUR types of wiper arms 
without adaptors. No more fumbling on the ’shield ! 


~and because Trico’s new metal Stock Organizer 
Cabinet puts the right blade or arm at your finger 
tips. No more fumbling on the shelf! 


Fifteen million television screens are telling car drivers 
about them. That’s why sales are breaking all records. 
Your jobber will help you cash in. Phone him! 


a 


























“There should be some wage sys- | 








tem that can be keyed more real- | 


istically to a fluctuating business 
| volume.” 
* * * 


Postcards Effective 
Ed Snyder, assistant manager of 
Leonard Sales & Service ‘(Dodge- 
Plymouth), reports that the dealer- 


ship has had high response to its | 


postcard campaign. 

Snyder says that the postcards 
draw as many as 40 prospects on 
a Saturday alone. 
| of the cards are sent out to Chrys- 
ler Owners on the east side each 
|day, “and sometimes we blanket 
the west side, too.” 

The dealership reports that its 
new-car inventory is down to eight 
| units, the lowest since it opened 
more than three years ago. 

* * * 


Slipshod Inspections 
Several dealers in Detroit are 


complaining about the way fac- 
tories inspect new automobiles, 


i You Uh ‘SE A 


Twice AS MANY 
Twice AS EASILY 


MOKE 
FUMBLING 


on the ’shield...or on the shelf 





METAL STOCK 


ORGANIZER 
Cabinet D-102 

for Shelf or 
Counter 


More than 1,000 | 


according to an east side dealer 
ship. 


“We've received cars from th: 
factory which look as if the 
haven’t been checked at all,” th: 
dealer charged. “We have ti 
waste our time inspecting then 
because of the _ slipshod wa 
they’ve been put together, anda 


don’t dare to place them in the 
showroom until we give them a 
thorough going over, especially 
on the engine and chrome mold- 
ing around the doors.” 

* + + 


| 


Parts Shortage 


Harry Brandenburg, manager of 
Gene Sturza K-F Sales, reports that 
he has had a difficult time getting 
parts since the steel strike started 

* * * 


Sunday Openings 
“Dealers located just outside of 
Detroit and allowed to stay open 
on Sundays are hurting sales of 
Detroit dealers,” states Fred Jack- 
son, manager of Harry Newman 
Motor Sales (Lincoln-Mercury). 


“Someone should start a cam- 
paign to pass a uniform law for 
all dealers in the state—either let 
everyone stay open on Sunday or 
else close all of them,” he urges. 

“It’s unfair. Those dealers on the 

fringe of town do a month’s busi- 
ness on the four Sundays. Too, it’s 
tough on the employes. Staying 
open six days a week from 9 a.m. 
to 9 p.m. is enough.” 


Two Motor Shows 
Highlight British 
Society’s 50th Yr. 


LONDON. — Celebrating its 50th 
anniversary, the Society of Motor 
Manufacturers and traders here 
has announced dates for its 16th 
Commercial Motor show and 37th 
Motor Show at Earl’s Court, Lon- 
don. 


The Commercial Motor Show will 
be held Sept. 26-Oct. 4 and will 
feature commercial vehicles for 
passengers, body work, trailers, 
transport service equipment, ac- 
cessories and components and tires. 

The Motor Show, to be held Oct. 
22-Nov. 4, will feature private cars 
of leading manufacturers in Great 
Britain, the United States and Eu- 
rope, motor boats, caravans, car 
trailers, all accessories, tools and 
equipment for service maintenance 
and repair. 

British automotive makers will be 
represented at the Canadian Na- 
tional Exhibition Aug. 22-Sept. 6. 
Automobiles, _ tires, accessories, 
trucks, engines, chassis and wheel 
pressings, tractors, service equip- 
ment and motorcycles will be dis- 
vlayed. 








Rootes Appoints Two 

Henry Henkel, western manager 
for Rootes, announces appointment 
of Stanley Wood as assistant direc- 
tor of sales and service for Hill- 
man-Minx, Humber, Rover and 
Sunbeam-Talbot cars. Stanley No- 
wak was appointed the manager 
of the new overseas department of 
the western division. 
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SPARK PLUGS | 








Auto-Lite Sign— 


Tying in with its highway sign program, 


the merchandising division of Electric 
Auto-Lite is now releasing colorful new 
summer standees featuring spark plugs. 
The standees are 23 inches high and are 
available to dealers and distributors 
through Auto-Lite jobbers and representa- 
tives. — 
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U.S. Cites Gain 
In Defense Jobs 


For Small Firms 


WASHINGTON. Practical ae- 
complishments in the Small De- 
|fense Plants Administration’s pro- 
gram to increase small business 
participation in government con- 
tract procurement have been re- 
ported by SDPA Administrator Tel- 
ford Taylor. 
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Highways & Safety 


ists at the western safety a 
ence in Los Angeles. j 

“America’s driving habits consti- | 
tute the worst demonstration of | - 
gutter manners ever seen in this | 
country,” he said. “Traffic is dom- 
inated by the attitude of ‘me first’ | 
and shows a complete disregard | 
for the rights of others, 

“We must get more glamour into | 
safety, and keep it from getting | 
dull and preachy. The rough driver | 














Louis C. Miriani, acting mayor of 
Detroit, proclaimed June 23-29 as 
“Safety by the Block” week, and 
asked citizens to lend their support 
to the safety campaign already 
functioning on Detroit’s east side. 

The program, as reported re- 
cently in Automotive News, was 
conceived by Joe Scudiere, east side 
Studebaker dealer, and sets up a 
planned campaign to lessen auto 





In the agency’s second quarterly 














“a and pedestrian accidents in resi-| Should be regarded as what he is— . 
i: dential areas. The plan is carried|@ jerk—and the polite, careful rh bod rata ‘aan ae = posers 
oe on principally for children. driver as a good Joe.” Saninenalaing rocedur “ ned ok 
Under the plan, each block has ° oe lie by SDPA with the a ainiak a 
a “captain,” who is responsible for | Greene Hits at ‘Slowpokes’ Def. ide “ e 
passing out safety literature to Drivi in Sneed I efense provide "a method of in- 
every family in his block. Included wing in Spe Lanes Weage-Pelton Celebrates 20th Y suring that contracts which small 
in the campaign are plans for side-| William M. Greene, director of 99 rares eqr— concerns are capable of handling 
walk stencils, signs and other pew Poe ooo rove a Wegge-Pelton oy Co. (Dodge-Plymouth), Pasadena, Calif., will celebrate its 30|/are in fact placed with them.” 
safety displays. as urg motorists to drive faster | yeors as an auto dealer with a month-long sale designed to make it the largest ‘ : 
The program has received the —some motorists under some con- | volume month in the company’s history. The building has been modernized ianide a: Wee lanes totaling Sh000e 
support of many Detroit civic or- | ditions, that is. and out in anticipation of the birthday party. Bob Wegge, general sales manager, | 000 to small business: 400 concerns 
ganizations. Members of the council He referred to “slowpoke driv- | 5°YS that concern is offering exceptional sales values to show their appreciation to | given additional allotments of con- 
which was formed to sponsor the |ers” who travel at low speeds on | SO" buyers. trolled materials; several govern- 
program includes representatives | high speed highways. Most drivers —|ment contracts placed with small 
a from labor unions, PTA groups, and|0n such routes are there to “get | race develops on the part of those| which afford even more pleasant | firms in the Detroit area, and nine 
ae — = the nearby police pre- pomgy «ng Marl a slow — “2 want to i scenery, or when a line of cars| field offices established to provide 
5 cinct stations. ; , ong line of cars reene urged that pleasure driv-| pil i 2 -the- i 
behind him. Then, a Roman chariot !ers take pte ahernate routes i rao na yea — oo 
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x * * 


Florida Safety Aids 
Discussed with Dealers 


One of the greatest contributions 
that could be made to safety in 
Florida would be compulsory ex- 
amination for auto licenses, Lt. C. 
G. Robinson, of the St. Petersburg 
police department, told members of 
the Lions club at a meeting held 
in honor of the city’s new-car 
dealers. 

Another speaker, Bill Grant jr., 
said that a survey of college fresh- 
men showed that 52 percent of all 
students who had not participated 
in driver-training courses had been 
involved in accidents, while only 
21 percent of those receiving driver 
training had been involved. 

* * * 


Dealers Urged to Spur 
Driver Training in Pa. 


Automobile dealers in the Erie, 
Pa., area were urged to help in the 
further development of driver 
training in state schools at a meet- 
ing sponsored by the Erie County 
Automobile Dealers Assn. 


The appeal was made by Larry 
Bloom, Scranton, president of the 
Pennsylvania Automotive  Assn., 
who stressed the essential part the 
automobile plays in the lives of 
Americans and the ever-growing 
number of cars on the highways. 
More than 200 dealers attended. 


* * * 


Road Manners 
Jones Hits at Attitude 
Of U. S. Drivers 


Paul Jones, director of public in- 
formation for the National Safety 
Council, Chicago, pulled no punches 
in rendering his opinion of the driv- 
ing habits of the nation’s motor- 


K-F Poll Shows 
Motorists Want 
Safety Styling 


In a recent survey on automotive 
safety, Miles A. Wallach, an inde- 
pendent research organization, re- 
portedly found that the American 
motorist is avidly interested in 
safety styling in family cars. 

The Wallach researchers, in a re- 
port to William H. Weintraub Co., 
Kaiser-Frazer advertising agency, 
cited these conclusions: 

Nearly seven out of 10 motorists 
are vitally interested in built-in au- 
tomotive safety features; six out of 
10 are willing to change to models 
offering these features; and six out 
of 10 are willing to pay between 
$100 and $200 above present auto- 
mobile costs for safety styling. 

Motorists were found to be espe- 
cially interested in cushioned dash 
panels, “pop out” windshields, nar- 
row window posts for better visi- 
bility and recessed instrument con- 
trols, it is claimed. 

Those who were not in favor of 
paying additional costs for safety 
features, believed that they should 
be standard in all cars, the survey 
showed. 








and let them pass. 
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Lawsuits Affecting Dealers .. . 





Court D 


By Leo T. Parker 


Attorney at Law | 


CCORDING to a late higher} 
court decision, the manufac- 
turer of an automobile is not 


liable in damages for an injury| 
caused by a defect in the automo-| 
bile unless the testimony proves} 
conclusively that the alleged defect 
was in the automobile when the 
manufacturer delivered it from his 
factory. 

For example, in Maryland Cas- 
ualty Co. v. Independent Metal 
Products Co., 99 F. Supp. 862, the 
purchaser of a motor vehicle sued 
the manufacturer for damages 
claiming that a rod was left in 
the gasoline tank and caused the 
gasoline to leak and catch fire. 
However, since the purchaser 
failed to prove that the rod was 
in the gasoline tank when the 
vehicle was delivered from the 
manufacturer’s plant, the higher 
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it was built 


for commercial delivery purposes. 


sure of the name of this old truck 
= write to us. 


ecisions 


court refused to hold the manu- | 
facturer liable, saying: 


“The presence of the rod in the | 
tank does not create a presumption 
that it was there at an earlier date, 
but is merely evidential of this 
fact.” 

* * x 


To Avoid Liability 


fhe court explained that the 
manufacturer of an automobile 
may avoid liability for injuries 
caused the purchaser, by an alleged 
defect in the automobile, if the 
manufacturer proves these facts: | 
(1) The manufacturer adopted a| 
plan which, if properly followed, | 
will produce an automobile safe for 
the use for which it is sold; (2) 
the careful selection of material 
and parts to be incorporated in the 
finished automobile; (3) the proper 
fabrication of the automobile by 
every member of the operative 
staff no matter how high or low 
h‘s position therein; (4) making 
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Ford Gives Hospital $7,500 Gift— 


A $7,500 contribution to the building fund of Little Company of Mary Hospital, 
2800 W. 95th St., Chicago, is presented by W. W. Wotherspoon (left), industrial 
relations manager, Ford Aircraft Engine division, to Mother M. Genevieve, mother 
superior of the hospital. At right is Dr. N. J. Klucikowski, division medical director. 
The gift was made by Ford Motor Fund on recommendation of the company's Chicago 
community relations committee, which represents all of the company's operations in 
the city. 





such inspections and tests during|nize as reasonably necessary to 


the course of manufacture and | secure the production of a safe 
after the automobile is completed | automobile. 
as the manufacturer should recog- | As explained above, the manu- 








PIONEERS 
of the Motor 
Truck Industry 


This “old timer’ was one of the 


vehicles manufactured 


in 1900. If you are not 

















PERFECTION 


Pioneer Builder of 
BODIES and HOISTS 


In the early days of the motor truck industry, 
body problems were probably the least of 
the manufacturer’s worries. However, motor- 
ized transportation soon became so universal 
that the large variety of body and hoist 
needs created a new and separate industry 
to better handle the many haulage problems. 


Thirty-four years ago PERFECTION was one 
of the pioneers in this new industry. They 
built and served so well that they quickly 
earned a place of leadership. This experience 
can be a valuable help in solving your body 
and hoist problems. 

For interesting literature write Dept. A-72. 


The photo at the left is an example of 
PERFECTION Bodies and Hoists to fill today’s 
medium and heavy duty demands. This unit 
is a heavy duty style 354 Dump Body 144” 
x 84”, with full cab guard; capacity 10 cu. 
yds. Hoist is a model 827 Iso-Draulic ROLL- 
A-LIFT. 





facturer can escape liability if 
the injured person fails to prove 
that the alleged defect which 
caused the injury was in the au- 
tomobile when it left the manu- 
facturer’s factory. 

This same relative law is applica- 


| ble to automobile dealers. In other 


words, an injured purchaser of an 
automobile cannot recover dam- 
ages from the dealer, unless the 
purchaser proves conclusively that 
the dealer’s negligence caused his 
injuries. 

* * * 


Convicted of Murder 
ECENTLY a higher court con- 
victed an automobile driver of 

murder where the testimony 

showed that he struck and ran 
over a girl while he was intoxi- 
cated. 


For illustration, in Gentry v. 
State, 66 S. E. (2d) 913, an automo- 
bile driver named Gentry was con- 
victed by a lower court of the 
crime of murder. The testimony 
showed that his automobile struck 
and killed a girl while he was 
intoxicated. 

The specific charge was that he 
killed and murdered Bobby Jean 
by driving and operating an auto- 
mobile over, along, and upon a 
highway while under the influ- 
ence of intoxicating liquors and 
drugs. The higher court approved 
the verdict, saying: 

“The officers testified that he 
(Gentry) was under the influence 
of intoxicants and they could smell 
whiskey and that he admitted he 
had been drinking. The evidence 
not only supports the verdict, but 
it also shows a most brutal and 
heartless killing of a girl.” 


Ferguson Claims 


Top Output Role 


NEW YORK.—Ferguson tractors 
have come off U. S. and British 
assembly lines at a rate of better 
than one a minute, eight hours a 
day, every working day since the 
first of the year, according to Hor- 
ace D’Angelo, executive vice-presi- 
dent Harry. Ferguson, Inc. 

“This output,” D’Angelo said, “is 
believed to make Ferguson the 
world’s largest producer of a single 
model tractor—essentially the same 
model everywhere with certain 
modifications to better adapt it to 
local fuel supply or operating con- 
ditions.” 

“Despite high production, the de- 
mand for Ferguson tractors con- 
tinues to exceed present output. 
This is a tribute,” said D’Angelo, 
“to Mr. Ferguson’s_ inventions, 
which are incorporated in the Fer- 
guson tractor and implements, and 
which he successfully defended in 
the recent Ferguson vs. Ford law- 
suit.” 








Ford Mapping Expension 


Of Canton Forge Plant 


CANTON, O.—Engineering work 
has started on an expansion pro- 
gram for the plant and offices of 
Ford’s Canton Forge division. 

Among improvements planned are 
a new tool and die department; a 
new shipping department; reloca- 
tion and enlargement of the main- 
tenance department; revisions in 
the heat-treat, shot-blast and in- 
spection areas, and enlargement of 
the garage. 





Court Upholds Id. Firm 


In ‘Death Car’ Suit 


POCATELLO, Id. — (UTPS)— 
In a decision of the Idaho su- 
preme court, Intermountain 
Chevrolet Co., of Pocatello, Carl 
L. Hysen and E. A. Bogart were 
awarded a confirmation decision 
of action by @ lower court sev- 
eral months ago concerning a 
suit asking damages in the ac- 
cidental automobile death of 
John Paul Sorgatz on Dec. 9, 
1950. Involved was a car not 
fully paid for and being financed 
through Intermountain Chevro- 
let. 

Sorgatz’ heir, his mother, was 
asking damages, and the court 
ruled that her request was not 
plausible under circumstances 
of negligence. Her attorney 
asked damages on grounds that 
the car was the property of 
Chevrolet company. 
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Truck Sales Await Go-Getters ... 





Inertia Slices Profits 


EPORTS continue to come in 

from the field that dealers who 
are not truck-minded are giving 
long discounts and in other ways 
disturbing the business for truck- 
minded dealers, who actually are 
short of trucks to deliver to their 
customers. 

This is the case despite the 
fact that truck registrations, as 
of June 30, were off by 50,864 
units from 1951 and production 
was lagging by 144,133. 

In a recent survey, many dealers 
seemed to excuse the long trades 
and discounts by bemoaning the 
shortage of light jobs, as against 
the greater proportion of heavier 
models. 

As a matter of record, the per- 
centage of lights to heavies for the 
first four months of this year has 
changed only 6.32 percent from last 
year and is down only 9.71 percent 
from 1950, when dealers had such a 
demand for models under 10,000 
GVW that they rationed them out 
to the best “deals.” 

. x * 
— this four-month period, 
the under-5,000-pound GVWs 
ran 41.54 percent of total sales as 
against 47.30 percent for the same 
period of last year and 48.97 per- 
cent for 1950. 

The 5,000-pound-to-10,000 GVWs 
have been running 18.67 percent of 
total, compared with 19.24 percent 
last year and 20.96 percent two 
years ago. 





In other words, 154,042 of the 


total of 255,771 trucks sold dur- 
ing the first four months of this 
year were in the “demand” sizes, 
while 224,787 out of the 337,808 
totals of last year were in that 
category. Two years ago, 221,740 
out of the total of 317,044 were in 
the under-10,000-GVW rating. 

There is no question but that 
truck sales picked up tremendously 
late this spring. Registrations as of 
June 23 had fallen behind the 1951 
pace by 84,682 units. By the end of 
the following week, this difference 
had been cut to 50,864 units. 

* * + 
gpa yet it is obvious that far 
** too many dealers, especially 
those who handle both cars and 
trucks, still are depending on show- 
room traffic for their sales leads 
and haven’t realized that the indus- 
try is back on a competitive basis. 
Nor do they seem to understand 
that, to get full profit on truck 
sales, it is necessary to go out and 
dig up the prospects. 

According to a report of the 
wreckers’ association made to the 
National Production Authority 
recently, there are over 690,000 
trucks licensed and running on 
our streets and highways that 
should go into the iron yard. 

A great many of the owners of 
these vehicles can be sold new 
trucks to replace their “junkers,” 
or at least they can be persuaded 
to buy more modern and more ef- 
ficient used trucks. Trucks must 
be operated economically if they 








New Ford Body Available— 


An aluminum panel delivery for Ford F- 
available from the J. B. E. Olson Corp., 
Wallace B. Spielman, president. This body, made of aero-type, stress-bearing shell 
construction, is claimed to have more than twice the loadspace at a considerable 


3 and F-5 parcel delivery chassis is now 
1740 Broadway, New York, according to 


savings in weight over conventional panels. The body is equipped with panoramic 


windshields, square wheel housings, roof insulation, double rear doors and separate 


side-panel skirts that are replaceable without disturbing the main side panel or let- 


tering, the firm states. 





are to show a profit or saving in 
the haul that they are used on. 
+ + +. 

TATE weight laws are making 

it necessary for many operators 
to purchase lighter power units in 
order to pull a pay load of suffi- 
cient size to make the haul profit- 
able. Many owners of heavy power 
units will put off their purchase as 
long as they can unless some sales- 
man gets after them and shows 
them that they are losing money 
on every trip they are unable to 
haul a full load. 

One of the biggest fields for 
truck-dealer exploration today is 
in the retail delivery of merchan- 
dise. Here new bodies and other 
new developments can be made 
to increase the load carried on 
conventional chassis as well as 
reduce the cost of delivery sub- 
stantially. 

The 1948 U. S. census of busi- 
ness gave the total number of re- 
tail firms as 1,410,138, of which 
315,359 said they operated trucks in 
their retail deliveries. The 579,348 
trucks reported in use included 
352,364 in the under-1%-ton classi- 
fication, 153,055 in the 1%-ton size 
and 73,929 with a capacity of over 
1% tons. The figures did not cover 
359,862 stores which failed to report 
on their use of trucks or truck 
tractors. 


* * * 
7 census report broke truck 
uses down even further to 


trucks used in many vocations and 
by states. For instance, in the food 
group alone (groceries, meats, fish, 
milk, baked goods and other prod- 
ucts), the census figures showed 
8,012 stores using 15,352 trucks, or 
an average of nearly two trucks 
per store. A total of 7,043 firms did 
not furnish data on truck use. 
Trucks were operated by 1,767 
out of the 4,597 large stores and 
multi-units checked by the cen- 
sus. These 1,767 firms operated 
4,245 trucks, broken down into 
2,635 units in the under-1%-ton 
size, 1,343 of 1% tons’ capacity 
and 267 of over 1% tons’ capacity. 
Here again, 667 stores did not re- | 
port on truck use. 
Of the 220,328 wholesalers covered 
in the census, 124,623 operated a to- 
tal of 366,330 trucks and 26,762 
truck tractors. The trucks included 
126,885 under 1% tons, 144,251 of 
1% tons, 78,911 over 1% tons but 
under five tons, and 16,283 of over 
five tons’ capacity. 
x * * 
HE truck tractors were broken 
down as 789 under 1% tons, 
3,892 of 1% tons, 13,493 over 1% tons 
but under five tons, and 8,381 in 





the over-five-ton bracket. The firms 
(Continued on Page 30, Col. 1) 








Safety Data Indicates Lax Diagnosis 


(THERE is considerable evidence | 
in statistics coming out of the | 
annual May Safety Check program 
to show that dealers are losing a 
great volume of service business by 
not making a better diagnosis of 
trucks that come into their shops. 


There are 12% percent more 
unsafe trucks on the highways 
now than there were a year ago, 
according to figures released by 
the Inter-Industry Highway Safe- 
ty committee, which spearheaded 
the campaign. 

Reports from dealers in 47 states 
and the District of Columbia show 

that 39.7 percent of all the trucks 
on the nation’s roads are operating 
with one or more items of unsafe 





equipment on them, as against 27.2 
percent in the previous year’s 
check. 

The percentage of faulty trucks 
on the road may even be higher, it 
was said, because returns were in- 
complete when 26,785 dealers failed 
to fill out reports properly. 

7 * * 


URTHER, a total of 131,223 re- | 


ports from Florida had to be 
ignored in compiling strictly truck 
data. Florida’s highway patrol did 





Truck Highlights 
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not separate cars and trucks in 
preparing them. | 

However, properly prepared re-| 
ports around the country showed | 
that rear lights lead the number of | 
unsafe items found on trucks. A} 
figure of 18.9 percent was entered 
in that column. 

Faulty brakes ran a close sec- 
ond with 17.9 percent failing to 
pass inspection standards. Ex- 
haust systems are the third most 
unsafe item on trucks—1L3 per- 
cent. 

Next comes: front lights, 10.4; 
steering, 9.7; glass, 7.9; windshield 

(Continued on Page 29, Col. 1) 








Truckin’ 








--- by Jack Weed 











{oo controversy over whether 
trucks break down our roads— 
or whether the roads have not been 
built to carry the traffic that 
growth and a changed economy has 
put on our highway system—still 
boils and bubbles. 

Proponents of safety and the 
value of trucks in our commer- 
cial transportation, of course, 
feel that trucks are being un- 
justly accused of damage to the 
highway system when poor con- 
struction, poor maintenance and 
inadequate planning are actually 
the culprits, They point out that 
such highways as the Pennsyl- 
vania Turnpike, for instance, 
carry as much heavy truck 
traffic as most of the roads that 
show heavy damage, and that 
the Pike is not only in good shape 
but better than a lot of our so- 
called boulevards which do not 
allow trucks on them. 

Roy Fruehauf has always been 
in the forefront of the fight against 
those with selfish interests who 
put out anti-truck propaganda in 
the hope that it will result in 
higher taxes for the trucks and 
tend to keep truck payloads down. 

Roy recently caused the publica- 
tion of a beautiful 28-page book- 
let, titled “10 Challenging State- 
ments That Tell the Truth About 
Highwavs.” The book walks into 
the highway wrangle with a well 
illustrated spread on “You Can’t 
Tell Whether a Road Is a Good 
Road Just By Looking At It,” and 
treats roads from a construction 
angle. ese 


Book Hits Theorists 


si next point in the book is 
“You Can Prove to Yourself 
That a Road Is No Better Than 
Its Foundation,” which is followed 
by “Modern Roads Are Not Neces- 
sarily Superhighways” and shows 
that a well-graded, well-drained 
dirt road in the country can be a 
modern road for its purpose. 

The next step the book takes 
up is “Roads Are Primarily for 
the Conduct of Business and 
Commerce—They Are Not Monu- 
ments.” which is followed by 
“Nature Is the Major Enemy of 
Roads—Not Weight and Traffic.” 
In this treatise, sale and extreme 
temperatures are pointed up as 
destructive agents, as well as lack 
of draining, etc. 

“Private Motor Cars Travel More 





Top Trucks 

New-truck registrations for 
four months, plus 37 states for 
May: 
1952 Pos. Make 1951 Pos. 
1— 99,507 Chev. 137,459— 1 
2— 69,766 Ford 97,729— 2 
3— 35,730 Dodge 42,869— 3 
4— 34,807 Inter’l 37,502— 5 
5— 29,395 GMC 39,525— 4 
6— 10,601 Stude. 12,117— 6 
I— 6,923 Willys 9,983— 7 
8— 4,288 White 5,336— 8 
9— 2,770 Mack 4,755— 9 
10— 1,486 Diam. T 2,001—10 
1l— 1,225 Diveco 1,703—11 
12— 1,145 Reo 1,610—12 
13— 637 Autocar 909—14 
14— 635 Brockway 1,129—13 
15— 3817 Federal 5238—15 
16— 276 Kenworth 281—17 
1j7— 235 Pontiac 285—16 
TX 217 FWD 209—18 
19— 131 Crosley 186—19 
20— 98 White-Ster. 145—20 
21— 83 Peterbilt 129—21 

Total All Makes 
301,264 396,944 

For further details see page 

44, today’s issue. 











Than 80 Percent of the Total Miles 
on U. S. Highways—Motor Trans- 
port Accounts for the Rest” is em- 
phasized to combat the increased 
taxation hassel. 

The book hits the theorists with 
“No One Knows How Heavy a Load 
a Properly Built and Maintained 
Road Can Carry” and “Proper and 
Regular Maintenance Is the Most 
Important Factor in Road Life.” It 
also walks into the factor of costs 
with “The Cost of the Road Sur- 
face— The Part That Takes the 
Wear — Is Only a Portion of the 
Total Highway Cost.” 


* * * 


Dealers Need Book 

ARROW bridges with inade- 
quate carrying capacity are 

attacked in the spread that is titled 

“Bridges Should Be Built to Match 

the Road — Not to Fit a Low-Cost 

Budget.” 

Under the heading of “Motor 
Transport Already Pays Its Full 
Share for the Use and Mainte- 
nance of Roads,” the book breaks 
down the use and tax levied for 
roads between cars and trucks 
and sums the entire problem up 
with the closing subject: “Motor 
Transport Performs an Irreplace- 
able Public Service by Delivering 
Goods Faster and Cheaper Than 
Other Forms of Transportation, 
Despite Handicaps Imposed on 
No Other Public Carrier,” and 
ends with “Let’s Keep America 

(Continued on Page 28, Col. 1) 





Coast Operators 
Cancel Roadeos 


In ATA Feud 


QrCk Ann, Wash.—Feuding be- 
tween western and eastern truck- 
ers is causing cancellation of the 
annual Inland Empire truck roadeo. 

In protest against American 

Trucking Assns. rules governing 
the national truck roadeo, both 
the Oregon and Washington Mo- 
tor Freight Trucking associations 
have cancelled their local and 
state roadeos which usually pre- 
cede the national event. 

“We want certain changes in the 
national setup,” advised Ray John- 
son of Spokane’s Inland Motor 
Freight. “Eastern truckers are fa- 
vored by the national association. 

“The national roadeos are held in 
the east instead of more centrally 
located cities. While men in the 
east have little expense in getting 
to the national affair, the western 
men have to bear the brunt of 
large traveling expenses.” 

* * * 





OHNSON said the west has the 
|¥% largest trucks in the country and 
|the best drivers and deserves con- 
| sideration. 
| As matters now stand, western 
|firms have to pay more than their 
| share in sending men and materials 
| to the east, he said. 
| Western truckers also want to 
| change the four classes of the na- 
| tional roadeo and, instead of se- 
lecting four winners, have one 
grand champion. 
| He would be chosen for his skill 
in at least three of the four classes. 
|They are the straight truck class, 
| Single-axle and semitrailer class, 
tandem-axle semitrailer class and 
truck and full trailer class. 

* ” . 


| 
|\"(HE roadeo committee of ATA 
has been working on both prob- 
lems for some time, according to G. 
D. Sondheimer, director of the de- 
(See FEUD, Page 30, Col. 5) 
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Truckin’... 





by Jack Weed 








(Continued from Page 27) 


Strong by Keeping Motor Trans- 

port Strong.” 

Every franchised dealer in this 
business should have a copy of 
this book, should read it himself 
and have every one of his employes 
read it. He should keep it handy 
to show to important people in his 
community who cduld be an influ- 
ence for better roads and highways, 
or who might become dupes to the 
antagonistic interests and do con- 
siderable harm to the entire good 
roads project. Write for it to the 
Public Relations division, Fruehauf 
Trailer Co., Detroit 32, Mich. 

* 


* * 


Enter Larry Doyle 


ARRY DOYLE, recently ap- 
pointed to a new executive po- 
sition in Ford Motor Co.—that of 
Sales and Advertising manager of 
the parent company—is not one of 
those farm boys who came to the 
big city and made good. He went 
with the Ford Kansas City branch 
as office boy when he lived in that 








The finest group 
of lines available 
from any source! 


@ The lines which your NAPA Jobber stocks 
are all produced by independent manufac- 
turers. But they have in commona single stand- 


ard of quality— 


are widely used as original equipment. In 
every case, parts which bear the NAPA Seal 


are recognized 


meeting the most exacting requirements for 


NATIONAL AUT 








midwestern metropolis. In fact, his 
mother and sister still live there 
and, except for the bachelor apart- 
ment in a well known Detroit 
apartment hotel, Larry might even 
call Kansas City his home yet. 

I suppose I'll get some conver- 
sation for spilling that intimate 
stuff, but when a guy is good 
enough so that the top brass 
make a job and title just to get 
his knowledge and ability into 
home office, I feel the Ford deal- 
ers around the circuit at least are 
entitled to know more about him 
than appears in a much blue- 
penciled publicity release. 

Doyle is pegged in a spot just 
below Walker Williams and, as I 
understand the picture—and this is 
not authentic from any top source 
—his main job will be that of pro- 
moting sales programs that will aid 
in making Ford and L-M dealers 
the most satisfied dealers in the 
country. 


And knowing this Irishman as I 
do, I’ll go on record, without any- 


South Gets First LPG Internationals— 


The south’s first mass delivery of the new International liquefied-petroleum-gas- 
powered trucks finds E. M. Ford (left) Birmingham truck district sales manager for 
International Harvester, turning over 10 LP-195's to C. D. Deaton, of B & M Express 
Co., Inc. The delivery was the first on an order for 30 LPG-powered Internationals 
placed by B & M, which operates between Birmingham and Memphis. 





body pushing me there, to say that 
not only with his 36 years of ex- 
perience in the Ford organization 
which runs the gamut of from 
office boy through traveler, auditor, 


district sales manager and regional 
manager, as well as his record since 
heading the Great Lakes region, 
indicates that once he has gotten 
himself oriented to his new “sit,” 
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cars, trucks, tractors and buses of all makes. 

For fast service on these fine-quality, full- 
coverage lines, your NAPA Jobber is THE man 
to know. Backed by NAPA Warehouse service, 
he is equipped—like nobody else in the busi- 
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ness—to give you the parts 
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when you need them! 
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toward getting that result. Not tha 
he could get it alone. No one ma 
in an organization as large as th: 
Ford Empire could do that—-but h 
is the type of a sparkplug that wil 
fit into that Ford sales and man 
agement team that cannot help bu 
be felt. 


* + * 


Smart Promotion 
+ MAY be justly accused of stick 


too far in this “coverage” of Doyle’s 
appointment to the new job, but 
the original announcement of hi 
appointment came in so late that 
all we could do was to give him a 
short “boxall” on page two. And I 
will stick to it that he, and his as 
sistant, Fred Yando, put on ons 
of the smartest parts merchandis- 
ing programs that has ever been 
put on by a factory, to my knowl- 
edge—I’m speaking about the drive 
for service business in the Great 
Lakes Region two years ago that 
ended up with the Broadway Jam- 
boree. 

When you can rig up a parts 
sales drive so deftly that the deal- 
ers will buy it without reserva- 
tion, and will without any “club- 
bing” extend themselves to put it 
over, then for my book that cam- 
paign has been well planned. And 
the basis of the campaign was to 
get service business into the Ford 
dealers’ shops FIRST and then 
depend on the use-up of the parts 
to fill the customers’ orders to 
move the parts from the factory 
shelves. 

That’s sound promotion for my 
book—and every dealer I have 
talked with about it agrees with 
me 100 percent. 

And to my mind that is the tvpe 
of thinking that the Ford “High 
Command” has brought into a 
planning and executive spot near 
the top of the heap. 


* x Sd 


Bridge, But No River 


A= now from something worth- 
++ while to something that would 
carry a giggle—if it wasn’t so 
tragic and hits everyone of us 
taxpayers right smack in the mid- 
dle of our bankroll. 

It’s reminiscent of the type of 
“bungle thinking” that has been 
going on in Washington ever since 
we have been taken over by the 
“do-gooders”—and also in line with 
the type of thinking that castigated 
American industry by making a 
shortage of copper because our 
braintrusters wanted to control 
world prices and then just the 
other day come out with a long 
dissertation admitting that there 
never has been a world market 
shortage of copper or aluminum 
(or lead or zinc) and that manu- 
facturers were now not only al- 
lowed to go to the world market 
and buy, but were urged to do so 
as long as they stayed within 
“braintruster” set quotas. 

Recently the Senate refused to 
move the Missouri River so that 
in its old, or new, channel it 
would run under a several mil- 
lion dollar bridge that has been 
built on high and dry land be- 
tween Onawa, Ia., and Decatur, 
Neb., on the supposition (and no 
doubt promise) that the Army 
Engineers would straighten the 
channel in that area and throw 
the river back into its former 
bed which ran under the newly 
constructed bridge. 

Senator Burke B. Hickenlooper 
of Iowa admits that it is an “utterly 
silly situation” and that a bridge 
costing several million dollars 
stands there inaccessible. The Sen- 
ator says that the spot selected for 
the bridge is the natural channel 
for the Missouri River and the river 
“eventually must be returned if 
there’s to be any control over it.” 
There’s no use for me to com- 
ment on this one—you feel the 
same as I do no doubt. 

+ * * 


Huoltomiehen 


HELL OIL CoO. has just pub- 
lished a book in Finnish that 
attempts to translate all of the 
American terms used around a 
gasoline filling station so that when 
our contestants and visitors from 
this country go over there for the 
Olympic Games the Finlanders will 
know what they mean when they 
say “Fill ’er up and check my oil.” 
The name of the book is “Huolto- 
miehen Englantia.” 

Art Hoffman and Buckeye Body 
Builders, down in Columbus, O., 
just sent me a very nicely done 





(See TRUCKIN’, Page 30, Col. 4) 


he’ll be able to go a long ways 


ing my neck out a foot or so 
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Unsafe Units Up 12% Percent... 





Needed on Trucks 


(Continued from Page 27) 


wipers, 7; rear-view mirrors, 6.3; 
tires, 5.4, and horns, 5.2 percent. 
* * * 


a dealers are losing much 
revenue through inadequate di- 
agnosis appears particularly true 
as applied to such things as brakes, 
exhaust systems and steering. All 
of the services involved here are 
not only vital to the welfare of the 
operator, but also to safe driving. 

They also rank high in profit 
potential among the services that 
dealers offer in their shops. 

Preliminary figures on the May 
check showed brakes leading the 
list of unsafe truck items at 18.2 
percent. The later figure of 17.9 
percent does not mean that the 
number of faulty brakes have fall- 
en off. Rather, it would seem that 
on a wider check more trucks were 
found with faulty tail, stop or rear- 
riding lights. Faulty rear lights 
jumped from a preliminary figure 
of 17.3 percent to 18.9 percent. 

Other items such as steering, ex- 
haust systems, front lights and 
tires, in final analysis, remained 
fairly constant with initial returns, 
shifting less than one-half of 1 per- 
cent. » 4 ‘ 


HE results of the latest safety 





check seem to bring out two} 


points vividly—one, 


that dealers | 


are missing an opportunity to im- | 


prove service volume; second, that | 
they are ignoring the use of service 


as a major tool in selling trucks. 

Truck service normally produces 
from two to four times the reve- 
nue that passenger car service does. 
Dealers who make a conscientious 
effort to provide good truck service 
find that it helps develop and hold 
truck customers. 

One of the outstanding Big 
Three truck dealerships in the 


Detroit area was so convinced of | 


the value of good service for sell- 
ing trucks that it put its service 
men through a special training 
school program just to make the 
service even better. 

In addition to the volume of 
faulty safety items uncovered in 
the May check, numerous diagnosis 
checks have found that 8.2 percent 
of all trucks need battery replace- 
ment or repairs, and other repairs 
or replacements as follows: 

ct 


(Ancor systems, 17 percent; 
carburetor and fuel intake sys- 





Trucking Group 
Protests Proposed 
Rail-Plus Charges 


CHICAGO.—An official protest 
against the proposed rail- plus 
charges by railroads was voiced by 
the Local Cartage National Con- 
ference at a meeting with the Na- 
tional Industrial Traffic League's 
subcommittee and general freight 
traffic committee last week. 

The conference carried its op- 
position further by protesting 
Officially to the Interstate Com- 
merce Commission. 

The conference stressed that the 
proposed rail-plus charges, other- 
wise described as cancellation of 
free pick-up and delivery in official 
territory, would successfully elim- 
inate rail L.C.L. (less than car 
loads) and hauling for rails by 
truckers and shippers to the mu- 
tual detriment of the public, 
shipper, railroad and local trucker. 

The truckers petitioned all inter- 
ested railroads to withdraw their 
present proposal for cancelation of 
free pick-up and delivery service 
and asked them to enter into a 
joint parley of shipper organiza- 
tions and the Conference to con- 
sider plans for improving rail 


transportation through a consider- | 
ation of suggestions made in the 


resolutions. 

The conference called for im- 
provement of through service by a 
combined rail dock to rail dock 
reduction of hauling time and in- 
creased speed and quality of rail 
pick-up and delivery handling. 





tem, 16.2; fuel pumps, 13.6 percent, 
and ring or valve work, 15.4. 

Trucks, with their different 
role from cars in the nation’s 
transportation system, must be 
kept in good operating condition 
if they are to make money for 
their owners. Most truck owners 
can be sold a preventive mainte- 
nance deal if they have confi- 
dence in the shop that will do the 
work, 

Efficient truck operators know 
that having their trucks serviced 
regularly not only saves service 
costs, but what is mvre important— 
loss of time due to breakdowns on 
the road and while major repair 
jobs are being done. 

Dealers who sell trucks and did 
not participate in the May safety 
check would do well to launch an 








& * “ 4 4 
A New Farina Model Makes Debut at the Turin Aute Show— 


Italy's Pinin Farina has created this new body for the Lancia sports model. 


Inspired by a jet plane, the front of the low built car has an extra large air-cooling 
inlet. The car, priced at $6,500, was one of the 400 cars on display at the 34th 
international automobile show at Turin, Italy—{United Press Photo.) 





inspection program of their own. 
Such a program might turn up a 
lot of immediate service work for 
the shop, bring in owners who have 
never been in before and give the 
dealer or his service manager the 


opportunity to talk to them about 
setting up a regular maintenance 
schedule, under which oil would be 
changed and the truck checked for 
needed repairs at least once a 


| sel 





month. 





| Fuel Injector Kit 
Being Offered 
Dealers by GMC 


PONTIAC.—The GMC truck die- 
engine fuel injector is being 
made available in demonstration 
kits for truck dealers and sales- 
men, according to John E. John- 
son, general sales manager. 

The injector is cut away to show 
the inner mechanism and how it 
operates. Through the use of this 
new kit, dealers and salesmen can 
demonstrate easily how the _ in- 
jector meters the fuel charge, times 
the injection, builds high pressure 
and atomizes the fuel charge, John- 
son said. 

Although the injector plunger 
may be worked by hand, in actual 
use in a GMC diesel truck engine 
at 2,100 rpm it travels up and down 
at a rate of 2,100 times per minute. 

Fuel trapped for injection into 
the combustion chamber is forced 
out the tip under a pressure of 20,- 
000 pounds per square inch. In the 
tip of the injector are seven holes 
six-thousandths of an inch in diam- 
eter which vaporize the fuel at the 
point of combustion, Johnson said. 
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There is a 


HERMAN BODY 


Designed for Your Customers’ 
Specific Needs! 


ALL BODIES AVAILABLE IN VARIOUS 
SIZES WITH INTERIOR EQUIPMENT 


TO SUIT ANY BUSINESS 


HERMAN’S unique production methods provide 
custom designing on a production basis. Options 
that cover the complete field are available on all 
bodies for all types of customers—the Butcher, the 
Baker, the Candlestick Maker... . 


And they are designed for 


your chassis... 


Tried and proved by countless thousands of en- 
thusiastic users over the years, HERMAN bodies 
have earned top national recognition and accept- 
ance. HERMAN makes your job much easier. 


The HERMAN “FORWARD CONTROL” —Trim, modern, with “room 
to spare interior.” Herman builds many special interiors for these bodies 
—bookmobiles, display rooms, hatchery bodies, lunchwagons, etc. 


The HERMAN “WALK-IN” for Retail Delivery—The easiest in and 
out body on the road. Interior walls are straight from front to back 
and top to bottom. 


The HERMAN “WHOLESALE” for Refrigerated Store Delivery — 
Complete with all equipment necessary to maintain a continuous 40° 
product temperature for store delivery of dairy products... meats... 
etc. No engineering to do with customer. 


HERMAN REFRIGERATED RETAIL MILK DELIVERY BODIES 


“COLDAIR 


7] Drive-On-The-Road Refrigeration .. . 


REFRIGERATED — Maintains a 


SELF 
product temperature 


of 40°. Available as a package. No engineering to do with the customer. 


“NIGHTLOADE 


OVERNIGHT LOADING. 


Maintains a continuous product temperature of 
40° 24 hours a day. Especially designed for 
dairies who want to LOAD TODAY FOR 
TOMORROW. Available as a package. 


No engineering to do with the customer. 


BOAR | 
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9] Plug-In Refrigeration for 


HERMAN 
BODY CO. 


4430 CLAYTON AVE. 
ST. LOUIS 10, MO. 

















Fallow Markets Waiting for Go-Getters ... 
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Sales Inertia Cuts Truck Profits 


(Continued from Page 27) 
operated 30,594 semi-trailers and 
full trailers. 

The census also provided fig- 
ures on trucks and truck tractors 
operated by laundries, cleaning 
and dyeing plants and related 
services. Here 33,377 firms were 
checked and 22,444 reported that 
they were using 68,003 trucks, or 
an average of 4 little better than 
three trucks per firm. Among 
these trucks were 60,211 under 
1% tons’ capacity, 5,744 of 1% 
tons and 2,048 of over 1% tons. 
Another indication of the number 
and type of trucks used in these 
industries was found in the fact 
that 2,651 laundries with cleaning 
and dyeing facilities operated 17,956 
trucks while 2,805 laundries with- 
out a cleaning and dyeing business 





operated 11,009 trucks. 
* * * 


TOTAL of 954 linen - supply 


L houses operated 7,244 trucks, | 


|343 diaper-service establishments 
| operated 1,240 trucks, 300 industrial 


laundries operated 2,105 trucks, 
14,336 cleaning and dyeing plants 


operating 26,728 trucks and 1,055 | 
|body that weighs 


rug-cleaning establishments operat- 
ed 1,721 trucks. 


These figures are quoted to 
give truck dealers and salesmen 
who haven't: studied their local 
situation an idea of the number 
of trucks and the sizes common- 
ly used in just three retail deliv- 
ery categories. 

Truck salesmen can assure them- 
selves of a sympathetic audience by 
studying the needs of the prospect 
and then assembling all the data as 
to size and type of body and the 
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AS FAST WITH 
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IT’S EASY 
IT’S QUICK 


IT CLEANS 
& WAXES 


IT POLISHES 
& PROTECTS 


If there is no EASY GLITTER repre- 
sentative in your city, orders will be 
promptly filled direct from the factory. 


ENGINEERED 


GRILLE GUARD 
TRUNK GUARD 


Complete Satisfaction Or Your Money Back 


EASY GLITTER WAX COMPANY 





Imagine! Half the time! Twice as many jobs done 
with a glamorous luster and the finest protective, 
preserving finish ever! It’s great! GLITTERIZE guys! 


each 


West Palm Beach, Florida 









labor and time-saving devices that 
are available to aid in a specific 
haulage problem. This is particu- 
larly true if the buyer is not in 
the truck business per se. 

It is a refreshing change for a 
salesman to tell a buyer that he 
can save money on his deliveries; 
that he can have a truck with a 
less yet holds 
more; that he can end the back- 
breaking toil which goes into load- | 
ing; that he can speed up deliv- 
eries, and that he can give his firm | 
the extra space needed to meet cer- 
tain rush days or seasons without | 
necessitating an extra trip or truck. | 

* * * | 


i hay technique is bound to result | 
in more sales than the usual 
truck-salesman approach of, “Can 
I sell you a truck?” or, “I can give 
you a better trade than anyone else 
in town.” 

One Michigan dealer sent his 
salesmen out to call on every own- 
er who had bought a truck from 


years, and the four men sold 17 with diamonds, received by driver George Paske._ 


trucks in the first three weeks of | 
the campaign. 

The buyers were so pleased to 
have someone ask them to buy 
that they purchased’ without 
shopping. Later, in fact, several 
came in and told the dealer that 
they found they could have got a 
better price from a competitive 
dealer. 

There is no substitute for wear- 
ing out shoe leather in the retail 
end of the truck trade, if the deal- 
er wishes to have a profitable busi- 
ness. 

Long trades and discounts not 
only create a precedent for future 
purchases from that dealer but, in 
far too many instances, set the top 
price for a particular size and type 
of truck for the city in which the 
dealer is located. 
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‘Ring Rewards for Truck Drivers— 


When 27 drivers for Commercial Carriers, Detroit, were honored recently for their 
combined records of having driven 185 years and over 14 million miles without an 
accident, their wives were on hand to witness the ceremonies. Among the proud wives 
that dealership in the past five |was Mrs. Jack Sullivan, who, with her husband (left) admire the big sardonyx ring, 


Pennsylvania 


Studies Hike 


In Truck Weight Limit 


HARRISBURG, Pa.— Truck 
weights in Pennsylvania will be 
the subject of a study to be made 
by the executive committee of the 
joint state government commis- 
sion at the request of Gov. John 
S. Fine. 

Legislation increasing the weight 
limit on commonly-used trucks 
from 45,000 pounds to 60,000 was 
passed by the 1951 legislature but 
was vetoed by Fine after an un- 
precedented public hearing on the 
controversial issue. 


Rep. Baker Royer (R., Lancaster) 


Sales of Trucks 
In Kentucky Leap 
102% in 9 Years 


LOUISVILLE. — Kentucky re- 
tained seventh place for the nation 
in truck sales between 1941 and 
1950, with registrations jumping 
from 88,407 in 1941 to 175,064 in 
1950, a gain of 102 percent com- 
pared with 69 percent over the na- 
tion. 

The coal industry, it was be- 
lieved, was a big factor in contrib- 
uting to the increase in sales, espe- 
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Every automotive 
accessory that bears 

the Cello name is the 
result of over 40 years of 
engineering experience. 
Every Cello Product is the 
finest of its kind because Cello 
uses better materials, more careful 
workmanship and constant inspec- 





tion to assure your customers of 








lasting satisfaction. A satisfied cus- 
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| LICENSE PLATE FRAMES 


tomer means more profits for you. 

When you sell Cello Guards you provide 
the best protection money can buy. Custom 
styled guards are available for all 1952 cars 
as well as models back to 1946. 

Join the thousands of successful merchan- 
disers who are now featuring the complete 
Cello line, and get your share of those extra 
profits. 

For full information send for our Free 
price lists and catalog pages. 


GRILLE GUARDS 


Quality Automotive Products 
for Forty Years 





/ / | 
/Cello Products Co. 161 Prescott Street, East Boston 28, Mass. 


|cially during World War II, when 
|the vehicles played an important 
| part in hauling coal from mines to 
|ramps for loading onto cars and 
barges. 

Also, with Kentucky improving 
materially in industries such as 
chemicals, gasoline and oil, and 
with railroads not too anxious to 
handle the “unprofitable” goods, 
much of the business has been di- 
rected to trucks. 

The distilling industry also has 
grown tremendously, and the to- 
bacco business was never larger. 

Louisville, over the 10-year peri- 
od, has become one of the largest 
cigaret manufacturing centers in 
the country, which means more 
trucks for handling leaf tobacco, 
as well as shipments of manufac- 
tured products. 


Truckin’ 


(Continued from Page 28) 
“Fiftieth Anniversary” announce- 
ment. Congratulations, Art, and 
may the next 50 years see you 
building commercial bodies for 
rockets or something—as well as 
truck bodies, of course. 

GMC Truck has gotten out a 
“Tips to Truckers” on maintenance 
and service that should be in every 
truck man’s library. It is chuck full 
of good sound advice and tips on 
why and how to do things. 

And I want to doff my hat to the 
boys at Dodge for the splendid 
house organ, “Go-Getter,” they are 
putting out. It’s a book full of sell- 
ing ideas for their sales-minded 
dealers. Even some dealers, who 
aren’t so sales minded, can get 
some good ideas out of the con- 
tents if they will read it. 











said the committee agreed to study 
the weight issue upon assurance by 
the governor that it would have 
the cooperation of the department 
of highways, department of rev- 
enue, public utility commission and 
state police. 

Taking part in the study with 
Chairman Royer will be Reps. H. G. 
Andrews (D., Cambria), W. Stuart 
Helm (R., Armstrong), Charles C. 
Smith (R., Philadelphia) and Her- 
bert P. Sorg (R., Elks), and Sens. 
Paul L. Wagner (R., Schuylkill), 
John H. Dent (D., Westmoreland), 
M. Harvey Taylor (R., Dauphin), 
John M. Walker (R., Allegheny) 
and T. N. Wood (R., Luzerne), 


Feud 


(Continued from Page 27) 


partment of safety for ATA, but 
the solution to the West Coast com- 
plaints is not in sight as yet. 

One West Coast hardship will 
be alleviated, however, after this 
year’s annual convention in New 
York. It has been decided that 
this will be the last year in which 
the roadeo will be held in connec- 
tion with the annual national 
convention, 

The major problem has been to 
find suitable facilities in some mid- 
western city to make the travelling 
distance more equitable for all con- 
testants. If the facilities needed to 
house and properly run off the 
roadeo had been found, this year’s 
roadeo would have been held in the 
Mississippi Valley. 

The committee, according to 
Sondheimer, is trying to find some 
centrally located spot where the 
roadeo can be held next year. The 
event must be held at least a month 
and a half prior to the annual con- 
vention in October, and this limits 
the facilities to those which are not 
being used for fairs or other civic 
events: 





* * * 


was the majority of the truck- 
ing firms are in the eastern 
half of the U. S., the ATA commit- 
tee has long realized the tremen- 
dous expense that falls on the West 
Coast truckers in sending the win- 
ning drivers and their wives across 
country. 

The committee is also working 
on the problem of trying to write 
a set of competitive rules that 
will permit a single champion to 
be declared. Since such a move 
must have the consent and ap- 
proval of all state associations, 
the committee is not too hopeful 
that idea can be resolved quickly. 

It is claimed that Michigan, 

which is one of the most active in 
roadeo competition, has _ steadily 
held out against any change from 
the present four-champion idea. 





The back pages of every issue of AUTO 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 





— 
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Truck New Products 











WHEEL BALANCER—Hunter Engineering 


3. How to remedy shrunken type wheel cylinder cup designed for re- | 
| floors. , placement on all late model trucks is | 
4, How to correct warping. made by Eis Automotive, Middletown, 


| 


division of Electrographic Corp., |quired for the driver's cab and 
Paris, TL, tells commercial and (engine in conventional and cab-| 
farm truck operators such im- | over-engine trucks. Consequently, | 


portant facts about truck body 
care as: 

1. How to prevent frame fa- 
tigue. 

2. How to preserve all parts. 


5, How to keep the truck body 
safe for highway travel. 


* k oa 


Twin Coach Describes 





they are said to provide at least} 


200 cubic ft. more payload space 
than is available in other designs. 











FROM EIS AUTOMOTIVE—This chevron- 


Conn. They are rib reinforced, a bracing | 


feature that holds wall pressure longer, 
thereby eliminating leaks, the manufac- 
turer states. 

* * * 


Peterson Develops Program 


|Screw-In Valve Seat with expan- 
|sion clearance, the company 


| claimed, which makes possible a 
|seat that is always concentric to 
|the centerline of the valve guide. 

+ & * 





| TRAILER COUPLER—A 34-inch cast steel 
coupler, said to introdyce many advanced 
| points of design, is announced by Frue- 






































Co., $t. Levis, hes tatroduced dditi Fageol Van Line | hauf Trailer Co., Detroit. Among the new 
., St. Louis, has introduced an addition eee . 5 ° “ ' 
ry its balancer equipment line, a “‘tune-in Publication of an illustrated For Truck Valve Service features of this coupler are the use of 
wheel balancer with the heavy-duty truck catalog descriptive of its new line A valve maintenance program | closely machined parts on all bearing 
spinner.” The balancer, along with the of Fageol Van trucks is announced developed by the Peterson Welding | surfaces which not only give superior con- 
portable heavy-duty spinner and truck by Twin Coach Co., Kent, O. The| tryx-Tarp—Metalfab Corp., Dallas, is| Laboratories, Inc., 1423 Virginia, | tact, but also make the unit remarkably 
wheel adaptors and accessories, will bal- catalog contains complete mechan- making a canopy for pick-up trucks that} Kansas City, offers new-engine | easy to operate, says Fruehauf. While the 
ance Y% to 1%-ton truck wheels with the ical details and specifications of | j¢ calls truk-tarp. The company claims| valve mileage to trucks pulling | coupler is rugged, being built of scientific- 4 
same speed and ease with which it bal-| ™¢ different Van models, that the top can be installed or removed | heavy loads, on long hauls or driv- | ally formed cast high alloy steel, all work- 
ances passenger cars wheels, claims the| According to the manufacturer, | by one man in a few minutes. It offers)ing in heavy traffic, it has been | ing parts are precision manufactured and 
company. Fageol Vans substantially reduce | protection against rain, snow, sleet and| announced by the company. held within tolerances of plus or minus 
. -e « the amount of space ordinarily re- hot sun, says the company. The program is based on the P-B_ .005 inch, it is said. 
UTILITY BODIES—Two service and main- 
tenance bodies, designated Series 44 and eR - 
Series 44-L, have been added to the —" "Yh 
Powers-American line by McCabe-Powers 
Auto Body Co., 5900 N. Broadway, St. 
Lovis 15. Body compartments are equipped 
with shelves, trays, material hooks, and 
; ports bins. Removable shelves in each @ 
: vertical compartment are padded and fur- 
nished with elastic hold-down bands. An 
a overhead rack, with adjustable brackets, 
is furnished as standard equipment. Doors 
are of weathertight construction, fitted 
with flush-mounted, slam-action handles 
and cylinder locks, keyed alike, says the 
company. 1 | | 
seas 40-100 ecnniteninay in the toughest 
kind of going, or making time on the open road, 
: « © Eaton 2-Speed Axles give truck engines a chance to 
Pea one ep LI work in their most efficient and economical speed 
range. By providing double the conventional number 
of gear ratios, Eaton 2-Speeds let drivers select the 
right ratio for every road and load. Stress and wear 
are reduced not only on engines, but on all power 
transmitting parts. Eaton-equipped trucks work 
harder, last longer, cost less to operate and maintain— 
are worth more on the trade in. Let your truck dealer = YW 
| explain how Eaton’s exclusive planetary gearing, 
4 forced-flow lubricating system, and other features 
keep Eaton 2-Speeds on the job, at minimum cost. 
TRUCK SAFETY — Brady Mfg., Des 
Moines, announces a double-safety device 
that helps to eliminate two most common 
causes of semi-trailer accidents, jack- 
knifing and coupling pin failure. The 
device, called the Bisshop-Brady Anti-Jak 
and Safety Chain, allows complete ma- 
neuverability on the highway, Brady 
states. 
7 * «* 
Truck Treatment 
Book Gives Tips on Care . 
Of ‘Ailing’ Bodies 2 d p 
A free book, “Money Saving EATON MANUFACTURING COMPANY 
Tips on the Care of Your Truck IVE J 
Body,” is said to help truck own- CLEVELAND, OHIO — 
ers find the hidden structural @ 
= aie in aoe PRODUCTS: Sodium Cooled, Poppet, and Free Valves » Tappets » Hydraulic Valve Lifters » Valve Seat Inserts » Jet ‘ 
__The book, prepared by the Mid Engine Parts « Rotor Pumps © Motor Truck Axles « Permanent Mold Gray Iron Castingse Heater-Defroster Units» Snap Rings 
West Body and Manufacturing 





Springtites » Spring Washers « Cold Drawn Steel « Stampings« Leaf and Coil Springs. Dynamatic Drives, Brakes, Dynamometers XU 








Governors’ Conference Urges Action... 





Ton-Mile Taxes Held 


Reciprocity Barrier 


OKLAHOMA CITY.—Reciprocity 
among states with regard to laws 
regulating the movement of freight 
by motor vehicle was strongly 
urged at a conference here of 
Southwestern governors on prob- 
lems of interstate truck operation 
meeting. 

Participating states included 
Arizona, Arkansas, Colorado, 
Kansas, Louisiana, Missouri, New 
Mexico, Oklahoma, Texas and 
Utah. 

More than 40 delegates and guests 
attended the conference and heard 
Oklahoma’s Gov. Johnston Murray 
request that a permanent interstate 
compact be formulated in order to 
bring about needed reforms in 
truck administration and taxing 
practices. 

Citing some of his own state’s 
problems in effecting reciprocity 
agreements with others, Gov. Mur- 
ray cited ton-mile taxes as a bar- 
rier to full reciprocity among the 
states. Full reciprocity between 
Oklahoma and Kansas, he said, will 
be hampered so long as Kansas 
continues to levy a mileage tax. 

Enforcement officials of the 
states represented made the follow- 
ing recommendations: 

1. More selective enforcement 
of traffic laws by all states to 
lower accident rate. 

2. That uniform minimum fines 
be established throughout the 10- 
state area with respect to size and 
weight violations. 

3. That the maximum width not 
exceed eight feet, the length 50 
feet, and the height 12% feet of 
any vehicle or combination. 

4. That farm equipment moved 
commercially or to be used for hire 
or contract operation be controlled 
in accordance with special permit 
regulations. 

5. For the purpose of control 
of inter-change trailers, the li- 
censing of combination of ve- 
hicles, the maximum fees be col- 


from the highway department 


group. 


At an executive conference of | tionship to trucking problems) for | 
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thorities, the following program 
was formulated: 

That it be recommended to the 
| governor of Oklahoma that he re- 
|quest the governor of each state 
| represented to appoint a committee 
on interstate trucking operations, 
the committee consisting of three 


| members, namely one member of | 


the state senate, one member of the 


| house of representatives, and one | 


|administrator ‘a member of some 
| department having a direct rela- 


regulatory, highway and taxing au- | the purpose of: 





Canada to Use Trucks 


For Underground Ore 


VANCOUVER.—For the first 
time in Canada trucks will be 
used underground to haul ore to 
the surface. The usual under- 
ground railway system will be 
replaced by trucks in the Jer- 
sey lead-zinc mine at Salmo, 
which is being established by 
Canadian Exploration, Ltd., near 
Trail. 

C. W. Clark, secretary of Ca- 
nadian Exploration, states it has 
not yet been decided whether 
the trucks will use standard rub- 
ber tires or caterpillar-type 
tracks. 








lected on the power unit or trac- 
tor. 

6. That the administration of | 
laws effecting the licensing and en- | 
forcement of motor vehicles be the | 
responsibility of the government | 
enforcement agency whose primary | 
duty is the regulation of motor | 
vehicles in their operation on the | 
highways. 

7. That permanent committees be | 
appointed by the respective govern- | 
ors to study the licensing, registra- 
tion fees’ and operational tax for 
the purpose of uniformity. 

8. That mud flaps, turn indica- 
tors, and other safety equipment 
be standardized in accordance with 
the uniform traffic code. 

A permanent committee of en- 
forcement officers was estab- 
lished for the purpose of research 
in uniform traffic code. Lt. M. E. 
Burson of the Oklahoma highway 
patrol was elected chairman of 
the committee and it was agreed 
that each representative state 
would recommend to their re- 
spective governors that they 
would appoint one permanent 
member and one alternate mem- 
ber from the state enforcement 
group, and one _ representative 


Defy Nature 7 


I-H Trucks Haul Uranium 
Over Colorado’s Wilds 


GRAND JUNCTION, Colo. — In- 
ternational-Harvester six-wheel 
trucks have been playing a big 
role in hauling Colorado’s uranium 
ore. 

Despite some of the worst natural 
obstacles between the mines here 
and seven mills in Colorado and 
Utah, the truckers are hauling in 
the ore over an average 70-mile 
trek through rugged terrain, des- 
erts, canyons and mesas. 


The trucks, equipped with dual 
drive, hypoid-gear axles, transfer 
the ore through the’ rocky empti- 
ness that covers 125,000 square 
miles of Colorado, Utah, Arizona 
and New Mexico. The area is the 
sole source of yellow carnotite, an 








ore of uranium and vanadium. 
















1. Making a study of all prob- 
| lems arising from interstate truck- 
ing operations common to _ the 
states. 

2. Giving consideration to ef- 
fectuating a permanent organi- 
zation and compact between the 
states on interstate trucking 
operations. 

3. Which will have as one of its 
objects the formulation of uniform- 


and regulations. 
It was also recommended that 
the governor of Oklahoma request 


sented to enter into immediate ne- 





of reciprocal agreements 


cense plates on motor vehicles. 





-GarWeod \OAD PACKERS 


Have made substantial reduction in refuse 
collection costs for more than 1600 users, 
including all sizes of cities and small towns. 
They load faster, eliminate spillage, compress 
larger loads, dump fast and clean. Write for 
Bulletin M60. 


| 
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© Governor of ench state repre | the new International are (left to right): H. C. Reynolds, West Haven branch manager 


gotiations toward the completing for the truck division of International Harvester; G. T. Robinson, municipal purchasing 
for li- | agent; M. L. O'Brien, superintendent of schools; Jack Alexander, Oneida school bus 
' dealer, and W. C. Celentano, mayor of New Haven. 


New Haven 
| Especially des 
bus with specia 
| authorities. The 


ity in motor carrier laws and rules | Haven high school. The body, ordinarily seating 48 passengers, seats 30 children 


| along the sides. 
| passengers may 
accommodate a 


Gar Wood 
lence of 4 


satisfactory OP 


much more § 
tomers. 


Gar Woo 





Gets Bus for Crippled Children— 


igned to transport crippled children is this International L-163 school 
1 Oneida bus body recently delivered to New Haven (Conn.) school 
bus is one of four used to transport crippled children to the New 


The rear door has a sliding step and special grab handles so that 
enter and leave with a minimum of effort and is wide enough to 
wheelchair. Wheelchairs are locked in place in the aisle. Inspecting 
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-GarWeod WINCHES 


Exceptionally rugged and dependable, 
these winches have many features that 
provide faster operation and greater 
safety. Some of these are automatic 
safety brake, oversize ball bearings, 
oversize drum shaft, and flexible mount- 
ing. All Gar Wood Winches are factory 
load tested before shipment. Capacities 
from 15,000 Ib to 100,000 Ib. Write for 
Bulletin WC-204. 













-GarWeod ELEVATING END-GATE 


Speeds loading and unloading, greatly increas- 
ing deliveries per truck per day. Operation 
simple, positive, foolproof. Roll the load ‘on at 
ground level or any level below truck floor... 
touch the lever-and up it goes by hydraulic 
power. Fits standard trucks and trailers 1 ton 
and larger. Write for Bulletin L-101. 
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Truck Tire Economy 


Dayton Rubber Booklet Outlines 10 Rules 
For Cutting Costs Per Mile 


DAYTON, O.—Use of 10 simple 
rules could save truck tire users 
millions of dollars yearly. 


That statement was made last 
week by Irve Eisbrouch, vice- 
president of Dayton Rubber Co. 
in announcing publication of a 
booklet—available without charge 
to all truck tire users—outlining 
methods of obtaining lowest cost 
per tire mile. 


Issued in loose-leaf, spiral binder 
form to permit addition of new 
pages, the booklet contains tables 
of major items hauled by truckers, 
enabling them to readily estimate 
truck load capacities for different 
materials; data on ways to get 
maximum truck tire mileage, and 
tire saving practices sponsored by 
the Rubber Manufacturers Assn. 

The 10 rules cited by Dayton 
Rubber, one of the nation’s leading 
truck tire manufacturers: 

1. Select the right type and size 
of tire for the job. 


2. Maintain proper inflation 


through regular and systematic 

checking. | 
| 3. Avoid overloading and improp- | 
ler load distribution through cor- | 
rect truck tire load analysis. 

4. Reduce speeding to lessen heat 

-the worst enemy of truck tire 
life. 

5. Rotate truck tires and match 
and space dual tires properly for 
| longer mileage. 
| 6. Make periodic inspections to 
| locate mechanical irregularities 

that cause uneven tire wear. 

7. Check tires daily for cuts, 
snags, nail holes, etc., remove and 
repair injured tires immediately. 

8. Recap truck tires at the right 
time, before the cord body is like- 
ly to be damaged. 

9. Use good tubes and flaps... 
and mount tires and tubes prop- 








erly. | 
10. Use correct tire size rims 





Ford Truck Salesmen Meet in Pittsburgh— 


More than 200 retail truck salesmen turned out for an annual meeting of the 
Pittsburgh district Ford Truck Specialists club held in Pittsburgh. Carl Doman, Ford 
national service manager, spoke on various aspects of the new Ford engines. Officers 
of the Pittsburgh club are Nevin Davis, of Brown & Husted, Washington, Pa., presi- 
dent; Elmer Johnston, of Pankopf Ford Sales, Pittsburgh, vice-president; John Modiak, 
of Hilltop Motor, Pittsburgh, secretary, and Jack Donaldson, of Three Rivers Motor, 
Wilkinsburg, Pa., treasurer. 





that result in excessive, dangerous 
tire wear; correct inflation charts, 
when and how to rotate truck 
tires, how to space tires on dual 


and be sure they are in good con- 
dition. 

The book also shows truckers 
how to avoid overloading abuses 














By Pate 4 


oie | AEs oe EL etSRAS RAG 


Power operated Gar Wood 


Write for Bulletin WC-202. 





and low-cost handling of loads of all kinds. They greatly 
increase productive truck hours and save many man 
hours. Built to require minimum space behind cab, they 
retain unobstructed truck body 
for carrying maximum pay 
load. Made in a variety of 
sizes from 2,000 to 24,000 Ib. 


beers | GFK te ere “RET ‘ 


anit. CRANES 


Cranes can’t be beat for fast 


<i 


-GarWeod DUMP BODIES AND HOISTS 


These hoists and bodies are scientifically designed to get 

the best performance out of the truck chassis. They operate 

faster, last longer, require less maintenance. Medium and ° 
heavy duty types. Three different hoists meet all needs. 

Shown here is new MS1 body with D8R hoist expressly 

designed for 17,000-21,000 gvw trucks. 
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Gar Wood industries, Inc. 
Executive Offices, 36203 Main St., Wayne, Michigan 


Please send information on how we can profit most 
by selling the Gar Wood equipment checked: 


[] Dump Bodies and Hoists [] Elevating End-Gate 
[] Load-Packers ] Winches C] Cranes 


Name 





Company 
Address 














axles, and new improved ways to 
repair cuts and abrasions which, if 
neglected, lead to tire failure. 


Truckers unable to obtain copies 


|from their own dealers whose sup- 


plies are exhausted are asked to 
contact Dayton Rubber Co., Day- 
ton 1, O. 


| Violation Chaba 


LITTLE ROCK, Ark.—The U. S. 
Supreme Court has agreed to re- 
view a controversial case involving 
the alieged evasion by a Memphis 
roofing firm of an Arkansas law 
requiring contract carriers to be 
certified by the Arkansas public 
service commission for operation 
within the state. 


The commission has been upheld 
by the Arkansas supreme court in 
its claim to jurisdiction and regu- 
latory powers over contract car- 
riers. 


The case grows out of an arrest 
by Public Service Commission of- 
ficers on Nov. 29, 1949, of J. P. 
Boshers, who operated a truck of 
the Lloyd A. Fry Roofing Co. of 
Memphis. 

Boshers said he owned the truck, 
but had leased it to Frank Whit- 
tington, who in turn had leased it 
to the Fry Co. The company then 
employed Boshers to drive the 
truck, he said. 

Two other arrests were made in 
the same case in 1950. In April, 
1951, the Pulaski chancery court 
made final an order forbidding 
the commission to interfere with 
truck operations. 


The Arkansas supreme court, in 
reversing this decision, declared 
last November that the company 
“seeks to obtain all advantages of 
having its products delivered by 
trucks driven and maintained by 
owners thereof without complying 
with Arkansas law regulating con- 
tract carriers. If this arrangement 
is carried to its ultimate possibility, 
it could have the effect of destroy- 
ing a sizable industry.” 

The commission declared that the 
company’s method of leasing trucks 
was “a clever attempt to evade” 
the law requiring certificates for 
contract carriers. 





Ore. Group Plugs 
Truck Tax Hike 


PORTLAND, Ore.— The Oregon 
Highway Protective Assn. has been 
incorporated to fight for the truck 
tax boost voted by the 1951 state 
legislature. The incorporated body 
is headed by a former state gov- 
ernor, Charles A. Sprague, of Salem. 

A group of big truckers got suf- 
ficient signatures on petitions to 
refer the legislative act to the 
voters at the general election next 
November. As a result enforcement 
of the act was automatically halted. 

Previously, another group was 
organized at Eugene by two retired 
University of Oregon professors to 
fight for the act. 





Montreal Bus Line 
Adds 30 New Coaches 


MONTREAL.—Thirty new inter- 
city coaches have been added to 
the Provincial Transport Co.’s fleet 
in preparation for the summer sea- 
son, H. J. Curtis, vice-president and 
general manager of the company, 
announced 

The 37-passenger buses are 
equipped with reclining seats and 
have large luggage space. The 
were built by Canadian Car Brill 
at Fort Williams, Ont. 

The new coaches will operate be- 
tween Montreal and Quebec, Chi- 
coutimi, Sherbrooke, the Lauren- 
tians, Toronto and Ottawa. 

In addition to the new coaches, 
50 new 44-passenger suburbah 
buses are on order and will be 
used on the company’s suburban 
routes. 





Touring Parts Trucks 
Summers Herrmann Co. (Ford), 
Louisville, is operating four trucks, 
selling Ford parts to independent 
garages and Ford dealers in north- 
ern Tennessee, Kentucky and south- 
ern Indiana. 
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Dealer 


Doings 








keep an EYE on the R. P.M. 


ECONOMY rance 


Bill Baldwin, parts and accesso- 
ries manager of George Daniels 
Pontiac Co., San Francisco, has re- 
ceived Pontiac’s “belt of cham- 
pions” for outstanding _ sales 
achievement. 

Baldwin has been with the Dan- 
iels organization since 1945. The 
firm says he has established a rep- 
utation for finding hard-to-get 
parts for any make of car. 

* + * 


Stevens Moves Ford Deal 

Seventh Avenue Motors (Ford), 
Nashville, will move its auto sales 
and service department from its 
present downtown location, 145 
Seventh Ave. N., to 1001 Fifth Ave., 
|N. L. B. Stevens is president of the 
| firm. 





* SAVE FUEL 
* REDUCE WEAR 
* PREVENT LUGGING! 


with Seve 


ELECTRIC WN 
TACHOMETERS 


Every engine has a speed range where 
horsepower and fuel consumption are most 
efficient and economical. Leading-fleet 
operators report a substantial savings in * FOR CARS, TRUCKS, 
fuel, maintenance costs and increased TRACTORS & BOATS 
safety by having drivers operate in this NO DRIVE CABLES 

R.P.M. economy range. Sun Electric Tach- EASY TO INSTALL 

ometers are simple to install, they have no ILLUMINATED DIAL 

drive cables or rotating parts. Models a senesiteve | 
available for gasoline engines in any spe ACCURATE | 





* * * 


Hiers to Sell Packards 
| The new Packard dealer for the 
| Santa Ana (Calif.) territory is Har- 
| vey Hiers, formerly with Pollard- 
Ravenscroft Co, in the San Fernan- 
do Valley. 
a. - + 
Anderson Motor Sales 
Anderson Motor Sales, of Cleve- 
land, has been incorporated by Ed- 
ward C. Crouch, Sterling Newell 
jr. and M. L, Layton. 
| jr. and M. L. Layt 


* * * 


Walnut Ridge Charter 


G & H Auto Sales, Inc., Walnut 
Ridge, Ark. has been’ granted 


>»>.ye ef 


range up to 7,000 R.P.M. Write for name 
of your local distributor and complete data * EASY TO READ 
sheet TODAY! 


Manufactured and Guaranteed by 
oe SUN ELECTRIC CORPORATION 

INSTRUMENT-TACHOMETER DIVISION . 
6327 Avondale Avenue Chicago 31, Illinois 2 
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EASY TO STOCK 


Individual cartons take lit- 
. labeled 
for easy identification. 





tle shelf space. . 


"LOAD-STER” 
HELPER SPRINGS 
HELP BOOST 


SMALL INVENTORY 


Ten (10) sizes cover 90% 
of the cars in operation. Dis- 
tributors located through- 
out the country mean quick 
delivery. 


BIG MARKET 


For “2-ton and %-ton pick- 





up trucks... passenger cars; 





salesmen with heavy sam- 
ple cases, vacationers with 
luggage, cars pulling house 
trailers and work trailers 

.a sales potential in the 
millions. 


~~ a 


MAIL TO NEAREST ADDRESS BELOW 


PRIOR PRODUCTS, inc. 
Box 349, Middletown, Ohio 


Box 7608, Dallas, Texas 


EASY TO INSTALL 


NO MAINTENANCE 
REQUIRED 


Please send me descriptive literature on the “Load- 
ster” HELPER SPRING and the name of your 
nearest distributor. 


PRICED RIGHT 


List prices from 
$14.75 to $21.40 








PROFITABLE 








Author- 
listed at 
are Betty | 
Heck and} 


charter of incorporation. 
ized capital stock was 
$24,000. Incorporators 
Rae Heck, Howell H. 
Chester Goff. 
* * * 
Assumes Full Ownership 


John F. Kane has assumed full 
ownership of Clay Street Motor Co., 
Manchester, N. H., it was an- 
nounced, following the death of 
James Flemming, his partner. 

* * * 


Bright-Morris Motors 


Bright-Morris Motors, Inc., Scot- 
land Neck, N. C., has been incorpo- 
rated with capital stock of $50,000 
to engage in the automobile busi- 
ness. Principals are John Whitford 
sr., Joseph Bright and Elwood Mor- 
ris. 

* * + 


Sciacqua to Sell Cadillacs 


John Sciacqua has been appoint- 
ed Cadillac dealer for Hanford, 
Calif., announced M. S. Lester, gen- 
eral manager of the San Francisco 
branch of Cadillac. 


* * * 


Shadrick Names Albee 


Dan Albee has been appointed 
new-car sales manager by Hart 
Shadrick, general manager of Ellis 
Brooks Motors, Inc. (Hudson), San 


Francisco. 
* * 


+ 
Ryman Joins Ireland’s 
Bill Ireland’s Motors (Oldsmobile- 

GMC trucks), Twin Falls, Id., an- 
nounces that Guy Ryman, manager 
of Home Lumber Co. here for 27 
years, has joined the dealership. 

* * 7 


Self Buys Out Douglas 

Kenneth Self has bought con- 
trolling interest in Douglas-Self 
Motor Co. (Lincoln-Mercury), Twin 
Falls, Id. and will rename the 
dealership Ken Self Motor Co. 
Douglas has joined the sales force 
of Barnard Auto Co. (Cadillac- 


Pontiac). 
. * * 


Mongeau Garage Bankrupt 

Mongeau Garage, St. John, Que., 
has made an assignment in bank- 
ruptcy, according to notice filed in 
Ottawa. 


* * * 


Granted Charter 


Tom Smith & Sons Packard, Inc., 
Oklahoma City, has been granted 
a charter of incorporation, it was 
announced. Capital stock was listed 
at $100,000. Incorporators are Lu- 
cille F. Smith, Bruce McClelland 
and Tom Smith. 


* * * 


Opens Second Unit 
Bledsoe Nash Motor Co., Shreve- 
port, La., has announced the open- 
ing of its Bossier City branch at 
401 Traffic. 


* * 


Dekle Heads Club 


John R. Dekle, manager of J. C. 
Lewis Motor Co., Savannah, Ga., 
has been elected president of the 
Civitan club. 

* 


* * 


Doran Names Gaston 


W. D. Gaston has been appointed 
business manager of Doran Chev- 
rolet, Inc., 2222 Main St., Dallas. 


* * * 


Murphy-Corrigan Opens 
Murphy-Corrigan, Inc., has been 
opened in Springfield, Mass., by 
Francis W. Murphy and Bernard 
Corrigan, 
* * * 


Farley-GMC Names Walker 


Appointment of Willard Walker 
as vice-president and general man- 
ager of Farley-GMC Truck Co., 
Inc., new GMC truck dealership at 
603 W. 23rd St., New York, is an- 
nounced by James A. Farley, presi- 
dent. 


* * 


Duval Joins Fincher 


Dick Duval, for eight years in the | 
auto business at Rochester, N. Y., 
has joined the used-car depart- 
ment of Fincher Motors (Oldsmo- 
bile), Miami, Fla. 








Wilson Quits Oregon Firm | 
To Join Michigan Deal | 
Burton C. Wilson jr., general 


sales manager of Lyman Slack Mo- 
tors (Mercury), Portland, Ore., has 








resigned to become partner in a 


New Nash Dealer— 
Warren Cook, former car distributor at 


the Nash Minneapolis zone, recently 
opened his own Nash dealership, South 
Side Auto Co., in New Ulm, Minn. Shown 
at the formal opening are (left to right) 
Vv. J. Gillis, Nash Minneapolis zone man- 
ager; R. R. Compton, midwest regional 
manager, and Cook. 





Chevrolet-Buick-Pontiac dealership 
at Lake Orion, Mich. 

.Wilson is president of the sales 
managers’ club of the Portland 
Automobile Dealers Assn. 


40th Birthday 
Adams (Wis.) Dealership 


Reaches Milestone 

Back in 1912, when the self- 
starter and bumpers were consid- 
ered optional equipment and a new 
car delivered for $360 with com- 
plete driving instructions, Adams 
Auto Co. opened for business in an 
old livery stable in Adams, Wis. 

This year, the dealership, now 
known as McBride’s Motors 
(Dodge-Plymouth), is observing its 
40th anniversary. Present owners 
are B. A. McBride and his son, 
B. J. McBride. 

In observance of the event, the 
dealership recently published a 
supplement, “A Story of Achieve- 
ment,” in the local newspaper. It 
contained pictures of the old deal- 
ership (said to be the first opened 
in Adams county) and automobiles 
of those days, along with a brief 
story of past and present owners. 

an . . 


Daniell to Petrie 
Robert E. Petrie has purchased 
Daniell Buick Co., 115 State St., 
Bowling Green, Ky., from F. R. 
Daniell. The firm is to be known 
in the future as Petrie Buick Co. 
* * 7 


Parsons to Burr 
Central Motors (Dodge - Plym- 
outh), Carthage, Mo., has been sold 
by Gordon Parsons to Charles H. 
Burr. 
” * . 
Hart Sells to List 
Tex Hart Mercury, Carthage, 
Mo., formerly operated by Tex Hart 
has been sold to Elmer List. 
7 + * 


Bartlett Buick, Inc. 


Bartlett Buick, Inc., has been 
incorporated in Buffalo with capital 
of $145,000. Incorporators are Ar- 
thur H. Bartlett, John J. Davis and 
William Harvey III. 

* * e 


McPherson (Kans.) Deal 


Sold to Elliotts by Rupp 


Cecil Elliott and his son, Marvin, 
Ottawa (Kans.) Mercury dealers, 
have purchased Rupp Motors, Inc. 
(Lincoln - Mercury), McPherson, 
Kans., from Clarence Rupp. 

Rupp retained all the rolling 

(Continued on Page 35, Col. 1) 
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stock, with the intention of moving 
to his L-M dealership in Great 
Bend, Kans. 
> . 


Sales Chief for Nichols 


Jack Kanouse, in the automobile | 
business for 30 years, has been 
named sales manager of Bill Ni- 
chols, Inc. (Hudson), 1125 S. Lafa- | 
yette Blvd., South Bend. 

= . * 


| 
| 
City Olds, Inc. | 
City Olds, Inc., Shelby, N. C., has | 
been granted a charter to buy and | 
sell automobiles. Authorized capital | 
stock is $100,000. Principals are D. 
W. Royster jr., A. W. Archer and 
D. W. Royster sr. 
? * 


* 
Rody Buys Dealership 


Tom Rody, formerly of Compton, 
Calif., has bought the Oscar Ma- 
ples dealership at Gardena, Calif. 
The new owner has renamed the 
business Tom Rody, Inc. (Dodge- 
Plymouth). 


Adds Cadillacs 


Ainsworth Motors, Ltd. (Chevro- 
let-Oldsmobile), 2391 Yonge St., 
Toronto, has been appointed au- 
thorized dealer for Cadillac cars 
by General Motors Products of 
Canada, Ltd., Oshawa. 

a * * 


Jerman Buys K-F Deal 
J. A. Jerman recently purchased 
the Kaiser-Frazer franchise for 
Glen Burnie, Md. He is remodeling 





the building. 
> 


* * 
Rogers Elected President 
Of Amarillo Assn. 


Bob Rogers, general manager | 
of Plains Chevrolet, Amarillo, | 
Tex., was elected president of the 
Amarillo Automotive Assn., suc- | 
ceeding W. A. Meyers, president | 
of Meyers Motor Co. 

Other officers include Charley 
Robertson, Amarillo Motor Co. 
(Oldsmobile-Cadillac), vice-presi- | 
dent, and Dock Coffee (Pontiac), | 


treasurer. 
© * * 


O’Day Names Ulrich 
Pat O’Day, president of Pat 
O’Day, Inc., Studebaker dealer in | 
Detroit for 33 years, announces the 
appointment of John J. Ulrich as | 
assistant vice-president. 
* + a 


L-M Franchise Granted | 


Otto G. Kroeder has received the | 
franchise for the Lincoln-Mercury | 
dealership in Elkhart, Ind., and is | 
doing business as the Kroeder Lin- | 
coln-Mercury Co. at 510 S. Sec- 
ond St. 


* * * 


Dealer Wallace Is Reelected 
Mayor of St. Mary’s, Kans. 


Charles M. Wallace, car and 
implement dealer, has been elect- 
ed to his second term as mayor 
of St. Marys, Kans. 

* * * 


Bankle Opens Branch 


Harry R. Bankle, of Great East 
Motor Sales, 6600 Frankford Ave., 
Philadelphia, has opened a new 
branch at 1415 Radcliffe St., Bris- 
tol, Pa. Auto body rebuilding and | 
painting are featured services. 

= - * 


Lowman Names Robinson 


Lowman Motor Co. (Studebaker), 
306 E. Market St., Greensboro, N. 
C., has appointed H. H. Robinson 
as sales manager. He has been ac- 
tive in the automobile business for 
the past 23 years. 

* * 


Orlando, Fla., Dealer 


Opens New Facilities 

Leppere Pontiac, Orlando, Fla., 
has observed the grand opening of 
its new facilities at 30 E. Colonial 
Drive. 

Ward Leppere organized the 
business in 1950, after buying the 
dealership formerly owned by H. E. 
Stivers. The new building has 32,000 
square feet of working space, in- 
cluding adequate service and parts 


facilities. 
* . 7 


Spitzer (Ford) Opens 
2 New N. Y. Locations 


Spitzer Motor Sales (Ford), New 
York, has opened two new loca- | 
tions as a result of expanded busi- 


ness—a showroom and office at 
18th St. and the Avenue of the 
Americas, and a service headquar- 
ters and truck sales at 23rd St. and 
12th Ave. 

The dealership formerly operated 
at First Ave. and 30th St. During 
the opening ceremonies, including 
more than a week of open house 
activities, a new Ford was given 
away. Sidney Spitzer is president 
of the dealership; Joseph Spitzer, 
vice-president, and Jack Spitzer, 
secretary-treasurer. 

* * * 


Wood Observes 25th 
Joe T. Wood, of Joe T. Wood 
Chevrolet Co., Paragould, Ark., ob- | 
served his 25th anniversary as a 
Chevrolet dealer May 27. 


* * * 


10 Salesmen Win Watches 
At Springfield Concern 


Gold wrist watches have been 
presented to 10 top salesmen of | 
Metropolitan Chevrolet Co., Spring- 
field, Ill. The firm recently held a /| 
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“payoff dinner” to celebrate the 
success of its April sales campaign, 
in which 221 new and used Chevro- 
let cars and trucks were sold. 

The salesmen cited for their 
work in the drive were C. W. Ed- 
dington, Kent Taylor, Ralph Kern, 
Roy Wahl, Bob Puma, Bill Beam, 
Roy Brust, Bill Heineman, Eddie 
Pennington and Bill Horn. 


Marsh Buick R egisters 


Marsh Buick Co. has registered 
with the Wisconsin secretary of 


| state at Madison to do business in 
| Wisconsin. 


Horace McGrath, 309 
Jones St., Eau Claire, Wis., is the 
registered agent. 


E &M Motors 
H. P. Edge and J. McCracken 
have filed declaration of their part- 
nership in the business of E & M 
Motors, 102 S. Boundary Rd., Van- 
couver, B. C. 


* * 
Alexander Safe Looted 
Burglars stole $166.59 from the 


safe of the Alexander Motor Co., 
118 Commerce St., Dallas. 


Yeggs Take Safe, $1,650 
A 6500-pound safe _ containing 


$1,650 in cash was taken from the 
(Continued on Page 36, Col. 3) 








Graham's Keglers Take Top Honors— 


Graham Motor's bowling team took top honors in the Claremont, N. H., merchant's 
leag this Holding the trophy is Eleanor Bartlett. Other members of the 
team include (left to right) Woodrow Dyer, Arnold Howland and Raymond Dyer. All 
are employes of the dealership. 








Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 
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New H. L. Chevrolet Showroom— 


Harold Looney, Chevrolet dealer since 1935, recently opened his new showroom 
at Five Points, Lexington, S. C. The new building of H. L. Chevrolet Co., features 
modern-style salesroom and complete service facilities. 
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Kneupper Motors, near Randolph 
| Field, Tex., according to E. Kneup- 
| per, owner. The burglars entered a 

window and hauled the safe out 
| through a side door. 


* * * 
| Brother Joins Mitchell 
Bill Mitchell, brother of Jack 


Mitchell, owner and president of 
Jack Mitchell Motor Co., 2600 
Broadway, San Antonio, Tex., has 
been appointed general manager of 
the company. 

* * * 


'Four Los Angeles Salesmen 
Join L-M’s ‘Inner Circle’ 


Four auto salesmen in the Los 
Angeles area have been added to 





|the “Inner Circle,” an organiza- 
tion of top Lincoln-Mercury sales- 
;men in the U. S., it is announced 
| by George L. Boggs, L-M district 
| manager at Los Angeles. 

| The men named were Roy E. 
| Miller, Deaton Motor Co.; William 
McCormack, South Shore Motors; 
|L. D. Leochner, Ulrich-Nelson Mo- 
tor Co., and Wesley F. Coan, of 
J. E. Coberly, Inc. 


| * * * 
Farmer Presented Plaque 


For Sponsoring Cage Titlists 

Farmer Motor Sales (Chevro- 
let) was presented a plaque as 
the sponsor of the 1952 cham- 
pionship basketball team in the 
Rochester, N. H., league, at the 
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APPROVED and specified by leading manufacturers. 
Engineered for top performance, these three Midland 
Vacuum Hy-Power Units assure maximum braking 
efficiency in today’s congested traffic. 


Combined with the new Midland Hand Control 
Valve and Vacuum Relay Valve, each will enable the 
hydraulic brake system to stop loads . . . more safely 
... more quickly. 


Complete packaged kits for easy installation in the 
hydraulic brake system of any make or model of truck. 
See your nearest Midland Distributor for quick delivery. 


* Aft current rate of manufacture. 


THE MIDLAND STEEL PRODUCTS CO. 
6660 MT. ELLIOTT AVE. ° DETROIT 11, MICH. 
Export Department: 38 Pearl Street, New York, N. Y. 
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MIDLAND REPAIR KITS 
Contain genuine parts neces- 
sary for a thorough rebuilt job. 
MIDLAND INSTALLATION KITS 
Contain all parts required for 
complete air or vacuum Power 
Brake installation on your truck, 
tractor or trailer. 
FACTORY REBUILT EXCHANGE 
Original equipment 


units. 
nearest Midland distributor. 
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second annual sports recognition 
night program of the Rochester 
Athletic Assn. 

Leading sports figures and 
teams, representing a number of 
school and city athletic leagues, 
participated in the event. 

* * * 


Gets Chrysler Franchise 
Appointment of Boston Motors, 
Inc., 241 Stuart St., Boston, as a 
Chrysler-Plymouth dealership has 
been announced by William 5S. 
Hershman, treasurer. Hershman 
formerly operated Quincy Granite 

Motors, Inc., in Quincy, Mass. 

* * + 


Parnell Incorporates 


Parnell Motors, Ltd., has been in- 
corporated with $178,000 capital. 
Registered offices of the firm are 
at 1502 Marine Dr., West Vancou- 
ver, B. C. 


Dodge-Plymouth Concern 


Is Sold in Tipton, Ind. 


Paul Crouch, Dodge-Plymouth 
dealer since 1945 in Tipton, Ind., 
has sold Crouch Motors, 125 W. 
Jefferson St., to Harold W. Head, 
owner of Head Motor Co. in El- 
wood, Ind. 

The Tipton dealership will be 
known as Head and Knotts, Inc., 
and George D. Knotts, part owner 
of the business, will be manager. 
Knotts was service manager and 
assistant manager of the Elwood 
dealership. 

Head also owns two _ used-car 
sales locations in Elwood, as well 
as Boone Motors (Dodge-Plym- 
outh) and a used-car site in Le- 


banon, Ind. 
. * 


Robbins in Navy 
Al Robbins, head of a Chrysler- 
Plymouth dealership in Beverly 
Hills, Calif., is now in the Navy, on 
duty at Washington. During his 
absence, Dalton Wright is taking 
his place. 


x * 


Oklahoma City ‘Bright Spot’ 


Glowing Brighter Now 


Expansion of McDonald - Scott 
Chevrolet Co., Broadway at Seventh 
St., Oklahoma City, has brought a 
brighter glow to “The Bright Spot 
on Broadway,” according to R. T. 
Scott, general manager. 

Scott says the company now oc- 
cupies 125 feet south of Seventh 
and 175 feet north of Seventh, hav- 
ing acquired another building there. 
The used-car lot is at the extreme 
south of the property, adjoining a 
modernistic showroom. 

} - * . 
Community Chevrolet 


Edward H. MacCleverty has been 
appointed manager of the used-car 
| department of Community Chevro- 
|let, Inc., Buffalo, it is announced 
| by John G. Campbell, president. 

a” * * 
| O'Leary Named Manager 
| James J. O’Leary has been ap- 
pointed manager in charge of 
used-car sales for Taggert-Schutz 
Pontiac, Inc., Buffalo, according to 
John D. Taggert, president. 

- a] . 


Chicago Model-Plane Meet 


Is Scheduled for July 13 


Plymouth dealers in the Chicago 
area will hold their fifth annual 
model-plane contest July 13 at the 
Glenview Naval air station. 

More than 600 children are ex- 
pected to compete in the 46 events 
for jet, gasoline and rubber-pow- 





|ered model aircraft. Prizes include 
1126 trophies and 34 trips to the 
| national Plymouth competition 
| Aug. 22-27 in Detroit. 

* * * 


Cobb Sells Pontiac Deal 
0. F. Cobb has sold Cobb Motor 
Co. (Pontiac-Cadillac), Clay Center, 
Kans., to J. W. King and Warren 
Atkinson. The new firm will be 
called King-Atkinson Pontiac Co. 
* ca * 


Bredenberg Washmobile 

Bredenberg Auto Co. (Dodge- 
Plymouth), Manhattan, Kans., has 
installed the first Washmobile in 
Manhattan. 


Mrs. Smith Elected to Head 


S. C. Studebaker Dealers 


The Studebaker Dealers Assn. 
of South Carolina, at a meeting 
in Columbia, elected Mrs. W. 
Perry Smith, of Columbia, presi- 
dent; Leslie Myers, of Camden, 
vice - president, and James L. 

(Continued on Page 37, Col. 1) 
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Lipscomb, of Newberry, secre- 
tary-treasurer. 

Directors are H. G. Senseney jr., 
of Florence; Paul Hullander, of 
Chester; Fred A. Fuller jr., of 
Greenville, and Harry Barsh, of 
Charleston. 

® ® * 


Milloway to Hanken 
Al H. Hanken has _ purchased 
Milloway Pontiac Co. at Larned, 
Kans. Former owner Max Milloway 
had operated the dealership since 
the death of his father in 1948. 
+ * * 


Tucker Advises School 


Kenneth Tucker, Gridley, Calif., 
Chevrolet dealer, has been elected 
to the Gridley high school board 
of trustees. 

* * *« 


Marquis Picks Sales Chief 


Dan Marquis (Dodge-Plymouth), 
Oakland, Calif., has announced the 
appointment of Verne Savage sr. 
as sales manager. 

+ * * 


Geary Opens Lot 
A used-car lot has been opened 
in San Francisco by Geary Motors 
(Ford), according to S. Y. Armit, 
head of the firm. 
* * + 
Montgomery Expanding 
Montgomery Auto Co. (Chevro- 
let), Second and Liberty Sts., Louis- 





ville, has nearly completed a major 
job of remodeling and rebuilding | 
its walls, showrooms, etc., without | 
closing down any services. 

* * * | 


Dru-Haymes Lot Opens 
Dru - Haymes’ used-car lot has 
been opened at Pine and 27th, 
Niagara Falls, N. Y. 
+ * * 


Vann Appoints 2 


Jim Vann, owner of the Lincoln- | 
Mercury dealership in San Fer- 
nando, Calif., has announced the 
appointment of Larry Brinks as 
sales manager and Bob Callahan | 
as service manager. 

* * 


* 


Young Gets 2nd I-H Deal | 
| 


Jack Young, International Har- | 
vester dealer at Anthony, Kans., 
has purchased the Scarlett I-H deal- 
ership in Harper, Kans. He will di- 
vide his time equally between the 
two establishments. Ralph Lake is 
manager of the Harper business. 

* * x 


Colliau Aides Donates 
Employes of Colliau Chevrolet, 
South Pasadena, Calif., have do- 
nated $100 to the cerebral palsy 
fund drive. Each month Colliau em- 
ployes contribute to a special fund 
controlled by themselves, and the 
total is matched by the company. 
* . 


Nash Adds Two Franchises 


In San Francisco Zone 

W. E. Boyer, San Francisco 
zone manager for Nash, has an- 
nounced the appointment of two 
new Nash dealers in the San 
Francisco zone. 

They are: Ingolf Torvend, Tracy 
Nash, 1000 11th St., Tracy, Calif., 
and Val Culwell, Val Culwell Mo- 
tors, Tulare, Calif. Torvend was 
in the used-car business in Mo- 
desto for many years and Cul- 
well has been in the automobile 
business in Redwood City, Sali- 
nas, San Jose, Bakersfield and 
Tulare for over 10 years. 

* * ” 


Haygood in Miami 


Haygood Buick, Inc., has opened 
at SW 8th St. at 18th Ave., Miami, 
Fla. Guy Haygood, a Miami resi- 
dent for 13 years, will operate the 
firm. He had been a Buick dealer 
in Tuscaloosa, Ala. Tony Claussi 
is Haygood’s sales manager. 

* * x 


Wallace General Manager 


For Willys Distributor 


Robert C. Wallace has_ been 
named general manager of Warren 
A. Nunn Motors, Willys distributor 
in Lakeland, Fla. 

Wallace has had long experience 
in the automotive field, having op- 
erated his own dealerships and dis- 
tributorships and having served as 
a factory representative for nine 
years. Once a race driver, he com- 
Peted on dirt tracks for 11 years 





and drove in the Memorial Day 





races in Indianapolis over a five- 
year period. 
* * * 


Tashman Appointed 


H. Joseph Tashman has been | 


|named sales manager of Baker | 
| Auto Co., 


Inc. (Studebaker), 531 | 
Main St., Pawtucket, R. I. 


* * 


Kinkead Takes City Post 


Shelby C. Kinkead, service man- 
ager for Kinkead-Wilson Motor 
Co., Inc., Lexington, Ky., has been 
sworn in as a city commissioner 
there. 

* * * 


Horgan Sets $15,000 Goal 
In Drive to Aid Blind 


Ralph T. Horgan, president of 
Ralph Horgan, Inc., and president 
of the New York Automobile 
Merchants Assn., set $15,000 as 
his goal in accepting the chair- 
manship to the automotive deal- 
ers’ drive for the Lighthouse, 
New York Assn. for the Blind, it 
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Griggs Gives Ride to College Beauties— 


Griggs Motor Sales, Inc., East Orange, N. J., supplied 11 Ford convertibles to con- 
testants for queen of Upsala college. Leading the beauteous contenders is last year's 


queen. 





is announced by Percival S. Howe, 
president. 

Joining in the campaign to aid 
the Lighthouse carry on its pro- 
gram of 29 direct services to the 
blind, Horgan declared that “a 
tour of the Lighthouse is enough 


to convince anyone of the need 
for this vital service to Greater 
New York’s blind people. 

“Here the blind are taught to 
read and write braille, to travel 
throughout the city alone, to learn 
a trade and become self-support- 





ing as well as the many other 
functions necessary for normal 
living.” 

* * * 


Dry Names Son 
James Dry has been named sales 
manager of his father’s dealership, 
Joe Dry, Ine. (Willys-Overland- 


Packard), Michigan City, Ind. 


* * * 


Browning Names Pair 

Joe Browning, Alhambra 
(Calif.) Buick dealer, announces 
that Art Harris has been appoint- 
ed used-car manager and Joe 
Ebner has been placed in charge 
of the dealership’s insurance de- 
partment. There now are 42 per- 
sons in the Browning organiza- 
tion. 

+ > + 


New Gregg Showroom 
Gregg Motors (Crosley-Austin- 
Volkswagen), Miami, is nearing 
completion of its new $150,000 show- 
room and garage at Tamiami Trail 
and 22nd Ave. Gregg plans to move 
in early in June. 

* + 


Whayne Named Lion Head 


Charlie E. Whayne, England 
(Ark.) dealer, has been elected 
president of the England Lions 
club. 
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You'll find that Edwards factory service facilities for all makes 
of trailers plus the complete Edwards line add up to an ideal 
trailer procurement plan. Edwards will “tailor” a trailer to your 
special needs—produce it as economically as a standard model. 
Edwards will finance your trailer purchase so you won't be 
handicapping your operation. Edwards backs the product with 
a 5-year controlled-cost maintenance warranty on tandéms and 
a full-year warranty on the trailer itself instead of the customary 
90 days. Edwards parts standardization policy protects against 











time-wasting layup of equipment. 


Dealer Franchise Available in Some Areas 
Write, Wire or Phone Dale M. Vredenburg, Sales Manager 
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ALUMINUM 


CUSTOM BUILT 


ALL MAKES SERVICED 


23500 SHERWOOD 
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P.O. BOX 4703 


DETROIT 34, MICHIGAN 








AUTOMOTIVE NEWS, JULY 7, 


Sept. 10-12— National Petroleum Assn., 
50th annual meeting, Traymore hotel, 


Coming Events== | ‘AMlante Ci Wed | Auto News from Britain 


Oct. 20-24—National Safety Council, na 
a Second-Hand Market Takes Sudden Tumble; 


Sept. 25-26—New Jersey Automotive Trade Nov. 10-13—American Petroleum Institute Sale of Costly New Cars Lags 


Dealer Conventions Assn., Traymore hotel, Atlantic City Saal Guaten, Canmea toten betel 


August 24-26 — Automobile Dealers Assn. N J | ; é 
of W. Virginia, Greenbrier hotel, White Sept. 29-30—Minnesota Automobile Deal- | and Palme —_—s. Chicago. By Arthur E. Jones years to “off-the-peg” sales, What 
Sulphur Springs, W. Va. ers Assn., Nicollet hotel, Minneapolis. 5 ‘ “Staff Correspondent are the reasons? 

Aug. 29-30—Montana Aut pH a ete Oct. 6-7—Texas Aut tive Deolers 1 Engineering ONDON.--A sudden slump in the +_ * * 

Assn., Many Glacie te slacier Na El Pa INDO! AS ens 3 
tor p Aont omotiv $5 Aug. 11-13—Society of Automotive Engi | : * s . eat ti : : 
gis ae sile er Cg, Sita reneeene, Ce tin neers, national West Coast meeting 4 used-car market in Britain has Money Scarcer Now 

Sept. eo —? A a : Chalfonte-Haddon Hall, Atlantic City, | Fairmont hotel, San Francisco taken the auto trade by surprise 
Assn., General glethorpe hotel, Sa- | N s "fe * , ~ , 2 yo ca HE main one undoubtedly is 
vannah. Oct. 12-14— Arizona Automobile Dealer Sept. 9-11—Society of Automotive Engi The pre-vacation season customar- | ’ , = 

Sept. 11-12—Colorado Motor Car Dealers | Assn,, Pioneer hotel, 1 n ours, national sracter, Meenas, Hotel | ily is a period of peak prices for | tl hop ees d has become scarcer. 

, Shirley Savoy hotel, Denver. Oct. 16-18—National Used Car Dealers chroder, Milwaukee, is. | a ees a ie , | Lists of buyers held by the distribu- 

12-13 — Maine Automobile Dealers Assn., Hotel Hollenden, Cleveland. Oct. 22-24—Society of Automotive Engi- | US€ d cars, but this year prices have | tors are deceptive. People who could 

“PIT ON - 7 ~ ye = nol e a tons ‘hot hotel" Miami “Seach, Motel Willen foun, ber “ee ee ee | afford $6,000 for a car four years 

“13 — New exico UTOMCTIVS ssn., ms Souci hotel, Miami ' Hotel William Penn, Pittsburgh, Pa. . " i se * 9 ‘ 

Assn., El Rancho hotel, Gal- | Fla. - | tev. 94—Seciety of Agtomeiies tnel- The situation is linked with @ |ago cannot do so now, but they 

sol?’ tigMixentucky Automobile Dealers | ftsnte“Buene Visto hotel, Biloxi, Miss, | neers, Chase hotel, St. Louis, Mo. change in the new-car position. |don't bother to take their names 
ig DuPont lodge, Cumberland Falls Oct. 26-28—Tennessee Automotive Assn. Nov. 6-7— Society of Automotive Engi- | The waiting period for British | off the waiting lists. 

Sept, 14 1b-'New York State Auto Dealers Naw Weir Texbs Uses hie 1 a he ti customers on some of the higher- Added to this, when they went 

= ate u Vv. - ’ - -— . ; . 
ye Hotel Syracuse, Syracuse, N. Y. 3 Pag onal” Chas York City. priced cars has been slashed, and | car hunting, they usually put their 
i : ‘ names on the list of every car 


} Bucca yalveston 000. 
Sept. 15-16—Wisconsin Automotive Trade 1-2—Idaho Automobile Dealers Assn. a number of models in the $4,000- 
manufacturer turning out a model 


| 
| 
| 


ilwaukee. oise TE Sere ea 
gg Se wee wv Seoiees Assn. of | oan. 8-10—Ohio Automobile Dealers Assn., Canadian Parts Sales Off and-over category can be bought is San beneke i 
North Dakota, Elks Club, Fargo, N. D. | Statler hotel, Clev ; - : | straight from the showroom. n the bracket they required. 
Sept. 20-22 — South Carolina Automobile | Feb. 14-18, 1953 — National omobile OTTAWA.—The Canadian gov- aan ake The fall in exports of new cars 
Dealers Assn., Ocean Forest hotel, Myr- | Dealers Assn., San Francisco. ernment reports that auto parts| Jaguar cars, however, is one ot at the close of last year also had 
tle Beach, S. C. ‘ ae ¥ land equipment sales by wholesal-| pany which insists that it has not! some effect upon the numbers 
gy egy Fy nobel, Sour Aftermarket Shows _. |ers dropped 7.2 percent in April,|/ been affected by the buying slow-| becoming available for the home 
Falis. : . Sa Gee ——_ | compared with the same month last | down. Export demands for Jaguars market, though the export situa- 
Sept. 21-23—Arkansas Automobile Dealers | Dallas. . ‘ |year. Inventories declined 5.7 per-/| stil] are heavy, the company said,| tion has improved considerably 
Net'i sy ~ ay — ey | cent. The reports show a sales drop | 44 g long list of prospective Brit-| ®d some firms are reporting big 
Sept. 22-26 — Federation of Automobile General lof 20.8 percent for the Maritime ish buyers remains | sales again. Austin is one. This 
Dealers Assns. of Canada, Montreal, July 18-19—Truck Trailer Mfg. Assn., | provinces and Quebec, 2.8 percent | =e or | company says that its new A40 
Sent. 25 26 — Kansas Motor Car Dealers Peg eh ag By Assn. Mors., | for Ontario and 3.9 percent in the re pr _ a a ’ wane | ae models are creating 
Pan. Hotel Broadview, Wichita, Kans, Edgewater Beach hotel, Chicago. | Western provinces. from & — Bocelli adnan | records, selling 750 in one week 
__Assn., |, Wichita, Ka Brn esa! secede wate Mette — --_—- | in May in Canada alone. 
eS | It should not be thought that 
there is any real depression in the 
British auto market. Cheaper mod- 


els still have waiting lists which 
would take many years to clear at 
maximum production, and the de- 
mand for these models has grown 
since the increases in the cost of 
| gasoline. High-powered cars are ex- 
|tremely costly to run in Britain 


THE MINUTE MAN wena 
x * * 
| ‘Queue-Jumping’ Out 

oO Ff L iz > 4 1 WE G 7 re ] tod | POR to the slump, there were 
no less than 1,250,000 orders for 
| new cars on the books, with gov- 
ernment regulations holding United 
Kingdom sales down to 60,000 units 
for the year. 

It was obvious then that there 
was plenty of shady business in 
trying to get a new car out of 
turn. To curb such rackets, the 
government persuaded the auto 
industry to adopt stricter sales 
procedures. 

It was decided that before any- 
one could buy a new car in Brit- 
ain, he would have to show need 

|for it and his reasons would be 

incorporated in the contract. If his 

| reasons were proved false, he could 

| be taken to the courts. 

| Anyone who had had a postwar 

|car was barred from getting an- 
other unless his old car had exces- 
|sive mileage and was beyond re- 
|}pair or, in exceptional circum- 
| stances, if the car had become a 
total loss through accident. There 
was to be no “queue-jumping” ex- 
cept for doctors and midwives. 

- * + 


Private Trucking Voted 
i igs government has obtained 
| the approval of Parliament for 
|its plan to return the nationalized 
| trucking industry to private enter- 
prise. 

It looks as though there is to be 
a lot more freedom for highway 
|operators in Britain, but truckers 
| still do not like the levy which they 
| will have to pay to help make the 
| railroads profitable. 

The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 


Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? — 
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r Big Turnover 


Novel idea to attract attention of pas- 
sers-by to the used-car lot of Floyd Foren, 
Inc., 1515 $S. Washington, Royal Oak, 
Mich., is this upside-down car placed in 
front of the lot. “Everybody who passes 
by thinks it's a wreck and slows down to 
have a look,” says Joe Raikovitz, used- 
car manager. 
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Dealer Business Council 


A Good Inventory System Eliminates 
‘Shortages’ in Parts Department 


By J. B. Van Tassel 


Dealer Business Counsel 
T}‘;HE other day I called on 
dealer who I thought had an 
unusual parts department, inas- 


much as no parts could get out of | possible be done to eliminate the} 
his stockroom other than over the! possible avenues where parts and 


parts counter or 
through the cash- 
ier’s office, The 
bulk parts and 
storage was lo- 
cated in the base- 
ment. 

The incoming 
parts were deliv- 
ered to the base- 
ment by a one- 
way conveyor 
system which ex- 
tended from the 
receiving room in the side of the 
building to the stockroom base- 
ment. Parts were then supplied to 
the parts department upstairs by a 
dumb waiter. The only exit from 
the parts department to the out- 
side for employes and others was 
through the cashier’s office. 

In this way the parts had to 
be passed out over the counter 
or carried out through the cash- 
ier’s office. This dealer’s inven- 
tory control record had not 
shown a parts shortage since the 
new system was put into effect 
some years ago. The name of 
the dealer is George Poole Inc., 
Arlington Heights, Lllinois. 

Parts and accessories in bulk in 
your stockroom department and in 
the bins are the same as silver 
dollars in your bank, The only dif- 
ference is that silver dollars them- 
selves are kept in a strong box or 
in a safe and are well protected, 
and parts and accessories in stock 
are usually regarded as old iron or 
bits and pieces without much value. 
They are usually kept in a wide 
open space with only a make-shift 
wooden door with a cheap lock on 
it (that anybody could open) to 
protect them from theft. 

. . 


* 

Theft Invited 
As A RULE the setup is so loose 

that anybody could walk out 
with an arm full of parts that 
would probably never be missed 
until the physical inventory was 
taken at the end of the year, or 
when it might be convenient to 
take an inventory. In this connec- 





J. B. Van Tassel 


| time by the dealer has a powerful 
effect on the personnel of the stock- 
room department. 





tion, and as I have said many 
times before, the first thing a| 
bookkeeper does on the first of 
every month is to reconcile his 
bank statement or take an inven- 
tory of the dollars that are sup- 
posed to be in your bank. 

Where he finds a difference of 
one penny he is on his bicycle to 
the bank to find out what hap- 
pened to the penny. The average 
dealer will carry a stock of parts 
(dollars) anywhere between $10,- 
000 and $100,000 in the wide open 
spaces of his parts department 
and if he is the aggressive type 
of operator he will insist that a 
physical inventory be taken of 
the stock of parts once a year. 
The replacement parts business 
is big business. 

In 1951 the volume of parts and 
accessory business reached a near | 
record high of $2,400,000,000. The 
bulk of this business is done on a 
relatively low margin of gross 
profit. Therefore, it is extremely 
important in order to make the} 
most money on this business that | 
there be very few, if any, loose 
ends where profits can leak out. 

Keep all avenues of leakage cov- 
ered at all times. Make test checks 
of stock from time to time by 
checking the number of pieces in| 
the bins on certain parts with the | 
humber shown on the inventory 
control record cards. 


Test Check 


pick these cards from random. 
~_ This test check from time to 





Police Chiefs to Meet 


In L.A. Sept. 21-25 

LOS ANGELES.—The 59th an- 
nual conference of the Internation- | 
al Assn. of Chiefs of Police will be 
held here Sept. 21-25 at the Bilt- | 
More hotel. | 

Chief William H. Parker, Los An- | 
Seles, will be the host to the law | 
enforcement officers during the 
conference, | 


very 


no more than you can hold your| 
cashier accountable for a shortage 
of funds in your bank were you to 
| estimate your withdrawals and de- 
posits. 

The individual costing proce- 
dure is the only sure method of 
controlling dollars invested in 
the stockroom department where 
your sales volume is made up of 
retail, wholesale and internal. 


However, it is 
important that everything | 
However, 
eration 


where your parts op- 
is all retail or all whole-| 


accessories can easily be taken out | sale, your costing results should be 


of your stockroom department. 


Also in connection with short- | 
ages, 
fully hold stockroom managers ac- 
countable where your system of 
costing is on an estimated basis, 


| fairly accurate on a group-costing | $f, Louis Parts Managers Attend Ford Clinic— 
| basis. } 


I do not think you can right-| on business management will be | 


News. Community Motors. 


















ehavf’s 500 


all-steel 


YES —a choice of more than 500 
standard truck body options, and 
many more specials. Precision engi- 
neered and ready for immediate 
assembly at your nearest Fruehauf 


y Get in Fru 
heelhousing 


The Choices Yo 


* Straight or W 
frames 


e 
lar body lengths of each tyP 
u 


eS il pop 
Branch — to your exact? specifications. —— s pent d or open top and back ations 
You get custom-fitted truck bodies at Wh net Ee ang dard and special door -" 
oduction-li ices. er All stan 
production-line prices * and sizes nd steps 


y of tailgates @ 


for Fruehauf’s free Model Make-Up * Complete variet 


AS 


Kit. It’s easy to assemble your scale es 
model before choosing the body you want. Added Fruehaut Advantag 
*12 ft., straight frame, open rear end, taxes ese p ed seams 
extra. Plus Th ¢ with coin-press 


rs 
Narrow Rear Doo 


* All-steel ‘a swinging 
Bing 
* Fast, plies 
ef os 


_weight, flush- 
stock 


i ese 
xpensive repairs on th 
nches 
: ent Factory Bra: 
d Tailgate io ia 
coast t 


Half Doors 9" 


Truck Body o— Y 
f TRAILER COMPAN 


Michige" 


FRUEHAU 


Detroit 32, 





UNIT-BUILT FOR IMMEDIATE ASSEMBLY AT YOUR FRUEHAUF BRANCH! 
VALUE-BUILT FOR BIGGER PAYLOADS, LOW UPKEEP, LONGER LIFE 


Flush Type Tailgate 


39 





Ford parts and service managers from St. Louis recently attended a parts and 
Any questions you may have | service sales training clinic conducted by Dan Beck, sales management consultant. 
Among those attending were (left to right) W. E. Schwend, Mendenhall Motors; D. F. 
gladly answered by writing J. B. | Wylie, Sutton Ford; Charles Seidler and Ray Moss, Fred Evens Ford; Sam Henton, 
Van Tassel, care of AUTOMOTIVE | Hull-Dobbs; Larry Adler, MacCarthy Motors; Syl Meier, Hull-Dobbs; Beck; Don Bishop, 
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Do Trucks Pay Way? 


Look at Pa. Figures 


HARRISBURG. — Last year 
the trucking industry paid 
enough money in highway-use 
taxes in Pennsylvania to pay for 
all state highway maintenance 
and still leave a substantial 
balance for new construction, 
says the Pennsylvania Motor 
Truck Assn. 

The association states that 
truckers paid $20,923,500 in li- 
cense fees and $30,712,800 in 
state gasoline taxes, In addition, 
on the Pennsylvania turnpike, 
where trucks account for only 
23 percent of the traffic, they 
paid for 63 percent of the aggre- 
gate toll revenue, it was said. 





Kansas City Orphans 


KANSAS CITY. — Police have 
picked up 173 cars from streets and 
impounded them as abandoned or 
derelicts. Some have no license, 
tires or wheels. Police try to find 
the owners and, that failing, they 
are to be sold at public auction. 
The drive to pick up derelict cars 
parked on streets is a part of a 
safety campaign. 








Studebaker Trucks for Construction— 

A portion of the fleet of Studebaker trucks delivered to the Howard-Mitchell Con- 
struction Co., Richmond, Va., by R. E. B. Blanton (Studebaker) in that city. In the 
center foreground are the owners of the fleet: Gordon T. Mitchell (left) and Marvin 





E. Howard (right). 





Auto News from Japan 


Nipponese Manufacturers Making Determined Play 
To Build Sales in Latin America 


By Stuart Griffin 
Staff Correspondent 
KYO.—(UTPS)—Japanese au- 
tomobile manufactusing con- 
cerns—Nissan, Toyota, and Isuzu in 
particular—are reliably reported 
making strenuous efforts to sell 
their trucks in South America now 
that U. S. automobile makers are 
restricted in civilian production. 
The major emphasis is being 
focused on Brazil, a nation with a 
growing Nisei (second-generation) 
Japanese population, mostly con- 
cerned in agriculture and thus 
requiring trucks. 

South American nations tradi- 
tionally are the great close-by 
market for the U. S, automobile 
industry, but of late a steady 
flood of commercial inquiries has 
been reported entering this na- 
tion and Japanese makers believe 
the time is ripe for seeking 
market expansion in both Central 
and South America. 

Nissan Co. succeeded in selling 
37 trucks last year to Brazil, where 





up from your stock. 


This is the quick, 
—MONRO-MATICS sell faster because they are the only shocks with 
automatic adjustment. Unique, 2-stage “restricted orifice” valves give 
a smoother, steadier ride over any road . . . compression stroke is con- 
trolled by four times more fluid! Specify MONRO-MATICS for every 


replacement need. 


Se ee 


Monroe, Mich. 





New MONROMATIE Merchandiser 


Is Yours at No Extra Cost 


This Service Station Merchandiser holds MONRO-MATIC Shocks in 
balanced sets of four, individually boxed for Ford, Chevrolet, Plymouth 
and all Chrysler Corporation cars. Sets for other makes readily made 











easy way to sell shock absorbers. And remember 
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— Worlds Largest Moker of Ride Contro! Products 












a special sales agency has been 
eStablished. The firm is attempting 
to set up a similar agency in Ar- 
gentina through the medium of a 
visiting Japanese automobile mis- 
sion. 


Toyota has sold 100 trucks to 
Brazil, with negotiations pointing 
to further sales in the immediate 
future. It is reported, too, that 
Isuzu Co., which has a representa- 
tive touring South America with 
the automobile group, is endeavor- 
ing to locate a market for at least 
50 trucks a month in either Brazil 
or Argentina. 

Inquiries have also been received 
from Chile, Venezuela, Peru and 


Mexico. 
* * 


U. S. Orders Awaited 
APANESE automobile industry 
circles are looking forward to a 

formal announcement by American 

authorities relative to the rumored 

U. S. intention of placing orders 

for approximately 17,000 motor ve- 

hicles in this country. 

The orders, estimated at $50 to 
$60 million, are expected to be part 
of a $150,000,000 procurement pro- 
gram to meet United Nations needs 
in the Korean war. 

If all available Japanese plant 
facilities are operated at full 
speed, it is estimated that 3,300 
vehicles a month can be pro- 
duced. The home market now re- 
quires about 1,006 trucks and 
buses a month. This means 
Japanese plants could spare a 
maximum of 2,000 units a month 
to fill U. S, orders. 

However, if the procurement 
program requires Japanese plants 
to work continuously for 10 months 
or thereabouts, it is feared that 
domestic supplies would have to be 
curtailed. U. S. Army officials say 
such a move might meet with op- 
position from both private manu- 
facturing and Japanese govern- 
ment quarters. 

The record monthly outputs re- 
ported by Japanese concerns last 
year were: Toyota, 1,025 units in 
March; Nissan, 1,050 in March; 
Isuzu, 588 in June; Hino Diesel, 
105 in February; Eastern Japan 
Heavy Industries, 83 in July, and 
Minsei Diesel, 80 in June. 

In addition, Central Japan Heavy 
Industries, Ltd., has an arrange- 
ment with Willys-Overland to as- 
semble station wagons. The 
monthly capacity is reported to be 
about 200. 


* * * 


Tire Market Sought 


[EXPANSION into the relatively 
untouched southeastern Asia 
market is forecast for Japanese 
fhanufacturers of automobile tires. 

The domestic market shows 
strong signs of inability to absorb 
all of Japanese tire production, it 
is admitted by such established 
firms as Yokohama _ Rubber, 
Bridgestone Tire and Toyo Rubber. 

Each of these firms is expected 
to send representatives to other 
Asian nations to explore market 
potentialities for automobile, bus 
and truck tires and innertubes. 

Last year, about 2,300 tons of 
tires, valued at a billion yen (the 
official exchange rate is 360 yen 
to $1), were shipped to Formosa, 
Thailand, Indochina, the Repub- 
lic of Korea and Burma. 

Of the 2,300-ton total, approxi- 
mately 65 percent represented 
goods manufactured by Yokohama 
Rubber. 





The back pages of every issue of AUTO- 
MOTIVE -NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 


INSIST on the BEST 


AUTOMATIC The YELLOW 
Braking ww ep 


KING OF THEM ALL 

‘lhe ONLY Towing Equipment on_ the 
MARKET rene that gives you FULL 
FLOATING RIDE and TOW with NON- 
TWISTING ACTION on either B fs OF 
Tow . . - STOPLITES and B ES 
(8 Wheels) when » a Nationally 
Approved Safety Feature, at All Times. 


TOW BAR SALES CO. 
CHICAGO 6, ILLINOIS 
(See Our Ad, Page No. 61) 
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World War I Gave Impetus 


to New Transport Era... 





Ancestry of Trucks Is Clouded 


DETROIT Motor trucks have | 
altered the course of civilization. 
No one denies that. 

But the Automobile Manufactur- 
ers Assn. fell to brooding the other 
day because histories of the truck} 
are a scarce item on library shelves | 
whereas there are dozens upon| 
dozens of biographies of the auto- | 
mobile. 

AMA feels that maybe this is | 
because of the clouded ancestry of 
commercial vehicles. In _ probing 
through the automotive family 
tree, the closest thing to today’s 
truck that the association could 
find was a steam-driven barge on 
wheels which chuffed through the 
streets of Philadelphia some 150 
years ago. 

This curious contraption, pro- 
genitor of the amphibious truck, 
was the brainchild of an Amer- 
ican, Oliver Evans. About the 
same time, a Frenchman, Nicho- 
las Cugnot, devised a clumsy 
steam tractor for artillery. 

Thereupon, the genealogy again 
becomes confused. To be sure, the 
end of the 19th century witnessed 
a revolution in transport, with the 
emergence of steam, electric and 








Ky. Court Okays 
City Purchase of 


Transit System 


FRANKFORT, Ky. — Kentucky’s | 
court of appeals has ruled that the | 
city of Cumberland can purchase | 
and operate a 50-mile bus system | 
servicing five communities between | 
Whitesburg and Harlan. 


The court upheld a decision by | 
Harlan Circuit Judge Astor Hogg, | 
that the city may buy the Cumber- | 
land Coach lines under the same | 
laws that permit cities to finance | 
through revenue bonds such public | 
projects as auditoriums, swimming | 
pools and parks. : 

The coach line serves the five 
communities of Harlan, Cumber- 
land, Whitesburg, Lynch and Ben- 
ham. 

The court’s decision said that the 
area forms a single community | 
of approximately 16,000 to 18,000 
people, and the local transportation 
system plays an important part in 
the life and work of the commun- 
ity. | 

Owners of the bus company have | 
offered to sell to the city, which} 
plans to issue revenue bonds for) 
the project. 


| 
Ark. Promised | 
Fuel Tax Help | 











LITTLE ROCK, Ark. — Members | 
of the Arkansas Butane Dealers | 
Assn. agreed at an annual conven- | 
tion here to aid the state revenue | 
department in collecting taxes | 
from butane sales under a new set 
of state regulations. 

Ed Henry, director of the motor 
fuel tax division, told the dealers 
that collection of taxes on both bu- 
tane and diesel fuels will be carried 
on bv the dealers at the point of 
sale under the new plan. At pres- 
ent, the collections are taken only 
from non-bonded highway users, or | 
those who do not pav fuel taxes on | 
a monthly mileage basis. 

Henry said, however, that the 
revenue department will no longer 
license or bond truck companies 
not operating vehicles for hire. 








Station Wagons Eyed | 


For Louisville Police 


LOUISVILLE.—Safety Direc- 
tor James E. Thornberry is con- 
sidering a plan to equip the 
city’s police department with a 
fleet of Ford station wagons. 

The department now has eight 
panel trucks and 30 squad cars. 
However, the squad cars, which 
are used for patrol duty, are not 
equipped to handle emergencies 
requiring the use of stretchers, 
and valuable time often is lost 
in making radio calls for the 
panel trucks. The station wagons 
could carry stretchers and other 
first-aid materials. 


~ 











gasoline vehicles, But AMA 
decide which came first 


senger car or the truck. 


Benz and Daimler, in Germany, 


and Levassor and Panhard, in 





Fla. Finds 282 Trucks 
Overweight in Month 


TALLAHASSEE, Fla.—The 
state highway patrol has _ re- 
ported that 282 trucks, including 
137 Florida vehicles, were found 
to be overweight in May. 

A total of 12,809 trucks was 
weighed, and $15,505 in assess- 
ments was collected from viola- 
tors of the motor-vehicle safety 
act. This money goes into the 
maintenance fund of the state 
road department. 

Officials said that 242 trucks 
were overweight by axle while 
the remainder had _ excessive 
total gross weight. State law 
limits loads to 18,000 pounds 
per axle. 





can’t] France, 
the pas-| mercial vehicles about the same 


| 


| 


started prcducing com- 


| time they made cars. Early Duryea 


vehicles in the U. S. were termed 
“motor wagons” and carried goods 


| as Well as passengers. 


By 1901, passenger-car chassis 


| with truck bodies were making 





deliveries in American towns. But 
the use of trucks was, in the main, 
confined to cities until after World 
War I. 

The shell-torn roads of France 
and the pressures of conflict put 
trucks to the supreme test, and 
that was that. After the war, 
thousands of surplus military 
vehicles were put to peacetime 
use. The road-building program 
of the 1920s gave trucks an 
assured place in the American 
economy, and vehicles were de- 
veloped for every purpose, such 
as farm and construction work. 
That just about brings the story 
up to date. Today, AMA notes, nine 
million trucks roar over the na- 
tion’s highways, carrying 8.3 billion 





é a 


A Big Day at the New York News— 


A contribution to the annals of newspaper makeup was made by the New York 
News June 6 when its composing room closed 14 separate sections and papers 
simultaneously. Left to right: President F. M. Flynn; Ad Manager John H. Glass, and 
Circulation Manager Ivan M. Annenberg, look on as Mechanical Superintendent S. D. 
Wiley points to the page charts for that day. 





tons of freight annually. Trucks 
furnish employment for more than 


support additional millions of jobs. 
And there’s still a lot of history 








5.7 million persons and indirectly} to be written. 











Tired, pepless engines... oil thirsty engines... both result 


from normal internal wear, usually piston rings. Restore 


power, assure positive oil control and 


DOUBLE THE LIFE OF CYLINDERS, PISTONS AND RINGS 


Periect Circle { 


2in1 chrome piston ring set 


Perfect Circle Corporation, Hagerstown, Indiana 
The Perfect Circle Co., Lid., Toronto, Ontario 






WITH 


SOLID CHROME 
PROTECTS THESE 
WEARING SURFACES 


42 ant | anaes 
U.S. Trucks Get 
Canada Road OK 

TORONTO.U. S. trucks in bond 
will be allowed to travel through 
Canada between Detroit and Buf- 
falo, saving 106 miles on the run 
between the two cities. Truckers 
will be charged $7 per trip, but will 
not have to buy an Ontario truck 
license. 

They will have to abide by On- 


tario weight regulations. Announce- 
ment of finalization of the move, 





hicle department. 
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which will affect at least 50 Michi- 
gan truckers daily, was made by 
Ontario Highways Minister G. H. 
Doucett. 


Denver Receipts Rise 

DENVER. Total cash receipts 
for auto licenses, specific owner- 
ship tax and title issues for the 
first five months of this year 
amounted to $2,832,585, an increase 
of $77,718 over the same period of 
last year, according to Richard 
Christy, director of the Denver ve- 








Braking 


KING OF THEM ALL 


You 
and 


type roads at all times. 





THE CHEAPEST INSURANCE 
auromaric YOU CAN BUY... 
THE YELLOW TOW BAR 


WHY TAKE CHANCES 


At only $61.45 (including 8% mfgr's. excise tax) 
Get — Controlled Steering Brake Hook-Up, Chain Jaws that FIT for Easy 
uick INSTALLATION. Also Automatic Braking t 
with RIST ACTION which guarantees a Full Floating Ride and Tow on any 


TOW BAR SALES COMPANY 
CHICAGO 6, ILLINOIS 
(See Our Ad, Page No. 61) 


is the ONLY Tow Bar 














Chevrolet Donor— 

Mayor Ernest L. Bailey, of Cabot, Ark., 
vice-president of the board of trustees, 
Ouachita college, Arkadelphia, Ark., is 
shown presenting the keys to Fred Becker, 
of Ovachita college, for a new 1952 
Chevrolet four-door sedan that Mayor 
Bailey donated to the college. 





The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 





MOTIVE NEWS WANT ADS! Are you? 





On the Financial Front... . 





Short Position Eases 
In GM, Studebaker 


By George Deery 
Associate Editor 

f igen short position in two auto 

stocks increased during the 
month ended June 13 and declined 
in two, according to the monthly 
compilation by the New York Stock 
Exchange. 

The bears boosted their holdings 
in Chrysler to 29,825 from 28,475 
and to 5,750 from 5,300 in Packard. 
General Motors’ new total is 52,753, 
compared with 56,032 a month 
earlier. 

The Big Board credited Stude- 
baker with 39,122 shares, which 
compared with 44,650 in the preced- 
ing report on May 15. 

. * * 
B= Goodrich and Goodyear 
showed increases, the former’s 
being tabbed with 15,169 shares, 
against 14,571 at mid-May and the 








Business is Better When the Store Looks Better! 


Here are some actual reports* from merchants 
who proved it by modernizing with Pittsburgh Products 


ok 





PRODUCTS USED: 


Pittsburgh Polished Plate 
Glass; Pittco Premier 
Store Front Metal; gray 
Carrara Structural Glass. 


“Business has shown a 30% increase and appears to be still 
on the upgrade since the modernization of my store.” 


Shoe store owner Ralph M. Kanefield, East St. Louis, Illinois 


25% a7 
Jewelry store owner E. 





“, .. the new store front has improved my business at least 


H. Boyd, Wharton, Texas 





PRODUCTS USED: 


Pittsburgh Polished Plate 
Glass; Pittco Premier 
Store Front Metal; Rem- 
brandt blue and gray 
Carrara Structural Glass; 
Herculite Tempered 
Plate Glass Door and 
Sidelights, with Herculite 
Door Frame Assembly. 





K 





PRODUCTS USED: 
Pittsburgh Polished Plate 
Glass; wine and gray 
Carrara Structural Glass; 
Pittco Premier Store 
Front Metal trimand sash. 


“Since the new Pittsburgh Plate Giass front was installed, 
we have enjoyed a marked increase in business. | attribute 
this increase to the attractiveness of the new front... .” 


Drugstore manager F. Dansley, Jr., Camden, Arkansas 
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Store Fronts 
and Interiors 


by Pittsburgh 
ai 


> your 
= — gore 
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PITTSBURGH 


PAINTS - 


ries 





Pittsburgh Plate Glass Company 
2193-2 Grant Building, Pittsburgh 19, Pa. 


Without obligation on my part, please send me a FREE copy of 
your modernization booklet, ‘“‘How To Give Your Store The Look 


That Sells.” 
UM. cds & adm dale bees che ah GARG bdee bee Rb Ce ereneneesee de: 
Address 
a a> ain cs 
HEMICALS - BRUSHES 


GLA 





“Our new front has been a tremendous asset in attracting 
people to our. store ... and we feel that our business has 
improved considerably as a result of it. It exceeds our 
expectations as to appearance and pulling power.” 
Clothing store owner R. G. Hammond, 
Parsons-Independence, Kansas 


PRODUCTS USED: 
Pittsburgh Polished Plate 
Glass; Pittco Premier 
Store Front Metal; gray 
and wine Carrara Struc- 
tural Glass; Herculite 
Tempered Plate Glass 
Door and Door Frame 
Assembly. 


* PLASTICS 





latter with 8,837, compared with 
8,054. 

For all types of stocks there 
was a decline—the fourth in suc- 
cession—to 1,753,466. Thirty days 
prior to that the aggregate was 
1,844,576. 

The number of issues in which 
there was a shortside, exclusive of 
odd-lot dealers’ holdings, was 835, 
whereas in May there were 865. 

* * * 


Merger Is Nearer 
For Hi-Speed 
And Pure Oil 


A stock sale and exchange plan 
aimed at an ultimate merger of 
the Hickok Oil and Pure Oil has 
been approved in Toledo by Pro- 
bate Judge Edgar W. Norris. 

Charles W. Snider, executive vice- 
president of Hickok, said the mer- 
ger will mean the eventual disap- 
pearance of Hi-Speed gasoline from 
the market. Hi-Speed stations and 
outlets, he said, will be converted 
to Pure Oil outlets. 

The plan involves the conversion 
of more than 149,000 shares in the 
Hickok company, left in trust by 
the late Arthur S. Hickok, into Pure 
Oil stock. 

Judge Norris said trustees need 
between $700,000 and $1,000,000 to 
settle indebtedness of the Hickok 
estate. He said such a move would 
protect the jobs of employes of 
Hickok. 

The company was organized in 
1913 and reorganized in 1928, when 
500,000 shares of Class A and 500,- 
000 shares of Class B stock were 
| issued. 

Company officials said Pure Oil 
has always owned all of the Class 
B shares, and 27,731 of the Class A 
shares. 

The agreement approved by the 
court provides for the Hickok 
| Shareholders to receive one share 
of Pure Oil stock for each 5% 
|shares of Hickok. Hickok shares 
are currently selling at approxi- 
mately $12 a share, Pure at $66. 


= * * 
° 1! 
CCC Split OK'd 
Stockholders Approve 
2-for-1 Division 

Alexander E. Duncan, chairman 
of Commercial Credit, has an- 
nounced that at a special méeting 
of stockholders an amendment was 
| approved increas- 
ing from 3,000,000 
to 6,000,000 the 
number of au- 
thorized shares of 
common stock. 
The share for 
share stock dis- 
tribution voted by 
the board May 15 
will be made to 





| stockholders of 
| record at the : 

close of business A. E. Duncan 
| on July 1. 


| The stock certificates represent- 
|ing the distribution shares will be 
|mailed to the stockholders on 
July 29. 





| U.S. Roads Not So Bad, 
Declares Transport Chief 


WASHINGTON.—The nation’s 
road system is not as bad as 
people have been led to believe, 
says James K. Knudson, defense 
transportation administrator, 
and in some instances “there is 
too much politics in the cement.” 

Knudson, who spoke recently 
at a meeting of the Utah high- 
way users conference, said he 
felt roads should be built to ac- 
commodate traffic of the future 
and that more steel should be 
allocated for highway construc- 
tion. 

“Where roads are falling to 
pieces, it is due to poor con- 
struction rather than heavy traf- 
fic,” he said. 
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Affecting Factories and Dealers... 





Auto Advertising 


By George Deery 
Associate Editor 

There are twice as many multi- 
ple-set radio homes as there are 
homes with but one radio. This is 
one of several major conclusions 
revealed in a new presentation now 
being distributed to members of 
the Broadcast Advertising Bureau. 

Kevin B. Sweeney, vice-president 
of BAB, announced the new bro- 
chure during a BAB sales clinic 
attended by 85 management and 
sales representatives of member 
stations in the eastern Pennsyl- 
vania area. 

Quoting from the presentation, 
Sweeney said: “If all the radios 
were spread out evenly among all 
families, each family would own 
2.11 radios. Today’s radio family 
is a two-radio family.” 

“Extra Sets” is a report on a 
census of extra radio sets in 20 
metropolitan markets conducted by 
Pulse, Inc. BAB financed this study 
because it felt more information 
was needed on the number and 


president 
Publishing Co. Other officers elec- 





Body division and Automotive 
Stamping division. He has been 
ad manager of R. G. Wright Co., 
Buffalo, for the past two and a 
half years. 

* * * 


McKay Named President 


Forbes McKay has been elected 
of Farm and Ranch 


ted include Lewis 
F. Wood, execu- 
tive vice - presi- 
dent, in charge of 
circulation; Ted 
Lord, vice - presi- 
dent and associ- 
ate ad manager; 
Charles E. Ball, 
vice-president 
and managing 
editor; David G. 
Brown, treasurer; 
and J. C. Schutt, 





Forbes McKay 


secretary. McKay has announced 
that Farm and Ranch - Southern 
Agriculturist will change its page 





size, effective with the January, 
1953, issue, and that the magazine 
will be printed on a newer, faster 
press than heretofore. 

Color will be available on any 
page, both for editorial and for ads. 
More photographic illustrations 
and hand-lettered headings will be 
used as well as some new type 
faces. 

The editorial staff will be in- 
creased, and additions will also be 
made to the ad staff. Farm and 
Ranch will maintain its circula- 
tion guarantee of 1,290,000 it stated. 

a + + 


M & F Moves Office 
The new address of Meldrum & 
Fewsmith, ad agency, is 135 N. 
Woodward, Birmingham, Mich. 
The firm was formerly in the 
Penobscot Bldg., Detroit, 
* * + 


Fairfield with L-O-F 

E. William Fairfield, who re- 
cently completed 18 months’ duty 
with the Army as a public informa- 
tion officer at Fort Sheridan, IIL, 
has been appointed to the ad de- 
partment of Libbey - Owens - Ford 
Glass, according to Franklin R. 
Hawkins, ad manager. 

Fairfield is a graduate of the 
school of journalism of Northwest- 





ern university, Evanston, IIl., and 
before his recall to Army duty was 
employed by the United Press in 
Chicago. 


+ * * 


Nash Renews Whiteman 

Nash-Kelvinator has renewed 
sponsorship of the Paul White- 
man TV Teen Club show over 
the ABC-TV coast-to-coast video 
network. The 52-week renewal 
was placed with ABC-TV by 
Geyer, Newell & Ganger, ad 
agency. 

The half-hour TV _ program, 
telecast each Saturday evening 





over the ABC-TV network from 
8 to 8:30 p.m., EDT, made’ its 
debut on June 9, 1951, and since 
that time has received many 
tributes and citations from or- 
ganizations concerned with pro- 
moting better citizenship in 
American youth by encouraging 
and developing their talents. 
* + * 


Ford Airs News 

Ford is sponsoring Robert 
Trout’s newscast over CBS radio 
Monday, Tuesday and Wednesday 
evenings. 














MPROVED 
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WITH THE 


VERTEX MAGNETO 


DEALERSHIPS 
AVAILABLE 


IGNITION SYSTEM SERVICING 
PRACTICALLY ELIMINATED 


Commercial car operators, as well as 
pleasure car drivers, get increased horsepower, 
peak engine performance and many other 
benefits by installing VERTEX Magnetos. 
Burning of distributor points, so troublesome 
with high compression engines, is eliminated. 


Entirely independent of the battery, 
VERTEX is a self-contained power 
generating unit in very compact form. 
Replaces ignition coil and distributor. Can be 
installed without engine modification. 


Send for 20 page illustrated catalog, “Performance Proved Vertex 
Magneto,” containing complete information. 


F. T. GRISWOLD MFG. CO. 
WAYNE 11, PA. — WAYNE 0341 





placement of extra sets in the 
home, particularly those homes 
that have television sets. 

The report contains the facts on 
where sets are located and how 
multiple-set ownership varies with 
TV ownership and economic status. 

* 


Heads 5 Regions for Dodge 


Robert Cole, vice-president of 
Grant Advertising, has announce¢c 
the appointinent 

=. of William E. 

John jr. as ac- 

count executive 


and supervisor of 
the five regions 
handled by the 
agency’s New 
York office for 
Dodge. With 
many years of ex- 
perience in auto- 
motive advertis- 


ing, John will 


William E. John 
head the largest account group of. 


advertising and public relations 

personnel Dodge has ever had on 

the eastern seaboard, it is stated. 
? * + 


Directs Autocar Ads 

Thomas J. Delaney, supervisor of 
manufacturing research for Auto- 
car, has been named public rela- 
tions director. Delaney takes over 
the duties of Robert F. Wood, who 
has retired. Wood, a one-time news- 
paperman in Springfield, Mass., 
was Autocar ad manager for almost 
30 years. 

Delaney was a salesman progres- 
sively with A. G. Spalding & Broth- 
ers and the John Wanamaker 
men’s store, both in Philadelphia, 
and International Harvester, Cam- 
den, N. J., before joining Autocar 
in 1935 as a salesman in the Puie- | 
delphia branch. 

- 


* * | 


New Morrison Manager 


Appointment of Clayton A. 
Stahlka as ad manager, a newly 
created position, has been an- 
nounced by Sam Morrison, presi- 
dent of Morrison Steel Products, 
Buffalo. Stahlka will supervise 
the advertising of the Mor-Sun 
Furnace division, Roly Garage 
Door division, Carry-All Utilit:: 








Cass Marks 25th Year— 


Observing his 25th year with Associates 
Discount Corp. and his 19th as manager 
of the Buffalo branch, W. P. Cass (left), 
was congratulated by Associates President 
William F. Gaunitz as the Buffalo office 
staff presented Cass with a bundle of auto 
time sales contracts. A similar shower of 
contracts greeted Cass’ anniversary in 
1938. 





Timing gears project their sounds on harmonic wave 


analyzers. Forgings, excited by sonic waves, reveal 


their internal structure in shifting sawdust patterns. 


So Alcoa’s Research and Development Laboratories 


use sound to “‘see’’ the hidden secrets of aluminum. 


The sonic and other testing apparatus shown here 


illustrate the completeness of Alcoa’s 


laboratory equipment. Much of 
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it exists only at Alcoa—for Alcoa designed and built 


it. All of it is at your service to further aluminum 


applications in automotive products. 


To get in touch with Alcoa’s engineering specialists 


in your field, call your Alcoa sales engineer. Or write, 


outlining your project. Sketches or engineering draw- 


ings will help in assigning the proper specialists. 









































ALUMINUM COMPANY OF AMERICA 
1842-G Gulf Blidg., Pittsburgh 19, Pa. 


Gentlemen: 


Please send me a free copy of “Road Map to a Better 
Product,” outlining Alcoa's research and development facilities. 


Name_ 

Company 
Address_____ 
| a: 


= ~_- 
























used to observe aluminum 
alloys at 1,000 diameters. 


X-ray examination checks 
soundness of aluminum cyl- 
inder head. 


ALCOA TELEVISION—CBS Network, 6:30 to 7:00 P.M. EDST 
every Sunday on most stations—8:30 to 9:00 P.M. in far West 
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New Passenger Car Registrations, 31 States for May, 1952-1951 
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New Commercial Car 


Registrations, 37 States 


for May, 1952-1951 
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pone og on a med —_— —— S ~4 elle e =. na other models.) 

ac as established by ce 0 MOUTH—Concord — 2-dr. $1,- 
Price Stabi These prices include Cc tT C i p N C 757.23; bus. cpe., $1,615.52; a hon - 
federal excise taxes and factory handling urren el in rices on ew ars 164.68; Savoy Suburban, $2,287.99. —_ 
ec , and dealer delivery-and- ing bridge — 4-dr. sed., $1,825.61; cl. cpe., 
charges. They do NOT include transpor- | Newport, $3,084.24: oe. $3,206 Sara- | stat. wag., $2,004. Mainline 8—4-dr. sed., | bus. cpe., $2.212.82; 2-dr. Traveler, $2,- | $1,788.55. Cranbrook—4-dr. sed., $1,915.80; 
tation charges, state and local taxes or oga—4-dr. sed., $3,217 .40; el. = , $3,- | $1,753.50; 2-dr. sed., $1,704; bus. cpe., $1,- | 505.40; 4-dr. Traveler, $2,557.89. Manhat- cl. cpe., $1,884.99; Belvedere, $2,216.39: 

1 equipment. 189.62; Town & Country wag., $3,922.37; | 601; stat. wag., $2,079. Customline 6— | tan—4-dr. sed., $2,568.38; 2-dr. sed., $2,- | conv., $2, 328.37. 

ALLSTATE — Four — 2-dr. sed., $1,395. | 8-pass. sed., $4,167.15. New Yorker—4-dr. | 4-dr. sed., $1,769; 2-dr. sed., $1,720.50; cl. | 515.91; cl. cpe., $2,536.89; 2-dr. Traveler. PONTIAC—Chieftain 6—4-dr. sed., $2,- 
Six — 2-dr. sed., $1,657. (Sold only by | sed., $3,530.18; Newport, $3,965.99; conv., | cpe., $1,730.50. Customline 8—4-dr. sed., | $2,620.84; 4-dr. Traveler, $2,673.31. (Hy- | 000.95; 2-dr. sed., $1,943.06; stat. wag.. 
Sears stores.) $4,088.59. Imperial—4-dr. sed., $3,837.26; | $1,844.50; 2-dr. sed., $1,796; cl. cpe., $1,-|dra-Matic optional at $168.79 on all =. werk 124. Chieftain 8—4-dr. sed., $2,- 

AUSTIN—Somerset—4-dr. sed., $1,795; | Newport, $4,219.22. Crown Imperial — | 805.50; stat. wag., $2,248.50. Crestline 8— | models.) 5.40; 2-dr. sed., $2,017.63; stat. wag.. 
stat. wag., $1,895; conv., $2,295; A-90/8-pass. sed., $6,870.54; lim., $6,992.53. | Victoria, $2,104; conv., $2,213.50; stat. LINCOLN — Cosmopolitan — 4-dr. sed $2. 670.64. Chieftain 6 Deluxe—4-dr. sed.. 
sports sed., $3,395. (Delivered at U.S. | (Fluid-Matiec optional at $131.81 on Wind- | wag., $2,384. (Ford-O-Matie optional at $3,489: cl. cpe., $3,592.50 Capri—4-ar. $2,104.11; 2-dr. sed., $2,046.26; -conv., $3. 
ports. ) sor, standard on Windsor Deluxe and other | $184 on all models.) sed., $3,631.50 spt. cpe.. $3,834.50: conv., | 427-54; stat. wag., $2,680.99. Chieftain 

BUICK—Special — 4-dr. sed., $2,192.92: <eries. Fluld-Torque standard on Crown F oe 7 ‘ *” Miesinen on ins EP ily + | Deluxe—4-ar. sed., $2,178.58; 2-dr. Ag 

‘ORD OF BRITAIN—Prefect 4-dr. sed., | $3,991. (Hydra-Matic standard on all 

2-dr. sed., o3. yr 91; cl. cpe., $2,099.50; | Imperial, optional at $166.51 on all other | ¢1.379: Anglia 2-dr. sed., $1,203; Consul | models.) $2,121.78; conv., $2,500.48; stat. wag., $2,- 
bus. cpe., $2,040.48. Special Deluxe—4-dr. | series except Windsors. Power steering | 4 Gr ced., $1,693; Zephyr Six 4-dr. sed ee 753.52. Catalinas — Deluxe 6, $2,288.60: 
sed., $2,239.14; 2-dr. sed., $2,181.13; Rivi-| standard on Crown Imperial, optional at | §]\s90 (Delivered at U.S. ports.) | .. MERCURY—4-dr. sed., $2,231.50; 2-dr. | Super Deluxe 6, $2,354.27; Deluxe 8, $2,- 
era, $2,278.95; conv., $2,615.22. Super— | $198.90 on other series.) sri he : sed., $2,174; cl. cpe.. $2,296; 6-pass. stat. | 363.77; Super Deluxe 8, $2,429.32. (Hydra- 
4-dr. sed., $2,545.16; Riviera, $2,460.16;| OROSLEY—stat. wag., $1,001.64; bus. |< ENRY J—Vagabond Four—2-dr. sed.. | wag., $2,754; 8-pass. stat. wag.. $2,802.50. | Matic ‘optional at $178.35 on all models.) 
conv., $2,848.38; stat. wag., $3,272.47. $943.38; Hotshot. $952.07. st $1,348.55. Vagabond Deluxe Six — 2-dr. | Monterey—4-dr. sed., $2,312; hardtop, $2,- R E Iman Minx—4-dr. sed $1.- 
Roadmaster—4-dr. sed., $3,177.88; Riviera, | 5°42° apo uper—_|sed., $1,493.68. Corsair Four—2-dr. sed., | 430; conv., $2,585.50. (Mere-O-Matie op- | 533. 1,840 : : aan 

. ; | 2-dr. ‘sed., $1,032.82; stat. wag., $1,076.77; | $1\448'55. Corsair Deluxe Six—2-dr. sed.. | tional at $189.81 u 5 conv., $1,840; stat. wag., $1,938. 
$3'908-70: Ce noe ek ms Pang. | CRY-, 61,008.38; Sports roadster, $1,028.72. | §1'593.68, sf sit + 1E., | COR SS Ee OS OF ee) ee Minx Deluxe—4-dr. sed., $1,645 

¥ . 70. ynafiow ndar n - : “ p = NASH—Ramblk Ss —Suburb: 1,- | conv., $1,890. Humber—Hawk sed. 2. 
master, optional at $192.50 on Special and Ar ag ey ee: | ee ee enemas —— t-te. ond.. 9.- | o00 25. Racehior Custis — Country oS | Se: ‘eeper Gee sed,, $3,369; suites a 
Super. GM power steering optional at ‘. cpe., $2, Carry-All sed., §$2,- 296.54; 2-dr, sed., $2,250.13; cl. cpe., $2,- sed., $2,080; conv., stat. wag., $2,104.30. | Imp. lim., $5,110. Sunbeam-Talbot—sed. 
$198.90 on Super and Roadmaster. ) 573.90; 8-pass. sed., $3,140.31. Custom — 296.54; bus. cpe. $2,102.77. Wasp—4 -dr. Statesman Super—4-dr. sed. ° $2'159.85. | $2,685; conv., $2,911. Rover 75—sed., $2.- 

CADILLAC—Series 62—4-dr. sed., $3,- 4-dr. sed., $2, r* 15; . cl.” cpe., $2,534.10; sed., $2,448.33; _2-dr. sed., $2,396.15; cl. 2-dr. sed., $2,125.40. Statesman Custom— 697. (Delivered at U. 8. ports. ) 

636.48; cl. cpe., $3,542.32; Coupe de Ville, oo haga “=. Sea a: conv., gga eg cpe., $2,448.33; — Hollywood, si $2,789.68; | 47a, sed., $2,311.90; 2-dr. sed., $2,289.90. STUDEBAKER—Champion Custom—4-dr 
$3.8 962.08; conv., $4,110. 01. om ALY Spe- 8-pass. se o. : stat. wag., $3,-/| conv., $3,025.78. Commodore Six = 4-dr. Ambassador Super—4-dr. sed., $2,534.40; | sed., $1,757.42; 2-dr. sed., $1,723.85; cl 

cate Fy sed., $4,269.94. 75 — | 187.80; Subur n, $3, 28.30. Fire sed., $2,654.60; cl. epe., $2,627.91; Holly- 2-dr. sed., $2,498.30. Ambassador Custom | cpe., $1,751.75. Cham Deluxe—4-dr 
lh pass. sed., $5,360. 51; = ay 01. Elght—4 -dr. sed., $2,741.25; cl. cpe., $2, - wood, $2,976.59; conv., $3,223.65. Hornet phe ey sed., $2,692.20; 2-dr. sed. $2,-|sed., $1,849 2-dr. sed., ni: 815.76; cl 
(Hydra- Matie standard on Series 62 and | 719-75; Sperone, 087 conv., ~ age —4-dr. sed., $2,749.18; cl. cpe., $2,722.51; 670.95. (Hydra-Matic optional at $178.85 cpe.. $1,843.64. ae aoe 
Series 60 Special, optional at $198.36 on | Stat. wag., $3,374.25; 8-pass. sed., $3,- | Hollywood, $3,071.19; conv., $3,318.24. i atctome ae Ribas see sed., $1,933.48; 2-dr. sed. . 899.94: cl 
Series 75. GM power steering optional at 543.25. (Tip-Toe Shift standard on Cus- | Commodore Eight — 4-dr. sed., $2,749.18; : cpe., $1, 927.82; Starliner, $2, 220.35: conv. 
$198.43 on all models.) tom, optional at $131.97 on Deluxe andjcl. cpe., $2,722.51; Hollywood, $3,071.19; OLDSMOBILE—Deluxe 88 — 4-dr. sed., $2 257.50 Commander Regal—4-dr. sed. 

CHEVROLET — Stylel Special 4-dr. Fire Dome Eight Tip-Toe with | conv., $3,318.24. (Hydra-Matic optional at | $2,311.25; 2-dr. sed., $2,246.23. Super 88 $2,107.01; 2-dr. sed., $2,072.04; cl. cpe 
sed., $1,659.05; 2-dr. sed., $1, 602.61; cl. Fluid-Torque optional at $256.67 on Fire $175.71 on all models. ) —4-dr. sed., $2,444.94; 2-dr. sed., $2,- $2,101.10. Commander State—4-dr. sed. 
epe., $1,609.22; bus. cpe., $1,519.14. Style- |Dome Eight. Power Steering optional at/ jaGUAR—XK-120—Super Sports, $4,039; | 378.94; cl. cpe., $2,328.96; Holiday, $2,- | §2'193.05; 2-dr. sed., $2,158.08; cl. epe. 
line Deluxe — 4-dr. sed., $1,749.19; 2-dr. eg ae — d., $2,- | hardtop, $4,065. Mark VII—4-dr., $4,170. | 655.16; conv. $2,833.12. Cassie 98—4-dr. | $2187.14; Starliner, $2,487.52; conv., $2, 
sed., $1,695.69; cl. cpe., $1,714.51; Bel-Air, 7 eng 56. or get. $2.- | (Delivered at U. S. ports.) sed., $2,766.81; Holiday, $3,001.11; conv., /531.91. State Land Cruiser — 4-dr.' sed. 
$1,992.37; conv., $2,113.47; stat. wag., $2,- | 937-50; pus. os a nee. Meadowbrook KAISER—Virginian Special—4-dr. sed., | $3,206.77. (Hydra-Matic optional at $178.35 | $5 34933. (Automatic optional at $231.24 
281.41. Fleetline Deluxe—-2-dr. sed., $1,- = re $2,166.32 naa, Dini sed., $2,212.26; 2-dr. sed., $2,159.79; bus. cpe., | On all models. GM power steering optional on Champions and $243.08 on Commanders 
695.69. (Powersilde optional at $178.35 on | $2 — eH cl. ope. 22 a, plomat, | $1,991.89; 2-dr. Traveler, $2,264.72; 4-dr. | at $198.90 on all models.) and Land Cruiser.) 

Deluxe models. ) see oe; ee, a, 16 ot $102. , Traveler, $2,317.21. Virginian Deluxe —| PACKARD — 200 — 4-dr. sed., $2,528;| WILLYS-OVERLAND—Aecro—Lark 2-d: 

CHRYSLER—Windsor — 4-dr. sed., $2,- | 2) ae — jo options: & on | 4-ar. sed., $2,327.70; 2-dr. sed., $2,275.23; | 2-dr. sed., $2,475. 200 Deluxe—4-dr. sed., | sed., $1,731.30; Wing 2-dr. sed., $1,988.96 
499.91; cl. cpe., $2,476.79; Town ac Country | #4! _™m cl. cpe., $2, 2; 2-dr. Traveler, $2,- | $2,675; 2-dr. sed., $2,622. 250—Maytair, Ace 2-dr. sed., $2,073.97. Four—stat. wag 
wag., $3,1 197.84; S-pass. sed., $3,337.66. FORD—Mainline “oo dr. sed., $1,677.50; | 380.17; 4-dr. Traveler, $2,432.63. jiuxe— $3,293; conv., $3,450. 300—4-dr. $3,- | $1,848.50 (four-wheel drive, $2,260.17). Six 
Windsor Deluxe — 4-dr. sed., $2,726.54; | 2-dr. sed., $1,629; bus. cpe., $1,525.50: 4-dr. sed., $2,452.93; 2-dr. sed., $2,399.53; ' 094. Patrician 400 — 4-dr. et $3,767. —stat. wag., $1,934.40 (Deluxe, $1,963.24) 
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Merchandising 


Memos to Dealers 


By Bob Finlay 











OB LYNCH, of Allied Motors, 

Rockford, IIll., takes issue with 
some statements made in this col- 
umn a couple of weeks ago on 
financing practices. 

We quoted Art Waterman, of 
Portland, Me., to the effect that 
he believed in weighing four fac- 
tors in car financing: The man, the 
car, the down payment and the 
terms. 

Working from the formula, 
Waterman said, he would rather 
reach a bit to sell a man a good 
car on repurchase paper than 
work him down to a prewar with 
more conservative terms. 

Waterman reasoned that the 

good car would tend to make a 
repeat customer, while the prewar 
might make him an enemy. 

a *x * 


Lynch at Bat 


nn. we'll give Lynch a turn at 
bat: “Repurchasing a contract 
is not good business. I have always 
felt that when a credit case could 
not stand on its own feet, it was 
not fair to dealer or banker to 
enter into a repurchase agreement. 

“I would not think of cosigning 
a customer’s note. Doesn’t this 
amount to as much?” 

Well, you could argue this two 
ways from Sunday and all over 
the lot. But to give Waterman 
his due, it should be pointed out 
that he first studied the customer 
and then sold him a car he would 
be willing to take back. 

Seems to me that Lynch and 
Waterman also are a bit at odds 
on prewar cars. Lynch says: 

oe # * 


Frees Capital 


—_— regard to no-down-pay- 
ment advertising, this is done 
in our locality on prewar, which is 
small-loaned via cosigner, furni- 
ture, wage assignments, etc., be- 
cause the car is not felt to be 
sufficient security. 

“This practice may not be the 
most ideal plan, but it makes it 
possible for a lot of working cap- 
ital to be freed up out of the pre- 
war row. 

“It also starts a lot of future 
customers in a ’41, which may be 
paid off soon and traded up. 
Your customer is happy with the 
arrangement, and comes back to 
trade again. 

“When Regulation W first 
stopped this practice, we found 
ourselves suffering more from tied- 
up prewar, than from inability to 


» Sell later units. Much profit on the 


late-model deal went over the block 
in disposing of older cats when 
heavy down payments were essen- 
tial.” 

* * * 


Junker Danger 
ON PREWARS, Waterman previ- 


ously had pointed out that 
there was danger in selling them 





Towser in Tow 
Tourists Plan Biggest Year 


For Best Friend 


NEW YORK.— Dog owners in 
record numbers are planning to 
include their pets in this year’s 
vacation travels, according to the 
Gaines Dog Research Center. 

The center, at 250 Park Ave., re- 
Ports an unusually heavy demand 
for its directory of more than 
3,500 hotels and motor courts which 
accept dogs. Called “Touring with 
Towser,” the listing costs 10 cents. 

The directory contains rules 
which some of the hostelries have 
Set up for guests with dogs, hints 
on accustoming a dog to car travel, 
regulations for taking a dog 
abeard trains and planes, and 
rules for getting man’s best friend 
into Canada and Mexico. 

Besides trying to induce addi- 
tional places to take in dogs, the 
center says it is seeking to make 
Ppooches more gentlemanly so that 
the hostelries won’t mind catering 
to them, 


on any terms lest a clunker kill a 
customer. 

Waterman had argued that the 
better used car would give bet- 
ter and more economical trans- 
portation and thus tend to give 
the customer a friendlier feeling 
toward the dealer, 

Once again we point out that this 
discussion did not start as a plug 
for loose credit terms, but as Wat- 
erman’s protest against giving 
exclusive attention to terms with- 
out considering the man or the 
merchandise. 


* * x 
Growing 
TAMPA dealer who subscribes 





to the theory that better pub- 





£58 


president. 


White Distributors Hold Sales Conference— 


White Truck distributors gathered at Cleveland recently for a regional sales con- 
ference. The meeting was one of a series to introduce the company's equipment mod- 
ernization plan. These four veteran distributors figured their service record with White 
averaged about 40 years. They are (left to right): J. N. Bauman, sales vice-president; 
C. H. Remp, Wheeling White Truck Co., Wheeling, W. Va.; R. D. Hughes, Hughes 
White Truck Sales Co., Dayton, O.; Sherman Cashner, Canton White Co., Canton and 
Akron, O.; Perry S. Fay, Perry Fay Motors, Columbus, O., and Robert F. Black, White 








lic relations are a great need today 
is Eugene Elkes, president of Elkes 
Pontiac. 

He says that “we all know that 
the automobile dealer has a great 
responsibility to car owners and 


our efforts have been to build an 
organization and service facilities 
which can help Pontiac and other 
car owners get the best service 
out of their automobile.” 

His organization of eight in 





1939 has grown to more than 100 
now and is steadily growing. 
Space and facilities have grown 
to keep pace with the steady in- 
crease in business. 

Elkes presents two daily radio 
programs, one of which, “Courtesy 
Pays,” won them national recogni- 
tion and an award from the Na- 
tional Safety Council for having 
contributed most to safety in the 
area. This program daily broad- 
casts the names of four local driv- 
ers who were the most courteous 
observed that day. These four are 
awarded 10 gallons of gasoline and 
a free lubrication at Elkes Pontiac. 

A year ago the firm adopted 
ELKESONIZED Certified Service 
as a descriptive title for its com- 
plete one-stop service and carried it 
on through their used car program 
as well. This, too, has proved a 
business getter and mostly because 
the firm backs it up with reason- 
able adjustment to make custom- 
ers satisfied with service. 

At the moment the firm is serv- 
icing an average of 1,700 cars a 
month and every month shows an 
increase over the same month the 
previous year. 





NEW SLEEPER CABS 


a 
soi 





eS  - 


Designed to compliment 


the smart lines of modern truck cabs. 


MORE STYLE 


MORE STRENGTH 
rife) ime aley ite) as 





75” OF SOLID COMFORT 


A Pullman-type berth 


75” long provides a 








new degree of comfort for drivers. This 

latest Sleeper Cab was designed by automotive 
engineers to meet an obvious need for utmost 
convenience, advanced styling, and safety plus 


“factory” finish inside and out. 


Above is shown the deep berth which is fitted with 
a luxurious inner spring mattress, fully meeting 
all I.C.C. regulations. The interior is completely 
lined and finished to match the cab. A roof grille, 
ventilator, two side and two rear windows, and a 
dome light are standard equipment. 





ALL-STEEL CONSTRUCTION 


FOR STRENGTH AND SAFETY 


By extending a standard (or C.O.E.) cab a sleep- 
ing compartment is formed directly back of the 
driver’s seat. Easy to enter or leave while the truck 
is in motion. 


The smooth flowing cab lines blend into the rear 
structure making one integral unit of welded steel 
construction. Welded steel risers and roof bows 
give maximum strength and prevent rattles. Sound 
deadening material mutes noise. 


A large locked storage space (under the berth) of 


AUTOMOTIVE 


INDUSTRIES 


OWENDALE 


nearly 25 cu. ft. for tools, luggage or packages is 
reached through flush type doors on either side. 


HOW TO ORDER 


Dealers may specify on their chassis orders to 
the manufacturer’s distribution department that 
chassis are to be delivered to Automotive In- 
dustries, Inc., Owendale, Mich., for the dealer’s 
account. 


At the same time the dealer should order the 
Sleeper Cab from Automotive Industries and 
supply any information that would tend to ex- 
pedite the completion of the unit. 


INCORPORATED 
“— - 3 - 

















Auto Personnel 








National Malleable and Steel 
Castings Co. announces that Robert 
D. Sowers has been appointed sales 
manager of its industrial division 
at the Sharon (Pa.) works, effective 
immediately. He will fill the posi- 
tion made vacant by the recent 
death of Paul E, Tamplin. 

+ * + 


Myers Named to Direct 


Ramco Purchasing 

W. G. Myers has been named 
director of purchases for Ram- 
sey Corp., St. Louis piston ring 
manufacturer, Joe E. Adams, 


vice-president, has announced. 
Myers has been ad manager of 
Ramsey for the past 25 years 
and will continue as a consultant 
to that department, Adams said. 
* + + 


Jones Wins Promotion 
At Standard Pressed Steel 

Bennett D. Jones, metallurgist at 
Standard Pressed Steel Co., Jenkin- 
town, Pa., since 1944, has been 
made manager of product develop- 
ment. Named to succeed Jones as 
metallurgist was Robert L. Sproat, 
an assistant in the department | 
since 1948. 

Jones joined SPS in 1934 as a 
machine operator. Six months later 
he transferred to the heat-treat 
department and began his studies 
of metallurgy. He studied metals in 
night class at Temple university for 
three years and took Penn State 
extension courses for three more 
years. 

* * a 

Severson Takes Sales Post 


At Hollingshead Corp. 

Donald O. Severson, operations 
vice-president for L. Bamberger 
and Co., department store in 
Newark, N. J., has resigned that 
position to accept a vice-presi- 
dency with R. M. Hollingshead 
Corp., Camden, N. J., where he 
will be director of sales and mer- 
chandising. 

Severson’s retailing career be- 
gan in 1928 with Montgomery 
Ward. He b manager of a 
number of stores; district man- 
ager in St. Paul; merchandising 
manager of the Kansas City, Pa- 
cific Coast and Chicago regions, 
and in 1941 was assigned opera- 
tional responsibility. In 1949, 
Severson went to Bamberger’s 
where he has been in charge of 
selling, non-selling and mainte- 
nance divisions. 

* * 


“ 
Johnston Named Distributor 


For Bourroughs Bins 

A. L. Johnston, who has been in 
the automobile field for over 30 
years, recently was appointed dis- 
tributor in Maryland, Delaware, 
Virginia, Washington, eastern 
Pennsylvania and southern New 
Jersey for the East Coast Distrib- 
utor Co., which handles Bour- 
roughs bins and shelving. 

The firm has opened offices in 
Baltimore and Philadelphia. 

* > + 


Lovell Promoted 
S. M. Lovell, former Chicago ter- 
minal manager of Denver-Chicago 
Trucking Co., has been elevated to 
eastern regional manager. His 
headquarters will remain in Chi- 
cago. 





Taylor Fibre Reports 


Election of Officers 

At a meeting of the board of di- 
rectors of Taylor Fibre Co., Norris- 
town, Pa., and LaVerne, Cailif., 
John M. Taylor, president, was 
elected chairman of the board. 

Merritt H. Taylor, a director, was 
elected president; Clifton N. Jacobs 
was elected vice - president in 
charge of research and engineer- 
ing, and John M. Taylor jr., sec- 
retary, was elected vice-president 
and secretary. Other company of- 
ficers continue in their present 
capacities. 

. + * 


Petroleum Institute Names 


Two District Agents 

Appointment of two new district 
representatives for oil industry in- 
formation committee offices in Bos- 
ton and Denver is announced by 
Edwin W. Esmay, acting director, 
department of information, Ameri- 
can Petroleum Institute. 

Carl B. Sykes, who will work 





with the New England district, re- 
places John F. Campbell, recently 
promoted to senior district repre- 
sentative for the Great Lakes dis- 
trict. Joseph W. Palmer will fill 
the vacancy created by a resigna- 
tion in the Rocky Mountain dis- 
trict. 
* * * 


Evans Products Elects 


Keihn a Vice-President 

F. A. Keihn, manager of the 
Heating & Ventilating division of 
Evans Products Co., Plymouth, 
Mich., has been elected a vice-pres- 
ident of the company. 

Keihn, who has been with Evans 
Products since 1938, had been with 
J. G. Brill Co., now ACF-Brill, of 
Philadelphia, and Mack. 


+ * * 


Petroleum Group Honors 


Continental Oil Head 


James J. Cosgrove, board chair- 
man of Continental Oil Co. and a 
founding member of the American 
Petroleum Industries committee, 
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General Tire Names Hoover Deal— 


General Tire and Rubber has appointed Hoover Motors (Ford), as downtown Boston 
dealer for its line. Hoover has complete service facilities, including the latest equip- 
ment for safety checking, aligning and balancing. The department is headed by Paul 
Sherman who has had 20 years of experience. Howard J. Schram is president of 
Hoover. Standing from left to right: Paul Sherman, tire department manager; Joseph 
D. Lucey, Manager Charge Dealer Sales; Arthur Wentworth, Service manager, and 
Jack Madden, Sales manager. 








has been presented an engrossed| 19 years’ service on the committee. 
resolution of appreciation for his The resolution “expresses 





appreciation for the many invaiu- 
able contributions of Cosgrove to 
the work of this organization, and 
gives recognition to the enduring 
worth of his counsel and the splen- 
did example of interest and enthu- 
siasm he has given us during the 
period of his membership.” 
* * * 


Wing, Baumgartner Get 


New Plaskon Duties 

Plaskon division of Libbey-Ow- 
ens-Ford Glass Co. has announced 
territory changes for two of its 
molding compound sales represen- 
tatives. 

C. B. Wing, formerly with the 
company’s Sayre, Pa., office, has 
been reassigned to the Boston of- 
fice. Taking over Wing’s duties at 
Sayre is Richard S, Baumgartner. 

* + * 


Ky. ‘Truck Dean’ Marks 
Golden Wedding Date 


H. C. Kelting, consultant on In- 
terstate Commerce Commission reg- 
ulations, marked his golden wed- 
ding anniversary June 4 in Louis- 
ville. 

Kelting, called the dean of truck- 
ing in Kentucky. organized the 
first trucking system in this part 

(Continued on Page 47, Col. 3) 
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Connecticut Dedicates First-Aidmobile— 


Mrs. John D. Lodge, wife of Gov. Lodge of Connecticut, is shown above (extreme 
right) after dedicating the nation's largest mobile medical unit, which has been 
supplied to the Civil Defense organization of Greater Hartford, Conn., for emergency 
hospital purposes by George E. Dewey & Co., Hartford. Ordinarily, the large Trail- 
mobile van is used for moving household goods but can be converted, in 45 minutes, 
t= into a medical unit with beds for 18 patients and facilities for two doctors and four 
nurses to administer first aid and other medical attention, including the giving of 


blood plasma. Interior of the unit with emergency beds installed is shown in the 
inset at upper left. 
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Auto Personnel 


2358 Main St. R. C. Gehl will be of- 
fice manager; C. C. Lake, G. M. 
Lang and H. IL. Petrie will be dis- 
trict representatives. 








of the country in 1919. He also 
established the Central Truck Depot 
in the late ’20s, which was one of 
the first receiving and distributing 
centers. 

+ o * 


Cummins Ups Laurence 


W. B. Laurence has been elected 
a vice-president of Cummins Diesel 
Sales Corp. Laurence joined Cum- 
mins in 1948 as a regional manager 
in Denver. 

* * * 


Fruehauf Ups Watson 


A. J. Watson has been appointed 
manager of the Toronto branch of 
Fruehauf Trailer Co. of Canada, 
Ltd. He has been with the sales 
force of the Toronto branch 3% 
years, and prior to that was with 
the Toronto sales branch of Inter- 
national Harvester. 

* * a 


Graham, Swearingen Elected 
Directors of Standard (Ind.) 








David Graham, financial vice- 


(Continued from Page 46) 


president, and John E. Swearingen, 


Commercial Credit also has an 
office on Delaware Ave. G. F. Bra- 
zill will be office manager, and J. 
F. Tully, W. H. Johnson and G. M. 


general manager of production, ; Sabet “ 
have been elected directors of remy ae te rallies representa- 
Standard Oil Co. (Indiana). ee re 


At 33, Swearingen is the youngest 
executive ever elected to the board 
of the company, which he joined in 
1939 as a chemical engineer in the 
Whiting (Ind.) research laborato- 
ries. Graham joined Standard last 


January. 
* + * 


Croft on Mack Board 
Richard G. Croft, a partner of 
J. H. Whitney & Co., has been 
elected to the board of directors of 
Mack Truck, Inc. Croft is also 
chairman of Great Northern Paper 
Co. and a director of Harbison- 
Walker Refractories Co. and Amer- 
ican Smelting and Refining Co. 
* * + 


Commercial Credit Opens 
Second Buffalo Office 


Commercial Credit Corp. has 
opened a second office in Buffalo. 





The new office will be located at 


























ody line in the industry! 














Easier to sell... 
more profit for you 


Scare 


More modern features 


New St. Paul line tops them all — with 
over 50 advanced improvements. 
















More models @ sizes 


Gives you a St. Paul hoist for every body 
length . . . all types of ‘service. 













More payload capacity 
Better leverages, improved efficiency, less 
iron, mean up to 22% more payload 
capacity per dollar of cost. 








More miles of serwice 


St. Paul's flexible, unitized sub-frame as- 
sures longer life for hoist and truck. 













Lower installed cost 


No chassis interference, plus pre-drilled 
long beams, adjustable mounting clips, etc., 
cut mounting costs 15% to 50%. 


Less dead weight 


Permits more payload by eliminating up 
to 300 Ibs. of useless ‘‘beef"’ per unit. 


















Less maintenance 


Simpler hydraulics, replaceable bushings, 
etc., guarantee big savings in repair costs. 












Lower oil pressure 


Less oil slippage . . . longer, trouble-free 
service from pump and power take-off. 





ST. PAUL HYDRAULIC HOIST 
Customer Service Dept. 
36128 Main Street, Wayne, Michigan 
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* * * 
Marion Instrument Names 


West Coast Sales Outlet 


Roscoe A, Ammon, general man- 
ager of Marion Electrical Instru- 
ment Co., Manchester, N. H., has 
announced the appointment of E. V. 
Roberts and Associates as _ sales 
representatives for the West Coast. 

With offices at 5068 W. Washing- 
ton Blivd., Los Angeles and 988 
Market St., San Francisco, Roberts 
will service instrument users in 
Arizona, California, Nevada and 
New Mexico. : 

= . 


Kit Distributor Firm 


Gets New L.A. Quarters 


Schultz and Co., Los Angeles, dis- 
tributor of Lyons and Continental 
kits west of the Mississippi, has 
just moved into a new building at 
2811 S. Hill St., Los Angeles 7. 
The Schultz organization has re- 
cently taken over all of the lines 
formerly handled by Fey and 
Krause. 

* Bg om 


Shore Gets Personnel Post 


At Associates Investment 


Paul M. Shore has been appointed 
assistant to Glenn O. Keasey, per- 
sonnel vice-president at Associates 
Investment Co., South Bend. 

Shore comes to Associates from 
Household Finance Corp., Chicago, 
where he had been a director of 
personnel since 1945. He formerly 
was in charge of industrial rela- 
tions at International Minerals and 
Chemical Corp., Chicago. 

* 


* * 
4 West Coast Transfers 


Announced by GMAC 


Don J. Ault, former credit man- 
ager for General Motors Accept- 
ance Corp., San Diego, has replaced 
Ray B. Webb as branch dealer rela- 
tions manager, Los Angeles, it is 
announced by Mason §S. Foote, re- 
gional manager. 

Other changes in the organiza- 
tion include transfer of Webb to 
San Francisco, as regional dealer 
relations manager; A. M. Faget to 
Sacramento, as branch manager, 
and R. R. Fifer to Bakersfield, as 
manager. A a 


Armstrong, Bell Head 


Lincoln Sales Districts 
Promotion of James F. Arm- 
strong jr. and E. J. Bell to Lincoln 
sales department managers has 
been announced. Armstrong takes 
over in Lincoln-Mercury’s Atlanta 
district, and Bell in Jacksonville, 
Fla. 
Armstrong, formerly field sales 
manager in Atlanta, joined L-M in 
1951. Bell, formerly field sales man- 
ager in Jacksonville, has been with 
L-M since 1950. 
- 


* 


Owens Heads Up Sales 


At Cleveland Chain 

D. J. Owens has been appointed 
sales manager for Cleveland Chain 
& Mfg. Co., according to James W. 
Dickey, vice-president. : 
Prior to joining Cleveland Chain, 
Owens was with the Automotive 
Accessories division of Firestone 
Tire & Rubber. Cleveland Chain is 
one of the Round Chain companies. 

+ 7 


Whitaker Gets Doctorate 


For Boy Scout Activity 

Jack P. Whitaker, president of 
Whitaker Cable Corp., has received 
an honorary doctor of laws degree 
from Rockhurst college, of Kansas 
City. ; 

The degree was bestowed in rec- 
ognition of Whitaker's contribution 
to the welfare of youth by his ef- 
forts in behalf of the Boy Scout 
movement in Kansas City. 

+ 


Wood Named Sales Aide 
At Commercial Solvents 












Rush free descriptive literature on new 
1952 St. Paul Hoists and Dump Bodies. 
Name 





Ct. Paul 
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Hoists « Dump Bodies « Refuse Bodies 
Truck Patrols « Elevating End Gates 
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Richard C. Wood has been named 
assistant to Abbott K. Hamilton, 
vice-president in charge of product 
divisions of Commercial Solvents 
Corp., the company announced. 
Wood was previously with Gen- 
eral Aniline and Film Corp. 
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News in Brief 








Data on Fire Extinguishing 
WASHINGTON. 
fire extinguishing fluids developed 
by the government are described in 


a report titled, “Vaporizing Fire 
Extinguishing Agents” available 
from the Office of Technical Serv- 
ices, Department of Commerce. The 
data also discusses theory, appa- 
ratus and procedure of fire extin- 
guishing. 


+ » * 
Now One Company 
ST. MARY’S, Pa.—Speer Carbon 


Co. and its subsidiaries, Jeffers 
Electronics, Inc., International 
Graphite and Electrode Corp. and 


Speer Resistor Corp. have consoli- 
dated into one company, the Speer 
Carbon Co., with headquarters here. 
The various subsidiaries henceforth 
will operate as divisions of Speer 
Carbon Co. 


* * * 
Canada Aids Bombay 
MONTREAL.—Canada has agreed 
to send 1,500 vehicles to Bombay 
as part of her contribution to the 


Colombo Plan for building up south | 
and southeast Asia. A progress re- | 
in the} 
Canadian House of Commons said | 
the Bombay transport corporation | 


port on the plan tabled 


is in urgent need of equipment and 
is short of capital to buy it. Can- 
ada consequently had agreed to 
provide the vehicles. 


GM _— Pachene 


OSHAWA.—General Motors of 
Canada plans to build an $800,- 
000 parts and accessories ware- 
house on Oxford St. in London, 
Ont., President William A. Weck- 
er announced. The building will 
take over operations from the 
present parts and _ accessories 
warehouse located in London. 

* * * 
Pa. License Fund Rises 


HARRISBURG, Pa. Pennsyl- 
vania’s | state motor license fund 





The latest type | 








collections for its fiscal year end- 


ing May 31 totaled $171,596,294, an 
increase of $13,262,534 over the 
amount anticipated, it is reported 


by State Budget Secretary Edward 
B. Logan. Revenue from the fund 
is used to build and maintain high- 
ways and — Ss. 


Florida Road Rush 


TALLAHASSEE, Fla. 
1,617,680 out-of-state automobiles 
crossed Florida’s borders into the 
state last year, 45 percent above 
the previous year, the Florida state 
chamber of commerce has reported. 

* + x 
Booklet on Stearates 

NEW YORK.—American Cyana- 
mid Co., 
Metallic Stearates,” a booklet which 
many grades resulting from recent 
research by the company in the 
stearate field. 

” * 
Peychalagicat Testing 


HOBOKEN, N. J.—United States 
Testing Co. has opened a psycho- 
metric laboratory for psychologi- 
cal evaluation of consumer goods 
and services. Dr. Dean Foster, a 
psychologist, heads the new de- 
partment. 


* + * 
Truck Firm to Expand 
SEATTLE. — The Defense Pro- 
duction Authority has granted a 
certificate of necessity to Ken- 
worth Motor Truck Corp. for 
expansion which is estimated will 
cost $46,000 for truck testing and 
inspection. 
* * f 
Georgia Hero Honored 
ATLAN TA.—For rescuing a 
four-year-old boy from a burn- 
ing home here last December, 
Thomas H. Farmer, Stockbridge 
(Ga.) truck driver, has been pre- 





Subsidiary of Gar Wood Industries, 
225 MADISON STREET @ 





sales 
potential! 


Inc. 


A total of | 


30 Rockefeller Plaza, an- | 


nounces publication of “Cyanamid | 
} 
. A ne piega | 
describes revised specifications of | 
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sented with the distinguished 
merit award of Markel Insur- 
ance Co. and a public service 
medal from his employer, Dixie- 
Ohio Expre Ss Cc o. 


New Air Freight Service 


BURBANK, Calif.—The first cer- 
tificated, all-freight air service 
across the U. S. to the Pacific 


Northwest has been established by 


the Flying Tiger Line, with daily 
scheduled operations inaugurated 
at Seattle, Tacoma and Portland, 
George T. Cussen, vice-president, 


| has announce od. 


GM Gets Radio Permits 


LANSING.—General Motors 
| Research Corp. has_ received 
Federal Communications Com- 
mission approval for radio base 
and mobile stations to be used 
in connection with plant activi- 
ties. 

* + * 

GM Movie Library Bigger 
DETROIT.—General Motors 
its 1952-1953 motion picture catalog 
announces the addition of four new 


pictures to its free circulating li- | 


brary of 48 sound films on a va- 
riety of educational and entertain- 


ing topics. All films are 16 milli- 
| meter. 


* * * 
Gas Revenue Up in Ga. 
ATLANTA.—Georgia gasoline tax 
collections for May totaled $4,815,- 
844, up $81,439, as compared with 
May, 1951. 


+ * * 


Nicaragua Mart Praised 


CHICAGO.—A newly prosper- 
ous Nicaragua offers a profitable 
market for American exporters, 
according to Robert Rivas Op- 
staele, proprietor of C. and R. 
Rivas Opstaele, Ltd., of Managua. 
Rivas is the Nicaraguan distribu- 
tor for Borg-Warner’s Norge 
home appliance products. He cur- 
rently is visiting Norge offices 
and plants in the U. S. 

* * 


* 


Past Presidents Honored 


OTTAWA. — J. Alex Macdonald, 
Syd Gilchrist, Manson Campbell, 
Mal Malmberg and Frank Arm- 
strong were among the presidents 
of the past 20 years who were 
honored by the Garage Operators’ 
Assn., Carleton division, at a din- 
ner meeting here. 

* ” * 
Conn. Vehicle Revenue 


HARTFORD, Conn.—Connecti- 
cut’s vehicle receipts, other than 
gasoline taxes, increased 8 percent 
during the first quarter of this 
year Over the like 1951 period. The 
state department of motor vehicles 
registered 665,418 cars and trucks 
in the 1951 quarter, as against 
719,093 in the 1952 term. 

* * oo 


‘Petroleum Dictionary’ 


LOS ANGELES. —A “Petroleum 
Dictionary and Products Manual” 
for buyers, sellers, consumers and 
salesmen of petroleum products 
has been published by the Petro- 
leum Educational Institute here, it 
has been announced. The book 
contains 502 pages and lists 6,164 
entries, as well as offering informa- 
tion on the application of petro- 
leum products. 

x * * 


Canadian Bankruptcy 


OTTAWA.—Hodgins Motor Sales, 
Brownsburg, Que., has made an 
assignment in bankruptcy, accord- 
ing to notice filed here. 

* * * 


Graham Seeks Tax Refund 


PORTLAND, Ore.—A. B. Graham, 
senior partner in Braley & Graham, 
Oregon Buick distributor, has sued 
the federal collector of internal 
revenue for tax refunds totaling 
$54,858. The suit asserts his wife, 
Roberta, was a “valid and existing” 
partner in the firm, and therefore 
the revenue collector unrightfully 
assessed the sum he seeks to have 
returned. 


* * * 
Pennsalt Safety Marks 

PHILADELPHIA.—Four units of 
the Pennsylvania Salt Mfg. Co. 
have been awarded Pennsalt presi- 
dent’s safety contest plaques for 
perfect safety records during 1951 
and two of these units also were 
awarded plaques for the same rec- 
ord by the National Safety Council. 

* * * 


Bus Sales Soar 


OTTAWA.—Sales of buses across 
Canada increased sharply in April 
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Ya to 2-ton models. 
F. 0.8. Chicago «+ Tox extra 


A minor added in- 
vestment protects 
the major invest- 
ment — particularly 
important now. 
Easy to install. Write 
for details. 


World's Most Widely Used Grill Guard 


VOLTZ BROS., IN 2520 S. INDIANA AVE. 
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¥ ill Spend $4 Billion This Year .. . 





Oil Industry Expanding Fast 


NEW YORK.—The American oil 
industry is spending more money 
on expansion this year than in any 
other one-year period 
according to Frank M. Porter, pres- 
ident of the American Petroleum 


Institute. He reported that a survey | ical plants, distribution outlets and | 


| other new, modernized or expanded | 
| operations. They depend on a con- 

|tinuing flow of vast supplies of | 
| steel and other materials, 


indicates capital expenditures 
scheduled for 1952 will exceed four 
billion dollars. 

He said that this estimated ex- 
penditure boosts the industry’s 
total for the seven postwar years 
to more than $19 billion. 

This, he said, is probably the 
greatest expenditure of all time by 
any single industry for expansion 
and development over so short a 
period. 

The 1952 total represents an in- 
crease of 25 percent over last year’s 
peak of $3,270,000,000, Porter said. 
He expressed belief that the total 
is on the low side because the sur- 
vey includes only a conservative 


Oldsmobile Sets 
6th Sales Region, 
Headed by Deist 


LANSING.—Oldsmobile last week 
announced formation of a _ sixth 
sales region—the southwest region, 
and named Carl F. Deist, formerly 
zone manager in St. Louis, to man- 
age it. 

G. R. Jones, Olds general sales 
manager, said the new region was 
formed to embrace Texas, Okla- 
homa, southern New Mexico and 
parts of Louisiana and Arkansas, 
because those areas constitute one 
of the fastest growing sections of 
the country. 

The new region was formerly 
part of Oldsmobile’s southern 
region, which now becomes the 
southeast region under Paul A. 
Sinclair. 

In other field changes, Harry C. 
Gepp, formerly used-car merchan- 
dising manager, was named zone 
manager in Dallas and Sterry F. 
Mehring, assistant zone manager 
in Los Angeles, was named to 
succeed Deist in St. Louis. Gepp 
succeeds Henry S. Butts, who _is 
taking over an Olds deal in Ar- 
lington, Tex. 





Deist, whose new headquarters| ' 


will be in Dallas, joined Oldsmobile 
as a business management man- 
ager in 1934. He became zone head 
at St. Louis in 1949. 

Gepp has been with Olds since 
1928; Mehring, since 1948. 


N. C. Highway Revenue 


RALEIGH, N. C.—North Carolina 
highway fund collections during 
May totaled $6,954,202, an increase 
of $887,115, or 14.62 percent over 
the same month a year ago, accord- 
ing to State Revenue Commissioner 
Eugene Shaw. This brought the to- 
tal for the first 11 months of the 
current fiscal year to $86,517,615, an 
increase of $6,205,334, or 7.73 per- 
cent. 


in history, 


| American oil industry.” 


estimate for the thousands of in- 


| dependent operators on whom no 


actual information is available. 


will top last year’s by $263 mil- 
lion. 
Other funds are allotted for tank- 


These billions are being poured | er construction. For example, more 
into new oil wells, refineries, pipe | than $104 million will be spent for 
lines, tankers and other transpor-| this purpose in 1952, which is near- 
tation facilities, fertilizer and chem- | ly four times larger than last year. 


said. 

The American people are the 
most prolific users of petroleum 
in the world, and consumption in 
the postwar years has been sky- 
rocketing. It is now 43 percent 
higher than in 1946 and 73 per- 
cent higher than 1941. Motor ve- 
hicles alone are consuming about 
44 billion gallons of gasoline a 
year, and home oil burners are 
accounting for more than 10 bil- 
lion gallons of fuel oil. 


“The immensity of the expendi- 
tures scheduled for the current 
year emphasize the staggering fi- 
nancial requirements of the petro- 
leum industry,” Porter said. “Most 
of the money must come from the 
earnings of the thousands of oil 
companies which make up the 


The survey made by the institute 
shows that increases are indicated 
in both the production and refining 
phases of the business. 

Oil companies have earmarked 
more than $1% billion for wells 
and equipment this year. This is an 
increase of more than $200,000,000 
over last year and reflects the in- 
dustry’s response to the govern- 
ment’s request for a _ stepped-up 
drilling program. This program 
calls for 55,000 new wells in 1952— 
an increase of 10,000 over last year. 

Expenditures to build new re- 
fineries, construct new units and 
modernize existing facilities in 
this country are estimated at 
$566 million for 1952. This total 











25-Year Dealer— 


Henry A. Schaller, president of Schaller 
Motors, Inc. (Dodge-Plymouth), New Lon- 
don, Conn., is presented a 25-year plaque 
by Samuel S. Pattison, Boston regional 
manager of Dodge, as a part of the two- 
day anniversary celebration of Schaller 
Motors. Schaller is president of the Con- 
necticut Automotive Trades Assn. 








Studebaker Shows "Oldtimer" to Group— 


This Studebaker was one of thé exhibits at a dinner Studebaker gave for members 
of the Fort Wayne (Ind.) branch of the Horseless Carriage club in South Bend on the 
eve of a state tour of more than 100 members in vehicles dating back to 1902. At 
the wheel is K. B. Elliott, executive vice-president of Studebaker. Seated with him 
is Robert Gehrig, of Fort Wayne, a director of the club. The others are Clem Hiser 
(left), of Fort Wayne, club secretary-treasurer, and Charles Suddeth, of Bluffton, Ind., 


Gssistant director. 





Nearly $289 million will be spent 
for marketing purposes—up eight 
percent over 1951. Capital expendi- 
tures for fertilizer and chemical 


Porter | plants by the petroleum industry in 


1951 and 1952 will amount to more 
than $91 million for the two-year 
period. That is almost as much as 
was spent during the preceding 
five-year period. 





4 Zone Managers 
Named in East 
By Nash Motors 


DETROIT.—Appointment of new 
Nash Motor Motors zone managers 
in New York, Boston, Philadelphia 
and Buffalo is announced by H. C. 
Doss, sales vice-president. 

Named were E. M. Christie for 
New York, F. C. Sibley for Boston, 





F. C. Sibley J. F. Cox 


J. F. Cox for Philadelphia and F. H. 
Marr for Buffalo. 

Christie, formerly Philadelphia 
zone manager, succeeds L. B. 
Hakes, who recently resigned. 
Christie has been in the automo- 
bile business since 1919 when he 
joined Warren Nash Motor Corp. 
in New York. He left Warren in 
1941 to become merchandising man- 





F. H. Marr E. M. Christie 


ager of Nash’s New York zone of- 
fice. He was named Philadelphia 
zone manager in April, 1949. 

Sibley, formerly Buffalo zone 
manager, succeeds Cox as Boston 
zone manager. Sibley joined Nash 
in 1938 as a regional manager, be- 
coming zone manager in Buffalo 
in 1949. 

Cox, previously Boston zone man- 
ager, succeeds Christie in Phila- 
delphia. He joined Nash in 1935 as 
district manager. 

Marr, formerly assistant Boston 
zone manager, replaces Sibley as 
Buffalo zone manager. Marr joined 
Nash in 1944 as district manager in 
the Boston zone, and was named 
assistant zone manager in April, 
1946. 





Dealer Williams 


y Leaves NPA 


WASHINGTON.—Resignation of 
Ross Williams, deputy director of 
the retail and service trades divi- 
sion of the Office of Civilian Re- 
quirements, was announced by 
NPA last week. 

It was Williams who spark- 
plugged the retail motor vehicle 
dealer meetings with NPA several 
months ago and who presided at 
the last conference. 

He will return to his automotive 
business after a vacation in Wis- 
consin. He is president of Williams 
Oldsmobile, Inc., Rockville, Md. 

He has two sons in the automo- 
tive industry. One is district man- 
ager for Buick in New York and 
the other is district manager for 
Chrysler in Virginia. He joined 
NPA a year ago, 








Heavy-Duty GMC Makes Its Bow— 


A lighter-weight, tandem-axle GMC Diesel, model DW620-47, is one of the new 
GMC trucks in the 1952 medium and heavy-duty lines. Powered by a GM 4-71 diesel 
engine, the six-wheeler is rated at 33,000 Ibs. gvw and 55,000 gew. Standard equip- 
ment is Dayton integral type wheels, Eaton axles, air brakes and 9.00/20 tires. Four 
available wheelbases are offered, making bumper to rear-of-cab dimensions of 72, 


84, 102 and 120 inches. 
* * * 


Four New Lighter 


+ 


Trucks 


Introduced by GMC 


PONTIAC.—The trend toward 
lighter but more powerful trucks 
for highway and off-highway haul- 
ers is moving forward, with the an- 
nouncement from GMC Truck & 
Coach division of new medium and 
heavy-duty diesel truck models. 


Three of the 1952 GMC 400 and 
up series are six-wheelers, while 
the fourth was introduced to an- 
swer the need for lighter, low- 
cost diesel power in the 21,000- 
pound GVW-45,000-pound GCW 
field, according to Roger M. Kyes, 
general manager of GMC. 

Kyes said that one of the new 
models is approximately 865 pounds 
lighter than the former model. 

“This means extra payload and 
lower ton-mile costs for the op- 
erator,” Kyes said. “GMC has made 
substantial weight reductions in 
most medium and heavy duty mod- 
els and at the same time increased 
GVW and GCW ratings.” 

Other significant developments in 
GMC models: Shortening of all 
heavy-duty models from bumper to 
rear of cab to allow use of longer 

trailers in 45-foot length limit 
states; electric shift introduced as 
standard equipment on all trucks 
of the 450 and up model series hav- 
ing two-speed axles; new light- 
weight, load-cushion springs with 
fewer but thicker leaves. 

Announcement of the model 
changes came only a short time 
after GMC had introduced its new 
302-cubic-inch, 145-horsepower gaso- 
line engine, as a successor to the 
270 engine in GMC 450 and 470 
series, 

In addition to weight savings 
achieved with the new springs, 
other poundage was shaved off 
through use of the integral type 
cast-spoke wheels, the shortening 
of the bumper to rear of cab 
dimensions, and in some instances, 





Rams Star Sells Lincolns 

Larry Brink, lineman for the pro- 
fessional Los Angeles Rams, is set- 
ting records for sales since taking 
over as sales manager of San Fer- 
nando Lincoln-Mercury Co., says 
Jimmy Vann, president. 





a lighter cab on heavy models, 
Kyes said. 

One of the most important fea- 
tures on the new models having 
two-speed axles, according to the 
company, is the electric shift. The 
driver merely pushes or pulls the 
button on the gear shift lever and 
the shifting is done by electric 
power. 

A new 4,900 series synchromesh 
transmission is being introduced in 
all models that previously used the 
4,450. 


Thomas Is Elected 
Vice-President of 


Chrysler Corp. 


DETROIT.—The board of direc- 
tors of Chrysler Corp. has elected 
C. B. Thomas a vice-president of 
the company. 
Thomas is presi- 
dent of the com- 
pany’s Export di- 
vision and will 
also continue in 
that capacity. 

Thomas joined 
Chrysler in Janu- 
ary, 1937, on the 
staff of W. Led- 
yard Mitchell 
who then was 
chairman of the 
board of the Export division. In 
May of that year, Thomas was 
made general sales manager of the 
Export division, a year later a vice- 
president, and on Jan. 14, 1942, 
president of the division. 

Thomas is the first divisional 
president who has ever been named 
a Chrysler Corp. vice-president. 

He entered the automobile indus- 
try as a field representative for 
Briscoe Motor Co. in Jackson, Mich. 
In 1922 he joined Hudson in Detroit 
as a field representative. 

He first entered export work as 
regional manager for Hudson in 
South America in 1926 and later 
became assistant export manager, 
European director and manager of 
all European plant operations for 
Hudson before joining Chrysler. 








C. B. Thomas 





White Develops Heavy-Duty Tr 





uck— 


A new model Sterling-White chassis developed for oil field operations and other 
heavy-duty services has been announced by R. H. Clarke, general sales manager of 
the White Motor's Sterling division at Milwaukee. This Sterling-White, model SB 3255D, 
is engineered for the rugged service of handling drilling rigs and other heavy oil 
field machinery. Variations of this model are also available for logging and other 


heavy-duty, off-the-road operations. 
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Used-Car Auction Prices 
Market Trend | 


The overall average price of used cars at wholesale climbed $4 last 
week, marking the second week of rising prices, according to Auto- 
motive News’ index. The price now stands at $1,213. 


The price of '51s increased the most, rising $16 during the period. 
Others to show gains were '50s, up $9; '49s, up $6, and '48s, up $1. 
Loss was shown only in the price of '46s, which were down $3 on the 
average. Prices of '52s and ’47s showed no change. 


Activity at the auctions slowed down for the second week in a row, 
the index showed, as the percentage dropped off about 4 percent dur- 
ing the period. At 12 representative auctions last week, 1,761 cars were 
sold from 2,547 offerings—an average of 69 percent—as against 1,760 
sales from 2,394 offerings at the same auctions a week earlier—an 
average of 73 percent. 


Prices marked with an * indicate a unit equipped with | 
an automatic transmission or overdrive. 


7 ‘ER ie viera 2-dr., $2.375*, $2,360*, $2,300*, 

LOS ANGELES $2,250*; Special 2-dr., $1,930*. °50 RM 

(Los Angeles Auto Auction. Sale every Riviera 4-dr., $1,750*; Special 4-dr., $1,- 

Tuesday and Thursday at San Gabriel, 605*, $1,155; sedanet, $1,095. ‘49 Super 

Calif. Prices are for sales of June 24 and 4-dr., $1,400*, $1,355*, $1,220*; RM 4- 
26.) dr., $1,215*. 

(Market holding up well, Sold 251 units | CADILLAC—’52 (62) Coupe de Ville, $4,- 


225*, $4,160*; conv., $4,225*; club coupe, 
$3,715*, $3,580*; 4-dr., $3,600*, $3,585* 
"50 (62) Coupe de Ville, $3,925*, $3,850*, | 
2-dr., $3,055*; Special 4-dr., $2,420*. '51 $3,500*; club coupe, $3,470*; (60) 4-dr., | 
RM Riviera 2-dr., $2,505*; Super Ri- $3,400*; conv., $3,350*; (61) club coupe, | 


tee _ 


out of 423 offerings.) 
BUICK—’'52 RM Riviera 4-dr., $3,375", 
$3,225*; Super conv., $3,250*; Riviera 


| 


— Sell your trucks 
Heil-equipped 


"HEIL Bodies and Hoists G2. 


get us satisfied 
customers and | 
profitable repeat business” 


Says A. A. Gustman, Kaukauna, Wis. dealer 








you get your regular profit on the truck — and an extra profit 

on the body and hoist — every time you sell a Heil-equipped 
dump unit. But that’s not all — in addition, you build a loyal fol- 
lowing of customers who come to you for all of their truck needs. 

That’s been the experience of A. A. Gustman — and of many 
other dealers. Mr. Gustman says, ‘““We prefer to sell Heil Bodies 
and Hoists to our dump-truck customers, because we have learned 
from 20 years of experience that these dump units give our cus- 
tomers economical and reliable performance. This is a combina- 
tion which develops satisfied customers and much profitable 
repeat business for us.” 

You, too, can profit by selling Heil Bodies and Hoists. Your 
Heil distributor does the mounting for you — and _ provides 
prompt service, using genuine Heil quality-built parts. Get to 
know him — he’s as near as your phone. 


BH-191a 
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$3,235* $3,200* (62) 4-dr $3,170* 

$3,140*, $3,075* $3,040*, $2,975* $2,- e 

900* 4-dr $3,150*, $2,950* 49 Coupe 

de Ville, $2,955*; conv., $2,890*, $2,505* ver e Sse a ar rices 
(60) 4-¢ 2,510*, $2,390* $2,310*, | 

$2,130* 48 (62) club coupe, §$1,845* P - . 

(61) 4-dr., $1,835". '47 conv., $1,615* (Compiled by Automotive News/ 

CHEVROLET re %-ton pickup, $1,520 H 
’51 Bel-Air, $1,950*; stationwagon, $1,900; | July 1952 June May | 
FL Deluxe 4-dr., $1,600; SL Special 4 Model ‘to date) 1952 1952 
dr $1,555; ‘%-ton pickup, $1,300 50 | =a 98 7) $1.2 o- e an . — 9 290 
conv., $1,570; SL Deluxe 4-dr.. $1,460°, | $1,229 $1,209 $1,200 1952 $2,378 $2,377 $2,376 
$1,340*; FL Deluxe 2-dr., $1,375; 4-dr 1951 1,741 1,662 1,640 
$1,325; Special 4-dr $1,135 49 conv ao. 
$1,275; FL Deluxe 2-dr., $1,050. '48 SM 1950 1,400 1,342 1,308 
business coupe, $630 1949 1,103 1,060 1,062 

CHRYSLER 51 NY Newport, $1,900*; aetit 
Windsor 4-dr $1,595* 50 Windsor 1948 816 808 7197 
conv., $1,725*; 4-dr., $1,595*. ‘49 Wind- 1947 665 661 654 
sor 4-dr., $1,425*; club coupe, $1,400* . xno on “ 

DeSOTO—'52 Fire Dome (8) 4-dr., $2,915" 1946 502 550 563 
"51 Custom club coupe, $1,885* "BO | July June May Overall 
Suburban, $1,810*; Custom 4-dr., $1,- o- ‘ 

570*, $1,530". °49 Deluxe club coupe Average $1,229 $1,209 $1,200 
$1,235°* : 

DODGE—'51 Coronet 4-dr., $1,725* nod (The above figures are averages of used-car auction prices, all 
Coronet 4-dr., $1,210*, '49 Coronet club | . ; r in Automotive News.’ 
coupe, $1,265; Wayfarer roadster, $955 makes and models, carried regularly in News. 
business coupe, $935. 

FORD—’'51 Custom (8) 4-dr., $2,140, $1 
365; conv., $2,015, $1,800"; stationwagon | $2,725" 51 4-dr., $1,745°* 49 4-dr 48 Champion club coupe, $685*. ‘47 
bh atk; Cashes 74 4 bea 300: | $990, $1,090. '46 4-dr., $615 Landcruiser, $685* 
conv., ,485; s 8) 4- $1, : a aa ‘ é F ths ae 5 2 ci — 

Custom (6) 2-dr., $1,295; business coupe, | NASH—'49 (600) 2-dr., $750. WILLYS—'49 Jeepster, $550 
$1,150; %-ton pickup, $1,075. ‘49 Cus- | OLDSMOBILE—'4S8 (98) sedanet, $900* 
® 5* 2: 005; . : T . . 

tom (8) 2-dr.,_ $1,185°, $1,125°*, $1,005; | py ymMouTH—'52 Cambridge 4-dr., $1,875 VALDOSTA, GA. 
stationwagon, $1,180; conv., $1,150; De- sa Cambeide ¥ ia 

.. oe eR. 4 E é ge 4-dr., $1,400 50 SD 4 ~ 
luxe (8) 4-dr., $1,045; 2-dr., $1,015; '%- 4 * cialis 29% ‘4c (Tom Hewitt Auto Auction. Sale every 

on >  @Qkn: 1 2-dr., $1,265; conv., $1,325. '49 Deluxe ™ . - : 

ton pickup, $835. '48 conv., $850; '%-ton 2-dr.. §995. °48 SD'4-dr.. $715 Friday. Prices are for sale of June 20.) 
pickup, $680 te Yi i A gate (Sold 127 units out of 188 offerings.) 

HUDSON—'50 Pacemaker (6) 2-dr., $1,- | PONTIAC—’51 Catalina, $2,130*. ’51 Chief- BUIC ‘50 Super 4-dr.. $1.500*. ’48 Spe- 
120. '48 Pacemaker (6) 2-dr., $730; Com-| tain (8) 4-dr., $1,865*; club coupe, $1,- pi why east ‘47 Super ane. $910. ae 
modore (6) club coupe, $705 } 685*, '50 Chieftain (8S) sedanet, $1,495; ‘ 2 ape : oaee al 

LINCOLN-—'51 Cosmopolitan club coupe, | (6) 4-dr., $1,425. ’48 Chieftain (8) se- CADILLAC 51 (62) sedan, $3,375*, $3, - 
$2,405*; 4-dr., $2,375*, $2,205*. "49 club| danet, $935*. ‘47 SL (8) sedanet, $725. 325°. (49 (62) sedan. $2,000*, $2,100°. 
coupe, $1,200*. : '46 SL (6) sedanet, $650 48 (62) conv., $1,860*; sedan, $1,650 

MERCURY—"52 conv., $3,235*. “51 station- | spyupEBAKER ‘51 Commander 4-dr.. $1,- | CHEVROLET—'52 conv., $2,350*, $2,200 





$2,180*, $2,075*; Mont- 











pa ay epg $2,050*: club coupe 530*. °50 Champion club coupe, $990* (Continued on Page 51, Col. 1) 
erey, ,075* ; y., $2,050"; c P ’ - esata pineiamnan iemeniaahaty - Z 
$2,000*, $1,955*. ’50 club coupe, $1,655*. | 

$1,560*; 4-dr., $1,550. °49 4-dr., $1,245; 

conv., $1,240; stationwagon, $1,230. j 
NASH—’51 Rambler stationwagon, $1.580* ere G& t e ey to extra 

$1,535*, $1,480. °49 (600) 2-dr., $960*; 

4-dr., $950*. LLL 
OLDSMOBILE—'52 (98) Holiday, $3,790*; 

(88) Holiday, $3,400*; 4-dr., $2,985 o 

Hite: oy tor wine so so TUCK sales an rotits! 

$2,105*; (88) 4-dr., $2,150*, $1,780*. U co 

(98) 4-dr., $1,885*, $1,815*, $1,650*. 

(98) conv., $1,600*; (76) stationwagon 

$1,010. ’°48 (98) 4-dr., $1.095*. "47 (78) 

club sedan, $770*. 
PACKARD —’59 club sedan, $1.235*. 
PLYMOUTH—’'52 Belvedere, $2,340; Cran- 

brook 4-dr., $1,945. ‘51 Belvedere, $1,- 


840; Cranbrook club coupe, $1,550; Cam- 
bridge 4-dr., $1,450. °50 SD 4-dr., $1,355; 


SD club coupe, $1,325. '49 Deluxe 2-dr., 
$1,100; 4-dr., $1,000. ’48 SD 4-dr., $825, 
$750. 

PONTIAC—'52 Chieftain (8) 4-dr., §$2,- 
625*; 2-dr., $2,600*, °51 Chieftain (8) 
sedan coupe, $2,035*; 2-dr., $2,000*; SL 
(8) 2-dr., $1,725. ‘50 Catalina, $1,975"; 
Chieftain (8) 2-dr., $1,350. °49 conv 


$1,350". '48 conv., $955*. 
STUDEBAKER —’'51 Commander (8) 4-dr., 


$1,580*. "50 Commander (8) club coupe, 
$1,540*; Champion conv., $1,265*; club 
coupe, $1,210*; 2 dr., $1,145*. '48 Cham- 


pion 4-dr., $850*. 
WILLYS—'51 stationwagon, $1,415*. 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction. Sale every 





Friday. Prices are for sale of June 20.) 

BUICK—'50 Super Riviera 2-dr., $1,700*; 
Special 2-dr., $1,290. ‘49 Special 4-dr., 
$840. 

CHEVROLET—'50 SL Deluxe 4-dr., $1,- 
390*; Bel-Air, $1,440*. ‘49 SL Deluxe 
4-dr., $1.115, $1,070. "48 FM 4-dr., 
$850; SM 4-dr., $750; '%-ton panel, $650. 
’47 FM 4-dr., $745. ‘41 SD 4-dr., $210. 
$250. 

CHRYSLER '47 Windsor club coupe, 


$750*. 
DeSOTO.—'51 Custom 4-dr., $1,800*, $1,- 


Sell 6-WHEELERS with 


700*. ‘50 Custom club coupe, $1,390*. 
DODGE —’51 Meadowbrook sedan, $1,655". 

"50 Coronet conv., $1,510*. °46 Custom 

sedan, $590; Deluxe 4-dr., $475. "42 

Custom sedan, $160. 
FORD—’51 Custom (6) sedan, $1,270*. '50 

Custom (6) sedan, $970. °49 Custom (8) | Boo 

club coupe, $1,010; Deluxe (6) 2-dr., 

$830. ‘48 SD (8) sedan, $740. ‘47 SD 

(8) sedan, $600. 
HUDSON—'47 Super (6) club coupe, $560. € 
KAISER—’51 Deluxe sedan, $1,310*; Henry 

J (6) 2-dr., $1,090*. 
MERCURY—'49 sedan, $1,110, $1,090*. '46 se 

sedan, $630 
NASH—’51 Rambler conv., $1,230*. °46 

(600) 2-dr., $475. 
OLDSMOBILE 49 (98) sedan, $1,.375* 

"48 (98) conv $1.175* "46 (98) sedan 

$660* , 7 Ries 
PLYMOUTH —'51 Cambridge 4-dr.. $1,430, Je Your Truckstell Distributor models and combinations .. . 

See aan sean 1 coupe. $830. “47 is an authorized builder of engi- with the right wheelbase, axles, 
PONTIAC — '50 Chieftain (6) club coupe,, meered-for-the-job 6-wheelers bogie, etc. to meet your custom- 

ee ee ene. 9) 3... using Truckstell-Baumis  er’s requirements. G.V. W. rating 
‘ _ $1,220°. SL sedan, , 

$990*; SL «8) sedan, $910* Dual-axle Drive. He uses factory- from 26,000 to 40,000 Ibs. 
STUDEBAKER —'49 Commander (6) sedan H aa 

$1,000, $780. trained personnel . . . factory Send coupon now for new 
| MISCELLANEOUS °50 GMC 2-ton stake, Specifications ... builds trucks — pulletin illustrating 

$1,250. ‘48 Austin 2-dr., $400 ’ 343 f 

to meet customers’ specific the advantages of MCT tape” 
FORT WAYNE, IND. requirements. Truckstell-Baumis Prelate Denes 

(Carl Marker’s Auto Auction. Sale every Je Your Truckstell-equipped 6- dual-axle drive. _ 

Tuesday. Prices are for sale of June 24.) wheeler is specially engineered, You can use this Ay 


(Clean cars in great demand. Sold 123 


cars out of 145 offerings.) sales ammunition 


has many exclusive features, yet 


























BUICK “51 Special 4-dr.. $1,525"; Super prices are competitive. You can to build volume 
Riviera, $2,175*; 2-dr.. $1,855. '50 Spe- owe ' 
cial sedanet, $1,270; RM 4-dr., s1,650*. Offer an unlimited number of and profits! 
‘49 Super 4-dr., §1,275*. 
CADILLAC—'48 (62) 4-dr., $1,705*. °47 
(62) 4-dr., $1,075*. °46 (62) 4-dr.. $1,- 
030° TRUCKSTELL MANUFACTURING COMPANY 
CHEVROLET—'51 FL Deluxe 2-dr., $1,495, 
$1,590*; FL Special 4-dr.. $1,570*: Bel- 
Air, $1,780*. "50 FL 2-dr., $1,270, $1,- 
350*. °49 FL 2-dr., $1,060; club coupe a a ss a ss es es es es ee ee ee we we we ee ee ee 
$985. ‘48 club coupe, $750; 2-dr., $850 
‘47 FM 4-dr., $735. '46 SM 4-dr.. $560 r 
CHRYSLER—'51 NY club coupe, §2,160*: Truckstell Manufacturing Company 
rvyidd $2,175*, °49 Windsor conv., $1,- Union Commerce Building, Cleveland 14, Ohio. 
— 51 egg coupe, $1,675* Send me new bulletin illustrating Truckstell-Baumis Dual-axle drive, 
| DODGE_ so. ciendoutnaahs {-dr., $1.935*. and name of nearest Truckstell Distributor. 
‘49 Coronet 4-dr., $1,155* "48 Deluxe 
2-dr., $860. 
FORD—'52 Custom (8) 4-dr., $2,260*. '51 Your name 
Victoria, $1,670*; Custom (8) conv., 
$1,690; 2-dr., $1,380; 4-dr., $1,565*. ’50 
Custom (8) conv., $1,: 2-dr., $1,255 Dealer 
on Custom (8) 2-dr., club coupe, 
850. °48 Custom (6) coupe, $690. 
"47 Deluxe (8) 2-dr., Saline (6) Address 
| etnes $505 
j JDSON—’49 Super (6) conv., $905 . 
| KAISER—'51 Deluxe 2-dr., $1,400*. 48 | City State 
| 4-dr., $520. '47 4-dr., $405 | 
‘ MERCURY—'52 conv., $2,390*; Monterey, ae 
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| 
|} 580°. ‘50 Meadowbrook sedan, 495*; Champion sedan, $1,405*. '50 Com- 
e e asec $930. ‘47 sedan, $480, mander (8) sedan, $1,170*. 
0, $54! , ree * 
Used-Car Auction Prices | vsti 22 icons, sesso, soso; cm, MILES —22 ‘ton pickup. §1.710, Jeep 
| tom (8) sedan, $1,905, $2,170*. $2,310" 1480; J ero eo Sedan, $1.455*. 51 
$2,355*; %-ton pickup, $1,760. ‘51 conv., 088 eave oe - on ow, 
$2,185°; Custom (8) sedan, $1,510°, $1.-) 
(Continued from Page 50) | 595*, $1,620*, $1,630*, $1,655*. ‘50 Cus- MISC ELLANEOUS 52 GMC \%-ton pick- 
tom (8) sedan, $1,210*, $1,235, $1,330, up, $1,450. °50 GMC 14-ton pickup, $975. 
51 SL Deluxe club coupe, $1,650; sedan, 270*, $2,280*; RM sedan, $2,025* 2,- $1,500. ‘49 conv., $1,005, $1,045, $1,075, 
$1,610, $1,550, $1,525; FL Deluxe sedan, 030*, $2,040*, $2,080*. ‘50 RM sedan,| $1.155. '47 (8) sedan, $520, $595, ALBANY, N. Y 
$1,560; %-ton pickup, $1,025. ‘50 Bel- $1,385*, $1,445*, $1,510*, $1,530* $1,-| $600, $605 ‘ f 9 iN. . 
Air, $1,520; SL Deluxe sedan, $1,325, 735*. ‘49 RM sedan, $1,125", $1,130*, | HUDSON—’51 H sedis ithe, teen. (Tim Anspach Auto Auction. Sale every 
$1,300, $1,280, $1,270; FL Deluxe sedan, $1,300*. $1,410*, $1,425*. ‘46 RM sedan. modore (6) sedan, '$1.600°. O49 Super (6) Monday. Prices are for sale of June 23.) | 
$1,160, $1,050, $1,025, $1,190 49 SL $610, $675, $690. sedan, $950, $1,095. ‘48 Super (6) sedan, (Sharp pieces going strong, but aver- 
Deluxe sedan, $1,150, $1,100 48 SM | CADILLAC—'51 (62) sedan, $3.475*, §$3,- $750". age cars narrowly escaped setback. 
sedan, $800, $850, $800, $790; FL sedan, | 515*: (61) sedan, $3,240* 50 (60) | LINCOLN 52 Cosmopolitan sedan, $3,- | Roush cars decidedly lower and harder 
$900. '47 SM sedan, $830, $760, $750, sedan, $3.370*; (62) sedan, $2,725*. §2.- 665* 50 sedan, $1,355*, $1,590*. ‘49 | t Sell. Sold 144 units out of 180 offer- 
$730; %-ton pickup, $650. ‘46 SM club 885*, $2,940*, $3,105*. ‘49 (62) sedan. sedan, $1,030* $1,120*. $1 155°. , ings.) 
coupe, $610, $550; FM 4-dr., $650 | $1,910*, $2,180", $2,200*, $2,685*. ‘47 MERCURY. 50 8 d $1 450° 49 sed: BUICK--'52 Super Riviera sedan, $2,825* 
CHRYSLER—'52 Saratoga 4-dr., $2,950*.| (62) sedan, $1,225*, $1,280*, $1,300° ” $1,055*, $1,100". $1110°. °47, sedan’ | ‘51 Super sedan, $2,225°. '50 Super se- 
‘51 Windsor sedan, $1,960*, $1.850*. '50 | CHEVROLET "52 Bel-Air, $3.450°: St a oe » Oh : 7 ne dan, $1,800*; Riviera, $1,600*, $1,630*: 
Windsor 4-dr., $1,590; Royal 4-dr., $1,- Deluxe sedan $1,910 $1.930 ‘$31 944 "$2. BP- ‘ Special sedan, $1,150*. ‘49 Super sedan, 
425°. | 010: %-ton pickup, $1,590 $1,595, s1,. | NASH—'52 Rambler stationwagon, $1,825*. $1,320*, $1,325. RM conv., $1,085; 
DeSOTO—'52 Custom 4-dr., $2,325°. °51 | 600; %-ton pickup, §1,360, §1,400, §1.-| 2, Rambler stationwagon, §1,320°, $1,-| sedan, $1,025. "47 Super sedan, $700. 
Deluxe 4-dr., $1,500°. ’50 Custom 4-dr..| 410. ‘51 stationwagon, $1,815; SIL De-| °7?; 32-310. | CADILLAC—"49 (61) sedan, $1,950*, $2,- 
$1,365°. luxe sedan, $1,455, $1,495, $1,505, $1,510; | OLDSMOBILE — ‘52 (88) sedan, $2,900*./ 150%; (62) sedan, $2,250*. ‘41 sedan, 
DODGE—’52 Diplomat, $2,385*. '50 Mea- %-ton pickup, $1,250, $1,260, $1,290. '50 ea (98) sedan, $2,120°, 52,235" 5s | $310. 
. conv., $1,450, $1,500, $1,525, $1,550; SL| 560". , Sedan, ,51.460°, $1,510°. | CHEVROLET--'52 Bel-Air, $2,225. '51 SL 


dowbrook 4-dr., $1,200 


FORD—’'52 Custom (8) club coupe, §$2,- 
275*; sedan, $1,975; %-ton pickup, $1,- 
255. °51 Victoria, $1,810*, $1.650; Cus- 
tom (8) sedan, $1,700. $1,660, $1,650, 
$1,550; stationwagon, $1,715, 2 at $1,- 
625. °50 Custom (8) sedan, $1,100, $1,- 


025. '49 conv., $1.125; Custom (8) sedan, 
$975. $825. '48 SD (8) sedan, $865. $750. 
‘47 SD (8) sedan, $790, $685. '46 SD (8) 
club coupe, $625. '40 4-dr., $225. 
HUDSON—’50 Commodore (8) conv., 
250. °49 Super (6) conv., $1,000. 
KAISER—’51 sedan, $1,200*, $1,000. 
LINCOLN—’'49 sedan, $1,200*, $1,150*. 
MERCURY—'51 sedan, $1,750. ‘50 sedan. 
$1,460, $1,450, $1.370, $1,350, $1.345. "49 
sedan, $1,150. °46 sedan, $690, $550. 
NASH—’51 Rambler stationwagon. $1,360: 


$1,- 


SL Deluxe sedan, $1,010, $1,025, $1,045, (200) sedan, $1,810*. sedan, $1,535, $1.530: v 750. ’ 
$1,075. '48 FM sedan, $795, $815, $840, | PLYMOUTH—'52 Cranbrook sedan, $1,930, | a, dine dina ale eee 
$850. °47 SM sedan, $740, $750, $760,| $2,310*; Suburban, $2,205. ‘5i conv.,| $1,170, $1,290, $1,260;' conv... $1.410: 
$820. °46 FM sedan’ $510, $575. $1,625, $1,720; Cranbrook sedan, $1,410.| Bel-Air, $1,500. SL Deluxe sedan, 
CHRYSLER—'52 NY sedan, $3,230, $3.- $1,480, $1.490. ‘50 conv. , $1,400, $1,440. | $1,040, $950, $1,070, $1,075; SL Special 
250°; Windsor sedan, $2.405*, $2,505*,/ gi. 'sihag $1,195, $1,210; SD sedan, | sedan, $900; FL Deluxe sedan, $1,025, 
$2,520*. '51 NY sedan, $2,315*; Windsor — ee $1,050. "48 SM sedan, $885; FL aero- 
sedan, $1,810*, $1,905", $2,045*. '50| PONTIAC — '52 stationwagon, $2,915"; sedan, $875, $925; FM sedan, $935, $880. 
NY sedan, $1,595*, $1,610*, $1,635*, $1,- Catalina, $2,700*, $2,710*, $2,850*; Chief-| ‘47 FM _ conv., $770, 5725; SM _ sedan. 
745*. ‘49 NY sedan, $1,105*, $1,235*, tain (8) sedan, $2,355*, $2,410*, $2. | $625. °46 SM sedan, $575, 41 SD | 
$1,390*. '48 Windsor sedan, $820*, $845*, 595*. ‘51 Catalina, $2,300*; Chieftain sedan, $100; MD sedan, $135. 
$895*. > em, $1,770*, $1,800*, $1,810*, $1,- | CHRYSLER—'50 Royal sedan, $1,625*, 
| Des 5 35*. °5 890°. °50 Chieftain (8) sedan, $1,355*, $1,550. °49 Saratoga sedan 1,400*; 
| Garryall, $1,900". "4? adare oreo, °° | $1,960%, $1,420, $1,510°, $1,525°. "49 S| Windsor sedan $1.555°. LS 
peo 2 2 yl | (8) sedan, $1,025*, $1,100*, $1,125*. DeSOTO—’'51 Custom sedan, $1,780*. °50 
DODGE — °52_ %-ton pickup, $1,225. 51 | STUDEBAKER—'52 %-ton pickup, $1,050.| Deluxe conv., $1,800: 


conv., $1,300. °50 Statesman 4-dr., $1.- 
010. 

OLDSMOBILE—’52 (98) Holiday, $3,450*. 
‘51 (88) Conv., $2,250*; (98) Holiday. | 
$2.225*; (88) sedan, $1,775*. ‘50 (88) 
sedan, $1,650*, $1,540*. $1,425. "49 (98) 
sedan, $1.260*. $1,250*. 

PLYMOUTH — '50 Deluxe sedan. $1,175. 


$1.100. °48 Deluxe sedan, $680. $640. ‘47 
Deluxe sedan, $660. '41 4-dr., £290. 

PONTIAC—’51 Chieftain (8) club cniune. 
$1.800*. '50 Chieftain (6) conv.. $1,625*: 
sedan, $1.500*. $1.375: SL (6) 2-dr.. $1 - 
190. °'49 Chieftain (8) 2-dr.. $995. ‘48 
SL (6) club coupe, $700. '47 Chieftain 
(8) 2-dr., $750. 

STUDEBAKER—’51 Champion conv., $1,- 
450; 4-dr., $1,265. 

WILLYS — ’52 stationwagon, $1,400. 
Jeepster, $580, $565. 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale everv Wed- 

nesday. Prices are for sale of June 25.) 

(Prices steady, action good with brisk 
bidding. Sold 88 units out of 117 offer- 
ings.) 

BUICK—’51 RM sedan. $2,150*: 
$2,300*, $2.280*. '50 Suver sedan £1 - 
600*, $1,585*: Special sedan, $1.350. 49 
Super conv., $1,425*. ‘47 RM sedan. 

‘00. 


$700. . 

CADILLAC—’50 (62) sedan, $2.870*. ‘49 
(62) sedan, $2,190*; conv., $2,600*; (60) 
sedan, $2,160*. 

CHEVROLET—’'51 SL Deluxe sedan §&!1 - 
640*. $1,590. $1,450; SL Special seden. 
$1,250; Bel-Air, $1,870: conv., $1,825*. 
‘50 Bel-Air, $1,500*; SL Deluxe sedan. 
$1,275, $1,240, $900: SL Special sedan. 
$1.170. °49 SL Deluxe sedan. $1.089. 
$1,060. °48 FM sedan, $810. $890° SM 
sedan. $700, $690. ‘46 SM sedan, $610. 
‘40 SD sedan. $170. 

CHRYSLER—’50 NY sedan, $1,550*, $1,- 
535*, $1,485*. °49 NY sedan, $1,300*. 
‘48 Windsor sedan, $685*. 

DeSOTO—'51 Custom conv., $2,010*: Cus- 
tom Sportsman. $2.150*. '50 Custom se- 
dan, $1,550*, $1,530°; conv., $1,580*. '49 
Custom sedan, $1,160, $1,220. 

DODGE—’'50 Coronet sedan, $1,440*. 
Coronet sedan, $1,210*, $1,230*. 

FORD—'52 Custom (8) sedan, $2.150*. '51 


"48 


Suver 


"49 


Custom (8) conv., $1,900*; Crestliner 
$1,600; sedan, $1,585, $1,490. '50 Custom 
(8) sedan, $1,250, $1,170; Deluxe (8) 
sedan, $1,140. '49 Custom (8) conv., 
$780; Deluxe (6) sedan, $940. ‘40 Deluxe 
sedan, $200 


KAISER—’51 sedan, $1,500. °50 Traveller, 


$845. 

MERCURY—'51 sedan, $1.815. "50 sedan 
$1.490. °'49 conv., $1,280. ‘48 sedan, 
$725. 

NASH—’50 Super sedan. $910. 


OLDSMOBILE—'51 (88) sedan. $1,950* 
"50 (98) sedan. $1.760*. '49 (98) sedan, 
$1,280*, $1,250*. °46 (78) sedan. $580*. 


PLYMOUTH—’51 Cranbrook sedan. $1,410. | 


$1.250, $1,235. ‘49 SD 
Deluxe sedan, $1.000. ‘48 
‘41 sedan, $230 
(8) sedan. 


‘50 SD _ sedan, 
sedan, $1,110; 
Deluxe sedan, $800. 
PONTIAC—’'52 Chieftain 


200*. '51 Chieftain (8) Catalina, $2,375*, 
$2,335*. °50 Chieftain (8) sedan, $1.- ! 
500*. '48 SL (8) conv., $900; SL (8) 
sedan, $880. °46 SL (8) sedan, $649. ‘41 


sedan. $190. $185. 
STUDEBAKER —'51 Commander (8) sedan, 


$1.460*; Champion sedan, $1,390. ‘50 
Champion sedan, $1,100. 

DENVER 
(Denver Auto Auction. Sale every Tues- 


day at Littleton, Colo. Prices are for sale 
of June 24.) 
(Prices steady. 
419 offerings.) 
BUICK—’52 RM 
‘51 Super sedan, 


Sold 297 units out of 
$3,310* 
$2,- 


$3,175*, 
$2,220°, 


sedan, 
$2,205°*, 








“BORROUGHS BINS" 


SLIDING SHELVES 
SNAP-ON DIVIDERS 


NICK'S CHEVROLET-OLDS 
WOODBINE, N. J. 
“Have Changed to Borroughs" 
EAST COAST DISTRIBUTING CO. 


Berwyn, Pa. Tel. Berwyn 0405 
327 Hopkins Road, Balti e 12, Md. 


Covering Eastern Pa., Del., Southern 
Jersey, Md., Va., and D.C. 








$2,- 


Deluxe sedan, $1,245, $1,325, $1,350. 


Diplomat, $1,750*; 


"49 





Coronet sedan, §$1,- ' 
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$1,580*, $1,660*. '49 (98) sedan, $1,370*. 
| PACKARD—'51 





ign of a good. neighbor! 





$1,350"; 











Special sedan, $1,010, 


— 





$1,150; SL Deluxe 


‘51 Commander (8) sedan, $1,410*, $1,- DODGE—'52 Wayfarer sedan, $1,775; Mea- 


| $1,300*, $1,260*. '46 SL (8) sedan, $450, 
0 
| 


dowbrook sedan, $2,125*, $2,150*, ’50 
Wayfarer sedan, $1,250; Coronet sedan, 
$1,500. '47 Custom sedan, $560, S700. '46 
1%-ton rack, $300. 
| FORD—.'52 Custom stationwagon 
‘51 Victoria, $1,775, $1,800. °50 
(8) sedan, $1,020, $1,025, $1,100; 


$2,275°*. 
Custom 
conv., 


$1,250. '49 Custom (8) sedan, $805, $825, 
$950*; Deluxe (8) sedan, $785. ‘48 SD 
(8) sedan, $650, $600, $575. ‘47 SD (8) 
sedan, $665; stationwagon, $450; Deluxe 
(6) sedan, $580. '46 SD (8) sedan, $540, 
$290. °30 ‘‘A’’ roadster, $250. 
FRAZER—’'51 sedan, $1,350*. 


HUDSON—'48 Super (8) sedan, $460 

KAISER—'49 sedan, $720, $750 

LINCOLN—'49 Cosmopolitan sedan, $910*, 
$9S5*. 

MERCURY —'51 conv., $2,110*, $1,650, $2.- 
050*; sedan, $1,860. '50 sedan, $1,375. 
‘47 sedan, $660. 

NASH-—’'51 Rambler stationwagon, $1,375. 


"49 (600) sedan, $685*, $740; Super Spe- 
cial sedan, $910. '46 (600) sedan, $500. 


OLDSMOBILE—'52 (88) holiday, $3,025*. 
"51 (88) sedan, $2,000*. ’50 (88) sedan, 
$1,700*, $1,300*; (98) sedan, $1,625*. 

| ‘49 (98) sedan, $1,125*, $1,240. "48 (98) 
sedan, $1,055*; conv., $1,200*. °46 (78) 
sedan, $610*. 

PLYMOUTH—'52 = Cranbrook Belvedere, 


$2,275; Cambridge sedan, $1,785. ’50 SD 
sedan, $1,220. '49 Deluxe sedan, $1,000. 
'48 SD sedan, $770, $725. '47 SD sedan, 
$710. '46 SD sedan, $450. 


PONTIAC-°52 Chieftain (8) Catalina, 
$2,900*, $2,850*. °51 Chieftain (8) se- 
dan, $1,820; SL (8) sedan, $1,930*. ’50 
Chieftain (6) sedan, $1,300; Deluxe (6) 
sedan, $1,285; Catalina, $1,800*; SL (8) 
sedan, $1,600*. '49 Chieftain (8) sedan, 





STUDEBAKER—’52 Commander Starliner, 
(Continued on Page 54, Coil. 1) 
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AR DEALERS and service shop 
managers find the Author- 
ized Auto-Lite Service Dealer 
in every town to be a good 
neighbor. He has ignition spe- 
cialists available for your con- 
venience ... he can take care 
of warrantee replacements and 
service ... he has an organized 


od nel 


‘Mail 


training program for your me- 
chanics so you can give com- 
petent electrical service for 
increased volume and _ profits. 
In addition, your good neighbor 
handles a complete line of Auto- 
Lite Original Factory Parts to 
supply you whenever parts are 
needed, Let him serve you. 


THE ELECTRIC AUTO-LITE COMPANY 


Toledo 1 


Parts & Service Division 


Ohio 


TUNE IN “SUSPENSE! . . . CBS TELEVISION TUESDAYS 


shbor poli 
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Roundup from State Capitals... 








By Bethune Jones 


Staff Correspondent 


a WYOMING, State 


proposed enactment of legislation 
to prevent coercion of credit pur- 
chasers in their choice of insurance 
agents and insurance companies. 

Louisiana’s house of representa- 
tives killed a bill to repeal the state 
fair trade act, permitting manufac- 
turers to establish minimum re- 
sale prices for trade-marked prod- 
ucts through contracts with retail- 
ers. 

Rejected in Massachusetts for 
the fourth time in as many years 
was a bill advocated by Gov. 


Insurance | 
Commissioner Ford S. Taft has | 





Dever to expand and strengthen 
the state commission on the nec- 
essaries of life and create the 
position of consumers’ counsel. 
The commission would have been 
empowered to investigate private 
businesses under the guise of pre- 
venting excessive prices for es- 
sential commodities and services. 

A bill calling for compulsory 
semi-annual inspection of motor 
vehicles at state-designated private 
garages was introduced in Louisi- 
ana. Relocation of six New Jersey 
motor vehicle inspection stations 
and the construction of seven addi- 
tional stations has been proposed 








BUILD-UP KITS and HELPER SPRINGS 


Are your customers satisfied with the carrying capacity of the 
trucks you sell them? Provide your customers with increased 
carrying capacity and full payload protection, and at the same 
time add to your profits on every truck sold — install Trainor 
Build-up Kits and Helper Springs, superior products of a com- 
pany serving the world for more than 50 years. For a small 
additional cost, your customer can add many pounds to his 
payload — Trainor Build-up Kits and Helper Springs stabilize 
the load, protect the vehicle, and greatly reduce side sway. 


Trainor Helper Springs, designed for installation on 
Y, to 1 ton trucks, are individually load tested and electric- 
ally heat treated, and come with brackets of alloy spring steel. 


Trainor Build-up Kits reinforce the main and helper 
springs and greatly increase the carrying capacity of 112 to 


3 ton: trucks. 


Complete kits include extra leaves, extra-long U-bolts, and 
rebound clips and bolts. Installation of Trainor Build-up Kits 
and Helper Springs is quick and easy, with no holes to drill 


and no special tools required. 


Earn extra profits by installing Trainor 
Build-up Kits and Helper Springs on 


every truck you sell. 


ATR. 


7] 


For complete details mail coupon today. 





whi tla tion A ectin Auto Sidnste 
G F 4 


| by Acting State Vehicle Director | 





William J. Dearden. 
- o - 
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| | 
| J OUISIANA’S senate passed and | 





sent to the house a uniform 
motorists’ financial responsibility 
act, requiring proof of financial re- 


sponsibility by owners and driv-| 


ers of motor vehicles involved in 
accidents or forfeiture of licenses. 
Laws of this type were enacted 
earlier this year in Mississippi, 
Rhode Island and South Carolina, 
while similar acts were strength- 
ened or otherwise amended in sev- 
eral other states, including Ari- 
zona, Michigan, New Jersey, New 
York and Virginia. Such laws have 
now been adopted by some 39 
states. 

Proposals for compulsory mo- 
torists’ liability insurance were 
rejected this year by legislatures 
of nine states—Arizona, Georgia, 
Kentucky, Maryland, Mississippi, 
New Jersey, New York, Rhode 
Island and Virginia. In Massa- 
chusetts, the only state which 
now has a compulsory insurance 
law, the legislature was flooded 
with proposals for changes or re- 
peal of the system. 

In a move hailed by proponents 
as setting a pattern for other states 
seeking an alternative to compul- 
sory insurance, New Jersey this 
year enacted bills giving the state 
a strong financial responsibility law 
and a unique companion unsatis- 


fied judgment fund to be operated | 
insurance companies. | 


by private 
Constitutionality of the New Jer- 
sey program is expected to be chal- 
lenged, however, and pending the 
outcome of that test and some ac- 
tual experience under the legisla- 
tion, the plan is unlikely to be 
widely copied. 

North Dakota and several Cana- 
dian provinces are now operating 
unsatisfied judgment funds, but 
these differ from New Jersey in 
that the funds are not operated by 
private insurance carriers. An un- 
satisfied judgment fund proposal 
was rejected this year in Michigan. 

* * 


YOMING’S legislature will be 

asked next year to increase 
driver license fees from $1 to $3 
for three-year periods to provide 
revenue for expansion of the state 
highway patrol. 

Louisiana motorists will save an 
estimated $10,000,000 a year as the 
result of enactment of a bill reduc- 
ing the state gasoline tax rate from 
nine to seven cents a gallon. The 
nine-cent rate, enacted in 1948, is 
the highest in the nation. In re- 
turning to the seven-cent level, ef- 
fective Aug. 31, Louisiana will share 
top gas tax rate distinction with 
Florida, Kentucky, Mississippi, 
North Carolina, South Carolina 
and Tennessee. 

Michigan’s supreme court ruled 
that a 1951 law increasing the 
gasoline taxes from three to 4% 
cents a galion was an appropria- 
tions act, not subject to public 

referendum. 

An increase in Ohio’s gasoline 
tax rate from four to five cents a 
gallon and imposition of a weight- 
distance tax against trucks are ad- 

vocated by the County Engineers 
Assn. of Ohio ... A bill to increase 
the District of Columbia gasoline 
tax from four to five cents a gallon 
was recently passed by the U. S. 
Senate and sent to the House. 
* * ~ 
aes seeking a one-cent in- 
crease in Montana’s gasoline 


|tax rate, Gov. Bonner’s committee | 





K-F Plane Production 
Reported on Schedule 

WILLOW RUN.—Kaiser - Fra- 
zer deliveries of Fairchild C-119 
cargo planes to the Air Force 
were on schedule in June for the 
second consecutive month, the 
company reported. 

The schedule-making ship was 
accepted on June 30, almost one 
year from the starting date of 
assembly and fabricating opera- 
tions at the Willow Run auto- 
mobile and aircraft plant. The 
company delivered two ships to 
the Air Force in the last week 
of May. 





| 
| 
} 
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That'll be about 78 cents a 


pound, Mr. Meyer! 





on highway financing will recom- 
mend additional highway revenue 
proposals prior to the next state 
legislative session. 

Protesting the immunity from 
motor fuel and other state levies 
enjoyed by contractors working 
on Atomic Energy Commission 
projects, Charles F. Conlon, ex- 
ecutive secretary of the National 
Assn. of Tax Administrators, has 
warned that huge losses in state 
revenue would result if the ex- 
emptions were utilized as a prec- 
edent by other federal agencies. 
He urges that Congress amend 
the Atomic Energy Act so as to 
revoke such immunity. 


New toll road history was writ- 
ten when $326,000,000 in Ohio turn- 
pike 3% percent revenue bonds 
were awarded an investment bank- 


|ing syndicate. After awarding te 
| issue, the largest of its kind ev>r 
placed on the market at one tin 2, 
the commission sought a quik 
| determination by the Ohio supreme 
court of state turnpike act consti- 
tutionality questions. Constructicn 
| of the 241-mile cross-state turnpii-e 
is scheduled to get started this fa |, 
Another toll road financing deve'- 
| opment this month was the Okl:- 
homa turnpike authority’s issuance 
| of an additional $7,000,000 in revi - 
nue bonds to complete its Okla- 
|homa City-Tulsa toll road. This is 
|in addition to the original $31,000 - 
|000 revenue bond issue for the 
| project, construction of which is 
| scheduled for completion Jan. 1. 
| . > - 


| ENABLING legislation for a 130- 
| mile cross-state toll superhigh- 
way from Boston to the New York 
state line was given final passage 
by the Massachusetts legislature. 
A three-member authority is em- 
powered to issue revenue bonds to 
finance the estimated $150,000,000 
to $200,000,000 cost of the project. 
Controversy over the northern 
terminus of the projected West 
Virginia toll expressway was ended 
when officials decided on a point 
|a@ short distance east of the 
| Charleston city limits. Actual con- 
struction of the expressway, for 
which a $96,000,000 revenue bond is- 
sue has been sold, is expected to 
start in three or four months. It 
will run 88 miles between Princeton 
and Charleston. 
Meanwhile, additional states 
(See ROUNDUP, Page 53, Col. 3) 














transportation service. 


WRITE FOR 
a tele) 403i 


TRUCKS 





DO YOU OPERATE A BONA FIDE 
TRUCK LEASING COMPANY? 


You may wish to consider affiliating 
with National Truck Leasing System 


Coast-to-Coast network of independent truck leasing companies 


Many of our members have pioneered in supplying the public with this unique 
Franchise openings are available in selected cities throughout 








the country. 


It may also be that in your community 
truck leasing is a new-type_ service 
which you have considered establishing, 
because you have experience in truck 
procurement and maintenance, as well 
as the financial resources to build up 
such an enterprise as A SEPARATE 
COMPANY from your present opera- 
tions. Our trade association activities 
especially aid such members. 


Write for our “‘Let’s Get Acquainted’’ 
brochure 


NATIONAL TRUCK LEASING 
SYSTEM 
Dept. A-1 23 East Jackson Bivd. 
CHICAGO 4, ILLINOIS 











how to BUILD and HOLD 


SERVICE VOLUME 


More than 4,000 aggressive car 
dealers have proved the use of Stemac 
Service Emblems bring back the cars 
they sell for servicing—that no promotion 
expense pays dividends year-in and year- 
out to compare with the small cost of 
Stemac Emblems. 

Finest quality chrome finish. Supe- 
rior workmanship. Deep, clean-cut, easily 
read letters of all new metal. Flexibility 
to mount on any curved surface—all tell 
you that here is the finest service name 
plate you can buy, yet whose cost is 
surprisingly low. 


MAIL COUPON TODAY! tet vs send you a typical 


Stemac Service Emblem FREE. 





Test it! Bend it! Compare it! 


See why Stemac is the Service Emblem chosen by over 4,000 
leading car dealers to represent them on the new cars that 


leave their sales floor. 


Gentlemen: Please send typical FREE 


Address. 


—-—STEMAC COM PANY 1281 So. Cherokee, Denver, Colo.- ——, 


and comparison, together with complete details on how | can build and hold 
service business by using Stemac Service Emblems. 


Stemac Service Emblem for inspection 





Firm Name 





a 
< 


Zone. State. 





Title. 





o 
< 
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Ford’s Mr. Smith 


Radioactivity Engineer 


Is Constantly Guarded 


By Elaborate Array of Gadgets 


YEARBORN, Mich.—Ford Motor , 


C«.’s most closely guarded man 
mildly points out that he really 
dvesn’t live dangerously at all— 
he’s just careful. 

He is Arthur Smith, 31, Oak 
Ridge-trained research engineer 
in charge of Ford’s engineering 
research radioactive isotope lab- 
oratory. 

While he is guarded by one of in- 
dustry’s most elaborate and vigil- 
ant arrangements of Geiger coun- 
ters and radioactivity protection 
devices, his greatest hazard, he 
thinks, is falling off his three-rung 
laboratory stool. 

Working daily in a 40-foot, anti- 
septic-looking locked room in the 
engineering staff’s research build- 
ing, Smith handles Ford’s radio- 
active cobalt, iron, tungsten, polo- 
nium and radium D. They are all 
used in engineering measurements 


for designing and 
| products. 

| Smith points out, however, that 
| if he stood one foot away from a 
piece of radioactive cobalt, the hot- 
| test material in the laboratory, for 
10 hours straight, he would get the 
equivalent radiation of the neigh- 
borhood doctor’s X-ray. 

Even more prosaic, says Smith, 
is the fact that if he deliberately 
sat down and drank the 20 quarts 
of water, diluted with a small 
amount of radioactive tungsten, 
used in testing Ford engine gas- 
ket performance, doctors couldn’t 
detect anything other than he 
was pretty full of water. 

Smith keeps his corners covered, 
however. 

A Geiger counter stands on a ta- 
ble in the center of the room— 
clicking away. It’s action, however, 
comes from the sun’s cosmic ray 
activity, not from any loose radia- 
tion around the laboratory. Anoth- 


























a quick way to 


*You can double the number of 
deliveries per day with Anthony 
LIFT GATES to do the heavy 
loading and unloading. These 
hydraulic “freight elevators” 
keep trucks on the move . . . Cut 
down on “stopped” time with 

speedier pick-ups and deliveries. 





IMPROVE 
YOUR SERVICE 


LUFT GATES “drama- 
tize’’ deliveries. 
Handle merchandise 
gently and carefully. 
Eliminate damage 
claims. Reduce per- 
sonnel accidents. 


testing Ford | 
| 


ler, and bigger, alerting device, 
\“Cutie Pie,” stands in the corner. 
|It gets its name from its original 
|algebraic designation—Q-D pi. Ad- 
| ditionally, each laboratory employe 
|carries a pen-like electron counter 
jin his pocket, just in case. 

Rubber gloves, three-foot screw- 


A Careful Man— 


Arthur Smith, Ford's most  closely- 
guarded man, directs activities of Ford's 
engineering staff radioactive isotope 
laboratory in the engineering research 
building in Dearborn. Surrounded by 
Geiger counters and warning signs, and 
wearing rubber gloves, Smith withdraws 
some radioactive tungsten from a bottle 
for use as a measuring agent in research 
activities. Note the unique three-bladed 
seal on bottle containing radioactive ma- 
terial; it is the stamp applied to all 


industrial radioactive isotopes by the 
Atomic Energy Commission. 
. = & 


drivers, glass hoods and steel brick 
shields are other protective devices. 
The most common working mate- 
rial, however, is paper diapers, used 
to wipe off the radioactive mate- 
rials. Their absorbant qualities 
can’t be beat, says Smith. 
Industrial radioactive material 
looks remarkably un-glamorous. 
Cobalt is a black, gummy, semi- 











INCREASE* THE DELIVERY 
CAPACITY OF YOUR TRUCKS 


Cut Costs at the 
same time with 


power closing, to fit 





Models for any truck from Y2-ton to 
heavy semi-trailers. Write for the name 
of your nearest distributor. Ask for a 
demonstration or a “Model” that shows 
how to evaluate your need for a LIFT 


on 


GATE. 


ANTHONY LIFT GATES 


One man can wheel a bulky, heavy load onto a LIFT GATE 
. . . lift it with smooth, hydraulic power . . . and wheel it 
into the truck . . . all in a matter of seconds. Simple, safe, 
trouble-free LIFT GATES lift all types of loads, up to 2000 
Ibs. Load or unload from curb, dock and ground levels. 
Cut costs up to 50% and more. Available in types, and with 


your needs. 









Address: Dept. 109 


ANTHONY COMPANY 






STREATOR e 


ILLINOIS 








FEWER PARTS — 


STEEL STRIKE — NO NEW CARS AND 


OPERATING COSTS AND EXPENSES 


Profit Guide Book 


By J. B. Van Tassel, 


HOW TO REDUCE 


New 1952 


Dealer Business Consultant 





As Taken from My 





Van Tassel 


PROFIT and LOSS FACTS 


in 1951 — For the Guidance of Dealer Management in 1952 


Price, $5.00 Postpaid 


Copy of my latest percentages of individual expenses 
to total sales free with each book. 


Analysis of Dealers' Operations Nationally 





J. B. VAN TASSEL - - 





332 SO. MICHIGAN AVE. - - 


CHICAGO 4, ILL. 








Roundup 


(Continued from Page 52) 


join the list evidencing interest 
in toll roads. Gov. Browning has 
announced plans to seek toll road 
enabling legislation in Tennessee 

... A request for study of such 
legislation was submitted to the 

Kansas state legislative council, 
with similar studies in progress 

in a number of other states. 

On the state tax front, an indus- 
trial processing tax has been pro- 
posed in Michigan. The proposed 
tax would be levied at the rate of 
2 percent on all new machinery 
and materials used in Michigan’s 
vast manufacturing industry, to 
yield an estimated $20,000,000 a 
year. 

* * a 

N INITIATED measure to in- 
‘1. crease Oklahoma’s sales tax 
from 2 to 3 percent, to raise funds 


on the November ballot. 

Also-to appear on the Novem- 
ber ballot in Oklahoma will be 
a variety of new and increased 
taxes amounting to $18,000,000 
annually to finance a proposed 
soldier bonus program. The taxes 
would include levies against in- 
dividual and corporate income, 
oil and natural gas, beer, tobacco 
products and the severance of 
natural resources. 

A proposed New Hampshire 


for resale at retail was declared 
unconstitutional. 
* * + 
PROPOSED state constitution- 
al amendment to permit a 
graduate state income tax was de- 
feated by a joint session of the 
Massachusetts legislature. A bill in- 
creasing Louisiana state income 
tax exemption provisions, with ex- 
pected savings of $2,000,000 annual- 
ly for taxpayers, was enacted. 
Constitutionality of a 1952 Vir- 
ginia law permitting counties “op- 
erating under the county manager 
form of government” to levy local 
license taxes against motor vehicles 
is being challenged in the courts. 
Henrico, Warwick and Arlington 
counties are the only three in the 
state which now have the county 
manager form of government and 
thus are affected by the enabling 
act. 








for old-age pensions, will appear | 


transfer tax upon tangible personal | 
property purchased at wholesale | 


Energy 
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liquid, kept in a bottle. Radio- 
active iron comes in polished flat 


| eihibeied to about a month’s 
atomic bombardment in the atom- 


discs, about as big as a penny |ic pile at Oak Ridge, Tenn. Each 
and three times as thick. The | iron disc, for example, costs about 
tungsten is a clear liquid, dan- | $100. 

gerous to drink in the concen- | Smith notes that in the entire 


trated form, but could be carried 
around indefinitely. 


| history of American radioactivity 
experimentation, involving millions 
of man hours and tens of thousands 


Radioactive elements are pur-| 
chased by Ford from the Atomic | of people, only seven persons, to 
Commission after being ' date, have been injured. 

































AMERICA’S MOST VERSATILE POWER WRECKER 
—ONE MAN DOES THE WORK OF TEN...OR MORE! 
The BOOM TRUCK AND 


New Asht OWL. WRECKER COMBINATION 


Here is an automotive unit which efficiently serves the dual 
purpose of a power wrecker and a mobile crane or boom 
truck. 


AS A BOOM 
TRUCK FOR 


CITY WATER DEPT 
PLACING 
HYDRANTS 


For wrecking work, towing or retrieving cars and trucks 
the Ashton Model 19-51 EXB extension boom (patented ) 
wrecker is an outstanding performer. Safe, fast, simple and 
reliable. No complicated rigging. @ ‘ 
LOADING STEEL 


This modern wrecker constitutes an all purpose, one-man 
OR STONE 


boom truck that fully meets the constant demand for count- 
less heavy lifting jobs. The extension boom lifts from 0° 
to 80°—fully elevated the boom head is 16’ above the 
ground—an added 5! 4’ is gained by a special extension kit. 


Get the facts and you will get an Ashton. 


CONTRACTORS 
LAYING PIPE 


~~ asi 
OR ERECTING 
STRUCTURAL STEEL 





FEATURES 


. Solid “A” Frame of heovy structural 6. Power Winch, 7/2 Tons safe lood 


POWER COMPANIES 
SETTING POLES 


steel, oall-welded, gives maximum Worm and geor drive. Free reeling 


strength. 
Hand Winch, 2 Ton Cap.Ratio4tol, 7 
22 to 1. Lifts the boom with 6 ton load. 


clutch control. Automatic brake. H. D. 
reversable power take-off and drive. 
. Body, Ashton streamline design. All- 
steel, all-welded. Stondard Model, 
length 96” inside width 68". Extended 
fenders and running boords. Hand 
rails; floor, heavy safety tread steel 
plote, Special body width 92” or 
over, Flush sides, Recessed steps. 
8. Remote Control Levers for clutch 
and power toke-off. 
9. Spacer and lift bar Ashton design, 
provides rigid towing connection, pre- 
vents lash or side swoy. 


~ 


bad 


Extension Boom (patented) odjust- 
able to six positions. Normal to o 
maximum boom length of 14 ft. 
Boom Head Assembly. New Ashton 
design (patented). Self-aligning head 
swings on o 120° arc. 


> 


- at 
AND COUNTLESS 
OTHER HEAVY 
LIFTING JOBS 


Cable Guard to prevent cable cross- 
ing drum flanges. (opt. at extra cost) 





Ashton. POWER WRECKER EQUIPMENT CO., 


701 W. LAFAYETTE 


INC. 


AVE DETROIT 16 MICHIGAN 








SALES INCREASE 


wm AVIS 


Mr. A. Standish, Avis Rent-A-Car Sys- 
tem Licensee at Phoenix, Ariz., says, “My Avis franchise is a 
real profit maker. | have built my business from a mere $20,- 
000 volume to $80,000 in the short period of two years. | 
have placed cars at all the airports in the state of Arizona 
- . No matter where you fly in Arizona you can step into a 
new Avis car and be on your way at one-third the cost of 
taxi fare.” 


“Il am planning to open six new Avis offices in two other 
states. Avis franchises mean big profits for me." 

Mail the coupon below for details about the Avis profit- 
making franchise. 


Mr. Standish’s letter is on file 
at our offices. 


Mr. 
division Avis 
Fullerton Avenue, Detroit 4, Michigan. 

I am interested in Profits. Send me de- 
tails of your money-making licensee pro- 
gram. 


Paul A. Larsen, 
Rent-A-Car om 





10734 


Street 





A WORLD-WIDE ORGANIZATION | 





Zone State 


| 
| 
Name ... ; | 
4 
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|} Custom (8) 4-dr., $1,140*, $1,080; De- 3 ivi 7 , 
e e | luxe (6) 2-dr., $990. '49 Custom (8) sta- | Meon $1,970; sedan, $1,250; Buper ex ~~ 
se ai r | goon 40) chub sous deck, eae ee $1,405; sedan, $1,325. . sa 

ad UC ion rices | tom (6) club coupe, $915, $910 ik SD . ¢ ol aie ah ‘ 

(8) 2-dr.. $760 17. SD (8) stationwag | CADILLAC 1) (61) sedan, $2,675* 
| on, $540: Deluxe (8) 2-dr.. $575. ‘46 SD (62) sedan, 2,250*, §$2,225°* "48 (6 
: (6) 2-dr., $525 sedan, $1,725°* 47 (62) sedan, $1,210 
(Continued from Page 51) | FRAZER 48 Manhattan 4-dr., $650* i“ aoe -'51 ‘2-ton panel, $1,260 
$2,500*. '51 Champion sedan, $1,225*. ‘50 I . HUDSON—'50 Super (8) club coupe, $1,000 a tg ng pet = a 
Champion sedan $1,160* 48 Champion MANHEIM, PA. ’48 Super (6) oo By $710 : i 91.170 ". bau cae Ete” 
sedan, $735. i _,(Manheim_ Auto Sales and Auction Co. | KAISER—’51 4-dr $1,180; Henry J (6) SL Deluxe sedan, $1,160, $1,030; FL De 

“sane Mae oe aon gece vege Metro oo ay Friday Prices are for sale of $920. '48 4-dr., $410 luxe sedan, $1,060; sedan delivery, $76: 
yvanel, $47 5 enault sedan, $340 acct HO 0-4 4 , , MERCURY—'5!1 2-dr 720* q 4. ‘48 FL aerosedan, $986, $880. ‘47 conv 

é Pp Bs ~— Sold 121 units out $650 ii eS ae $835, $710. ‘40 sedan, $115 
AMARILLO, TEX. BUICK—'51 Super Riviera, $2,280* $2 NASH-—'51 Statesman 2-dr., $1,165. ‘50 CHRYSLER—’'51 Windsor sedan, $2,280 
‘Amarillo Auction. Sale every Friday 275*; RM Riviera, $2,260* 50 Special sale: a conv. $1,095. "49 (600) 4-dr., | ‘50 Windsor sedan, $1,625*. ‘46 Saratog 

Prices are for sale of June 20.) f-dr., $1,375 49 Super 2-dr., $1,380; van’ Pb ir odes bid oer ee wecan, an 3 

(Sold 200 unit ‘ . RM 4-dr., $1,370*; 2-dr., $1,220 4 7 Ambassador 4-dr., $550 | DeSOTO. 2 Custom sedan, $2,220* 4 
§ Ss out of 280 offerings.) Super conv $830 | OL DAMOBILE 50 (88) club sedan, §$1,- Carryall, $1,310". 

BUICK—’52 RM Riviera, $3,165*. '51 RM CADILLAC "54 (62) d<4r 3 420 $3 a 480*; (76) 4-dr., $1,365*. 49 (76) 4-dr | DODGE ‘52 panel, $1,275, $1,260, $1,25: 
Riviera, $2,200°, $2,315*. '50 Super 4-dr., | 410*. ‘50 Coupe De Ville $3 060*: (61) Poy nt oe eee, an» CORON Sedan, $1,200" 
$1,290*, $1,325*; 2-dr., $1,040, $1,465,| 4-dr. §2,775*. °49 (61) 4-dr.. $1.870*, | PACKARD—’51 2-dr., $1,480°. | $1,250*, $1,150*. 
$1,705*. ’49 Super 2-dr., $1,015; RM] ‘48 (62) club coupe. $1,650*. PLYMOUTH—’50 SD 4-dr., $1,310, $1,225; | FORD — ‘52 Mainliner (8) sedan, $1.800 
2-dr., $1,170. '47 conv., $760. | CHEVROLET — ‘52 Bel-Air, $2,360*: SL | Deluxe club coupe, $1,225. '48 SD conv., $1,790, $1,750. ‘51 Victoria sedan, $1 

CADILLAC—'51 (62) club coupe, $3,550*, | Deluxe 2-dr., $2,060; 4-dr., $1,960. 51 | Ce ee ae Get A Horse— | 785%; Deluxe (8) sedan, $1,460, $1,375 
$3,900*, $3,980*. '50 (61) 4-dr., $2,850°. | Bel-Air, $4,870; FL 2-dr., $1,650. ‘50 | ponTEAG 50 cache ig KUp, $120. Th ; | $2,280, $1,240. "SO Custom (8) sedan 
"49 (62) 2-dr., $2,070*. '48 (62) 4-dr.,| FL 4-dr., $1,315. 48 FL aerosedan, $925. | "ONEIAC—'S0 Catalina, §1,510°; Chief- Peg Ford Model A, vintage 1903,/ £1,200; ag oy re 
$1,585*; (60) 4-dr., $1,555* ‘47 conv., $725. | oatain an’ Sal ets the last laugh on tw Fogg Beet a 

CHEVROLET.’52 SL’ bolaxe 4-dr., §2,- | CHRYSLER'51 Windsor conv., $2,350¢, | STUDEBAKER—'51 Champion 2-dr., §1,- | commedions Fr ql 2 Os a Lewaat | pie 184s h gS) Sedan. $450 
115, $2,120; Bel-Air, $2,265; 2-dr., §1,-| ‘50 Windsor Newport, $1,725*. '49 Wind- | wire ogg ion A-dr., $620. ee ee, a ee eee | ea: coeee, SOEs, 

775. '51 SL Deluxe 2-dr., $1,345, $1,450*; sor conv., $1,490*. ‘46 Windsor 4-dr., WILLYS—'48 (4) stationwagon, $550 p aa Gontery ven relemse, “The RAISER BL Acar. $1,700 ae 
Bel-Air, $1,725, $1,775, $1,865; 4-dr., $700*. '42 Windsor 4-dr., $265. ™ Full House,"’ now being filmed in ISER—’ -dr., $1,790. 

$1,540. '50 SL Deluxe 4-dr., $1,200, $1,. | DeSOTO—'52 Fire Dome (8) 4-dr., $2,- MASON CITY, IA. | Hills Calif. . Beverley | LINCOLN—'52 Capri, '§3,240*. "41 7-pas 
225, $1,265, $1,285. 790*. ‘51 Custom 4-dr., $1,900*; club | : aiiaieei senger sedan, $190. 

CHRYSLER—’'52 Saratoga 4-dr., $2,965". coupe, $1,810*. °49 Carryall, $1,160*. | wiaeeem Auto Auction. Sale every , aks ee we ——— | MERCURY—'52 sedan, $2,626*. '49 sedan 
'50 Windsor 4-dr., $1.650°: NY 4-dr.. | DODGE—"51 Coronet club coupe, $1,800*; | oe Prices are for sale of June 105. °48 Super (8) 4-dr. 775 46 $1,030. °48 conv., $855, $810. ‘47 club 
$1,625° 4-dr., $1,700*%. '49 Coronet conv., $1,- | ~”" N Super (6) 4-dr., $295. ‘ } coupe, $690. 

DesSOTO—': 52 Fire Dome (8) 2-dr., $3,220*. 300*; 4-dr., $1,260*, ‘47 Custom 4-dr., F e ew-car shortage reported acute. | KAISER ‘50 Vagab 5 fag Be gy a BY 
50 Custom 4-dr., $1,315*; club coupe. $860. , Consignments dropping. Sold 127 units “ ed agabond 4-dr., $850 | Ambassador sedan, $630. °46 (600) se 
$1,375*. FORD_’51 conv., $1,800*; Victoria, $1,-| , out of 161 offerings.) , ; | LINCOLN—’51 4-dr., $1,750*. | dan, $350. 

DODGE—'52 Wayfarer 2-dr., $1,730*. '51| 755*; Custom (8) 4-dr., $1,675; Deluxe | SUICK—-’51 Special Riviera 2-dr., §2,350°, | MERCURY ‘51 2-dr., $1.795*, $1,865*, | OLDSMOBILE — '50 (88) sedan, $1,600" 
Coronet 4-dr., §$1,505*: Diplomat,  $1.- (6) 2-dr., $1,350. °50 conv., $1,450; De- $2, 275* ; 4-dr., $2,185 : Special 2 2-dr., Bi $1,885* °50 4-dr., $1,380, $1,450, os "48 (98) sedan, $1,050; (76) sedan, $93 
725*. '50 Meadowbrook 2-dr., $1,040 luxe (6) 2-dr., $1,060. ‘49 Custom (8) 630; RM. conv., $2,300*. "50 Special 505; conv., $1,475*. 49 ‘4-dr.. $1,010, PACKARD—'48 sedan, $740. 

FORD—'52 Custom (6) 2-dr., $2,110, $2,- 2-dr.. $1,040. 4-dr., $1,325; RM 4-dr., $1,535". '49 | $1,060; 2-dr., $1,200. PLYMOUTH—’51 Belvedere, $1,810; Cam- 
445*; 4-dr., $1,905. '51 Custom (8) 3-| FRAZER ~’51 4-dr., $1,305 _ Special 4-dr., $815. °48 RM 2-dr., $800*. | NASH—’49 (600) 4-dr., $800. | bridge sedan, $1,430, $1,424, $1,410, $1, 
dr., ‘$1,305, $1,495*; conv., $1,860. '50|HUDSON—'49 Pacemaker club coupe, $950. | CADILLAC—'50 (61) 4-dr., $2,635*.  '49 | OLDSMOBILE "51 (98) 4-dr., $1,625*, | 400, $1,380. °50 SD sedan, $1,360, $1, 
Custom (8) 2-dr., $935, $1,175, $1,220, | KAISER—'49 4-dr., $560. ‘47 4-dr., $410. | (.¢01) 2-dr.. $2,145"; (62) 4-dr., $2,200*. | $1,825". "50 (98) 4-dr., $1,750*; (88) | 325. ‘49 Deluxe sedan, $1,020. '48 De- 
$1,275; club coupe, $1,220. LINCOLN —'47 4-dr., $405. '46 4-dr., $635. | CHEVROLET 51 SL Special 2-dr., $1,-| 2-dr., $1,450*. °49 (88) 4-dr., $1,300*;| luxe sedan, $790. °46 SD sedan, $625. 

FRAZER—'49 4-dr..' $375. MERCURY ‘52 Monterey, $2,960°. 51 340; FL Deluxe 2-dr., $1,475". '50 SL} (98) 4-dr., $1,310". '47 (98) 4-dr., $810*. | PONTIAC — '52 stationwagon, $2,600*; 

KAISER—'49 4-dr., $640. 2-dr.. $1,800*: 4-dr., $1,660. °49 4-dr., Deluxe 4-dr., $1,250. 49 SL Deluxe | PLYMOL TH — '52 Belvedere, $2,085. '51 Chieftain (8) sedan, $2,525. ’50 Catalina, 

LINCOLN—’'49 4-dr., $990*. $1,150. °47 conv., $825. | conv., _ $1,130; SL Special 2-dr., $970, | Cambridge 4-dr., $1,325, $1,405. '49 SD| $1,765*; conv., $1,750*; SL (6) sedan, 

MERCURY—'52 Monterey, $2,580*. '51 2- | NASH 52 Rambler conv., $1,610. ‘48 | $980. ‘48 FM 4-dr., $890; FL aerosedan, conv., $1,100. "47 SD 2-dr., $615. | $1,350. '49 Chieftain (8) sedan, $1,375*. 
dr., $1,755, $1,840°; club coupe, $1,720.| (600) 4-dr., $735, $685. '46 (600) 4-dr.,| $755. $790, $860. 47 FL aerosedan, | PONTIAC — ’51 Chieftain (8) 4-dr., $1,-| ‘46 Torpedo (8) conv., $700. '38 sedan 
’50 club coupe, $1,345, $1,415, $1,425*. $330. | colette tee 730°, 50 Chieftain (8) 4-dr., $1,510°; | __$140. 

NASH—’51 Rambler stationwagon, $1,- | OLDSMOBILE — ‘50 (98) 2-dr., $1,700*; | E 51 Windsor club coupe, $1,- (6) conv., $1,475. '47 Chieftain (6) | STUDEBAKER—’50 Champion sedan, $1,- 
400*; suburban, $1,350. '49 (600) 2-dr., (88) 4-dr., $1,490*. °49 (98) conv., $1,- | ‘ 50_ NY 4-dr., $1,510*. 48 NY 4-dr., $685; SL (8) 2-dr., $750. '46 SL 030. 

8775. S15*; (08) 2-dr., $1,490". 48 (98) 2-Gr.,| Ferg Sot Wameeee S-Gr, STEG. OT) A) See Sees. on | 

OLDSMOBILE—'52 (98) 4-dr., $3,000*; 950. °47 (66) conv., $800*. : ; - “R50 Champion 4-dr.,  $1,- : 

Holiday, $3,200*; (88) 4-dr., $2,805°. $3,- sis ‘49 4-dr. 1000. 47 4-dr., | DCSSOTO—'46 4-dr., $315. 085*; 2-dr., $985*. ‘49 Champion 2-dr., Quaker Rubber Builds Up 
060°; 2-dr., $2,680*. ‘51 (88) 4-dr..| $1,100 Se | DODGE—'s2, Coronet, 4-dr.,_$2,310*. °50| | $870*. PHILADELPHIA.—Quaker Rub 
$2,125*, $2,175*; (98) 4-dr., $2.065*. PLYMOUTH—'52 Cranbrook 4-dr., $1,685. | Wayfarer 2-dr., $1,200*. '47 Custom club | WILLYS — '51 %-ton pickup, $835. 7°47 | lin at rth 

PACKARD—'49 4-dr., $1,010¢. "48 conv.,| 51 Concord 2-dr., $1,420. °50 SD conv. | gCQUPe. $000, $605. "46 Deluxe 4-dr., $345. | Jeep, $535. | ber Corp., division of H. K. Porter 
610. $1,500. ‘49 SD 4-dr., $1,160. "48 SD | "5G. “go O10. “Te Gees tes cl eee | |Co., Inc., has expanded its rubber 

PLYMOUTH—'52 Cranbrook 4-dr., $1,770, | club coupe. $870. Th Se ce coe ee PHILADELPHIA | ll-co faciliti t f 
$1,775, $1,875; club coupe, $1,890. 50 | PONTIAC °52 Catalina, $2,810°; conv.,| $1,420. '50 Deluxe (6) club coupe, $1,- : ee Gee conde oe 
Deluxe 4-dr., $1,175. ‘ ‘ $2,800*. °'51 Chieftain (8) 2-dr., $1,600". | O75, gered wo" (8) 4-dr., $1,280*; (H. B. Robinson Auto Sales Auction. | $100,000. Quaker reports an_ in- 

PONTIAC 64 (5) ‘Catatina, $2,500, $2.-| ‘50 Chiettain (8) conv, $1.025¢, "it si,| _(4-t0n Biceun, $000. 039 Custer club | Sale every Tuesday. “Prices are for sale | creased demand for rubber-covered 

n ) r. * - 8) 2- 0. | a ‘ 4 . : ae * 
630°. ’51 Chieftain (8) “4, Gn $2, nS STUDERAKER..'51 Commander (8) 2-ar., | FRAZER—'49 Manhattan 4-dr., $615°. | , (Buyers crying for clean cars. Sold | Tolls Sy the pulp ene panes, set, 
$2,320°. ‘50 SL (6) 2-dr. $1,155.49 $1,450°..°50 Champion 4-dr., $1,050. *49 HU DSON—’50 Commodore (6) 4-dr., $1,-! 100 units out of 124 entries.) | printing and textile industries. 
Chieftain (8) 4-dr., $1,040, '$1,275*. Land Cruiser 4-dr., $1,000; Commander | MEET HSL Tae ess _ i 

STUDEBAKER—’52 Champion club coupe, (6) club coupe, $950. ‘48 Commander 
$2,130*. °51 Commander (8) 4-dr., $1,-] . (6) conv., $780. | 


445. '48 Champion club coupe, $830. WILLYS—’'52 Aero Wing 2-dr., $1,700. 50 | 
WILLYS—’51 (6) stationwagon, $1,200. '46 Jeepster, $890. | 


Jeep, $300, $335. 
=e DANVILLE, VA. 


(Danville Auto Auction. Sale every Wed- 
nesday. Prices are for sale of June 25.) 
(Steel strike and July 4th coming up 


made all dealers Bn gee ee to buy. 
s } $ ) | 
BUICK wan oe. Super OFFER L520 
sedan, $1,800*. °50 Speciai sedan, §$1,- Me 
EXCITING Nev with your order for 
LIST PRICE EACH 


WE 080. 47 Super sedan, $710, $675; Spe- | 
& OP 2 vo. 3c vsoure wmmaren usurens $2.85 








cial sedan, $785. °41 Special sedan, $270. 
‘\ADILLAC—'49 (62) sedan, $2,258*, $1,- 


W H 0 L t $ A L t 780*. ’48 (62) conv., $1,560*. ’41 sedan, 
$540. 

‘HEVROLET—'52 SL Deluxe sedan, §$1,- 

995. '51 SL Deluxe sedan, $1,650. ‘50 

USED CARS SL Deluxe sedan, $1,240, $1,205, $1,260. 

'49 FL Deluxe sedan, $780. '48 FL se- 


dan, $755, $530. '47 FL aerosedan, $705, 
$700, $1,010; SL Deluxe sedan, $400. '42 
SD sedan, $290. 41 sedan, $270. ‘40 se- es 







= 






> 


AY A vo. .220 casco por-out units *1.55 


dan, $105, $115. 
DeSOTO—'48 Deluxe sedan, $665*. ‘47 Cus- 
tom sedan, $725*. 
12240 JOS. CAMPAU FORD—’51 Custom (8) conv., $1,760; se- 
dan, $1,585; Victoria, $1,700*. '49 Deluxe 
DETROIT'S OLDEST (8) sedan, $900, $960, $910; Custom (6) 


sedan, $920. '48 Deluxe (8) sedan, $720. 


CHEVROLET DEALERSHIP ‘47 SD (8) sedan, $580. '46 SD (8) se- 
dan, $585. '42 SD (8) sedan, $505. °40 
TW 1-0600 a aie, $175, $110. 39 sedan, "$300. 


HUDSON—'51 Hornet sedan, $1,680. 

ca | MERCURY —'50 sedan, $1,310*. ‘48 sedan, 
$945. 

NASH—’47 (600) sedan, $500. 

OLDSMOBILE—’49 (88) sedan, $1,080*. 

PLYMOUTH—’48 SD sedan, $695. '46 SD 
sedan, $450. 

PONTIAC—’49 Chieftain (8) sedan, §$1,- 
200*. °46 Chieftain (8) sedan, $690 


EBENSBURG, PA. 


(Ebensburg Auto Auction. Sale every 
Thursday. Prices are for sale of June 26.) 
(Slight drop noticed in today’s prices. 
Dealers holding for higher prices. Sold 
92 units out of 127 offerings.) 
BUICK—’50 Super Riviera 2-dr., $1,600*; 
Special 4-dr., $1,505*; 2-dr., $1,425*; 
sedanet, $1,350*. '49 RM 2-dr., $1,140*; 
Super 4-dr., $1,215, $1,160. ‘47 Super 
4-dr., $750. '46 Super 4-dr., $685. 
‘ADILLAC—'51 (62) 4-dr., $3,250*. '50 
(62) 4-dr., $2,675*; (61) 4-dr., $2,700*. 
‘49 (62) 4-dr., $2,025*. 
‘HEVROLET—’51 Bel-Air, $1,730*; SL 
Deluxe 2-dr., $1,550*, $1,535*; SL Spe- 
cial 2-dr., $1,400. '50 SL Deluxe club 
coupe, $1,200; FL Deluxe 2-dr., $1,265, 
$1,225. °49 stationwagon, $910; SL De- | 
luxe conv., $950; 4-dr., $1,050; SL Spe- 
cial 2-dr., $975; FL Deluxe 4-dr., $1,115, 

$1,025. '48 FM 4-dr., $930; SM 4-dr., 
$630. '47 FM 4-dr., $745. '46 FM 4-dr., 

$590; 2-dr., $655. ‘41 4-dr., $260. 
CHRYSLER—’'41 Royal 4-dr., $180. 
DeSOTO-—'49 Custom 4-dr., $1,165; club 
coupe, $1,210. °48 Custom 4-dr., $890. 
DODGE—-'50 Meadowbrook 4-dr., $1,100*. 
"49 Coronet 4-dr., $1,150*, $1,030*; Way- 
farer roadster, $925*. 

















A no. zat casco ucwrer exewents §— $1.05 






























New - Miracle LIGHT 











< 


WRITTEN MONEY-BACK GUARANTEE 
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The best lighted avto sales agencies and 
car lots get the business. You can do the 
same with POST-LITES, the glamorous 
outdoor Sassuaeats that are sold on a 
written guarantee to increase yor of _ 
ness sa! satisfactorily within 30 da 
may return the lights for full Ay 
guarantee is TE = years old, yet be 
one Sne POST-LITE has been returned. In- 


creases in patronage as much as 500% are 

directly traceable to these lights. FORD—’'52 conv., $2,490*; Custom (8) 
ch 4 2-dr., $2,100*. ‘51 Custom (8) cony., | 

Act NOW! Beat your competition to the punch with these | $1,700, $1,665; 2-dr., $1,400, $1,350; | 

new miracle lights that give 10 times the light at half the Deluxe (8) 2- dr., $1,350, $1, 340. '50 

cost. It's the best and cheapest advertising you can buy. | —————____—— —_—_———— 


You can’t miss! 
& Nash (H.R.) Takes K-F 


REE CATALOG Wayne K-F Motors, Inc., 1720 S. 

H. Long Ca.--101 W. litinels St.--Chieage 10 | Harrison St., Fort Wayne, Ind., has 

Set. 1911.4) Yearset Guaranteed Hervicete Industry || been named a Kaiser-Frazer 

Catalog, Prices and is || dealer. H. R. Nash is the president 

: ae See Sep Cae. j|of the firm; Harry Burden, sales- 

|| Manager; Thelma Viland, office 

| ote. State. manager; Vern Brandt, service 

Le a ae ee ee ee a a ees | Manager, and James McArdle, 
Salesmen: Exclusive Territeries Open | parts manager. 











Ok ae te ee 













Your total cost  *10.73 
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Brooks Throws Party 
Ellis Brooks, San Francisco Hud- | 
son dealer, killed not two birds, but | 
three with one stone recently. He 
sponsored a party at the Sir Fran- 


LAL 
“aa coho 
CBO > 


KA DOOOAAALRA LASS 


cis Drake hotel for Hudson execu- | 
tives and the press to celebrate} 
(1) his birthday, (2) his 17th anni- | 
versary as a dealer on Van Ness 
Ave., and (3) his third year as a 
Hudson dealer. | 


[ASO o 





em 































< 


— 


Zaze NATIONAL SYSTEM 


of GARAGE VENTILATION, INC. 


World's Largest Manufacturer of Exclusive Garage Ventilating Equipment 


Dept. G2 


VU 
TW WTS ‘a 


s REMOVAL 
» SYSTEM 


C\ 


arate! 


Why take chances with a 
makeshift, ‘‘we hope it 
works’’ assembly when you 
can get a tested, approved 
‘“‘NATIONAL’’ System. 
ou have a choice of 6 
“NATIONAL” Systems— 
all engineered and guaran- 
teed, in writing, to do the 
job. Delivered complete, 
with motor and blower units. 
Both overhead and under- 
floor systems for present 
buildings or new construc 
tion. Overhead Systems are 
priced from $206.25 depend- 
ing On number of inlets. 
Don’t gamble. It takes only | 
a 3¢ stamp to find out about | 
all of the ‘‘NATIONAL” | 
Systems and you'll be sur- | 
prised at how little they cost. 
‘There is a qualified ‘*NA- 
TIONAL” man near you. 
Write today for literature. | 


| 
} 


330 N. Church St#., Decatur, Ill. 





| he noted that: 
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Dunn Hailed Into Court 

Over Finance Policies 
THOMPSONVILLE, Conn.—Fred- 

erick R. Dunn, local used-car dealer, 

was charged last week with violat- 

ing Connecticut’s retail sales financ- 

ing law. Police charge that he 


Traffic Manager 
Cites Advantages 


Of Truck Leasing 


CHICAGO.—Officials of the Na- 
tional Truck Leasing System re- 
port that their best sales ammuni- 
tion is often furnished by lessees. 

As an example, they cite state- 
ments from C. F. Zak, general traf- 


|fic manager of Beatrice Foods Co., 


Chicago. 

He said, “In a nutshell, truck 
leasing is a new way to obtain 
what many private operators want 
in their fleet. There are many 
benefits that have accrued to our 


organization because of leasing.” 


Citing the advantages of leasing, 
the truck leasing 
company provides the garage, gaso- 
line, maintenance, tires, washing, 
repainting and relettering, repair- 
ing of damages or failures, and 
handles all details of securing li- 
censes and arranging for proper 
insurance protection. 

He said further that leasing per- 
mits managers to devote their 
time to basic business instead of 
truck operations; assures uninter- 
rupted service; eliminates having 
surplus trucks; costs are known in 
advance, and that leasing elimi- 
nates extra bookkeeping. 

















CASCO’s NEW 
SELF-SELLING 


MERCHANDISE 


PRE-PACKED 
READY FOR 


IMMEDIATE DISPLAY 


CARDS QUICKEN 


IMPULSE- 
BUYING 


DEPENDABLE 





only 6 
inches 
of counter 


TEST SHOW 
iT INCREASES 

LIGHTER SALES 
up to 500% 


PRODUCTS FOR OVER A QUARTER CENTURY 


CASCO PRODUCTS CORP, BRIDGEPORT 2, COMWECTICUT 


failed to give copies of conditional | 


sales contracts to car buyers at the 
time they signed the contract. 
In addition, police claim that 


many of the conditional sales con- | 


tracts were blank when customers 


signed, a violation of the state law. | 


The police action closely followed 
a crackdown on Dunn by the Con- 
necticut motor vehicles department. 
The department suspended his li- 
cense to operate as the result of 
complaints filed by customers, a 
court official said. 
+ * * 


| Sutton and Wright Launch 


|Great Bend (Kans.) Firm 


| GREAT BEND, Kans.—Clyde E. 
| Sutton and Bert Wright have gone 
jinto business here as Sutton- 
|Wright Motors, handling late- 
| model used cars. 

| Sutton previously operated a car 
| business in Lyons, Kans., and 
Wright served as general manager 
of a dealership in Great Bend. 


* * * 
Acme Auto Sales 
ASHLAND, Ky. Acme Auto 
| Sales, Inc., has obtained a charter 
f 


rom the secretary of state to en- 
gage in the automobile business 








Canada Truckers 
Denied Transport 
Act Privileges 


REGINA, Saskatchewan.—The 
Federal Board of Transport Com- 
missioners has ruled here that 
truckers are not carriers under 
the Transport Act. 
| In effect, the ruling means that 
| any case which might be made by 
|the truckers cannot be given 
| weight by the transport commis- 
| sioners in their final ruling on the 


kk “agreed charges” hearing. 





The truckers had asked the board 
| for the right to be heard as ob- 
| jectors in the agreed charge case 
| but the railways opposed this 
|; request. Immediately at stake is 
| whether a charge agreement will 
| go into effect between the railways 
|}and Imperial Oil and North Star 
Oil companies. 

Under this agreement, the rail- 
ways would give the two oil com- 
panies special low shipping rates 
|if they transported 75 percent of 
| their products by rail. 
| Following the ruling, John 
| Magee, executive-secretary of the 
| Canadian Automotive Transporta- 
|tion Assn., announced that the 
organization would appeal the rul- 
|ing to the Supreme Court of 
| Canada. 

The board’s ruling was rendered 
after a long legal wrangle and after 
the commissioners had considered 
| the arguments in private for more 
| than 45 minutes. 

The board ruled that the ques- 
tion was not whether the board 


|had power to permit the truckers! 
to be heard under its discretionary 
| powers, but whether the truckers 
| were considered carriers under the! 
Transport Act and therefore en-| 
titled to appear as objectors. 
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$18,000 Custom ’21 Car 
ductions for $480 


WHEELING, Il—Troy D. 
Lee, proprietor of Wheeling 
Auto Auction Co., reports the 
sale of a 1921 Belgian-made 
Minerva, with a _ 1927 Illinois 
title. 

The one-owner car had only 
6,000 miles on it. Custom-built, it 
cost $18,000. It was auctioned 
for $480. 





here. Authorized capital stock is 
$10,500. Principals are Walter E. 
Weinfurter, W. R. Phillips and Joe 
T. Miller. 
* ” o 
Louisiana Auction 


MARKSVILLE, La.—Greater 
Southern Auto Auction, Inc., Marks- 
ville, La., has been incorporated 
with capital stock of $5,000 to en- 
gage in a wholesale auto auction 
business. 

* * * 
Amarillo Auction Provides 


Funds for Beys Ranch 
AMARILLO, Tex.—Amarillo Auto 
Auction, owned by Jack Sorelle and 
Paul McClure, recently auctioned 
off a truck to raise funds for Boys 
Ranch, a place for homeless boys. 
Proceeds from the truck pro- 
vided the boys with a new public- 
address system. Sorelle recently do- 
nated $15,000 for a new warehouse 
at the boys’ home. ‘ 
a 


Royston Leases Lot 
PHILADELPHIA.—Royston Mo- 
tors, used-car firm, has leased com- 
mercial property here at 55th and 
Chestnut Sts. 


Truck Leasers 
Schedule Parley 


CHICAGO. — Announcement was 
made last week that the executive 
committee of National Truck Leas- 
ing System will meet Sept. 29-30 at 
the Sheraton hotel in St. Louis. 

Howard L. Willett jr., president, 
and Martha Dunlap, secretary- 
manager, said a program for the 
sessions is being worked out. 


Used-Car Drive 


Albuquerque Showrooms 


Run Weekly Ads 
ALBUQUERQUE, N. M. — The 
Bernalillo county new-car and truck 
dealers here have started a coop- 
erative advertising campaign to 
stimulate used-car sales by new- 
car dealers. 
The ads, 








run each Friday in 
classified used-car sections, list 
“dealer integrity,” “fully recon- 
ditioned,” “valid guarantee,” “per- 
manent facilities’ and “better 
terms” as reasons to buy second- 
hand cars from new-car dealers. 
The ads urge readers to buy their 
used cars from new-car or truck 
dealers and list the dealers’ names. 


Hahne Celebrates 25th 
Jack Hahne, of Park Motors, 
Huntington Park, Calif., celebrated 
his 20th anniversary as a Pontiac 
dealer. 











se 


Garden Lot— 





| ORDER OFFER ‘L520 NOW! 








Ed James Buick, los Angeles, has opened a new used-car roof garden which will 
hold over 300 units on the top of the company's three-story building. Ed James, as- 
sisted by his secretary, Dianne Sausen, cuts the ribbon to admit the first trip of the 
“Jameston" express to the used-car skyroom. Driver of the express is the used-cor 

| sales manager, Dewey Rickenbacker. 
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Dealer Sent 1 to > jail | 
In Bribery Case 


indictment, returned last April, | 
| with evading $9,403 in taxes for | 
the years 1946-48. The three counts | 
Stovesand 


Denies Report of 
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| 


‘Dri-Gas Owner | 








‘Sedans’ Banned 


Word Sounds Too ‘Plushy,’ 








call them “cars.” There’s nothing 
“plushy” about them when they’-e 
for Army use, he said. 

Collins made the remarks while 


ST. LOUIS.—A two-year sentence | being taal sc os Ok 3efore | oo 7 | Army Decides | inspecting commercial trucks which 
s Ly -ye e > any, ES’ > | . |are being substituted for expensive 
in federal penitentiary and a $5,000 | | announcing his decision, Judge Sale to W ard | “sedan” is too “pushy” heigl Pari tactical vehicles among saulaieers rt 
fine were meted out to Joseph F.|Hulen denounced Stovesand, as-| DENVER.—King D. C. Watson, | Pp a“ Mies ane bent | units. 
Stovesand, an automobile dealer at | | serting the attempted bribery was| president and owner of Dri-Gas, | G J. Lawton Colli Se 
Imperial, Mo., when he pleaded | cates on economy, en. wton Collins, D R H 

the more serious of the charges. | Inc., last week spiked a report that | army chief of staff, told a gather- | enniston Rejoins Honig 


guilty to charges of attempting to 
bribe a federal income tax officer 
and also for income tax evasion. 
U.S. District Judge Rubey M.| 
Hulen here rejected a plea of | 
Stovesand’s attorney for probation. 
Indicted last February for offer- 
ing a $200 bribe to Harold F. Mc- | 
Guire, a special agent for the In- | 
ternal Revenue Bureau's intelli- | 
gence division, Stovesand was} 


charged in an income tax evasion | 


PERATING 


° 


ed 


MONOXIVENT 


EXHAUST ELIMINATING F 


Nothing quite like the Kent-Moore J 2980 
MONOXIVENT Set for effectively ridding 


a service department 


EFFICIENCY! 
“LATION coSst* 


Stovesand, who is 50, was a former | 


| county collector of Jefferson county. 


G & R Honored 
G & R Motors (Willys), Mon- 
rovia, Calif., was honored recent- 
ly by the Monrovia News-Post as 
its “Dealer of the Week.” The 
partners are Ken Giger and Len 
Redford. 


IXTURES 





of toxic carbon 


monoxide! Designed for use with underfloor exhaust eliminating systems, 
it features a special tailpipe adapter, an asbestos-packed flexible tubing 


3 2980 of durable stainless steel, and a virtually airtight floor outlet assembly. las. It was Woods who, after Ward’s 
Provides quick, convenient, positive connection between car and under- Denver business collapse tried to 
> floor duct, disappears completely below floor level when not in use. Fully buy all the Hudsons Ward had on 


protected from damage. Can't get lost or 


“borrowed”. And the floor 


outlet assembly is readily installed in upturned "“Y” in duct main. . . no 
individual “T's” or branch ducts required. Assures more efficient, long- 
life operation at a minimum cost of installation. Write today for details. 


TUNE UP 


_ 


wee 


er P —_— “SL — 





ENGINE i 


KENT-MOORE ORGANIZATION, inc. 


GENERAL MOTORS BUILDING © DETROIT 2, MICHIGAN 


Engineers and Manufacturers of Special 
Automotive Service Tools and Equipment 


K Sales ond Service Engineering Represent- 
atives in Principal Cities Coast-to-Coast 





introducin 





car 





Use the hook alone for 
one or two coats or suits. 


q 


{vav- i. vak 


one of the most adaptable 
wardrobes ever invented 














The extension rod holds 8 or 
more suits, coats, dresses. 


Extension rod opens with 
car door. 


Arrive at your destination with clothes just as they came 
from the cleaners, ready for immediate wear. Eliminates 


| distributor, has purchased the fire 


Fred A. Ward, bankrupt Hudson |; 


extinguisher firm with the state- 
ment: “Fred hasn’t enough money 
to buy anything, not even tires.” 

Ward who was in Atlanta, to sell 
Dri-Gas dealership franchises, re- 
portedly told an Atlanta resident he 
bought the firm, which he described 
as a 40-year-old, multi-million-dol- 
lar concern. 

The person who said he talked to 
Ward checked with the Atlanta 
better business bureau, which re- 
ferred to Watson for confirmation. 

Watson said he told Ward, fol- 
lowing his conviction on con game 
and false pretense charges, that the 
former Hudson distributor could 
buy out Dri-Gas for $15,000, but 
since then he has not heard from 
Ward. 

There has been no transfer of 
ownership, Watson said, and he is 
still president. 

Watson said he had learned that 
Ward, after his conviction, left for 
Albuquerque, N. M.; San Diego, 
Calif., and Atlanta, and that he and 
his family had spent some time 
with Ray Woods, a dealer in Dal- 


hand, and who, at one time, wound 
up in possession of a flashy yellow 
Hudson convertible bought by 
Ward’s company for Mrs. Ward. 


Mason Heads Up 


Michigan Dealers 


LANSING.— James A. Mason 
(Dodge- Plymouth), of Ferndale, 
was elected president of the Michi- 
gan Automobile 
Dealers Assn. at 
a recent meeting 
of the board of 
directors. He suc- 
ceeds Alex Levin- 
sohn (Hudson), of 
Saginaw. 

Fellow officers 
for the ensuing 
year are Howard 
J. Cook (Chevro- 
let), Lansing, 
treasurer, and 
Gilbert L. Haley, Lansing, execu- 
tive secretary. 

Five vice-presidents reelected in- 
clude: Kenneth Hathaway (Dodge), 
Muskegon; Stanley Lassen (Pon- 
tiac), Battle Creek; Clayton Frei 
(Chevrolet), Marquette; Victor L. 
George (Dodge), Flint, and Hanley 
Taylor (Dodge), Detroit. 


Slim Margin 


Peekskill Dealer Wins | 
Bid by 91 Cents | 


PEEKSKILL, N. Y. — Rizzuto| 
Motor Co., Inc., 1049-1053 Park St., 
won over its runnerup by 91 cents. 

That’s the amount that repre- 
sented the difference between the 
first and second lowest bids re- 
ceived by the city for the purchase 
of a new car for the public works 
department. 

The council voted to purchase a 
Chevrolet from Rizzuto Motors, the 
lowest bidder, for $1,682.09, Peek- 
skill Ford Motors submitted the 
second lowest bid of $1,683. 








James A. Mason 











Tampa U. C. Firm Named 


In $1,500 Price Action 


TAMPA, Fla.—R. D. Locke, al- 
ready on probation for violation of 
OPA price ceilings, and his brother 
John S. Locke, operating here as 
Locke Motor Co., have been named 
defendants in a $1,500 suit filed in 
federal court. 

E. A. Todd charged that the used- 
car outlet overcharged him for a 
1949 Ford purchased in October, 
1951. Todd said he was charged 
$1,575, or $120 more than the ceil- 
ing price. R. D. Locke pleaded nole 
contendere to 22 counts of OPA 





ing of ordnance officers. 
In the future, 


Collins indicated, | fornia Co., Los Angeles, announcy 


| Spencer Honig, of Nash Caii- 


a 


officers testifying about Army pur- | the return of George Denniston «s 


chases of passenger vehicles should | service manager. 





THE EXTRA-COMFORT SEAT CUSHIONING 


IN 


A > 
IAOLMI LEZ, 


RF men 
\C D) 


GEORGE P. 


OAM SALE 


THE NATION’S LEADING CARS 


VUHE/C. 


HOOPER 














HIGHWAY ADVERTISING SIGNS 


Enameled Steel Signs 
FULL SIZE — 8 feet x 4 feet 
COLORFUL — Yellow background, RED letters, BLACK 
or BLUE emblems, YOUR NAME in White on Black. 
Name panel is ‘Scotch lighted"’ at slight extra cost. 
COMFORT SIGNS SELL FOR ONLY 


$49.50 each in lots of 2 or more 
Check this price against your current sign contract 
and write full details of send your order direct to 


COMFORT SPECIALTY CO. 


200 South Seventh Street 
St. Louis 2, Mo. 

















Here’s the easiest — most simple 
and accurate 





Dicbola® § 
DESK TRAY 
RY AYS-4/I 


STOCK CONTROL SYSTEM 


you’ve ever seen 


for every business 
ys 


Your complete answer to control- 
ling inventories—the stock control 


form is offset to the right when minimums are reached— 
automatic signal to reorder! 
offset to the left—returned to center position when goods are 
received. Easy—automatic, this system comes complete with 
750 forms, necessary guides and tray. 


When order is placed, record is 


SL ceneticeemnetienetiamenetimmetiteeetiemd’ieedtis time tee 


[ >1es01b, Incorpo: ated, | 


packing, costly pressing, and long waits for hotel valet 
2951 Mulberry Road, Canton, Ohio 


an a ot a 


violations in 1948. He was placed | DIEBOLD, INCORPORATED 


on probation until February, 1953. | Serving Busi f 
ness for over 


Grid Star with Murphy 94 Years 
Tank Younger, backfield star of Microfilm * Rotary, Vertical and Visible | 
the Los Angeles Rams, professional | Filing Equipment * Safes, Chests and 
football team, has joined the sales| Vavlt Doors * Bank Vault Equipment 
staff of Murphy Motors (Dodge-| °* Burglar Alarms + Factory Branches 
Plymouth) in Culver City. and Deolers in all principal cities 


service. Does not injure car. 


Dealers are invited to order TRAV-L-RAKS for immediate 
vacation travel business. Retails for 6.95; low wholesale 
cost makes this a profit item. 





Send me complete facts on Diebold 
Desk TRAY for Stock Control 


| 
| 
| 
NAME | 
| 
| 
j 








—_— FF awe bet 


| COMPANY 





| anopREss 





Address inquiries to Box 686, Dallas, Texas. 
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4 ° Obituaries = . 
: Car, Truck Output Estimates 
| B A e N James C. Griffin 
> BARTLESVILLE, Okla. — A part i 
1 y utomotive ews the Ford dealership neve "ne former qnalet- 
» ant district ma f Ford in Oklak 
: PASSENGER CARS Sige gone 
(U. 8, PRODUCTION ONLY) ville four years ago after serving in Ford's 
' }OKlahoma City i si 1943 d as : 
b ste Same pata Total —_ . ~— . | assistant manager “there since 1946. He | 
July 5, Week, June 28, dune, Suly 7, July 5, eA a member of the Bartlesville chamber 
- 1952 1951 1952* 1952 1951* NR ee ain ee | 
CHRYSLER 16,734 19,534 20,182 87,412 737,025 599,991 George R. Penick $ 
Chrysler 2,226 2,527 2,538 11,679 97,727 68,694 HURRICANE, W. Va. — George Robert | 
DeSoto 1,804 2,059 2,243 9,463 66,963 52,278 ago 65, ‘Re an automobile dealer | aes 
Dodge 4,299 6,112 5,395 23,253 196,973 138,991 in ichmond, hy ar oy June 24. | 
Plymouth 8,405 8,836 10,006 43,017 375,362 250,028 Roller W. Regal 
FORD 4,799 16,399 20,845 88,045 689,867 466,388 EMPORIA, Va.—Roller Whitmore Regal, | 
Ford 3,279 12,193 15,667 67,699 534,609 362,279 automobile dealer here, died June 23. Mack Introduces New Heavy Line— 
Lincoln 594 243 743 2,869 15,629 15,913 Eaward vn Clark Three tractors are being introduced by Mack. By adding to tractor power and cut- 
Mercury 926 3,963 4,435 17,477 139,629 saeign VICKSBURG, Miss.-Eaward G. Clark, | ting chassis weight, Mack has produced the A-54S, A-54T and A-55T, which will allow 
GENERAL MOTORS . $1,358 35,195 39,235 166,980 1,322,435 962,362) 41, local used-car dealer, died at his home|a bigger percentage of the GCW to be made up of payload. This combination of 
Buick .. 5,114 6,293 7,134 30,021 238,014 = 172,472} here June 200 2 more power and reduced weight will, the company believes, help operators answer 
yer wae sane man Py anes Pg Floyd Bennett the problem of fixed weight limits and increasing operating costs. Shown above are 
evrolet 5,8 ’ 9, ’ , ’ LAM: ALLS —Floy the A-54T, powered by a 158-horsepower gasoline engine and the A-55T, which i 
Oldsmobile 3,979 4,489 5,066 21,048 167,810 121,984| 51, automobile dealer here, died of a heart | powered by the Mack 165-horsepower diesel. aah 
Pontiac .... 4,772 5,675 5,974 25,258 202,121 146,087 | attack June 24. i ‘i ‘ 
KAISER-FRAZER 1,152 801 1,491 5,760 71,127 32,948 Elvin V. Griffin 6 ‘ k? 
sees teetecoes se tetas .- wees csoes --| NORFOLK, Va.—Elvin V. Griffin, 53, 
Kaiser .... 1,152 801 1,491 5,760 71127 $2,948 | retired auto dealer, died in a hospital here \\ ill to \\ or Stressed 
CROSLEY 60 51 60 251 3,320 1,553 | June 5. Mr. Griffin ret red as a dealer — - " 
HUDSON 1278 870-1247 6, 171_—73,609—42,134|m 1944. and had since devoted his interest |! 10 Guiding Principles Spelled Out for Employers 
NASH ...... 3,416 sendses 4,141 17,456 91,283 75,982 | to the Norfolk city council in 1948. © 
PACKARD 1,128 1,118 1,031 5,618 47,108 34,150 * * ee To Perfect Employe Relations 
% STUDEBAKER 2,672 240 «= 3,316 13,172 127,624 = 91,217 Duane W. Hamilton — MARQUETTE, Mich.—To be suc- | with employes on company policies 
WILLYS-OVERLAND+ 904 839 4,499 16,757 29,468 én aa on ph ng a Re — Gee _ and procedures affecting them. 
5 General Motors Acceptance Corp., died |inculcate in employes e “wi oO 7. Cooperation in and encour- 
_ Total Cars, U. 6. ae 73,708 92,887 395,564 8,180,155 2,246,198 | June PARC 2b daa Pospital. He had been| work for the management.” agement of employe, social cul- 
tineludes station wagons. *Revised. ; & * This was the theme of an ad-| tural and athletic activities. 
COMMERCIAL CARS parnore: wae {ae 54, Ch ers! we genie > aie Ga tiv. Se ee ee ee 
2 .—s y , 54, am- : m A 2 x 
pion Spark Plug account executive for Mac- cnet here. ty Revert &. Mery co ll to develop to his Pigg eggs aes 
(U. S. PRODUCTION ONLY) Manus, John & Adams ad agency for the idet Inl as A ity and advance in the organiza- 
Sask Week Jan.1 Jan, 1 | Pa8t 30 years, died June 27 at his home in | President of Inland Steel Container | tion through his individual efforts 
in te Enaed Total a to | Suburban Grosse Pointe Shores. Co., before Northern Michigan col- and, where feasible, organized 
July 5, Week, June 28, June, duly 7, July 5, — ————— lege’s “vital issues conference. training programs. 
: nm 952* 951° . “Unions could not exist, let iti iority i ™ 
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FEDERAL 36 50 35 126 1,225 393 the cooperation and goodwill of | crimination in hiring and promot- 
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ation doubtful after that. livery of it can be obtained faster | ; 
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StupeBaKer: Assembly halted last _ quick resumption of steel-| Brothers truck bodies, semi-trailers 
Thursday night. making might result in August and d truck : t 
Wuys: Originally scheduled to| September being the best auto pro- i ere Pi er h tart al 
close June 30. However, operations duction months this year. on pag ee age et os ee ee 
= “y gon shop in 1884 by 
o: were sustained through last week. Although new-car shortages are Willi aA t Timpte. has its | fae 
| Closedown may come early this|freely predicted as a result of the | ‘Vlam and August © impte, nas its | § 
week. steel tieup, few observers think home office and main plant at E. | 
| * * «& there is any immediate likelihood | 49th Ave. and York St., here. Buick Reti Six Oldti 
\ MONG the truck makers, oper-|°f black-market conditions. Some | o acs tei 7 C 7 uIcK Kerires 31x imers—— 
{ ‘\ ations halted at International analysts see used-car prices tem- | pens vores venter These six old-timers at Buick, all of them 80 or over, raise their hats in farewell 
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Reg. W Banned in New Defense Controls Act... . 





Dealers Regain Full Discount 


(Continued from Page 1) 
livery and handling charges, but 
for all U. S. dealers, irrespective of 
any state statutes at variance with 
OPS regulations in effect at the 
moment. 

This new order should be ready 
for issuance not later than July 
15, according to informed sources. 

Rejection by Senate-House con- 
ferees of the Cole amendment to 
the House bill was a happy action 
for Arnall, who never objected 
strenuously to what it would have 
brought the car dealers, but who 
hoped to avert having his agency 
administratively swamped under an 
avalanche of grocery items in- 
cluded in the Cole proposal. 

The Cole amendment was intro- 
duced, and adopted by the House, 
because the Herlong amendment, 
which assures wholesalers and re- 
tailers of at least their pre-Korean 
mark-ups, applies to an_ entire 
trade, but not to individual firms. 
The Cole proposal would have 
taken care of the individual phase. 
That would have sunk OPS admin- 
istratively, according to Arnall. 

+ * + 


a the meeting with the 
NADA delegation, Arnall stated 
that there is nothing unwarranted 
about giving the benefit to the 
auto dealers and not to other re- 
tailers. He pointed out that the 
average small retailer has a fast 
turnover, whereas car _ retailers 
have high-cost items and a slower 
rate of turnover. 

Auto dealers, he said, “are better 
able to estimate their costs on in- 
dividual items at specified times.” 

Under the CPR 83 amendments, 

which will be laid before the OPS 
Retail Dealer Advisory commit- 
tee slated to meet here tomorrow 
(July 8), there will be no neces- 
sity for any other rule to take 
care of the various difficulties the 
trade has suffered under CPR 83. 
Its provisions were set forth in 
Automotive News last week. 

Hence the Herlong rollback, the 
new Arnall order and the elimina- 
tion of FRB authority to control 
consumer credit would seem to 
mark July as the beginning of a 
happier era for the nation’s car 


dealers. 

er SOME quarters additional 
benefits are seen in the used-car 

field with the possibility of com- 

plete removal of price controls. 

In the newly-passed bill there is 

a general statement which says it 
is the policy of Congress “to term- 
inate wage and price controls as 
rapidly as possible” consistent with 
the terms of the act. 

Observers see the price situa- 
tion in which the used-car field 
finds itself as ripe for application 
under that Congressional policy, 

At the Washington offices of both 


Army to Shift 
Vehicles in New 


Economy Move 


WASHINGTON.—Substitution of 
commercial for more expensive 
tactical vehicles has been adopted 
by the Army in certain types of 
units in order to save money, the 
Department of the Army has an- 
nounced. 

The plan is being put into effect 
in all antiaircraft artillery units 
stationed in the U. S. and not 
Scheduled to be sent overseas, as 
well as in administrative and rear- 
~ units overseas and in the 

. 8. 

Such utilization is based on a 
plan to substitute commercial ve- 
hicles gradually as new units are 
activated and as tactical carriers 
wear out. 

Savings anticipated in equipping 
a 90 mm. antiaircraft artillery bat- 
tery with vehicles is typical of that 
which will be made in other Army 
units affected. A total of 42 ve- 
hicles, which formerly cost about 
$264,182, will be replaced in the 
battery by 28 vehicles, including 
both tactical and commercial types, 
which can do the same work and 
yet cost approximately $156,409. 

Five high-speed tractors which 
formerly were used cost $25,563 
each. They are being replaced by 
an equal number of five-ton trucks 
which cost about $13,482. 


* * * 








NADA and NUCDA, Bob Bowman, | 
| Monday midnight. 
and Joseph B. Danzansky, general | 


managing director of the former, 


counsel for the latter, expressed | 
satisfaction with the outcome of 
their respective battles against 


government regulations that they 
considered an unfair hardship on 


the nation’s new and_ used-car 
dealers. Meanwhile, they say, 
“eternal vigilance” will be their 
watchword. 


President Truman followed his 
signing of: the bill with a bitter 
commentary complaining harshly 
against Congress. On the other 
hand, many Democratic leaders 
thought the Administration got 
away pretty well after what, for 
a breathless time, seemed like a 
complete washout. 

* * * 

N SUMMARY, here is the score: 

Government curbs on consumer 
credit—the installment plan for 
buying automobiles — died with the 


Assault 


(Continued from Page 2) 


said, shot and beat Alexander. 
The state’s attorney’s office has 
assigned one of its top men to 
the case to assist the police. 

Virgil Peterson, operating direc- 
tor of the Chicago crime commis- 
sion, charged that the attack upon 
Alexander points up a “cancerous 
labor condition that long has 
threatened the city.” He added 
that “we can’t let a bunch of hood- 
lums go around like this.” He said 
further that “apparently the mo- 
tive is obvious and the police and 
State’s Attorney Boyle must com- 
bine efforts to get a solution.” 

Many automobile dealers here be- 
long to the Employers Assn. of Chi- 
cago, which has opposed the union- 
ization of salesmen. 

“It will never succeed now,” said 
Gordon L. Hostetter, executive vice- 
president. “If there ever was a 
chance, it’s all over now.” 

Insisting that salesmen are an 
“arm of management and have 
no place in a union,” Hostetter 
accused the AFL union of using 
strong-arm methods and trying 
to force salesmen to join indirect- 
ly by bringing pressure upon their 
employers. 

Besides picketing Hauser estab- 
lishments, the union has extended 
the procedure to midget and stock 
car races sponsored by the com- 
pany through television programs. 
Hauser accused pickets of stepping 
in front of cameras while features 
of used cars were being explained 
to viewers. 

The union certificate of recogni- 
tion, which attempts to force em- 
ployers to place their salesmen in 
the union, contains the further 
stipulation that it would become ef- 
fective only when and if 50 percent 
or more of all Chicago dealers sign. 
Thus far, Nash dealers have been 
singled out. 

A page-deep, four-column ad pro- 
testing the slugging and the picket- 
ing of Nash dealers was published 
in Chicago daily newspapers a 
week ago. The ad was signed by 
“New Car Dealers of Chicago and 





Vicinity.” 
“Automobile salesmen,” the ad 
declared, “are individualists, and 


their welfare and earning power 
depend entirely upon their freedom 
of action. They interpret their own 
and factory policies—as well as ex- 
ercise supervisory influence over 
others in our business. THEY ARE 
PART OF OUR MANAGEMENT 
... We are unalterably opposed to 
extension of unions to our man- 


agement.” 
* * * 


Chicago Gasoline Dealers 
Charge Union Threats 


CHICAGO. Gasoline _ station 
dealers in suburban Desplaines 
have complained to the state’s at- 
torney’s office about tactics and 
alleged threats being used by an 
AFL Teamsters local seeking to 
organize employes of the stations. 

Agents of the union, they 
charged, have called on the dealers 
in efforts to force them to sign 
union contracts on behalf of their 
workers. The operators have taken 
the stand that they can not compel 
employes to join and that elections 
among the workers, a legal re- 
quirement, is the only proper pro- 
cedure. 
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old Defense Production Act 


The Herlong amendment 
been broadened to restore 
Elimination of the single 
“hereafter” did that. 


The NADA-Arnall agreement on 
revision and clarification of CPR 
83 to remove cited inequities is not 


a part of the new Defense Produc- 


tion Act but has the authority of 
the law and undoubtedly will be 


effected by OPS shortly, very likely 
by July 15. 

Authority to grant priorities 
and allocations of scarce mater- 
ials will continue until June 30, 
1953. 

Wage and price controls are con- 
tinued until Apr. 30, 1953. 

+ * + 
oer ceilings are removed from 
all fresh and processed fruits 
and vegetables. 

A new Wage Stabilization Board 
was authorized, but restricted spe- 
cifically from mediating or arbi- 
trating a wage dispute. 

The bill contains a declaration 
of policy by Congress that wage 
and price controls should be 
“terminated as rapidly as pos- 
sible.” 


Pending the end of all controls, 


the act states, controls should be 


suspended on any material or serv- 
ice or type of employment “where 


such factors as condition of supply, | 
existence of below ceiling prices, | 


historic volatility of prices, wage 
pressures and wage relationships 


or relative importance in relation | 
to business costs or living costs | 


will permit, and to the extent that 
such action will be consistent with 
the avoidance of a cumulative and 
dangerous unstabilizing effect.” 


out of the International Materials 


Conference, were thrown out the | 


last 


has | 
to car| 
dealers their pre-Korean markups. | 
word | 








: Ford Dealer Councils Meet 
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Western Group Convenes in San Francisco— 


Members of the Western regional dealer council, Ford division, recently met in 
San Francisco, following the return of two members to the National Ford dealer 
council meeting in Dearborn. Left to right (seated): S. H. Manser, Payette, Id.; ©. 
Swift, Gila Bend, Ariz.; George W. Bowles, regional parts and accessories manager; 
George Scofield, Santa Cruz, Calif., a member of the national council; Walter J. 
Cooper, assistant regional sales manager; N. C. Petty, Salt Lake City; national council 
sales 9g 


; C. E. Gurley, Gallup, N. M., 





member; Arthur S. Hatch, western regi 





and A. M. O'Meara, Denver. Standing (left to right): Edward Francis, Portland, Ore.; 
H. Backstrom, Arlington, Wash.; K. L. Boyd, regional truck sales manager; K. D. Muth, 
San Bernardino, Calif.; Howard M. Stratton, regional service manager; Dan G. Minto, 
Burlingame, Calif.; V. L. Jones, regional business management manager, and M. R. 
Brown, regional fleet sales manager. 





'S.E. Representatives Hear Plans— 


Pictured at the “reverse” session of the Ford's southeast regional dealer council 
| meeting in Philadelphia recently are dealers, district sales managers and regional 


| staff members who conferred for two days on decisions of the National Ford dealer 


| 


| council meeting in Dearborn. Clockwise around the council table (seated) are G. H. 
Threlkeld, Vidalia, Ga.; A. A. Swenson jr., 


Philadelphia; R. A. Lewis, Chambersburg, 


| Pa.; J. J. Walsh, assistant regional sales manager; C. R. Beacham, regional sales 
The Ferguson - Sadlak amend- | manager; G. M. Holtsinger, Tampa, Fla.; Tom Frost, Warrenton, Va.; Tom Beattie, 
ments, aimed at forcing the U. S.| regional truck sales manager; John N. Thomas, Gadsden, Ala.; J. W. McGarity, Troy, 


| Ala.; F. H. Onnen, Towson, Md. 


Standing left to right are S. J. Flournoy, Norfolk, Va.; M. B. Wilson, Smithfield, 


window, with a mild provision lim-|N. C.; J. J. McCann, regional sales staff; G. L. Adams, regional service manager; 
Frank Klotz, regional fleet sales manager; J. M. Moore jr., Jacksonville district sales 
| manager; C. Gordon Johnston, Chester district sales manager; Emerson Planck, Vir- 
| ginia district sales manager; J. S. Snyder, Charlotte district sales manager; R. H. East, 
| Atlanta district sales manager; H. W. Cook, Washington district sales manager; James 


iting participation substituted. 


Controls 


(Continued from Page 2) 
some semblance of CMP be re- 
tained. 

NPA quoted some industry peo- 
ple as saying that they would 
rather have controls over their 
operations removed by degrees, 
in order to prevent a sudden 
“control-free scramble” for ma- 
terials. 

The following industry represen- 
tatives attended the meeting with 
NPA: 





Truck Co.; R. Navin, Detroit 
Bevel Gear Co.; J. E. Echlin, Ech- 
lin Mfg. Co.; John A. Shank, Elec- 
tric Auto-Lite Co.; Henry J. Nave, 
White Motor Truck Co.; Merle E. 
St. Aubin, General Motors; Daniel 
A. Conroy, International Harvester; 
A. H. Maremont, Maremont Auto- 
motive Products; W. G. Hancock, 
McCord Corp.; A. J. Mummert, Mc- 
Quay-Norris Mfg.; Hubert P. Moog, 
Moog Industry, Inc.; E. W. Acker- 
man; Thompson Products, and Ab- 
bott L. Johnson, Warner Machine 
Products. 


* * * 
Credit Buying of Autos 
Soars After Decontrol 


WASHINGTON. — Car - purchase 
loans financed through auto dealers 
jumped $193,000,000 in May, the 
Federal Reserve Board announced 
last week. Government controls on 
consumer credit ended May 7. 

The credit rise in the automo- 
bile field paced the $447,000,000 
increase recorded for all types of 
decontrolled installment credit in 
May. Personal loans mounted by 
$163,000,000, and officials § said 
much of this total was used to 
buy cars, 

At the end of May, total out- 
standing consumer credit stood at 
$20,258,000,000, with 


credit responsible for $13,767,000,- | 


000 of this sum. 


Culbertson Sells 
Ralph Williams has bought the 
Otto Culbertson dealership, which 
will now be known as the Hunting- 
ton Beach (Calif.) Oldsmobile- 


Chevrolet dealership. 


installment | 


ger; T. B. Pierce, Spartanburg, S. C., 





| Tereshenko, regional business gemen 








| and Courtland Rizer, Walterboro, S. C. 
| 


‘Hornets Win, Place & Show ... 





Hudson Scores Sweep 


lows: Tim Flock, 51 Hornet; Buddy 
Shuman, ’52 Hornet; Herb Thomas, 
52 Hornet; Bill Blair, 52 Olds 88; 
Pat Kirkwood, ’51 Chrysler Sara- 
| toga; Dick Passwater, ’52 Olds 88; 
Hershell McGriff, ’52 Deluxe Olds 
|88; Stuart Joyce, 52 DeSoto Fire 
Dome; Otis Martin, ’51 Plymouth, 
and Ted Chamberlain, ’51 Plym- 
| outh. 

| Dick Rathman, driving a Hudson, 
|started in the pole spot, and was 
| followed by one each of 12 different 
| makes of cars. 


| During the time trials, Bill 
| France, president of NASCAR and 
|manager of the race here, had an- 
nounced that the first 20 positions 
| would be held open for each of 20 
|jmakes if they were entered. But 





|there were no entries of Chevrolet, | 


| Pontiac, Buick, Studebaker, Dodge, 
Cadillac or Henry J. 


Downward from the pole were 
the following cars in order: Hud- 
son, Olds 88, Chrysler, Nash, Lin- 
coln, DeSoto, Ford, Plymouth, Mer- 
cury, Willys, Packard, Kaiser and 
a Nash Rambler. Cars positioned 
by speed trials filled out the field 
of 47. : 

In the starting field were 17 
Hudsons, six Olds 88s, five Plym- 
ouths, five Nashs, four Chryslers, 
| two Fords, two DeSotos, two 
| Willys, and one each of Lincoln, 
Mercury, Packard and Kaiser. 

A parade of new cars, with 18 
|makes represented, was a pre-race 
|feature of this year’s stock-car 
event. Nash Motors, which provided 
the pace car for the race, led the 
parade with a 1952 Nash-Healey 
| spanks ears and four Nash models. 
As starter Alvin Hawkins waved 





| 
| 
| 
| 





In Detroit Race 


C. L. Jacobson, Chrysler Motor | 
Parts Corp.; Furber Marshall, Dart | 
T. 


(Continued from Page 2) 


the green flag, Fonty Flock, broth- 
er of the winner, skirted in low on 
the first turn and took the lead in 
his Olds 88. Rathman followed at 
his heels, and moved into first spot 
before the first lap was over. Flock 
ran second until the 12th lap, when 
he nudged the retainer wall on the 
back stretch and rolled to a stop 
with a broken steering arm. 

During the next 40 laps, Lee 
Petty, driving a ’52 Chrysler 
Saratoga, fell in behind the lead- 
ing Hornet, and when Rathman 
brought his smoking car into the 
pits at lap 42, Petty took the lead. 

Petty held on until about lap 95, 
when Tim Flock, who had been 
moving up steadily from his 16th 
starting position, moved into the 
lead. 


Buddy Shuman took second place 
and followed Flock doggedly until 
lap 211, when he lead the race while 
Flock came in for his second and 
last pit stop. Flock was out again 
in a hurry, and regained the lead 
a lap later. 


Herb Thomas, who had been 
plagued in the early part of the 
race with short pit stops, began 
a determined drive, and at lap 
246, passed Blair on the back- 
stretch to take over third place 
and enter the same lap as Flock. 
Shuman, running second, had 
been favoring a smoking, popping 
engine since about the 200th lap. 
After the race, the winner told 
newsmen that part of the credit 
for the win should go to B. B. 
Blackburn, his chief mechanic, and 
to his brother Fonty, who took over 
the management of his pit after he 
retired from the race. 
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New Name for NUCDA? 


Members Ponder Whether to Call Themselves 
‘Independent Car Dealers’ 


(Continued from Page 1) 


operator who in some cases may 
be moving stolen cars. 

The real used-car merchant fig- 
ures he suffers for the sins and 
bad publicity of others—many of 
whom are not really used-car 
dealers at all, but who use that 
name to cover up other activities. 

In addition, many more used-car 
dealers are handling new or nearly 
new cars, as well as used. As a 
matter of fact, some used-car deal- 
ers have described themselves in 
advertising as nonauthorized new- 
car dealers or independent new-car 
dealers, thus distinguishing them- 
selves from the factory - enfran- 
chised new-car dealers. 

* * * 


T IS on this score that some 


used-car dealers oppose a change 
in the name of the association. 





Smart Promoted 


At Twin Coach 


KENT, O.—Appointment of Wal- 
ter C. Smart as general sales man- 
ager of the motor vehicle division 
of Twin Coach Co. 
was announced 
last week by L. J. 
Fageol, president. 

Smart has been 
affiliated with 
Twin Coach since 
1927. For the past 
10 years he has 
been service di- 
rector of the com- 
pany and prior to 
that was district 
service manager 
in the New York area. Before 
joining Twin Coach, Smart was 
affiliated with Buick. 

In his new post, Smart will be 
in charge of all motor coach, trol- 
ley coach and truck sales. 


All Gummed Up 


Woman Driver Sticks Police 


With a Problem 


MANCHESTER, N. H.—It was 
one of the hottest days of the 
summer. 


A young lady ankled into the 
Manchester police headquarters 
and was a bit indignant because a 
“parking ticket” had been placed 
so firmly on the windshield of her 
car in the downtown municipal 
parking lot. 

Sympathetic police took a look 
at the “ticket,” which she had 
painstakingly scraped off her wind- 
shield, and informed her that it 
was not a parking violation card 
but her inspection sticker, which 
should be replaced without delay. 





W. C. Smart 








Weavers Co. Expands 


CHICAGO.—Weavers Sales Co., 
converter of upholstery fabrics and 
representative of Boltaflex all-plas- 
tic material in the midwest, has 
moved its offices to larger quarters 
at Space 747 in the American Fur- 
niture Mart, 666 Lake Shore Dr. 
The company’s offices and Bolta- 
flex showroom formerly were on 
the second floor of the mart. 
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eo 
leading aut bile dealers all over the 
United States recognize the value of dealer 
identification. Their preference for Ben- 
matt license plate frames, service mono- 
grams and other personal identification, 
exceeds by far that of all other manu- 
facturers combined. 


The Benmatt 
Organization Inc. 


3447 East 15th Street 
LOS ANGELES 23, CALIFORNIA 
Phone ANgelus 3-6751 








They reason that the change might 


|put them needlessly at odds with 


organized new-car dealers. 
| Since there 
|interdependence among new and 
used-car dealers, the subject is a 
| delicate one. 

Some dealers argue that this is 
|} but a minor offshoot of the prob- 
|lem; that the nonauthorized new- 
car dealers are relatively few; that 
|for the bulk of the used-car mer- 
chants the designation “independent 
car dealer” would represent a gain 
and would not put them at odds 
with new-car dealers. 

They point to precedents. Once 
the used car was called the 
second-hand car. That name has 
been discarded. The Realtors 
made a good thing of setting 
themselves apart from the real- 
estate agent. 

They argue that they are selling 
“unused transportation” still left in 
the car, rather than used cars. The 
used portion is gone. 

Others say that the job to do is 
to pull the industry up by its own 
bootstraps. They would add pres- 
tige to the name of used-car dealer 
by constructive public-relations ef- 
forts through local and national 
used-car dealer associations, as well 
as on their own. 

* * * 
N ANY used-car dealers have built 
up excellent reputations in 
their own communities, and their 
names are respected. 

NUCDA is seeking to help 
through a code of ethics and dis- 
vlay of the association symbol. 
Most dealers agree that such steps 
are constructive, but they still like 
a distinctive name to protect them- 
selves from the curbstoners in the 
business. 

Many of today’s substantial deal- 
ers entered the business in a small 
way, handling a few cars with little 
physical facilities. And they would 
not like to close the door of oppor- 
tunity for others to come up the 
same way. 

But the fact that little invest- 
ment is necessary to acquire the 
name of used-car dealer also 
opens the door to the sharpies 
and outright crooks, 

Shortly after the NUCDA con- 
vention last fall, NUCDA held a 
referendum on the question. At 
that time, the proposal of a name 
change was defeated. 

Since that time, new pressure has 
arisen for the change. 

At any rate, it appears certain 
that the issue will come up again 
for consideration at the NUCDA 
convention Oct. 16-18 in Cleveland. 


Government Frees 
Wreckers from 


Controls on Scrap 


WASHINGTON. — The National 
Production Authority last week re- 
voked its controls over the opera- 
tions of the nation’s 25,000 auto 
wreckers. 

NPA rescinded M-92, an order 
issued Dec. 11 which required in- 
ventory reports, regulated the pro- 
curement and disposal of motor 
vehicles and car units as scrap, 
and made wreckers subject to allo- 
cation directives. 

NPA officials said the order had 
been remarkably successful in ac- 
celerating the flow of critically 
needed scrap to steel mills and 
foundries. 

Inventories of ferrous and non- 
ferrous scrap last winter were at 
such a dangerously low level that 
eight open-hearth furnaces had to 
be closed down. NPA issued M-92 
after a survey disclosed that wreck- 
ers had approximately 4,000,000 tons 
of iron and steel, as well as large 
amounts of copper, brass, lead and 
aluminum scrap. 

Recently, it was announced that 
| M-92 was largely responsible for 
the fact that current scrap inven- 
|tories represented about a 60-day 
| supply, compared to the inventory 





lof three to five days which pre-| 


| vailed last winter. 

| NPA reported that markets for 
lead and auto radiators, generators 
and starters had softened. 


is a good deal of | 


59 





Kaiser-Frazer Sponsors Safety 


Honor,” staring Donald Woods and a 





be 


Film— 


This is a scene from the Kaiser-Frazer public service motion picture “Word of 
The film dramatizes the 
hazards of “hotrod"’ driving practices and offers a solution to the problem. It is 
produced for national distribution through K-F’s dealer organization. The film is tied 
to the nationally known ‘“man-to-man" and ‘dad-to-daughter" safety agreements that 
incorporate a pledge on the part of the teen-ager to operate the family automobile 
as carefully and cautiously as his or her father does. 


Hollywood cast. 





Vehicle Exports 
Exceed 751 Share 
Of Output 


DETROIT.—Exports of cars and 
trucks so far this year are claim- 
ing a higher portion of overall U. S. 
production than they did in com- 
parable 1951 months, although 
numerical totals are far lower. 

The May report of the Automo- 
bile Manufacturers Assn, shows 
that 7.3 percent of the industry’s 
output was exported during the 
first five months of 1952. This 
compares to 6.7 percent in the 
January-May period of last year 
and a postwar low of 3.8 percent 
for all of 1950, when the alltime 
vehicle production record was 
established. 

Numerically, 1952 exports were 
lagging behind last year’s be- 
cause of the universal production 
decline. Five-month export totals 
were 169,550 vehicles this year 
and 220,708 last year. 

May shipments overseas not only 
trailed those in the identical month 
of 1951 but also continued a down- 
ward trend begun in April. There 
were 31,653 units exported in May, 
compared with 34,575 the month 
previous and 48,301 in May a year 
ago. 

Cars accounted for 16,822 of the 
May, 1952, sum, against 19,243 in 
April and 29,675 in the comparable 
1951 month. Five-month car totals 
were 90,152 this year and 130,009 
last year. 

Truck exports. totaled 14,737 
this past May, 15,242 in April and 
18,586 in May, 1951. The January- 
May truck aggregates were 79,- 
021 for 1952 and 90,499 for 1951, 

Ninety-four buses were exported 
in May, bringing the year-to-date 
accummulation to 377. The first 
five months of last year saw ex- 
port of 200 buses, including 40 in 
May. Ninety buses were shipped 
abroad in April, 1952. 

Total exports in May missed by 
559 units of equalling the January 
low for 1952 and fell more than 
6,000 units below the March high. 


Jack Production 
Controls Eased 


WASHINGTON. — Government 
controls over the production of 
jacks, used extensively in the main- 
tenance of motor vehicles, were 
liberalized last week. 

NPA amended order M-83 by 
omitting from standardization and 
simplification restrictions rigid 
jacks (horses and trestles) and 
transmission jacks, and by stipulat- 
ing that screw jacks of one ton or 
1% ton, can be made without being 
subject to specification controls. 

NPA officials explained that trans- 
mission jacks are difficult to stand- 
ardize while rigid jacks are under- 
going new developments for use on 
trailers. 

M-83 was originally issued to 
conserve about 20,000 tons of steel 
annually. NPA decided to liberalize 
the order rather than accede to 
the demand for its revocation. 


Monrovia Dealer of Week 
McDonald and O’Boyle Chevrolet- 
| Oldsmobile dealership at Monrovia, 
|Calif., since 1924, was chosen by 
|the Monrovia News-Post as _ its 
| “dealer of the week.” 





| Knobloch Plans Changes 


Knobloch Motors, 3068 Main St., 
| Buffalo, has been granted a permit 
to make alterations to its building. 


| | annual 


‘Rochester Assn. 


Holds Outing 


| ROCHESTER, N. Y.—More than 
|200 Rochester dealers attended the 
outing of the Rochester 
| Automobile Dealers Assn. 

An afternoon of games, contests 
and band music was climaxed by a 
picnic supper. Salesmen downed 
dealers, 3-0, in a softball game. 

William G. Herpich was general 
chairman, assisted by Franklin A. 
Jones, association president, and 
Edward C. Schoen, association sec- 
retary. Charles Henderson, execu- 
tive vice-president of the New York 
State Automobile Dealers Assn., 
was a guest. 


Utah Dealers Move Up 
Parley Date to Dec. 4 

SALT LAKE CITY.—A _ date 
change for the annual convention 
of the Utah Automobile Dealers 
Assn. was announced last week by 
Elias J. Strong, association secre- 
tary-manager. 

The parley will be held Dec. 4 in- 
stead of Dec. 11, Strong said. The 
place remains the same—the New- 
house hotel in Salt Lake City. 

















FORMULA A 
A Powder concentrate that is 
mixed with water that makes a 
suds. For Soft Finish Fabrics or 
any Fabric with a nap such as 
Canda Cloth, Mohair, Floor Rugs, 
etc. 





| BOX 191 


THE NEW FAST WAY 


To CLEAN and RENEW Postwar 
USED CAR INTERIORS 


—So graphically Demonstrated at the 
MIAMI N.A.D.A. CONVENTION 


TIPTON'S 
MIRACLE WASH 


Just SPRAY ON and SPONGE OFF 


Fast — Simple — Foolproof 


Cleans and Renews the Natural Appearance 
of Headliners and Upholstery 


Consists of Two Formulas 


FORMULA B 
A Powder concentrate that is 
mixed with water that makes No 
Suds. For Headliners, Leatherette, 
and Hard Finish Fabric such as 
Nylon, etc. No Suds fo streak the 
Headliner. 


COMPLETE KIT FOR $25.00 


Kit contains 2 cans Formula A, two cans Formula B, Brush, 
Sponge, Measure and complete simple directions. Makes 
168 gallons of cleaning solution which will clean the com- 
plete interiors of 50 to 75 cars. Best results obtained when 
sprayed on with ordinary garden sprayer. 


FREE 30-DAY TRIAL OFFER 


Just order our kit and use for 30 days. If not satisfied that 
it is the best product of this type, just return the unused 
portion of the kit and there will be no charge whatsoever. 
If completely satisfied, just mail check for $25.00 FOB 
Lyons, Illinois. Shipping weight approximately 36 pounds. 


—R.M. TIPTON & CO. 


LYONS, ILLINOIS 
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Many Small Mills Settling 


AUTOMOTIVE NEWS, JULY 7, 1952 





Steel Peace Forecast 


By End of Month 


(Continued 


shop issue appeared to have been 
established in the small-plant set- 
tlements. The issue of compul- 
sory unionism has been the prin- 
cipal hurdle to contract agree- 


18 Mich. Firms 
Get $90 Million 


In War Contracts 


DETROIT.—War contracts total- 
ing $90,130,701 were awarded to 18 
auto firms in Michigan during the 
week ended June 21, it was an- 
nounced. 

Biggest single order of $27,000,- 
000 went to Cadillac division for 
additional T-41 Walker Bulldog 
tanks. 

This is the sixth major supple- 
ment to Cadillac’s tank contract 
since the start of the program Aug. 
15, 1950. It raises the total dollar 
value of vehicles built or now on 
order to approximately $809,000,000. 

Also awarded were $19,041,758.80 
to Continental Motor Corp. for ad- 
ditional power plant assemblies, 
and $13,500,000 to General Motors’ 
Ternstedt division for more tank 
range finders. 

Oldsmobile division got $5,007,000 
for 3.5-inch rockets; Kelsey-Hayes 
Wheel Co., $4,128,771.53, shell parts; 
Fisher Body division, $2,266,437, 
tank plant facilities, and Monarch 
Governor Co., $1,174,943.50, rocket 
fuzes. 

Other large awards included Mo- 
tor Wheel Corp., $938,570.80 for shell 
parts; Monroe Auto Equipment Co., 
$407,065.75, shells; Wolverine divi- 
sion of Calumet & Hecla, $291,720; 
Stubnitz-Greene Spring Corp., $252,- 
300; Grinnell Screw Products, $238,- 
154.40, and Ainsworth Mfg. Corp., 
$231,000. 

The four latter orders were for 
percussion primers. 

Also: Budd Co., $227,500 for 
chemical shells; Odel Die Cast 
Corp., $225,180, hand grenade fuzes; 
Michigan Metal Products, $179,- 
205.75, bomb parts; Auto Specialties 
Mfg. Co., $165,868.08, anti-personnel 
mines, and M-N Metal Products 
Co., $142,066.14, automotive spare 
parts. 

A contract in excess of $3,000,000 
for production of a classified mili- 
tary weapon has been awarded to 
Kaiser Mfg. Corp. by the Pitts- 
burgh Army ordnance district. 

The work will be performed at 
the recently completed Shady Wil- 
low press plant of Kaiser-Frazer 
Corp. at Shadyside, O. 


from Page 1) 


ments between steel’s Big Six and 
the CIO. 

Harrisburg Steel and Pittsburgh 
| Steel, largest of the strikebound 
mills to settle their contract dif- 
ferences and resume _ production, 
both assented to a modified union- 


employed at General 


of pre-strike employes and give new 
“hires” a chance to withdraw from 
the union after a specified period 
of membership. 

*~ : + 


ee prospects also were bright- 
ened with effectuation last Mon- 
day of a Defense Production Act 
extension which clips the wings of 
both the OPS and WSB. One result 
of the congressional blows dealt 
the controls agencies was expected 
to be a more lenient attitude on 
steel price increases. 

Weirton Steel, which gave its non- 
striking independent union a 25- 
cent-an-hour raise “package” two 
weeks ago, followed up the new con- 
tract with a request to OPS for a 
price boost of $5.50 a ton. The price 
agency previously had expressed 
willingness to hike steel ceilings by 
only $3 a ton under the Capehart 
amendment. 

Pittsburgh Steel and Harris- 
burg Steel met the WSB recom- 
mendation of an immediate pay 
increase of 12% cents an hour. 
Wages, however, are no longer re- 
garded as a major point of issue 
between the strikers and the Big 
Six of steel—U. S. Steel, Bethle- 
hem, Republic, Jones & Laughlin, 
Youngstown Sheet & Tube and 
Inland. 

A pessimistic note was injected 
into the steel situation Wednesday 
when Republic President C. M. 
White predicted a lengthy deadlock 
over the union-shop issue. 

* + ca 


UST as adoption of a watered- 

down Defense Production law 
cleared the air somewhat on steel 
prices, many observers felt that this 
week’s Republican convention 
might resolve the question of in- 
voking the Taft-Hartley injunction 
procedure, in case the steel strike 
deadlock should persist. 

Presidential Candidate Robert A. 
Taft’s close connection with the la- 
bor law has been given as one rea- 
son for President Truman’s reluc- 
tance to obtain a court order halt- 
ing the steel strike for 80 days. 
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Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 


WANTED AT ONCE.—Top parts depart- 
ment manager for one of Detroit’s large 
Ford dealerships. To qualify, man must 
be top producer in wholesale parts sales, 
good merchandiser and able to manage 
help. Top salary and bonus plan will be 
offered to qualifying applicant. Ideal 
working conditions, vacation and insur- 
ance plan. Previous Ford experience not 
necessary. Box 1595, ¢/o Automotive 
News, Detroit 26. 





NEW CAR SALESMAN. We are expanding 
—need one top notch salesman, If you 
can sell 125 cars a year you can easily 
earn $10,000. Live in Florida’s finest 
community right in the heart of the na- 
tion’s playgrounds. Marvelous climate, 
schools and people. This is an opportu- 
nity with a future, All replies confiden- 
tial. Horne Nash Motors, Ft. Lauder- 
dale, Fla. 





AUTOMOTIVE NEWS 
WANT ADS 
GET_.RESULTS 


HELP WANTED 








dealership. Knowledge of new and used 
cars, appraising, trucks. Personality and 
educational background for increasing 
management responsibility. Want a man 
plus. Salary, incentive, insurance, holi- 
days, vacations with pay. Forty miles 
from New York on the Hudson. Send de- 
tailed information to Box 1625, c/o Auto- 
motive News, Detroit 26. 


SALESMAN NEEDED IMMEDIATELY. 
Best opportunity for a willing worker. 
Chance of rapid advancement for a pro- 
ducer. Extra-liberal guarantee and com- 
mission deal to a qualified man. Must be 
permanent. Experienced only need apply. 
Chrysler-Plymouth dealer in central Fla. 
town of 12,000 population with ideal liv- 
ing conditions. Apply, giving full par- 
ticulars to Imperial Motor Co., P. O. Box 
1012, Ocala, Fla. 


SERVICE MANAGER for long established 
Rochester, N. Y., Chrysler products deal- 
ership. An excellent opportunity paying 
good salary plus commission or bonus. 
This is a permanent connection with a 
substantial future. Write giving details 
of present employment and background 
and furnish references. Write Box 1615, 
c/o Automotive News, Detroit 26. 














SERVICE MANAGER 


“Big Three,"’ metropolitan Boston area, re- 
quires experienced man to take full charge 
of all service operations. Adequate staff to 
| assist. Top salary and attractive bonus. Well 
| established dealership with modern fully 
| equipped shop. Splendid opportunity for 
right man. Please state references, past ex- 
perience and qualifications. Will consider 
moving right man to Boston area. All re- 
plies strictly confidential. 


Box 1621, c/o Automotive News, Detroit 26 





shop plan paralleling the systems | 
Motors and | 
Chrysler Corp. The new steel plans | 
do not require union membership | 


SALES MANAGER—PLUS. 2(0 car Ford | 


who likes his job—gives plus to receive | 





California. Low Rates: 





WANT AD DEPT., 


| 


HELP WANTED 








EXPORT TRAVELING 
REPRESENTATIVES 


The export division of an automobile and 
truck manufacturer has openings for ex- 


perienced automotive sales also service 
representatives with knowledge of lan- 
guages and overseas markets. Salary 
commensurate with ability. All replies 


treated in confidence. 


Address Box 1645 
c/o Automotive News, Detroit 26, Mich. 





SERVICE MANAGER. We have an open- 
ing for an experienced service manager 
or a young man, good at diagnosing 
mechanical troubles, who would like the 

| opportunity to prove he can properly 

} handle customer relations and supervise 

| a service department for a 350 per year 

progressive, independent new car dealer in 

Grand Rapids, Michigan. Write Box 1623, 
c/o Automotive News, Detroit 26. 

WANTED—A-1 service manager. Chrysler- 
Plymouth dealership in west Texas town, 
20,000 population. Must be sober and 
able to take care of Chrysler-Plymouth 
clientele, Attractive salary. Box 1634, 
c/o Automotive News, Detroit 26. 

















SERVICE MANAGER. Unique opportunity 
for the one who can qualify. Must be 
able to take complete charge of all serv- 
ice operations; proficient in handling 
customer relations and supervising large 
staff. Must be capable of handling cus- 
tomer labor volume of $10,000 to $15,000 
monthly. Top salary and bonus plan will 
be offered to qualifying applicant by 
large General Motors dealer located in 
one of the middle Atlantic states. Box 
1648, c/o Automotive News, Detroit 26. 

PARTS MANAGER WANTED for Ford 
dealership in midwestern town of 50,000. 
Good salary plus incentive. Paid vaca- 
tion and insurance plan. Box 1620, c/o 
Automotive News, Detroit 26. 








Service Manager Wanted 


By a moderate size Ford dealership in 
central New York. A permanent position 
with good salary for the man with the 
proper qualifications. Excellent salary with 
consecutive bonuses. Living quarters avail- 
able. 


CASTLE CAR CO., INC. 


Herkimer, New York Telephone 1657 





OFFICE MANAGER to supervise office 
and assist dealer in operating a ‘Big 
Three’’ dealership in New England. Pre- 
fer man under 35. Exceptional oppor- 
tunity. Write Box 1624, c/o Automotive 
News, Detroit 26. 

SALESMEN WANTED to sideline new 
product worth $300 monthly. Sells direct- 
ly to new car dealers. Write for territory 
and details. Replies confidential. Denslo 
P. Hamlin, Sales Manager, 124 Oak 
Avenue, Hempstead, N. Y. 

















POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 











AGGRESSIVE AUTOMOTIVE EXECU- 
TIVE, experienced all phases of large 
dealer operation—GM and Chrysler back- 
ground, seeks association with progres- 
sive organization that can utilize ability 


creased sales volume, 
harmony and production. 33, college, 
family. Box 1626, c/o Automotive News, 
Detroit 26. 

BUSINESS MANAGER - ACCOUNTANT, 
middle aged, college graduate, fifteen 
years automotive and seventeen years 
public accounting; General Motors, Pack- 
ard and Chrysler experience. Immediate- 
ly available. Box 1616, c/o Automotive 
News, Detroit 26. 

EXPERIENCED EXECUTIVE—general or 
sales manager available. Twenty-one 
years’ experience, all phases of large op- 
eration. Prefer Cadillac, Olds 
acceptable. Would consider investing or 
percentage arrangement. Highest integ- 
rity, aggressive, ambitious and produc- 
tive. Excellent references. Box 1628, c/o 
Automotive News, Detroit 26. 


| AUTOMOTIVE EXECUTIVE WISHES po- 











or jobber of auto parts or general man- 
ager of a 500 car franchise dealer. At 
present, I am sales manager for a 900 
car Buick agency. Available in two 


months. Box 1605, c/o Automotive News, 
Detroit 26. 





at regular rates, but if signed "Box No. .... 


(18c) PER 


received. Display Ads: $9.80 per inch, per insertion. 
AUTOMOTIVE NEWS. PENOBSCOT BUILDING, DETROIT 26, 


POSITION WANTED 
BOOKKEEPER - OFFICE MANAGER (fe- 








male), executive capacity, full charge, 
general ledger, taxes, financial state- 
ments, 18 years leading dealer. Thorough 


knowledge all phases and capable of han- 
dling complete operation of automobile 
business. New York area. Box 1635, c/o 
Automotive News, Detroit 26. 

SERVICE MANAGER—Twenty years’ au- 
tomotive experience with GM _ dealers. 
Broad technical, sales and public rela- 
tion experience. Family man, forty-four 
years of age. New England preferred. 
Write Box 1604, c/o Automotive News, 
Detroit 26. 

ACCOUNTANT-BOOKKEEPER—age 45, 28 
years’ experience in Chevrolet and Gen- 
eral Motors accounting; experience and 
training in parts department; expert 








, in care of Automotive News, 





CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 
EIGHTEEN CENTS 
Wanted Ads accepted at half-rates to encourage this classification for the benefit of 


WORD for each insertion. Cash in advance. Position 


our employing read- 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full-name and address 


Detroit 26, Mich.’ add One Dol- 


lar ($1) per insertion for address and extra service as replies are forwarded, unopened, the same day 


MICH. 





DEALERSHIPS AVAILABLE 








DEALERSHIP HANDLING 
DODGE-PLYMOUTH 


in Shelbyville, Tennessee. One of the fastest 
growing towns in the south with over forty 
inanufacturing plants. Located on two main 
highways in one ot the best agricultural sec- 
tions of the state, 18 miles from Arnold Engi- 
neering Development Center, this being a 
$186,000,000 government project now under 
construction, that is expected to be com- 
pleted next year. We did over $800,000 voi- 
ume last year. New, modern building con- 
taining 16,000 square feet of floor space with 
sprinkier system, built in 1949 at a cost of 
$96,000 with a fenced in concrete used car 
lot adjoining. Can be leased for $550 per 





typist and stenographer; experienced in month. Owner has other interests. $50,000 
all phases of tax work. What have you. will handle. 
to offer? Box 1636, c/o Automotive Box 1647, c/o Automotive News, Detroit 26. 
News, Detroit 26. 

AVAILABLE—Used car manager, sales 


manager or general manager dependent 
on size of your operation. Ten years’ ex- 
perience both factory and retail. Prefer 
Ford or Chevrolet anywhere in midwest. 
Fully capable. Best of references. Box 
1627, c/o Automotive News, Detroit 26. 
PARTS MANAGER—25 years’ experience. 
GM references. 
Station, Detroit 24, Mich. 


DEALERSHIPS AVAILABLE 


FRANCHISE AVAILABLE. Central Florida 
franchise for popular independent line. 
Annual quota, 147 cars. Best downtown 
location in city. Same address for 
twenty years. Profitable shop, completely 
equipped. Excellent used car lot on 
premises. Three year lease at very rea- 
sonable rental. $30,000 cash will handle. 
Must qualify with factory. Owner retir- 
ing. Box 1640, c/o Automotive News, 
Detroit 26. 


DEALERSHIP, handling one of leading in- 
dependents. Well established for 20 years 
in thriving industrial east coast city. 
Gross sales last year over $1,500,000. 
Will sell outright or consider selling in- 
terest to right person with option to 
purchase balance. Box 1587, 
motive News, Detroit 26. 


POPULAR THREE CAR dealership—Colo- 
rado, Excellent location. Fine building, 
50’x125’. Completely equipped service 
department. 75’x150/ 
lot. Lease building. Mining and 
culture, hunting, fishing, skiing. 
ful climate. Box 1641, c/o 
News, Detroit 26. 

DEALERSHIP now handling Chrysler- 
Plymouth. 21 years in same location in 
central Michigan; population of town, 
20,000. Very serious illness reason for 
selling. $52,000 will handle deal, long 
lease on buildings if desired. If inter- 
ested write Box 1601, c/o Automotive 
News, Detroit 26. 

DIRECT DEALERSHIP, now handling in- 
dependent, in lowa town—40,000 popula- 
tion. Receiving eight cars monthly. 
About one-quarter million dollar gross 
last year. Long term lease with option 




















Automotive 








to buy 11,250 square foot building. $10,- | 


000 will buy. Box 1639, c/o Automotive 
News, Detroit 26. 


TEXAS DEALERSHIP, handling one of 
‘‘Big Three,’’ within 75 miles of Dallas, 
15,000 foot floor space, 200 car contract, 
gross sales last year $850,000, all modern 
service department. Would take approxi- 





mately $100,000 to handle deal. Write 
Box 1602, c/o Automotive News, De- 
troit 26. 





WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 
LEO J. KLEM 
411 Curtis Bidg. Detroit 2, Mich. 








and business acumen to the end of in- | 
interdepartmental | 


other GM | 


sition as sales manager of manufacturer | 


DEALERSHIP, handling two models—one 


of Big in southern Ohio thriving 
farm and industrial center. This area is 
definitely growing. A really nice small 


deal that will stand investigating. Box 
Detroit 26. 


1638, c/o Automotive News, 
FOR SALE. Dealership, now handling Pon- 
tiac and GMC, in the northern half of 
Ala. Doing excellent business. Reason 
for selling—owner has two other busi- 
nesses to look after. Box 1611, c/o Auto- 
motive News, Detroit 26. 





P. O. Box 4, Kensington | 


c/o Auto- : 


fenced used car | 
agri- | 
Wonder- | 





DEALERSHIP, handling Studebaker, Penn- 
sylvania city of about 50,000 population. 
Owner has other interests. Will sell at 
inventory, parts and equipment—about 
$30,000. Long lease. $350 per month. 
Will take $15,000 cash, balance monthly 
This is a wonderful opportunity for some 
young active operator to get set for life. 
Box 1632, c/o Automotive News, De- 
troit 26. 


FOR SALE—One of popular ‘‘Big Three’’ 
located north central Indiana, good lake 
resort town, prosperous farm commu- 
nity. Nearly quarter million gross sales 
last year. Low rent. Negotiating for big- 





ger deal. Investment about $35,000. Ad- 
dress Box 1633, c/o Automotive News, 
Detroit 26. 





SMALL AUTOMOBILE DEALERSHIP, 
handling Pontiac, located in N. E. Texas 
town ot 6,000 population. Subject to tac- 
tory approval. Box 1610, c/o Automotive 
News, Detroit 26. 


DEALERSHIP handling Dodge-Plymouth, 
New England. Selling account of sick- 





ness. No real estate to buy. Please no 
curiosity seekers. Box 1643, c/o Auto- 
motive News, Detroit 26. 





DEALERSHIP WANTED 

BIG THREE DEALERSHIP wanted in 
Chicago or vicinity or Miami or vicin- 
ity. Aggressive merchandiser will buy 
half interest or invest on basis of per- 
centage of profits leading to partnership. 
Factory qualified with excellent new and 
used car experience. Send full details to 
Box 1631, c/o Automotive News, De- 
troit 26. 

WANTED—“Big Three’’ dealership, about 
100 cars, in New Jersey, New York, 
Pennsylvania. With or without building. 
Pay cash if necessary. Strictly confi- 
dential. Box 1630, c/o Automotive News, 
Detroit 26. 

WANTED TO PURCHASE, either now or 
within next two years, automobile or 
farm machinery agency or combination. 
Any state. Advise full particulars. Box 
37, Mullica Hill, N. J 


WANTED 


Ford or GM with 400 Units 
Cash. Anywhere. 
FACTORY APPROVAL ASSURED 
Replies Confidential, Box 1599, 
c/o Automotive News, Detroit 26. 

















BIG THREE DEALERSHIP wanted within 


Hammond, 54 
York, WN. Y. 


75 miles New York City. 
Riverside Dr., New 
WaAtkins 4-6754. 





WANTED—Ford dealership of 600 units or 
more. Ample capital and assurance of 
factory approval. Please reply person- 
ally by mail or through your attorney 
or banker in strictest confidence. Box 
1607, c/o Automotive News, Detroit 26. 


WANTED AUTO AGENCIES 
We have qualified buyers for all size auto 
agencies throughout the United States. All re- 
plies held in strictest confidence. 


DAVID JARET CO. 
Established Over 29 Years 
150 Montague St. Brooklyn 2, N. Y 
Ulster 2-5600 











HELP WANTED 











AUTO PARTS PROMOTION MANAGER WANTED 


Here is an opportunity for a young man with enthusiasm and 
imagination to build a fine position with one of America's largest 
producers of automotive parts and accessories, as head of pro- 
motion and merchandising activities. Some knowledge of the 
parts business and methods of distribution are necessary but the 
chief requisites are creative and organizing abilities. If you have 
done promotional work for an automobile or truck company or 
for a distributor or jobber in this field, you may be just the man 
we want. Write, giving full details of experience. 


Box 1622, c/o Automotive News, Detroit 26 
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DEALERSHIP WANTED 


CARS FOR SALE 


CARS WANTED 


| BUSES FOR SALE 


MISCELLANEOUS 











WANT TO BUY _—AUTO— | 
New Car Agency 
Private party interested in ‘Big 3" new A U & i | O N 


or sales agency with 300-600 unit annual 
potential. Preferable location—Florida or | 
California. Will lease or buy real estate. | 
Hove factory approval. Money no object. | 
Send full particulars first letter, addressed | 
to Box 1646, c/o Automotive News, | 
Detroit 26. 


2 








WANTED—A ‘‘Big Three’’ dealership. Area 
n Philadelphia, Pennsylvania, or a radius 
of 75 miles outside. Will purchase or 
lease building. All replies strictly confi- 
iential. Please send replies to Box 1629, 

o Automotive News, Detroit 26. 

WANTED—General Motors dealership in 
Southeast. E. T. Smith, Apt. 636, Black- 
stone Hotel, Omaha, Neb. 


AUTOMOBILE DEAL AD 








DEALERSHIP WANTED 
within 25 miles New York City. Qualify 
with manufacturer. Confidential. Box 
1637, c/o Automotive News, Detroit 26. 

FORD-GM. Ex dealer tired of loafing. Will 
pay cash. Strictly confidential. 351 Fran- 

Ave., Ventura, Calif. 


BUSINESS OPPORTUNITIES 


FOR LEASE—Used car lot site, 128'x100’ 
on U. S. 112, Dearborn, Michigan. Ample 
parking. LU 2-1877. 


DEALER SERVICES 





cis 

















INVENTORY SERVICE 

Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
— _special pore sell service. Experienced 
tion — since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write ag he mn details. 

i] ice Co. 

9900 Freeland Detroit 27, "Mich WE 3-6449 











INVENTORY SERVICE. Parts and acces- 
sories. Top type personnel, organized 
procedures, up-to-date records. Model, 
year breakdown for Ford, Chevrolet, 
L-M and MoPar dealers. Fast service 
eastern half U.S.A. Talbot’s Inventory 
Service, 124 S. Woodward, Birmingham, 
Mich. Midwest 4-5355 or 4-8460. 





INVENTORY SERVICE 
arts Accessories 

Large ‘ona Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential. Inventories accepted by all 
accountants and by the government. 


ALLIED INVENTORY iSO.. INC. 
1331 E. 79th St. hicago, Illinois 
ESsex 5- asso 





CARS FOR SALE 
WILLYS FOR SALE. 1951 4-wheel drive 
station wagon, 6,000 miles. 1950 4-wheel- 
drive station wagon. 1948 4-wheel drive 





jeep. Many more Willys for sale, Lord 
Bros.. Willys Sales and Service, Hol- 
comb, N. Y 





ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1950 and 195! Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 

These cars can be seen at— 


ROBINSON AUTO RENTAL, INC. 


Piease note change of address 
229 S. HANSON ST., PHILADELPHIA 39, PA. 
1. E. Spatig, Used Car Manager 
Phone: Granite 2-3013 








KEN SCHAEFER'S 


The Only Indiana 


AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
aap pesto INDIANA 
rt Grandi, Auctioneer 
CORNER CAPITAL AND a STs. 
Market 8541—Belmont 015 
IN THE HEART OF INDIANAPOLIS 








ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 
Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
Buy Now at Low Prices 
1949-1950 
Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 


54TH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
Morris Freedman, Mgr. 
SARATOGA 17-2300 SHERWOOD 7-1700 








AUTO AUCTION 


TIM ANSPACH 


! "Midway", Stop 20 


| 1938 PACKARD twelve cylinder. 


anti Finn 





HORSEHEADS, NEW YORK | 
EVERY FRIDAY | 





— 





DANVILLE, PENNA. | 
EVERY WEDNESDAY 











You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 


Jos. E. Johnson Tex Rickard 


Auctioneers 











Original 
and equal to new car condition. Solid 
leather roof. Six wheels, whitewall tires. 
Six passenger. Best offer. Sansom Auto 
Sales, 4100 Sansom St., Philadelphia 
4, Pa. 

FOR SALE—New 7 passenger Cadillac, 
1952 model 75, black, completely equip- 
ped. Dealers cost plus 4%. Box 1613, 
c/o Automotive News, Detroit 26. 








BEST in the MIDWEST! 
Carl E. Marker's 
FORT WAYNE 
AUTO AUCTION 
Sale Every Tuesday — 11:30 A.M. 
Open all night Monday night 
Dealers Only 
Phone — E-1254 Phone — E-5209 
Where You Buy and Sell RIGHT! 
324 West Main St. Fort Wayne, Ind. 
WE GUARANTEE ALL CHECKS 











COLIE'S AUTO AUCTION | 
Fastest growing auction in the east. Heavy 
cars our specialty. Sale starts every Wednes- 
day at 1:00 p. m., rain or shine. 

.COLIE'S AUTO AUCTION is located on the 
Washington-Baltimore Boulevard on U. S. 
Highway No. |, 3!/. miles north of Laurel, Md. 


COLIE'S AUTO AUCTION 
JESSUP, MARYLAND 
Phone — Laurel 922 





|WANTED TO PURCHASE. New or used 
Henry J or Kaisers, Chevrolets, Fords, 
Plymouths, Dodges. “We guarantee that 
these cars will not 
O.P.S. ceiling prices. 
machinery, also 2-ton to 2%4-ton to 3-ton 
truck tractors to pull trailer, Also tow 
truck. Write, phone or visit Phil Gardi- 
ner, Mullica Hill, N. J. Phone ! 5- -4831 


PARTS FOR ‘SAL EE 


Oldsmobile 
Parts 


24 HOUR DELIVERY SERVICE 
e 
WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


Late Models at Two 
Big Locations 


GAGE & DRUMMY INC. 


21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 
JORDAN 4-5600 


Farm tractors or 

















BUICK PARTS 


“WORLD'S LARGEST DEALER 


OF GENUINE BUICK PARTS" 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts - »« Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 








ALL AUTOMOTIVE PARTS 
From a Speed Nut to a Complete Body 
Shipped Anywhere — Try Us 
Direct Phone AM 2-7117 
FRANKLIN-WEBER PONTIAC 
6101-25 N. Clark St. Chicago, Ill. 





PONTIAC PARTS. Fast service on grilles, 
fenders, doors, panels for Pontiac and 
GM cars, 1937-1952. Prompt shipment on 
any part. Stacy Trent Pontiac, 224-236 
iw St., Trenton, N. J. Phone 
-5 ° 





| 
1981 Ferd Twe Deer Sedans | 


Excellent Condition. Former Philadelphia City 
Police Cars. Good Tires — $975 each (in 
Philadelphia). | 
John R. Clark Jr. or J. C. Lowery 
John Bartarn Hotel, Philadelphia, Pa. | 
Mail Address: Clark's Used Cars 

1410 West Broad, Savannah, Ga. 











CARS WANTED 


Genuine Oldsmobile Parts 


Largest Olds parts wholesalers in the middie 
west. Shipments made promptly. 


GREBE OLDS 
3400 S. Kingshighway 
Flanders 0800 St. Louis 9, Mo. 








TRUCKS FOR SALE 








1952 NASHS 
WANTED 


Must Be New 
Statesman and Ambassadors 
Any Transmission—Any Options 
$100 Over Your Cost 
Confidential 
‘‘We guarantee that these cars 


will not be re-sold over O.P.S. 
ceiling price. 


Wire or Phone Collect 
I. B. ROSENBERG, PRES. 


MILWAUKEE NASH 


3732 W. Wisconsin Ave. Milkaukee, Wis. 
Phone Division 2-5522 








WILL PAY 
$300 


OVER INVOICE COST 
For New, 1952 Ford passenger cars 


Wire or Call Collect 


CASTLE CAR CO., INC. 


“Authorized Ford Dealer” 





Albany-Schenectady Road 
ALBANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 





Herkimer, New York Phone 1657 
| ‘‘We guarantee that these cars will not 


USED TRACTORS FOR SALE. We have 
a nice selection of good used Brown 
tractors, iate models, equipped with 175 
and 200 Cummins motors and ten speed 
duplex transmissions. 11:00x22 rubber. 
These tractors are all in A-1 condition 
and will range in price from $6,500 to 
$7,000. Low mileage. Brown Equipment 
and Mfg. Co., 829 S. Summit Ave., 
Charlotte. N. C. Phone 6-1612 or 5-8974. 
Ask for M. G. Dermody. 

1947 DODGE power wagon. 4x4 drive, with 
460E Holmes wrecker complete with tow 
cradel front mounted winch. 1950 Ford 
F-7 with W45 Holmes wrecker. Write or 
eall Bill Fishel Vandeventer Auto Sales, 
717 S. Vandeventer, St. Louis 10, Mo. 
Phone Franklin 1750 


TRUCKS WANTED 


WANT NEW 
GMC 
TRUCKS NOW 


Call us collect if you have 
new GMC trucks 














General Truck & Engine Co. 
GMC Distributor 
Phone F-8918 San Diego, Calif. 








BUSES FOR SALE 

NEW AND USED BUSES for sale. Imme- 
diate delivery. M. A. Brightbill Body 
Works, Inc., 7th Ave. and E. Cumber- 
land St., Lebanon, Pa. Phone 2-7691. 

NEW 1952 DODGE 60-passenger Superior 
Pioneer school bus body. Special price 
to dealers and bus owners. Phone or 
wire Greensburg Motor Co., Greensburg, 

Pa. Ph. 2121. 


THREE NEW 











L163 190” W.B. 





be re-sold above O.P.S. ceiling prices.” 





$100 
Motor 


tional school bus chassis for sale. 
under 
Co., 


Address Wilson 


Ga. 


invoice. 
Summerville, 


be re-sold above | 


Interna- | 


| NEW SCHOOL BUSES—Dodge, Reo, GMC, 
International Harvester, Ford, Chevrolet, 
Studebaker, White. Immediate 
in sizes 48, 54, 60 and 66 passengers. 
Late model used buses. 1950 GMC, 1948 
Chevrolet, 1947 Ford, Pony Cruiser 
passenger), Yellow Cruiser (29-passen- 
ger). National Bus Sales Co., Inc., 101 
N. 33rd St., Philadelphia 4, Pa. BAring 
2-7605 


| 


(25- 


BU ) Ww ANTE D 

| NEW “OR USED school buses wanted. 
size or make Within 
York City. 
Box 1642, 

troit 26. 
SHOP EQUIPMENT FOR SALE 

DYNAMOMETER, Clayton chassis 
mometer, passenger car type, 
branch demonstrator. Good as new, ready 
for installation and use. Priced for 
quick sale at less than half of list. Box 

1614, c/o Automotive News, Detroit 26. 





Any 
1,000 miles New 
c/o 


Automotive News, De- 








dyna- 


| 


delivery | 


LER DE LEE LE TIT L 


Full information first letter. | 


Factory | 


| ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce S&t., 
Lynchburg, Virginia. 


AUTOMATIC BRAKING 
TOW BAR 


Complete with controlled steering 
Guide Cables and 
BRAKE HOOK-UP $61 45 
Price Includes Federal Excise Tax 
Meets all 1.C.C. Requirements 


GUIDE CABLES on 2nd Unit 
for INTERSTATE TOWING is 
an 1.C.C. “MUST.” 


aoe TOW, Bumper 
Tow Bar 











GLOBE GEARED electric automobile hoist, 

7,500 pound capacity. Excellent operat- 
ing condition. John Frame, Ford Dealer, 
Williamstown, N, J. 


ANTIQUE CARS FOR SALE 
ATTENTION CADILLAC DEALERS. 1914 
antique, four-cylinder, 2-speed_ electric 
rear axle touring car. Restored iike new. 
Drive anywhere. Will trade for late 
Cadillac. Communicate: A. M. Yetter, 
.". Maple Shade Ave., Trenton 10, 











1907 FORD MODEL K, 6-cylinder roadster. 


New tires, paint and upholstery. Good 
mechanical condition. Best offer over | 
$1,200. Photo available. Box 1644, ¢/o| 


Automotive News, Detroit 26. 


FOR SALE. 1917 Chevrolet touring car, 
1921 Chevrolet 1-ton truck. 
Chevrolet Company, Tomah, Wis. 


MISCELLANEOUS 











$195. Jung Bros. 
Ill. 





POWERFUL—SAFE. Sharp brake lock, car 
or truck. Ask your jobber or write direct. 
The Sharp Manufacturing Co., Nelson- 
ville. Ohio. 

FOR SALE. New school bus seats, back | 
and cushion at $7.50 each, FOB Detroit. 








Parts Specialties, 5984 Lincoln Ave., De. | 
troit, Mich. 
FOUR EASY METHOD driving kits, new, 


will 
Inc., 


sell cheap. Snethkamp Auto Sales, 
Detroit 13, Mich. 








The Dealer's Market Place! 


BUY IT! 
SELL IT! 
TRADE IT! 
HIRE HELP! 
Through 


AUTOMOTIVE NEWS 
Classified Want Ads 








Larson 


| 





| 





HENRY J DUAL CONTROLS for driving | 
instructions. New. Cost $395-~-sell for | 
Auto Sales, Belleville, 


| 


| 
| 





$19.50 
TRI- KING 3-Point Hook-Up 


Intra-State Tow Bar $42. 50 


Folding ''V'' Type) 


Protecto Covers (Tailor Oren ik .. $6.95 
Carrying Bags ................ $1.00 & $3.50 
—SPECIAL— 
SAFETY CHAINS, set of 2, only .... $2.50 


DON'T TAKE CHANCES 
1.C.C. REGULATIONS DEMAND 
SAFETY CHAINS ON ALL HOOKUPS 
ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 
WE STOCK ALL TYPE PARTS 
FOR IMMEDIATE DELIVERY 
THE CHEAPEST INSURANCE YOU CAN 
BUY—INSIST ON THE YELLOW TOW BAR 


TOW BAR SALES CO. 


Exclusive Factory Distributors 
AN 3-8888 Nites MO 
DE 2-0700 ®|DO 3-8373 
40 South Clinton St., Chicago 6, Illinois 





EY TR 

YOU CANNOT MATCH 
THE ENTIRELY NEW 
MOTO-MATIC 


TOW e GUIDE 


WITH 4 CONTOUR GRIP 
BUMPER COUPLERS 


NO ADAPTORS NECESSARY 
Meets 1.C.C. Strength Requirements 


FacrorY $ 85 Federal Tax 
NET PRICE Included 


Factory Sales Division 


PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICH. 








Ee 








OLDSMOBILE 
NASH 


PONTIAC 
HUDSON 


2550 South Michigan Ave. 





HOLLINGSHEAD HYDRA-MATIC 
EXCHANGE TRANSMISSIONS 


Dynamometer Tested and Guaranteed 


All Makes — All Models 


SAME DAY SHIPMENT 


Get full details now. Be ready in advance for that 
next Hydra-Matic repair job. Write, wire or phone 
for details, without obligation. 


HOLLINGSHEAD MOTORS CO. 


Authorized General Motors Dealer 


UNIT SHOP DIVISION 
Chicago 16, Ill 


CADILLAC —_LINCOLN 
KAISER-FRAZER 


Telephone: CAlumet 5-2000 











for which check is attached [[] or send bill (_] 


New Subscription Order 


Send Automotive News to Address Below 
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Now-International Roadliners offer 3 types of power... 





First trucks to receive Underwriters’ Laboratories 









Listing of an LPG fuel system 


Now the popular International Roadliner mod- 
els are available for LPG operation as well as gaso- 
line and diesel. 

Truck operators get the low-cost power and 
stamina they want, from the fuel they want to use, 
in the trucks that are the established leaders in the 
heavy-duty field. 

New LPG fuel system means high 
compression power with new economy 
International’s LPG fuel system rounds out a com- 
plete selection of engines for any hauling require- 
ment. Proved by exhaustive tests, International’s 
LPG fuel system is the first to be Listed by Under- 
writers’ Laboratories. Super Red Diamond engines 
with higher compression ratios for Propane- 
Butane give greater engine efficiency along with 

lower fuel costs and longer engine life. 


International Harvester Builds McCormick Farm Equipment and Farmall Tractors . 


INTERNATIONAL “2 TRUCKS 


ba A. of the Highway“ 





Carburetion and fuel system is International- 
engineered and factory installed — trucks are 
delivered ready to roll. 


Greatest selection of heavy-duty 
trucks in International history 


With standard gasoline models, new diesel models 
and new “LP” models—all in 4 and 6-wheel types— 
International now offers a greater than ever selec- 
tion of heavy-duty trucks in every weight classifi- 
cation. And International offers outstanding value 
— trucks that have been first in heavy-duty sales 
for 20 straight years. 


For International Truck Dealers, it all adds up 
to the most powerful sales story in the heavy-duty 


field. 


International Harvester Company « Chicago 


. Motor Trucks . . . Industrial Power .. . Refrigerators and Freezers 
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